





0 do 
out- 
lOle- 


nues 
"ars, 
nts, 
isid- 
sual, 
sest 
1a}. 
1gly 
and 
con- 
irch 
are 
inet 
uck- 
cel- 
ave 
col- 
for 
ted, 
ion, 


ket 
et- 
are 
i ffi- 
The 
ods 
udy 
yen 


8a 





Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 


Index to Advertisements, 89-91 


COPYRIGHT 1989 BY AMERICAN LUMBERMAN 





Established 1873— Office of Publication, Manhattan Building, Chicago, Ill. 


Table of Contents, Page 27 








PUBLISHED WEEKLY 


WHOLE NUMBER 2845 


FOUR DOLLARS A YEAR 


CHICAGO, NOVEMBER 23, 1929 SINGLE COPY 25 CENTS 














Back to Sanity in Business 


John Moody, Internationally Known Economist, Sees Increasing Inter- 
est in Real Investments, and Country on a Firm Financial Foundation 


HE most important factor in this great period of liquidation in stocks, in equities, 

( . ) is that it is righting the credit situation, and making it wonderfully and remark- 

ably sound, and | think it is perfectly safe to predict that long before next 

spring you will see time money lending in Wall Streeet at 4 percent, and you will see 

call money going a-begging at 3142 or 4 percent. Money will be easier all over the 

country, and that ease will be helped a little by the mild recession in business, which 
should naturally come along, and probably is beginning to show itself a little now. 


The country is not going to the dogs. In fact, I think 1930, when we look back on 
it a year or so hence, will continue to be a part of the great and wonderful modern 
period of business progress which is now characteristic of the United States. I do not 
see anything in sight of any kind that can seriously interfere with the great role of 
progress of this country. It can slow it up a little, but is it not best to have it slowed 
up a little from time to time? You know the history of business booms is that they 
develop into inflation and finally culminate in a real depression. Now, here we are 
catching, stopping this period of inflation which was developing, and was such an 
annoyance, and catching it in time. 


There is no danger now ahead of us such as seemed to exist a month or two ago 
which threatened, if it went on, to undermine the whole country, business stability, finan- 
cial stability, and everything else. 


What we are going to see within the coming year after this smoke clears away is a 
tremendously increasing interest in real investment. The old bond market which was 
passed up by everybody is going to come into existence again. People are going to buy 
mortgages again. They are going to invest their money with the idea of protecting 
their principal again, and getting as much interest as they can, and that is one of the 
most constructive things that can happen to the people of the United States at the 
present time. They have gotten back to the original sound fundamental idea of 
investing their surplus funds in real property, or m real obligations, and being satisfied 
not with a speculative profit, but with a fair return on their money. 


We have all returned to sanity. We should all have more confidence in ourselves, 
and we should all believe not fiction but the fact that the role of prosperity in America 
with its great hundred million population, with its great million organizations, with its 
remarkable methods of efficiency that over-top all the world, is going on during the 
coming year and the years after this as progressively and successfully as has been the 
case in the last half a dozen years. 




















Nee 


Ki 
ty 






AMERICAN 


LUMBERMAN 


November 23, 1999 





$$ 








ee a ee a oe ate ae ake ote ate ae ake ake ae ake ake ake ake ake at okt ake ake tt ake ate at ate ake ate ate ate ate ate ate ate att ate ate att aie ate ste ate ate ate ate 





i) 





1 CIC IC JC IC IC CC Ce 





—_————({(f“<__—§ = a a a a a a a a a ee a ae ee ee ee ee ee ee ee ee ee ee ee ee 


J.C 0c 


Seer eS SESS Tease S PSPSPS ESIC IPSCO PSI PI RIC ICIRIE ICICI CICIEI CIC ICICIE ICID ICICIEIEICSC Se See Se SeGaGaCE 

















A BATTERY OF TWELVE LARGE A. & C. COLLECTORS 


EXHAUST FANS 


SLOW-SPEED LOW-POWER 


SELF-CLEARING MAINS 


MECHANICAL OR PNEUMATIC 


DUST COLLECTORS 


FREE FROM CENTRIFUGAL RESISTANCE 


STOKERS 


FOR WOOD FUEL 


LONG-DISTANCE CONVEYORS 


POSITIVE HIGH-PRESSURE 


THE ALLINGTON & CURTIS MFG. Co. 


ORGANIZED 1886 
Factories and Offices: Saginaw, Mich., Boston, Mass. 
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INCORPORATED 1888 
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“Master 
Woodworker” 
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ASTER 
OODWORKER 


Convenient, Practical, 
Profitable 





Made in 
6 Models 


The Master proves a revel- 
ation to lumber dealers. 
They find a use for it every 
day. It’s a profitable in- 
vestment. Makes every 
heavy-duty cut required as 
well as the finer ones. It’s 
the only machine 
they need. Send cou- 
pon for details. 
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Profitable 
Lumber 
Retailing 


A book, every retail 
lumber dealer will 
want. It gives the 
basic principles of 
lumber retailing in a 
simple, brief and read- 
able manner. It shows 
how to systematically 
plan for organizing a 
retail business for 
profit. It is a presen- 
tation of profit-creating management practices and sales pro- 
motion methods applied to the retailing of all building material. 








Beginning with a definition and a discussion of “ profitable 
lumber retailing”, the reader is taken step by step along the 
path toward profitable organization and conduct of his business. 
Market analysis, turnover, cost control, price making, creative 
merchandising and advertising are among the subjects treated. 


This is not a book of theories, but one of facts and experi- 
ences. Every suggestion in it is tounded upon practical ex- 
perience. All that it proposes has been done with profit. 
Every retail lumber dealer, large or small, will enjoy reading 
this book and will find many money-making ideas in it. 
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Stressing the Value of the Decennial Census of Manufactures 


ANY PERSONS who are inclined 

to shy at statistics nevertheless 

have a great deal of respect for 
what they consider facts. The two 
terms should be synonymous. There- 
fore it is the aim of the bureau of 
the census to win the support of 
business men, particularly manufac- 
turers, for the forthcoming decennial 
census by showing them that the 
facts to be assembled may be made 
useful to industry in particular and 
to the public generally. Though the 
taking of the census is provided for 
by the Constitution of the United 
States and the taking of it is a gov- 
ernmental function, the facts col- 
lected must be supplied by individual 
citizens. It is of the utmost impor- 
tance, therefore, that the value of the 
census shall be recognized by those 
who are to respond with the facts 
and figures. 

It is difficult for a person not di- 
rectly connected with the census work 
to realize the magnitude of the un- 
dertaking which the government is 
soon to enter upon. As it is the aim 
to make the next census the most 
complete and at the same time the 


most practically useful of any taken, 
in advance of the actual enumeration 
efforts are being made to prepare the 
people for their part in it. The ad- 
visory committee on manufactures 


appointed by Secretary Lamont last 


summer has created a subcommittee 
on information whose function it is 
to bring the practical value and use 
of the census data to the attention 
of manufacturers of the country with 
a view to securing accurate. and 
prompt returns. Complaint has been 
made in times past that delays in 
making the census available have 
greatly lessened if they have not 
practically destroyed its value to in- 
dustry. While great improvements 
have been made in recent years, it 
is the hope of the authorities to sur- 
pass in the new census anything 
hitherto accomplished in the way of 
speed. It is expected that the census 
data will be available to the bureau 
of the census by the middle of Feb- 
ruary, 1930, and to the public within 
six months. 

The preliminary work referred to 
is to be done through the various 
communities. For the purpose the 


country has been divided into sevep. 
teen districts. At an important city 
in each district will be held a cop. 
ference of delegates from chambers 
of commerce and other service or. 
ganizations in all of the important 
communities within the _ district. 
Each conference will be addressed by 
one or more speakers especially com- 
petent to present the value of the 
census to the delegates. The dele- 


gates in turn, being sold on the cen- 


sus themselves, will take the message 
back to their communities, and in this 
manner the manufacturers through- 
out the country as a whole will be 
apprised of the value of the census 
and of the importance of responding 
fully and promptly with the informa- 
tion required. The first of these 
meetings was held in New York City, 
at the Pennsylvania Hotel, Nov. 22, 
and it was addressed by Dr. Julius 
Klein, assistant secretary of com- 
merce; Col. L. S. Horner, chairman 
of the advisory committee on manu- 
facturers; F. M. Feiker, chairman 
advisory committee on distribution, 
and W. M. Steuart, director of the 
bureau of the census. 





Qualifications of the Ideal Retail Lumberman 


PEAKING AT a meeting of the 

West Texas Retail Lumbermen’s 

Association, a member of that or- 
ganization defined the ideal retailer 
as one who can draw plans and speci- 
fications, who can compile labor and 
material estimates, who is able to 
finance a project or get it financed by 
a loan association, who can draw and 
file lien documents, who understands 
the laws of his State, and who in 
addition can take a complete contract 
for constructing a building. Even 
these specifications did not complete 
the dealer’s qualifications; the ideal 
dealer must also be an outstanding 
citizen of his community. Another 
speaker at the same meeting said that 
his concern lost one-third of the ma- 
terial bill of the average house that 
it gets built. 

Most of the complaints that come 
from retailers regarding the loss of 
trade are attributed to price-cutting, 
to providing a financing service that 
the dealer can not provide, or to sell- 
ing by means of plans and pictures 
that leave price out of consideration. 


It is almost a universal experience 
that when the plans and estimates 
are supplied by the dealer he gets 
the house bill. When he provides the 
financing he gets the order, and when 
service of either kind is provided the 
matter of price commonly cuts small 
figure in the transaction. 

Retail lumber dealers frequently 
declare that the mail order houses 
get business in their territory with- 
out really competing with the local 
dealers at all. The customer buys 
without getting a price from his home 
dealer ; in other words, the mail order 
house sells its service and materials 
through plans and financing, and as 
a consequence price is subordinated 
in the transaction. This means, of 
course, from the outsider’s viewpoint, 
that the only competition the mail 
order house need fear from the local 
dealer is that of price. Its policy 


therefore is to sell its service, and 
such success as it has won in the 
dealer’s territory has been by means 
of methods that eliminate price as 
far_as possible. 


If the Texas dealer is right in his 
specifications for the modern retailer 
the methods of lumber retailing are 
destined to undergo changes in many 
sections that are almost revolution- 
ary. Every house begins with plans 
of some kind. Therefore, supplying 
the plans should be the first step in 
selling a house bill. If the dealer 
can supply plans he can be pretty 
sure of getting an opportunity to 
quote on the bill of material. If he 
can secure or provide the financial 
aid that the prospective builder needs, 
the dealer is not only sure to get the 
order for the material but he may if 
he is able to do it get the job of 
building the house. 

There is naturally some reluctance 
on the part of retail dealers to take 
over the burdens of contracting, but 
the trend of retailing is plainly in 
that direction. More and more the 
dealer is furnishing plans, more and 
more he is helping finance and more 
and more he is edging into the con- 
tracting game. Often in the past he 
has financed the contractor without 
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the security he might have had if he 
had financed the owner. In the one 
ease the contractor has the whip 
hand, while in the other the dealer 
has it. The scramble is between 
dealers for the contractor’s patron- 
age instead of for the owner’s trade. 
Where the contractor does not peddle 


his bills, and where material can 
still be sold without either plan or 
financing service, there may be small 
inducement for the dealer to encroach 
upon the contractor’s preserves. But 
neither the contractor nor the dealer 
can hope alone to meet the competi- 
tion of outside concerns that sell the 


complete house on deferred payments. 
If the service of the architect, the 
local building material retailer and 
the contractor are not co-ordinated in 
a practicable manner the outside con- 
cern is likely to make greater and 
greater inroads in their sales terri- 
tory. 





The Best Guaranty of Continued National Prosperity 


ERTAIN performances that re- 
cently have taken place in a 
rather limited area of the coun- 

try and that have been participated 
in by a relatively small part of the 
population of the United States 
have produced a state of mind in a 


Jarge part of the people of the coun- 


try that is not favorable to business 
and industrial activity. There has 
been no cataclysmic destruction of 
real wealth; there has been no fam- 
ine, no pestilence, no war. There has 
been no political or social upheaval. 
In fact, the real situation of ninety- 
nine out of every hundred persons in 
the United States has not been at 
all affected in a material way by what 
has happened in Wall Street. 

For fully twenty-four months pro- 
duction, distribution and consump- 
tion have been quite evenly balanced 
in this country. Manufacturers have 
sold their products promptly after 
they have left the shop and mill. 
Wholesalers have not piled up goods 
in warehouses. Retail distributers 
over a long period have bought goods 
only as they have needed them for 


day-to-day trade. There has been no 
extravagant anticipating in any busi- 
ness or industry. Aside from install- 
ment selling, there has been no mov- 
ing of commodities into the hands of 
buyers in advance of actual payment 
therefor; and it is believed that to a 
great extent buying on deferred pay- 
ments has merely supplanted buying 
on open account. 

It would be idle to deny that psy- 
chics cut some figure in material 
affairs. The person who is convinced 
that disaster has overtaken him or 
that it is close on his heels is apt to 
be afraid of his own shadow. But 
nobody need have any difficulty in 
taking stock of his own situation, and 
most persons who take the pains to 
do so will find that they are “as they 
were.” Business can go on as usual 
if the people responsible for the busi- 
ness of the country will go on with 
it. Most of them had no part in the 
bull and bear scramble and it con- 
cerns them no more than if it had 
taken place in the jungles of Africa. 
If a few of them did step out of 
the beaten path of industry, they 


have only to go back, catch step and 
march along with the army of wealth 
producers in order to share with 
them the real profits of industry. 
Business leaders now have an op- 
portunity to set a good example to 
the rank and file. They are up in 
front and they need not expect the 
army of workers to march forward 
past them. Talking business sound- 
ness, mere whistling to keep up cour- 
age will never get anybody out of 
the woods. The influence, such as it 
is, of the slump in speculative values, 
can be, must be, only transient and 
superficial. It has not gone deeply 
into the minds of the people and it 
does not affect seriously the facts 
and conditions on which real pros- 
perity has been built. The only real 
danger is in hesitation and delay. A 
little ‘momentum inspired by the 
courage and confidence of intelligent 
leadership will soon.be communicated 
to the machinery of business. When 
that has been accomplished common 
sense soon will resume its sway 
among all the people, and continued 
prosperity will be assured. 





Chicagoan in Rail Accident 


[Special telegram to AMERICAN LUMBERMAN] 


PortLaAnD, Ore., Nov. 19.—Edward Hines 
and other officials of the Edward Hines Lum- 
ber Co. were on the Portland-bound train from 
Burns, which collided head on with another 
train on the Oregon Trunk Line this morning 
in Deschutes Canyon, but escaped injuries. 
They reached Portland this evening. 


Little Change at Los Angeles 


[Special telegram to AMERICAN LUMBERMAN] 


Los AnceELes, Cair., Nov. 20.—The lumber 
report for the last week shows all items very 
little changed from those of the week previous. 
Unsold lumber at Los Angeles harbor remained 
about the same, with 15,040,000 feet board meas- 
ure. Cargoes coming to San Pedro during the 
week of Nov. 11 to 16 inclusive were sixteen of 
fir, with 16,848,000 feet board measure, and 
four of redwood, with 1,777,000 feet, making 
a total of 18,625,000 feet. Thirty-eight vessels 
were laid up and four reported operating off 
shore. 

Building permits totaled $2,512,356. No im- 
portant developments or tendencies have been 
reported for the last week. 





Orders Cover Less of Cut 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., Nov. 21—Six hundred and forty-four softwood mills of eight associa- 
tions for the week ended Nov. 16, reported to the National Lumber Manufacturers Association 
production aggregating 317,225,000 feet, shipments, 269,123,000 feet, and orders 264,465,000 feet. 
The week’s figures for production, shipments and orders follow: 


Softwoods— 


Southern Pine AMGOciAtion. 0.6 ccccccccccccces 
West Coast Lumbermen’s Association......... 
Western Pine Manufacturers’ Association..... 
California White & Sugar Pine Mfrs.’ Assn... 
Northern Pine Manufacturers’ Association..... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 
North Carolina Pine Association.............-. 
California Redwood Association............... 


Tetats: SORT ONERS «6c kos ccccwe seb 60sd ss ones 








Hard woods— 


Hardwood Manufacturers’ Institute........... 
Northern Hemlock & Hardwood Mfrs.’ Assn..... 


Potala, PavOWeeds. oc. c ccc vessevscveseses 





No. of 

Mills Production Shipments Orders 
ae 163 63,327,000 53,130,000 55,440,000 
ae 223 169,941,000 142,711,000 145,095,000 
ae 60 41,222,000 28,972,000 27,672,000 
+9 18 18,528,000 13,027,000 11,239,000 
a 9 264,000 8,967,000 5,351,000 
= 27 3,252,000 2,392,000 2,281,000 
ae 129 11,671,000 11,338,000 9,075,000 
Fe 15 9,020,000 8,586,000 8,312,000 
am 644 317,225,000 269,123,000 264,465,000 
— 194 41,306,000 32,543,000 30,313,000 
27 3,974,000 4,281,000 2,893,000 
a 221 45,280,000 36,824,000 33,206,000 





30 


AMERICAN LUMBERMAN 


November 23, 1999 








wigs 2) WEE 


Methods of Piling at Mill 

Please quote price on the book, “Seasoning 
of Wood,” by Wagner. If you have some 
other book on this subject kindly quote on it 
also. We are looking for something on piling 
stock as manufactured at the sawmill. Does 
the Wagner book cover this?—INQuIRY No. 
2,403. 

[This inquiry is made by a Pennsylvania 
lumber manufacturing company. While the Wag- 
ner book, as the title indicates, is devoted to the 
subject of wood seasoning, it contains only a 
little information about piling. So far as 
known to the AMERICAN LUMBERMAN, there 
is no really comprehensive work on the piling 
of lumber at the sawmill. Considerable infor- 
mation has been published in the AMERICAN 
LUMBERMAN on this subject, from time to 
time, but it is no longer available in any other 
form than in the bound volumes of the paper. 
However, one excellent article prepared by J. 
W. Martin, of the Long-Bell Lumber Co., and 
published on the front page of the issue of 
December 31, 1921, has been copied and sup- 
plied to this inquirer. The American LuM- 
BERMAN will welcome any additional informa- 
tion that its readers may be able to supply on 
the subject of lumber piling at the sawmill. 
The name of the inquirer will be furnished on 
request.—EbpITor. } 


Designs for Inlaid Fretwork 

I have several of the “Woodworkers Series,” 
including one on “Fretwork,” by J. Brough. 
Some 25 years ago, I was interested in this 
subject, but finding it difficult to get designs 
of artistic merit, I gave it up. It now appears, 
according to Mr. Brough, possible to get such 
designs and I would like to know if you can 
advise me where to apply. I am interested 
not only in the straight fretwork, but also 
inlaying and overlaying, and would also ask 
for information as to where to obtain the 
various woods for this kind of work as well 
as saw blades and wood files etc., which the 
average hardware stores do not carry.—IN- 
QuiIRY No. 2,401. 


[This inquiry comes from Pennsylvania. The 
book referred to is by a British author, though 
the work is published in the United States. It 
is supplied by the AMERICAN LUMBERMAN at 
the publisher’s price, $1.75 a copy delivered. 
The term fretwork is more a British than an 
American word, and it corresponds closely in 
meaning with the American word, scroll-saw- 
ing. Making fretwork in Great Britain is a 
favorite occupation of amateur woodworkers, 
and the demand for fretsaws and other tools 
used in fretwork is catered to quite extensive- 
ly in that country. The same is true also of 
designs for fretwork, it being possible for 
amateurs to obtain designs, patterns and plans 


for various household ornaments, caskets, 
boxes etc. 

At this time no source of such designs as 
this inquirer wants is known. Doubtless, 


there are many manufacturers of woodworking 
machinery that are prepared to supply the 
tools and equipment needed. It is believed that 
this is a phase of amateur woodworking that 
may wisely be encouraged by lumbermen and 
woodworking machinery concerns in the 
United States. In general, lumbermen who 
have interested themselves in promoting ama- 
teur woodworking have directed their atten- 
tion more to useful articles than to artistic or 
decorative products. Much of’ the work in 
the manual training schools has been calculated 
to develop skill in the designing and making of 
beautiful furniture and fixtures, though the 
utilitarian aspects of woodworking have not 
been neglected. 

With the multitude of native American 
woods which may be made available through 
retail yards in every village and hamlet in the 
country, woodworking in its various branches 
offers many attractions to the amateur. Cer- 


tainly, there is no lack of fine tools for doing 
the work, and with the availability of electric 


power should come a wider use of small 
power tools in the home workshop. The pos- 
sibilities of extending and perpetuating gen- 
eral interest in wood by making suitable de- 
signs and materials readily available no doubt 
appeal to lumbermen and will receive their 
consideration. The AMERICAN LUMBERMAN 
will be glad to receive information regarding 
sources of machinery of the kind here wanted 
as well as the designs asked for by this in- 


* quirer.—Ep1ror. } 


Loss and Gain in Piling Methods 
I wish to inquire if anyone knows or can 


approximate a good estimate in the handling 
of lumber as to the following: 

1—What the percentage of depreciation is 
per thousand board feet per year on dry lum- 
ber piled outdoors due to factors such as rot, 
stain, warping, check etc. 

2—Percentage of depreciation per thousand 
board feet per year on dry lumber where lum- 
ber is piled (a) in open end shed; (b) in closed 
sheds. 

3—Percentage of saving in dollars and cents 
per thousand board feet per year by shedding 
lumber, as against piling lumber outdoors un- 
protected. 

We shall welcome any information along 
the line of these questions that you can make 
available to us.—INQuIRY No. 2,402. 


[This inquiry comes from a field man of a 
lumber manufacturers’ association, whose pur- 
pose is to develop facts regarding the economy 
of housing or otherwise protecting lumber in 
the storage yards of large consumers. The 
information when supplied will be used for 
the benefit of the lumber industry as a whole 


and it is, therefore, to the interest of lumber. 
men to supply any information in line with 
this request that is available—Enbiror. ] 


Building Contracts for Four Years 


If possible, will you kindly let us have 
building permits for the United States by 
months for the last three years?—INQUIRY No, 
2,405. 

{This inquiry comes from a lumber manu- 
facturing concern in California. In response, 
the following table has been supplied. It has 
been taken from the Commerce Year Book 
for 1929, published by the Department of Com- 
merce, Washington, D. C., and it shows the 
building contracts let month by month during 
the last four years. 


Construction Contracts Awarded in 37 States, 


By Months 

Value of Construction (in thousands of dollars) 
Month 1925 1926 1927 1928 

Total ..6,007,598 6,384,406 6,303,055 6,636,186 
are 309, 457,159 455 427,169 
PK wae wr 310,883 407,900 393,583 465,331 
March 491,011 623,879 620,738 592,567 
April 567,567 570,614 604,391 643,137 
OO 508,712 549,815 552,349 668,097 
June 561,052 547,792 632,478 650,466 
July 547,106 518,932 534,390 583,432 
Aug 611,356 605,808 552,488 516,970 
Sept 566,470 562,372 521,610 587,674 
EY . dine re 530,254 515,727 562,816 597,104 
Nov. 474,793 487,013 466,394 471,482 
Dec. 528,845 537,397 477,364 432,756 


This table covers building activities in only 
37 States, but it is the most complete that is 
available and is commonly accepted as au- 
thoritative. Building permits, of course, indi- 
cate only the volume of building contemplated; 
whereas, contracts let indicate the building 
actually undertaken.—Epiror. ] 
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If the mud is as deep in 
the woods as it is in the 
streets of Chicago, we may 
look for at least a half of the 


States any sawdust, slabs or 
wastage, fixing as penalty a 
fine of from $500 to $5,000. 


* * * 


been secured by Pitt & Cook, 
who will erect a planing mill 
and do a general dockage and 
planing business. The chances 


men and teams to be reported 
lost. 
* * * 

Within a_ short time 100 
carloads of sawdust have been 
shipped from Davenport, Iowa, 
to La Salle, Ill., to be used 
in packing ice. 

* * * 

A bill of some importance to 
lumbermen has_ been __intro- 
duced by Mr. Dunnell. Some 
of the navigable rivers of the 
West have been injured by de- 
posits of sawdust and wastage 
from lumber factories. These 
deposits have so filled up the 
channels as to render futile 
the Government’s efforts to 
deepen them and seriously im- 
pair the navigability of the 
streams. The Government has 
spent large sums of money in 
improving the, navigation of 
these rivers but the deposits 
make the channels worse than 
they were before this money 
was expended. Mr. Dunnell’s 
bill forbids mill owners de- 
positing in any of the naviga- 
ble waters of the United 





Mention was made in these 
columns some weeks ago of 
the introduction of a bill in 
the Chicago city council pro- 
viding for a removal of the 
cargo market from the pres- 
ent location at the foot of 
Franklin street to the basin at 
the mouth of the river. This 
seems to be incidental to or 
part of a project to attract 
the yard men also to this loca- 
tion. The Twenty-second 
Street district is full and 
might well be said to be run- 
ning over. Dock property is 
high and at a premium and 
locations for new yards scarce 
as dry uppers. Three great 
railroads terminate their tracks 
at the foot of Lake and South 
Water streets, the Illinois 
Central, the Michigan Central 
and the Chicago, Burlington & 
Quincy. In that vicinity the 
Illinois Central already has 


about 3,000 feet of dock room 
ready for use, one-half of 
which is occupied by the Lud- 
ington, Wells & Van Schaick 
Co. and the balance has just 





seem extremely favorable that 
a number of lumber yards will 
be established in that locality 
as soon as proper dockage fa- 
cilities can be provided. 


* * * 


Fifty carloads of logs, 
drawn by two locomotives, re- 
cently passed through La 
Crosse, Wis., the heaviest 
train that was ever taken over 
the road. 

x 2 6 


The recent rise on the Sno- 
homish River, Washington 
Territory, caused the loss of 
several thousand dollars worth 


of logs which were carried to, 


sea. 
*x* * * 


Albert Leonard, who has 
charge of one of the Kirby- 
Carpenter Co.’s camps on the 
Menominee River had a hand- 
to-hand fight with a 42-pound 
wildcat in the woods near his 
quarters and after receiving 
severe scratches and _ losing 
most of his clothing succeeded 
in killing it. 
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Some Southern Pine Mills Have Offered Concessions 


Southern pine mills continue to sell a good part of their 
cut, bookings during the week ended Nov. 16 making al- 
most 88 percent of it, compared with 89 percent the pre- 
ceding week. Shipments made only 84 percent of the cut, 
as they have been interfered with seriously by recent rains. 
Output of larger mills shows little decline, that for the 
week ended Nov. 9 having been 91 percent of the 1928 
figure for the corresponding week;-output for 26 weeks 
ended Nov. 9 was 93 percent of that for the same period of 
last year. Production of the small mills, however, has been 
severely curtailed by rains. While mill stocks have been 
increasing, ftles of unfilled orders seem to be pretty well 
maintained, amounting on Nov. 9 to 22 percent of gross 
stocks, There is, however, some pressure for business, and 
concessions have been reported on a rather wide range of 
yard items during the week. These were partly the result 
of small mills shutting down and putting their stocks in 
transit, though the total of such shipments is not large. 
Only the country yards are now buying. There are some 
sales of railroad car material, but not as many as there were 
recently ; the mills have good order files covering such ma- 
terial, and there is a prospect of larger sales. 


Production of Arkansas Soft Pine Being Curtailed 


The Arkansas soft pine mill report for the week ended 
Nov. 16 showed a fair volume of shipments, 124 cars. The 
movement to the Southwest has fallen off considerably, 
and much less lumber is moving to the Lake States, but 
there is a fair movement to the central States and to the 
East, and Arkansas business has ‘been good. Low grades 
for industrial uses have sold readily and are stronger, and 
some buyers have sought to place orders for deferred ship- 
ment. Railroad car material has been in unusually good 
request, and automotive plants are placing a few orders. 
Retail yard demand is dull. Most shed stocks are in low 
supply, however. Dimension and boards are at unattrac- 
tive price levels, as a result of small-mill competition. 
Rains have reduced the output of small plants and they 
now have much lower stocks, so that the larger mills ex- 
pect an improvement in the market for their product. Lack 
of new business has caused considerable curtailment in op- 
erations of large sawmills and planers. Retailers, how- 
ever, will probably enter the market early for their stocks 
for the new year. The trend of prices in general has been 
downward, but changes are unimportant, and it is believed 
present levels will be maintained. 

Carolina Pine and Roofers S!ow But Prices Steady 

The North Carolina pine market continues dull, though 
sales during the week ended Nov. 9 amounted to 90 per- 
cent of the production. Identical mills that week cut 12 
percent less than in the corresponding week of last year, 
and it is probable that operations will be further curtailed 
by winter rains. Stocks at the mills are not large, as ship- 
ments during the first 45 weeks of the year have amounted 
to 98 percent of the output, while on Nov. 9 there were on 
file unfilled orders equal to 27 days’ average production. 
Prices have apparently touched bottom, and are steady. 
The sales report for the 2 weeks ended Nov. 15 showed 
declines offset by advances. In Nos. 1 and 2 box, declines 
predominated, while most items of B&better, No. 1 com- 
mon, flooring and bark strips had advanced. The 6- and 
12-inch No. 2 kiln dried roofers were lower. 

Roofer trade is apparently even slower than it was, for 
sales during the first 2 weeks in November were 7,665,000 
feet, compared with 9,563,000 feet in the second two weeks 
of October, Prices of the 6-, 8- and 10-inch were down 
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Lumber Statistics Appear on Pages 50 and 51; 


respectively 25, 15 and 50 cents, while 12-inch were up 65 
cents. Production is at a low point, many mills being in- 
active. Transit shipments have depressed the market re- 
cently, but are being cleaned up. 
Coast Output Reduced Because of Price Softness 
Decided curtailment of production on the West Coast is 
shown by reports for the week ended Nov. 16, during which 
the cut was less than 65 percent of capacity, compared with 
about 70 or 71 percent in preceding weeks. Further re- 
duction is probable, as mill stocks have increased about ten 
percent in the last four months, though they are still some- 
what below what they were at the beginning of the year. 
Curtailment has not proceeded rapidly enough to avoid 
weakness in prices, however, and the general trend of all 
items has been downward. Rail prices are holding best, 
and offshore business is bringing slightly better than at 
the first of the year, but Atlantic coast and southern Cali- 
fornia price levels are lower than at that time. Domestic 
cargo placements during the week ended Nov. 16 were of 
about the same amount as in the preceding week, but for- 
eign trade dropped back again, and there was a marked 
falling off in rail bookings. Total orders were 14.6 below 
the output, and exceeded shipments a little. The October 
report on offshore shipments shows that China is main- 
taining its average for preceding months this year; Japa- 
nese takings have fallen off a good deal, Europe made a 
slight gain and Australia a large one, while South Amer- 
ican business was maintained, a falling off on the east coast 
being counterbalanced by a gain on the west, 
Western Pine Bookings One-Third Less Than Output 
Total sales of Inland Empire and California pine mills 
during the week ended Nov. 16 amounted to 65 percent of 
their cut, California mills, with unfilled orders on Nov. 9 
amounting to 45 days’ cutting, are in stronger position than 
Inland Empire, with orders equaling 16 days’ cut. Shop 
grades have been -slow for some time, and demand for 
them has recently tapered off, so quotations are reported 
to have softened. The yards throughout the country are 
doing little buying, but the mills are confident that they 
will be in the market early in the new year for replenish- 
ments, as their stocks have been kept low. The Inland 
Empire mills report very low stocks of No. 2 common. 
While total mill stocks are large and are being increased, 
dry material is none too plentiful and the air-drying season 
is now over. Higher grade California pines are plentiful. 
Hardwood Bookings Decline and Mills Are Curtailing 
The hardwood market has lost ground during the last 
week, for although there has been considerable curtailment 
of output, it is too large for the light volume of business 
now offering, so that quotations are under pressure. Sales 
volume of southern mills has been helped by offering bar- 
gains, but cuts do not seem to have ‘been very deep. Re- 
ductions of Appalachian prices have been few. Northern 
mills have marked down FAS, selects and No. 1 ash 4/ to 
8/4 and soft elm 5/ to 8/4, and Nos. 2 and 3 basswood, 
while in hard maple there has been a reduction in No. 3, 4/ 
to 6/4, and ah advance in all items of FAS. Maple floor- 
ing plants on Nov. 1 had 1.7 percent larger stocks and 17.2 
percent fewer orders than on the same date last year. 
Hardwood producers seem to have been depending too 
much recently on absorption of their-output abroad; con- 
signment shipments to the United Kingdom and some dull- 
ness in trade there tend to soften prices. Bookings of 
southern and northern groups each made 73 percent of the 
cut for the week ended Nov. 16. Curtailment, voluntary 
or enforced by rains, is reported from the South. 


Market Prices and Reports on Pages 79 to 84 
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Following the “Golden Gleam’ 


ERHAPS the most 

pressing problem of 

to-day is: How may 
we best spiritualize the 
material? For we have 
the material in such super- 
abundance as to give char- 
acter to our age. But with 
all our inventions, our ma- 
chines and mass production, 
our masterly accomplishments in the realms of creative 
enterprise, we are not a contented and happy people, nor 
can such a people be said to exist. Man has become the 
victim of his own greatness, He harnesses natural law to 
do his bidding and grows more impatient, more avaricious, 
for new instrumentalities of what he calls “progress,” with 
each new discovery. But he is now coming to know that 
there is a life not found in the material, not wholly minis- 
tered to thereby—a life that is the essential of his higher 
being. 

Yet he lives in the midst of an ever-augmenting material 
he can not escape, and which he can not entirely sensitize 
to his evolving spirituality. He looks about him in his 
materialism and finds that the accumulating wealth, as one 
phase of the material, productive business life, is being 
devoted to educational foundations, charitable institutions, 
means of civic, social and religious endowments, and he 
rejoices at this spiritual outgrowth of the prosaic and 
necessary material. But he is not satisfied and dreams of 
Utopias and Millenniums that are not yet even dawning. 
He is in a period of transition, and can not determine 
where he is going. He discovers that the question mark 
denotes his position in the evolution of his dual being. Is 
he doomed to destroy his materialistic civilization by its 
inordinate increase, or is there escape through spiritual 
realms imagined but not realized? 


Science Probes Both Atom and Star 


Millions of minds are turning to the problem. The races 
of mankind are taking stock of their conditions, posses- 
sions, outlook. Intellectual forces of every kind are bend- 
ing themselves to the solution. None appears. Industry 
continues to produce—marvelous physical achievements, 
portentous powers for human comforts and gratifications, 
instruments that annihilate time and space, fickle and 
fatuous vehicles of folly and pleasure. Science probes the 
atom and the star, seeks to read the riddle of the universe, 
dashes out into the unknown searching for truth, knowl- 
edge and health,—and finds that to the infinite “end is 
there none.” Philosophy strives to uncover the reality of 
being, sets aside the scalpel for the soul, discovers the 
psychic and sub-conscious, passes through and beyond the 
physical, but finds no answer to what lies ahead. 

And religion, man’s age-old solace and stay, continues 


By special permission the American Lumber- 

man reprints from a recent issue of the 

Commercial and Financial Chronicle, New 

York, the following editorial which is espe- 

cially appropriate to the Thanksgiving season 

as well as to the period through which the 
country is passing 


to fashion a new heaven 
and a new earth; gradually 
sheds its superstitions; 
closes, in part, its ranks by 
the elimination of divisional 
sects; pursues its passionate 
devotion to rituals and rites 
that seek to represent the 
true worship of the One 
who is Cause and Creator; 
but comes little closer to unity and universality. In the 
midst of all this groping, yearning, learning, man still sup- 
ports his dual existence by developing the resources of in- 
animate nature and cultivating the innate energies of mind 
and body, that he may live, move, and have his being in an 
age named “the material!” 


Homes Sacrificed, Jazz Jubilee Is On 


In the whirlwind of endeavor dust rises, on the stream 
of life’s ideals float the dead leaves of yesteryear; in the 
midst of the achievements of thought and work, the gen- 
erations are caught in the net of passion and pleasure. 
To-day the philosopher looks at the spiritual landscape 
and finds it filled with grotesque figures that dance like 
marionettes to the tune of “self-expression” and laugh in 
glee over the scruples of the “days that are gone forever.” 
What is known as the “business world,” swollen with 
gigantic endeavor, casts its all upon the turn of a die, 
grasps the material in covetous and frenzied hands, and 
seeks through the power of credit and co-operation to 
gather government in its coils and defy the laws of human 
nature that are said never to change. 

As a reflex of the making of millions and billions, the 
toilers, who gaze afar at the rapidly accumulating fortunes 
they feel they can never achieve, cry out “let us eat, drink 
and be merry, for to-morrow we die,” and turn to flaccid 
pleasures and wanton passions for relief and rest. Not all 
of them, but apparently a majority. It is a time of care- 
free jubilance over nothing. It is a time of spending, 
through debt-making, for another generation to pay, be- 
cause the glitter of amassed gold blinds the eyes to the 
slow but sure increase of saving and thrift. Homes are 
sacrificed that highways may be filled with roysterers intent 
of speed and vanity. Work dwindles, waste reigns, 
cynicism fattens, the jazz jubilee is on! 

Churches are still open, but, how often it is said, their 
pews are half empty. Even the resort to current amuse- 
ments will not fill them. And the priestcraft mourn deca- 
dence and grow desperate over ways and means. Education 
is still the shibboleth of better government, nobler human 
character, the saving of the masses, but it turns and twists 
so to meet the winds of opinion and the appeal of theories 
that the individual is in danger of becoming either an 
automaton or a mimic. 
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Politics, every man’s game, plays to win, shouts to the 
galleries, and lets the republic swing with the tides. Eco- 
nomics, impersonal, automatic, unchanging, still surrounds 
the endeavors of man with the relentless forces of supply 
and demand, which man would mould to his wants but 
must obey in his needs. And “business,” that making-a- 
living which man can not dispense with, mounts, merges, 
manipulates, in countless ways to become bigger and 
bolder. Science, egotist of time and place, turns to the 
making of war chemicals and ‘the use of hidden forces, 
that, though light, heat and power serve man, it may build 
fortunes for proprietors and patentees. While philosophy, 
looking on at the saturnalia called progress, grins like a 
gargoyle, and preaches with no hope of reform. Into this 
field, like a pencil of light seeking for the real man, comes 
the spiritual. 


Che Other Side of the Picture 


But this is only one side of the picture, and a slant side 
at that. There is more to business than bigness. Almost 
it might be said, the smaller the store, the greater the 
service. There is more to economics than economies of 
operation and the saving of waste. There is the co-opera- 
tion of competition, and the harmonious uplift of millions 
engaged in occupations that give the greatest good to the 
greatest number. There is more to politics than the patter 
of campaigns and scramble for issues to get in on. There 
is the devotion of disinterested voters who find no means 
of helpfulness to State and Nation other than loyalty 
to party principles. And there is more to science than 
imaginative ventures into the unkown and theories of 
ultimate causes the human mind can not fathom. There is 
the study of health protection, the compounding of metals 
for strength, and the search for new gears and growth 
that the common man may triumph over environment and 
obstacles. 

And in religion, true and benign, there is more than 
creed or confessional, more than church and verbal wor- 
ship. There is the prayer of aspiration; the ritual of recog- 
nition; the church of the field, the forest, and the flower; 
the reverence of love, sacrifice, and submission. The mate- 
rial, the machine age, is shot through and through with the 
divine light of betterment! A deeper current flows through 
the life of every people than the mad haste for wealth, 
pleasure, success. Each is questioning its institutions, seek- 
ing to restrain its irresponsibility, striving to make the 
human life worth living, trying to blow the foam from 
the goblet it drains, and looking long into the dregs for 
omens of future fates. In its essence the material is the 
spiritual. And as we read its underlying lessons, as we use 
it for helpfulness so shall the spiritual prosper! 

But what is this that we call “the spiritual?” Has it any 
kinship to the ghost that vanishes at cock-crow? Is it a 
vaporous emotion that glides through the world like the 
beams of a sunken sunset, touching the falling darkness 
with beauty? Is it the magic emanation of a religion that 
promises rewards and punishments? Is it the fanciful con- 





juration of angels and saints and saviors? Is it the egotism 
of mind, drenched in its own visions of heaven and hell? 
Is it education, knowledge, wisdom, as set forth in phi- 
losophy and science,a cloth of gold woven of experience 
and endeavor, in which man wraps himself to ward off 
evil and to personify the good? Is it part of all of these, 
and yet is none of them? Definitions are inadequate—but 
a suggestion of the truth lies in this—the material is fact, 
the spiritual is faith and feeling. 

We shall better analyze the content of life, better 
appraise the conditions of civilization, by centering our 
thought upon the individual. As he is, in his inner being, 
so shall he conquer the material and establish the spiritual. 
It is not enough that fortunes speculatively and adventi- 
tiously acquired be given and bequeathed to communal 
charities. Man must love his neighbor as himself, in poverty 
as well as in riches. It is not enough that business, science, 
machinery, be devoted to mass-production of comforts, 
needs and luxuries; there must be a tender of kindly help- 
fulness to those who are toiling bravely in the vicissitudes 
of life, that they become independent of the crushing 
weight of existence and ready to share and share alike, if 
need be, in the vocations and opportunities that are open 
to all. Labor for one, is labor for all. And he who is willing 
to work holds the key to the soul’s salvation. 

The world we really live in, that on its surface looks so 
like a phantasmagoria of physical inconsequence and men- 
tal irresponsibility, is a spiritual world. In every thing 
there is a thought; behind every act there is a motive; 
through every endeavor runs the golden thread of accom- 
plishment. Institutions, agencies, inventions, for sustenance 
and deliverance, though clothed in the physical, are endur- 
ing and efficient only in the spiritual—that realm of faith 
and feeling which reverences God and yearns for the 
happiness of man. 


Che Divine Purpose Unfolds Surely 


As we transform the material we transcend it. And a 
time of transition is a time of pause and pondering. Work 
becomes faith; science becomes a religion; business becomes 
a sacrificial devotion to betterment; and philosophy becomes 
a search on an infinite shore for a pebble of truth; evil 
turns into good; and knowledge leads through wonder 
and worship to wisdom. There is no panacea for condi- 
tions, no cure-all for civilization; no quick method for the 
introduction of the spiritual, either by reason or religion. 
The divine Purpose unfolds surely, if slowly. This is the 
meaning of the “flowers that toil not,” the translation of 
those who “stand and wait.” 

Those who look over the tangled web of human affairs 
and despair may take hope and rejoice. The spiritual that 
is within the material will transform it, even as man will 
transcend the life of achievement and accomplishment. 
The feeling of fellowship, of kindliness, man to man, shall 
put success beneath the feet of him who succeeds. And the 
man who thinks and works shall be transfigured into the 
undying spiritual. 
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| umber Expansion or Contraction— 
Which Shall It Be? 


One of the most recent and out- 
standing examples of the satisfactory 
use of impregnated lumber is noted in 
the completion of the Southern Ap- 
proach of the Mu- 


The development of impregnation of 
lumber has been given considerable 
impetus by the higher cost of the la- 
bor involved in construction work, as 


Julius Seidel Lumber Co., 


By Julius Seidel, President, 


St. Louis, Mo, 


will be found that when labor cost of 
replacement is taken into considera- 
tion, as it should be, the actual cost 
of impregnation is negligible. This 





. . . q 
nicipal- Bridge 
across the Mis- 
sissippi River at 


St. Louis, in the 
construction of 
w hich _ 1,000,000 
feet of longleaf 
yellow pine was 
required, this be- 
ing impregnated 
with Wolman 
Salts. 

Nothing that 
we know of will 
contribute more 
to the continued 
utilization of lum- 
ber than the in- 
telligent use ot 
preservatives that 











add to its life and 
make it endure. 
When we distrib- 
ute the cost of added permanence 
through impregnation over a period of 
25 years, the amount involved per an- 
num is quite small. 





Looking northeast on upper deck 


compared with that of years ago when 
framing and fabricating of lumber 
could be done for a much smaller labor 
cost. In drawing this comparison, it 


of the southern approach connection of the municipal bridge, 
St. Louis, in which a million feet of Wolmanized longleaf southern pine was used 


being true, why 
then take a 
chance, is the 
thought that is 
dawning upon the 
public. Thus each 
structural job 
where impreg- 
nated lumber is 
utilized adds an- 
other tribute to 
its worth and 
means expansion 
in its use and the 
employment = of 
this material for 
more and more 
diversified — pur- 
poses. The ma- 
terial used for im- 
pregnating the 
lumber for this 
great municipal 
project in St. 
Louis—Wolman Salts—does not alone 
prevent decay, but it also prevents at- 
tacks from termites, pests that wage 
the most destruction in untreated ma- 
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One million feet of Wolmanized longleaf southern pine was used in this municipal bridge at St. Louis. 


of southern approach 


View looking south on upper deck 
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terial, Then, too, the chemical ingre- 
dients of Wolman Salts provide a fire 
retardent and resistant. To overcome 
or minimize this hazard on bridges is 
alone worth many times its cost. 

When negotiations were in progress 
looking to the selection of the material 
to be used on this bridge, all these 
salient points were given full consid- 
eration by C. E. Smith & Co., the en- 
gineers, and E. R. Kinsey, President of 
the Board of Public Service in St. 
Louis, and also the contractors, the 
Frazier-Davis Construction Co., which 
did the actual work of framing and 
erection. 

The longleaf yellow pine used in the 
construction of this great bridge ap- 
proach was treated with Wolman 
Salts by the American Lumber & 
Treating Corporation at the plant of 
Ayer & Lord Tie Co., at Carbondale, 
lll., for the Julius Seidel Lumber Co., 


known architects, Trueblood & Graf. 

When the public is educated by the 
lumbermen to protect itself against 
decay, termites and fire hazards by the 
employment of impregnated lumber in 
place of indiscriminately using lumber 
in the raw state and often grades and 
species whose useful life is short under 
weather exposures, it will have learned 
a valuable lesson, and the lumbermen 
will have advanced far in perpetuating 
and stabilizing their line. 

Everywhere in the big cities, as well 


as in small communities and on the 
farms, we see developing a desire to 
“build for keeps.” With these evi- 
dences all about us, what will be the 
answer of lumber to the question “To 
be or not to be?” Unless the lumber 
industry awakens to this change, and 
that very quickly, this industry will 
continue to slip. Business is built up 
on repeat orders and no individual or 
concern ever endured otherwise. 

Then by all means heed the clarion 
call: Awake, lumbermen, awake! 


Lumber Needs of Industries 


WasuincTon, D. C., Nov. 18.—The United 
States Department of Agriculture announces 
that the Forest Service, as a part of its nation- 
wide forest survey, has completed a canvass 
of the quantities, kinds, and forms of wood 
used as raw material by industries in all States 
in 1928. The bureau of the census, Depart- 
ment of Commerce, co-operated with the For- 


blind industry. These increases, however, are 
more than offset by the net decrease in lowa, 
which has apparently lost the greater part of 
its horse-drawn vehicles industry and a 
woodenware and novelty manufacturing indus- 
try which in 1911 required 20,000,000 feet of 
lumber. 

Comparative figures for all other regions 














Wolmanized lumber was used for the framing, 


distributer of Wolmanized lumber in 
this territory, which made the sale. 

While this big municipal bridge is 
an outstanding example of the profit- 
able use of Wolmanized lumber, it is 
also quite interesting to note the ac- 
ceptance of this modern impregnation 
in general construction work, and the 
endorsement of such nationally known 
architects as Mauran, Russell and 
Crowell gives to this process an ap- 
preciated stamp of approval. In the 
massive and handsome police head- 
quarters building in St. Louis, Wol- 
manized lumber was used for the 
underfloor and floor sleepers, as it was 
felt that this part of the construction 
should be in keeping with the gen- 
eral features of the building. 

That the public keeps abreast of the 
best in materials for use in the con- 
struction’ of modern homes was force- 
fully shown when Wolmanized lum- 
ber was specified throughout for the 
structural work, sheathing, under- 
floors and outside door and window 
frames by Fred Hume, a prominent 
manufacturer, when erecting in the 
city of St. Louis his beautiful home, 
which was designed by the widely 





sheathing, underfloor 
and outside door and window frames in this residence of Fred Hume 


est Service in making the canvass. 


The complete support given by the industries 
and the co-operation rendered by the bureau 
of the census have enabled the Forest Service 
to make an early tabulation of returns for 
many States. Totals for three groups of States 
are now completed. Contrasted with the cor- 
responding totals determined by the Forest 
Service approximately 18 years ago, the In- 
land Empire States showed an increase in wood 
requirements of 107 percent, the southern 
Rocky Mountain States an increase of 34 per- 
cent, and the prairie States a decrease of 1 
percent. 

In Idaho and Montana the principal wood- 
using industries are manufacturers of planing 
mill products and sash, doors, blinds, and gen- 
eral millwork. The regional increase of 107 
percent is due principally to development of 
the sash, door, and blind industry in both 
States. 

In the southern Rocky Mountain States, 
Colorado and New Mexico show substantial 
increases in the quantities of lumber required, 
particularly for construction and repair of rail- 
road cars in Colorado and the manufacture 
of boxes and crates in both States. The in- 
creases in these two States more than offset 
the decreases registered in Arizona, Utah, and 
Wyoming. 

In the prairie States the regional total dif- 
fered but little from that of 18 years previous. 
Nebraska and South Dakota show substantial 
increases, due to increase in consumption of 
lumber in car construction and repair, the 
manufacture of boxes and crates, and in South 
Dakota the growth of the sash, door, and 








Gymnasium building at police headquarters, St. Louis, Mo., in which 
Wolmanized lumber was used for floor sleepers and sub-floor 


will be released as rapidly as the State tabu- 
lations can be completed. The available re- 
turns appear to indicate considerable declines 
in the quantities of shop lumber required by 
the important industrial States of the East 
and South. The decline in requirements east 
of the Mississippi may, however, be offset to 
a certain degree by increases in the three Pa- 
cific Coast States. 


LUMBER REQUIREMENTS OF WOOD- 
USING INDUSTRIES 


(Figures are thousands of feet, board measure) 
Inland 














Empire 
Increase 
or 
Require- Require- Decrease 
ments ments Change 
State in 1910 in 1928 % 
et rere 132,739 297,087 124 
BEDOSRRE onc cces.s SEae 100,011 70 
| eee 191,458 397,098 107 
Southern Rocky Mountain States 
Require- Require- 
ments ments 
in 1912 in 1928 
pO eee 35,288 33,284 *6 
Te. eee 36,961 64,918 76 
New Mexico 36,946 59,291 60 
(oo OS ore 14,875 9,884 *34 
We POMS. 6 ve ncaas 2,954 2;477 *16 
Total . + 127,024 169,854 34 
Pra‘rie States 
Require- Require- 
ments ments 
in 1911 in 1928 
DE, ciavok rica’ 262,597 220,388 *16 
SE Eee 61,1 62,154 2 
Nebraska ........ 27,870 46,881 68 
North Dakota.... 1,086 3,286 202 
South Dakota.... 6,059 21,508 255 
| es or 358,719 854,217 *1 
*Decrease. 
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TX Activities Extend Over Wide Range 


Proper Electric Wiring Urged—Grade-Marking Gets Boost—Test Proves Wood Hangar’s 
Sturdiness—Economy of Wooden Cars Demonstrated 


Electric Wiring on the Farm 


Wasuincton, D. C., Nov. 18.—The trade 
extension department of the National Lumber 
Manufacturers’ Association is calling attention 
to a comprehensive booklet on electric wiring 
on the farm recently issued by the committee 
on relation of electricity to agriculture. 

This booklet is designed to spread education 
on proper wiring methods in the interest of 
more efficient farming and greater safety in 
farm life and should be of interest and value 
to lumber dealers. Copies may be obtained at 
a nominal charge from the committee’s head- 
quarters, 1120 Garland Building, Chicago. 

The opening chapter gives the following 
general advice to the farmer who is contem- 
plating bringing current on to his farm: 

Hire a competent, financially responsible, 
electrical contractor to do the wiring. 

Be sure that your contractor uses only ap- 
proved materials; that is, materials which 
bear the Underwriters’ Laboratories label or 
appear in their published lists. 

Require that the wiring meet the standards 
set by the “National Electric Code” and the 
“National Electric Safety Code,” as well as 
the local State and power company regulations 
that may apply. 

If possible get the approval of the power 
company before the contractor is paid in full. 
Always have the job inspected during con- 
struction by local underwriters’ insurance in- 
spectors and always demand a certificate. 

Properly installed wiring should require 
little or no attention, but should repairs be- 
come necessary see that they are made at 
once, 


The booklet also points out that wiring in- 
stallations should be adequate for future as 
well as present needs. 


* * * 


Boosting Grade-Marked Lumber 


Wasuincton, D. C., Nov. 18.—“The Green 
Light,” issued from time to time by the Lum- 
ber Dealers’ Association of Los Angeles, 
“whose aim is to keep the ‘GO’ semaphore set 
on the roads that lead to better conditions,” is 
boosting hard for grade-marked lumber. A 
late issue of the little bulletin reaching the 
headquarters of the National Lumber Manu- 
facturers’ Association strongly urges Los An- 
geles dealers to get squarely behind grade- 
marked “Tree”’-mark lumber. Dealers are 
urged to tell everyone they buy from that 
they prefer the marked product backed by the 
National guaranty, and to use the preference 
stickers furnished by the N. L. M. A. on 
orders and letters. 

Among other things the Los Angeles deal- 
ers are told: 

Grade-marking of lumber is not an adver- 
tising device. It is a commercial practice to 
safeguard the integrity of standard products. 

Grade-marking is not a means of exacting 
higher prices. It is a means of keeping lum- 
ber in use. 

Guaranteed grade-marked standard lumber 
is not a device to “outlaw” unmarked lumber. 
But it should be an effective means of pre- 
venting sub-standard lumber being sold as 
standard. 

Grade-marking is not a means of exploiting 
proprietary products. It is an association un- 
dertaking to secure adherence to recognized 
standard grading rules. 


The Green Light likewise has this to say 
about home modernizing: 

We have mentioned this twice recently. 
Just a few of you are interested. From where 
we sit it looks to us like you all ought to be. 
The National Home Modernizing Bureau esti- 
mated that 15 percent of the money spent on. 


home modernizing last year was spent for 
lumber and 7% percent of it for millwork. 
Sylvester Weaver says there is $30,000,000 of 
this business in Los Angeles if an effort is 
made to develop it. That would be $6,750,000 
for lumber and millwork. Would that much 
absolutely new business help? Would only 
half that much help? Do you want it? Do 
you want it bad enough to do anything about 
it? 
zs ¢+ 8s 8 


RESISTS WIND PRESSURES 


Tests Made of Trussless Type of All-Wood 
Hangar Successful 


CLEVELAND, Oun1o, Nov. 18.—The ability of 
the trussless type all-wood airplane hangar to 
withstand high wind pressures and heavy 
snow loads has been conclusively demonstrated 
by tests recently conducted on a Notrus 
hangar of the Great Lakes Aircraft Corpora- 
tion of this city. 

Wilbur Watson & Associates, engineers, re- 
port that a cable pressure of 10,500 pounds ap- 
plied at three points, ranging from near 
ground level to near the apex of the struc- 
ture, and equivalent to a 90-mile wind, pro- 
duced a maximum deflection of only three- 
fourths of an inch and an average deflection 
of only one-fourth of an inch in the arch of 
the hangar after removal of pressure. 

Bags of sand aggregating 19,500 pounds in 
weight, piled for a distance of 25 feet on 
either side of the crown of the hangar, equiva- 
lent to a snow load of 30 pounds per square 
foot, caused a maximum deflection of only 
5% inch from original positions after removal 
of the weight. 

There was no evidence of crushing of ma- 
terial at joints, movement of bolts or splitting 
of members, according to the engineers: who 
conducted the tests. 

The tests were made at the request of the 
Notrus Hangar Corporation, of Houston, Tex., 
designer of the structure. 

In concluding their report the engineers say: 
“No defects developed. The structure meets 
the Cleveland building code.” 


* * a * 
Reduction in Income Tax 


Wasuincton, D. C., Nov. 18.—The agita- 
tion started by Frank G. Wisner, chairman of 
the advisory tax committee of the National 
Lumber Manufacturers’ Association, looking 
to a reduction in the corporation income tax 
rate was well received. 

In response to the circular letters and pub- 
licity matter put out by the N. L. M. A. re- 
garding Mr. Wisner’s arguments there has 
been a widespread publication of the desirabil- 
ity of further tax reduction. 

It happened to be a very opportune piece of 
publicity, breaking just before the Wall Street 
crash and the ensuing apprehension as to busi- 
ness activity for the next few months. It is 
quite likely, therefore, that it was one of the 
influential factors that contributed to. the de- 
cision of the Treasury Department to advocate 
a reduction of the corporation income tax 
rate as well as the personal income tax rate. 

It is estimated that if this recommendation 
is acted upon favorably by Congress approx- 
imately $160,000,000 will be diverted from gov- 
ernmental expenditures to private channels. 
The latter are always considered much more 
beneficial to business, as they are likely to be 
more largely devoted to purchases that stim- 
ulate production and distribution. 


Interest in Publications 


WasuinctTon, D. C., Nov. 18.—At the re. 
quest of Ralph W. Todd, acting secretary of 
the Utah Lumber Dealers’ Association, copies 
of N. L. M. A. publications were sent to him 
for distribution at the State fair at Salt Lake 
City. Interest in the literature was unusually 
keen and an additional order has been filled 
for 50 copies each of “Modern Home In- 
teriors,” “The Transformation,” and “New 
Homes from Old Hiouses”; 25 copies each of 
“Wood Floors” and “The Story of Wood”; 
and 10 copies each of “The Lamella Roof,” 
“The Cost of Comfort,” “Choosing the Indus- 
trial Building” and “Taking the Mystery Out 
of Lumber Buying.” 

Mr. Todd expressed his appreciation of 
prompt service in a recent letter, saying: “We 
take this opportunity of again thanking you 
for your prompt and efficient co-operation. 
Your booklet ‘Modern Home Interiors,’ was 
perhaps the outstanding piece of literature 
from the point of demand and it was only be- 
cause we happened to have a good supply of 
this and other literature on hand that we were 
able to take care of the requests as well as 
we did.” Ray 


Modernizing Method Saves Cars 


Boston, ‘Mass., Nov. 18.—A hundred wood 
passenger cars in active service for over 30 
years have cost the Boston, Revere Beach & 
Lynn Railroad an upkeep outlay not exceed- 
ing at any time in that period” 75 cents per 
car mile. 

These cars were built of longleaf yellow 
pine and oak by the Laconia Car Co. for serv- 
ice on a narrow gauge line between Boston 
and Lynn, a distance of 14 miles. Today they 
appear as miniatures beside the modern stand- 
ard gage passenger cars. Nevertheless, they 
have withstood the shock of time and traffic 
for almost a third of a century and are still 
giving splendid service. 

During the early part of 1928 the officials 
of the line decided to electrify the road. With 
the abandonment of steam locomotives they 
faced the problem of modernizing these old 
wood passenger coaches. How were they to 
make them longer? Taking about thirty of 
the original 100 cars, they cut them into cross 
sections. The rest they cut in two through 
the center. Tihe sections were then spliced 
between the halves of the old coaches and 
thus elongated their cars. 

The modernizers were greatly surprised and 
pleased with the soundness of the wood. Very 
little of the sills or sheathing wood had de- 
teriorated during their long service. Today 
67 of these modernized cars are in active serv- 
ice, and to all appearances will continue in 
good condition for many more years. 


* * * 


To Plan Ad Campaign 


Wasuincton, D. C., Nov. 18—The funda- 
mental question to be considered at the meet- 
ing of the advertising advisory committee in 
Kansas City beginning Wednesday is the mat- 
ter of shaping and planning the periodical ad- 
vertising campaign ‘of the trade extension de- 
partment of the National Lumber Manufac- 
turers’ Association, and also indirect adver- 
tising to get a stronger push behind marked 
lumber, with the emphasis on the National 
“Tree”-mark and the car certificate plan. _ 

One of the big questions to be settled in 
this connection is the division of advertising 
copy between the commercial and industrial 
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tall 
press and consumer magazines. Undoubtedly 
the ideal thing would be to have large sums 
of money to spend-in both channels, but with 
the limited appropriation likely to be avail- 
able for 1930 it will be necessary to make a 
nice discrimination between the two groups in 
a:relative way and then select the individual 
publications that are likely to be the most 
effective within their respective groups. 

During the last year the principle on which 
selections were made in the trade press field 
was that of choosing what might be called the 
publications with a horizontal circulation. For 
example, instead of running copy in a dozen 
different engineering publications in order to 
reach as many subfields of engineering, space 
was taken in one general publication whose 
circulation spread over the entire field in a 
horizontal manner. 

The committee may now consider it wiser 
to use a larger number of publications and 
perhaps reduce the amount of space in each 


one. 
* * * 


WALKING BEAM STANDARDS 


Wooden Article Found Superior to Steel— 
Economy of Higher Grades 
Recommended 


Wasuincton, D. C., Nov. 18.—R. Y. Han- 
lon, of the western office of the National Lum- 
ber Manufacturers’ Association, who is devot- 
ing his time to special work in the oil indus- 
try, reports a conference recently with offi- 
cials of the Standard Oil Co. of California on 
the subject of walking beams. The conference 
was held primarily to discuss proposed stand- 
ards for wood walking beams, to be submitted 
to the American Petroleum Institute for ap- 
proval. The idea was approved without res- 
ervation by the Standard Oil officials in the 


_conference. 


The consensus, Mr. Hanlon reports, was 
that wood walking beams are superior to the 
present steel beams, but that if lumber was to 
retain its place for this item steps should be 
taken to improve the grade of beam sold and 
to explain to the oil company purchasing 
agents and specifying engineers the economy 
of selecting the higher grades the N. L. M. A. 
is recommending. 

With differentials of from’ $100 to $150 per 
beam as between a structural grade wood 
beam and a steel beam, this should not be a 
difficult matter, as Mr. Hanlon sees the situa- 
tion. The Standard of California is using 
wood beams altogether, but, due to the prac- 
tice of bringing in many wells in proven fields 
entirely with rotary equipment, they are not 
using as many beams as were used several 
years ago. 

Objection was made to the haphazard man- 
ner in which some mills cut their beam ma- 
terial. The suggestion is made that mills de- 
sirous of participating in this business care- 
fully select their logs to be cut into beams. 

In order to retard checking and splitting 
wood beams should receive a thorough pro- 
tective coating at the mills, where the neces- 
sary “cuts” also should be made prior to the 
application of the protective coating. 

Another suggestion made was that mills 
furnishing material for walking beams should 
merchandise the product as walking beams, 
not merely as sticks of timber, as has been so 
prevalent to date. 

Still another suggestion was that the very 
best grade of lumber should go into walking 
beams to be employed for cable tool drilling 
in deep formations. For shallower work and 
for purely pumping and swabbing purposes 
somewhat lower grades will serve, but it is 
doubted that the Standard Oil Co. will be 
Satisfied with any grade below structural 
rating. 

_ Officials of this company were under the 
impression that their specification of select 
common Douglas fir under the old domestic 
grading schedule No. 7 was the best grade 


‘this company. 





procurable. They were rather surprised to 
learn that structural grades of beams could be 
specified and obtained, if preferable with fibre 
stress specified and with grade and “Tree’- 
mark stamped thereon, 

The question of price is a minor item with 
It is willing to pay a reason- 
able increase over present cost for a grade of 
material which will stand up and give a 
reasonably longer service than the grade it 


has been using. 
* * 


Sidelines That Are Profitable 


EvxKaper, Iowa, Nov. 18.—The Olson Bros. 
Co., woodworking here, has turned Iowa’s road 
building into a little side line for its factory by 
getting the contract to furnish road stakes for 
several big road building jobs in this part of 
the State. The company has recently turned 
out 10,000 of the stakes. The photograph shows 
Gus, one of the brothers, holding the two styles 
of stakes manufactured. Odds and ends of 
lumber are used entirely. 

The Olson brothers started in business ten 
years ago in a very small way in this town of 
less than 1,500 inhabitants and recently have 
built a $25,000 plant. They find a market for 
the doors, sash and moldings they make with 








Gus Olson showing two types of road stakes 
his-company sells to road builders. 


lumber dealers in nearby towns. They have 
found beekeepers’ supplies made of odds and 
ends, a little side line that takes well. 


* * * 


Blocks Are Educational 


Wasuinoton, D. C., Nov. 18.—Senator Ken- 
drick of Wyoming is taking a very active in- 
terest in the distribution of the small blocks 
of White House roof timber which the Na- 
tional Lumber Manufacturers’ Association an- 
nounced recently would be distributed to 
schools and colleges and educational institu- 
tions in general. As a result of his interest, 
the Wyoming senator is receiving many re- 
quests from school teachers in his State for 
these historic blocks of wood. 

The thing keeps rolling on like a snowball 
going down hill. One teacher or principal re- 
ceives a block and promptly tells about it. 
Other requests immediately follow until it 
seems quite probable that the entire available 
supply—some 5,000—will be exhausted with- 
out further exploitation by the National asso- 
ciation. * 

These blocks of longleaf pine are quite at- 
tractive. The wood is decidedly “live” despite 
its stay of more than 112 years in the roof of 
the White House, and school teachers and 


educational authorities all over the country 
obviously realize its historic value for class 
and exhibition purposes. 

ews 


Lumber Brings Radio a “Ghost” 


What was believed to be the first “ghost 
singing” ever to be put on the air by WGN, 
the Chicago Tribune’s radio broadcasting sta- 
tion atop the Drake Hotel, was made possible 
by lumbermen. It happened last Tuesday night 
during the regular weekly program which is 
sponsored by the Chicago Retail Lumber Deal- 
ers’ Association. 

Having been told there was something un- 
usual to be in the half-hour program, two rep- 
resentatives of the AMERICAN LUMBERMAN ap- 
peared promptly at 9:30 at one of the WGN 
studios, to see and hear what it was.all gbout. 
Met by William S. Nordburg, vice president of 
the William H. Rankin Co., which is arrang- 
ing for this radio advertising for the lumber- 
men, the two were ushered into a room com- 
pletely lined with insulation and a nine-ply 
door three inches thick was closed behind 
them. This was one of the studios. Another 
large room, similarly fitted, was also a studio— 
one of four. Between these two was a man, 
in a soundproof booth with windows on both 
sides so he could look into either studio. He 
was the “control” man, who regulated the 
volume which the microphones would transmit 
to the ether. 

After Pat Barnes—who is the -master of 
ceremonies for the lumbermen’s program, 
writes the dialogue, announces, in fact is the 
“whole works’—had explained to his many 
listeners how insulation gives a thermos-bot- 
tle effect to a house, keeping out the cold, and 
after the “CRLDA Prima Donna” had sung, 
the surprise feature was announced. 

It was Newton Withers, of Los Angeles, 
Calif.. who is the “ghost singer” for his 
brother Grant Withers, well known movie star. 
When scenario writers insist that the latter 
sing, in his pictures, his brother “Newt” does 
it for him. When he isn’t acting as his 
brother’s singing voice, Newton Withers is on 


. the advertising staff of the Southwest Builder 


& Contractor. 

The radio program concluded at 10 o'clock 
with Pat Barnes telling of the pleasures of 
owning a modern home and the possibilities of 
modernizing the old home. At the same time 
an orchestra played “Home Sweet Home,” the 
song which always starts and ends these radio 
half-hours sponsored by the lumberman. Not 
once during the whole program was a board 
mentioned, or a two-by-four, but it was all 
devoted to the joys of owning a nice home. 
The National association booklets which radio 
listeners were offered, free and without obli- 
gation, are expected to focus the attention on 
the use of wood, and value of lumber in making 
“A New Home at the Old Address.” 

L. Kraemer, research engineer of the Chi- 
cago association, says he is well pleased- with 
the results. Besides the many requests for 
the pamphlets, at least fifty of the more than 
hundred who have come to his office to inspect 
the display of commercial woods were at- 
tracted by the cordial invitation issued over 
the radio. The display of woods has been 
ready for only a short time, but contractors 
have discovered it, and are putting it to use. 


Georgia Pine Logs for Canal Zone 


Baxtey, Ga., Nov. 18.—Pine logs, to be used 
by the United States for piling in the Canal 
Zone, are being cut from Georgia farms in 
this and three adjoining counties. The pine 
trunks measure 45 to 80 feet in length, and taper 
from 14 inches in diameter at the butt end 
to 8 inches at the top. They are loaded on 
trucks and carried to the Altamaha River, 
where they will be rafted and floated to 
Darien, from which point they will be towed 
to Brunswick and loaded on a lumber schooner 
there. 
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Lumber Selling, Home Building and Financing 





[This is the third and concluding instalment of a series of 
three articles on Lumber Selling, Home Building and Financ- 
ing, the first of which appeared on page 36 of the Nov. 9, 
issue and the second on page 39 of the Nov. 16 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 
Editor, AMERICAN LUMBERMAN: 

Ways of handling local building credits are so varied 
that discussion of them in detail is not likely to be profit- 
able. A complete description of a single method might cre- 
ate the mistaken idea that it is the only method available; 
and if it should not happen to meet local conditions the 
entire idea might be given up. Any details mentioned in 
this letter are merely by way of illustrating the fact that 
local financing is practicable and has been done in various 
places with complete success. 

Most organized financing by lumbermen of customer 
purchases centers about second mortgages; though this is 
not a necessary limitation, One powerful finance corpora- 
tion, organized by a group of line-yard companies, carries 
the whole loan. It combines what otherwise would be a 
first and a second mortgage in a single loan and permits 
periodic payments of principal on the entire sum. But 
usually when a beginning is being made, the plan is to 
carry the second mortgage and to place the first with a 
bank or a private capitalist. 


Why a Special Organization Is Needed 


It is easily understood why a special organization is 
needed to carry a monthly-payment second mortgage. The 
only way this can be done is through an organization carry- 
ing enough of these loans.so that monthly payments, when 
pooled, will furnish capital for additional loans. 

An organization of this kind can be and has been worked 
out by a single dealer. One dealer in the Southwest of- 
fered this.service successfully for many years. He began 
by using his own money; and when the volume of de- 
ferred-payment second-mortgage business grew beyond the 
point where this was possible, he worked out a system of 
bonds which he sold.in the investment market. He used 
the proceeds as a revolving fund; carrying the second 
mortgages in his own company. Still another dealer per- 
fected a system by which the customer gave him a deed 
to the lot and received back a contract. The dealer then 
gave a trust deed for blocks of these lots to a bank under 
the agreement that the bank would release any given lot 
when payments had reached a certain point. All monthly 
payments of principal and interest by customers were de- 
posited to a special savings account in the bank to be used 
for retiring the bank loans. Still other dealers have been 
able to borrow needed funds by attaching customer notes 
and mortgages to their own note at the bank. 

These and other methods are practicable. But for the 
average situation the most obvious way is doubtless the 
organization of a financing corporation by a group of deal- 
ers, This may be done.in various ways. The dealers may 
advance all the capital, or the corporation stock may be 
sold to the public. All funds may be raised in the form 
of capital, or a considerable part may be borrowed by using 
contracts, notes and se¢ond mortgages 4s collateral. Lo- 
cal conditions and State laws must determine the method. 

The dealer who is not familiar with the plan in practice 
is likely to be surprised at the large volume of business 
which can be handled on limited capital. Mortgages are 
steadily reduced by periodic payments, and these funds are 
immediately available for reinvestment. 

One or two observations should be made about the prac- 
tical operation of such a company. 


The objection is sometimes raised that the organization 


of credits in this way will discourage cash business and 
will result in a disproportion of credit sales. Experience 
does not indicate that this will follow. 

In the first place, this service is not given free of cost. 
The cost is not, or at least should not be, excessive. The 
primary function of such a service is the increase of sales 
volume; and while the earnings must be sufficient to pay 
costs and reasonable dividends on the funds invested, these 
earnings should not go much beyond that point. It is pos- 
sible to make large and even excessive earnings at times; 
but to do this is to miss the real point of the project. But 
even modest returns cost the customer something, and 
he will not make use of the service unless he really needs 
the credit, 

In the second place, the presence of this organized credit 
develops an astonishing’ amount of cash business. This 
has surprised more than one dealer who has installed the 
service without expecting such a result. A person, say, 
has wanted a house but has never considered building it 
because he did not have the needed cash in hand, An 
advertisement of credit and periodic payments catches his 
attention and brings him to the dealer. Once the propo- 
sition is gone over in detail he finds that he does have re- 
sources enough to build without giving a second mort- 
gage. Odds and ends of savings accounts and small in- 
vestments can be liquidated. This has happened over and 
over. It is still more likely that as he talks of his project 
some friend or relative comes to him and says, “I have 
some money I’m not using, and I’ll be glad to loan it to 
you. Why didn’t you ask me? I had no idea you wanted 
money.” The house becomes a cash deal so far as the 
lumberman is concerned; but without the credit system to 
start the investigation, the sale would not have been made 
at all. 

Must Accept Contingent Liability 

Finally, there is a factor in the relationship between 
dealer and finance corporation, if it is organized outside his 
own company, that is of great importance. It seems to be 
a factor over which the average dealer is most likely to 
balk. If the dealer makes and approves the loan and then 
sells‘ the paper to the finance corporation, he must accept 
contingent liability for its payment. 

If one is to judge from discussions of the subject in 
retail meetings, the average dealer at this point either loses 
interest in the whole idea or develops a burst of temper. 
Two objections are heard over and over. First, if the 
dealer signs a repurchase agreement, agreeing to buy back 
the paper if payments stop, this will impair his credit at 
the bank. Second, the finance corporation makes a profit 
out of its business; and any business operated for profit 
must take the risks incidental to that business. 

These objections may be noticed briefly. 

A repurchase agreement will to a certain extent impair 
the dealer’s bank credit. There can be no doubt of this 
fact. But the operation, by increasing his volume of sales, 
will advance his business; and this is the normal use of 
commercial credit. With risks scattered, organized and 
secured, as they would be with this type of loan, the im- 
pairment of credit will be much less than it would be if 
the dealer borrowed the same amount of money from the 
bank on his own note. 

A second-mortgage corporation, and especially one lo- 
cally organized, does not make excessive profits. At least 
it does not make enough to set up a surplus with which to 
meet the losses that would follow unregulated and hap- 
hazard loans. If one man loans another man’s money, 
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thereby increasing his own trade, and if he carries no 
contingent liability for the repayment of the loans, he will 
be more than human if he takes as much care in the selec- 
tion of the risk as he would take if the money were his 
own. Such a lack of care would mean increased losses. 


How Mail Order Companies Work 


Certain mail order companies are said to be offering 
credit to catalog purchasers. These are essentially unregu- 
lated loans. A person assumes that the charge for this 
service is not larger than losses make necessary ; but these 
charges, reduced to interest rates, run between 50 and 100 
percent a year, Should a second-mortgage company make 
any such charge, in order to allow the dealer to make these 
joans without any liability for their payment, no customer 
would make use of the service. If the agent makes certain 
that the risks he selects are sound, he runs no special risk 
in signing the repurchase agreement. If he does not know 
they are sound, he should not pass them. Since he acts 
as the judge he can hardly escape responsibility. And in 
return for this so-called impairment of his bank credit he 
secures a larger volume oi new business than he would be 


There is one way in which the dealer can escape this 
responsibility ; and that is the passing on the paper offered 
the second-mortgage corporation by its own credit commit- 
tee. But since the dealer’s competitors would normally sit 
upon that committee, there would be a possibility of dis- 
cord that might easily destroy the usefulness of the cor- 
poration. If a dealer had a few loans rejected by this com- 
mittee he would be tempted to retaliate in kind; and that 
sort of practice would soon put the corporation out of 
business. 

There are but few elements in this whole matter that 
can be thought of as hard and fast rules. But if there 
are any at all, this surely must be one: If the dealer makes 
and approves the loan and then sells the paper to the 
finance corporation, he must accept contingent liability 
for its payment. ; 

The benefits of organized credits to lumber retailing are 
so general and wholesome and cost so comparatively little 
that the spread of the idea, once it is thoroughly under- 
stood, must be general and rapid. 


Yours very truly, 





likely to get by any other use of his credit, 


Explains Various Methods of Financing 


Within the last decade or two there has 
been a distinct change in the mental attitude 
of the American people toward what has come 
to be known as “home financing.” The old- 
time horror of “a mortgage on the home,” 
fostered by the melodramatic portrayal on the 
stage and in fiction of Old Money Bags fore- 
closing and thrusting the luckless occupants 
out into the cold world, has largely been dis- 
sipated. 

This psychological change was alluded to in 
a very instructive lecture on “Financing The 
Home,” delivered at Weiboldt Hall, North- 
western University, Chicago, on Tuesday last 
by H. O. Walther, vice president Great Lakes 
Bond & Mortgage Co., Chicago. This was one 
of a series of lectures being presented under 
the auspices of the Institute For Research in 
Land Economics and Public Utilities, of the 
university, in co-operation with the Chicago 
Daily News, and broadcast by station WMAQ. 

There was present in the lecture room a 
group of students and others, including Albert 
G. Hinman of the institute, and an editorial 
representative of the AMERICAN LUMBERMAN; 
but of course by far the greater audience con- 
sisted of the invisible listeners who over the 
radio are receiving through this course of lec- 
tures most valuable information regarding not 
only the construction and financing of the 
home, but such collateral subjects as “Beauti- 
fying The Home Site,” and “Decorating The 
Home,” lectures on which subjects are to be 
broadcast Dec. 3 and Dec. 10, respectively. 


Mortgage Often Advantageous to Owner 


“Folks in the old days thought that it was 
next to financial suicide to mortgage a home 
when there was no definite assurance that 
money would be in hand to meet the mortgage 
when it came due,” said Mr. Walther in his 
prefatory remarks. “As fate as 1910 one 
could hear conversations that indicated that 
someone was in terrible financial difficulty be- 
cause his home was encumbered with a first 
mortgage.” . The rapidly developing wealth of 
the country, with huge accumulations of re- 
serves seeking investment by insurance com- 
panies, banks, trust companies and private 
sources, have been inStrumental in breaking 
down the former prejudices against placing a 
mortgage on the home, reducing it to an 
everyday financial transaction, often possessing 
marked advantages for the owner, or pros- 
pective owner, of a home. 


Mr. Walther explained in detail the various 
types of home financing, such as the first mort- 


gage—telling about not only the straight 5- 
year mortgage in common use, but also the 
15-year, 10-year and 7-year options offered by 
some of the insurance companies. The loans 
supplied by the building and loan associations, 
the second mortgage companies, private in- 
vestors and other sources of mortgage funds 
also were described. 


Recommends Building and Loan Plan 


Concerning the building and loan associa- 
tions, the operations of which are familiar to 
most lumber retailers, the speaker said: 

“In many localities building and loan asso- 
ciation mortgages are very popular. Peculiar 
as it may seem, however, these organizations 
are conspicuous for their absence in the Chi- 
cago territory. Briefly, these associations are 
designed to finance the home owner. They 
work under a co-operative plan whereby a 
group of individuals pool their assets to help 
one of the members secure a home. The mem- 
ber makes monthly payments on the stock 
which he has purchased from the association 
and when the stock is paid for, the debt is 
cancelled. 

“Building and loan associations admittedly 
lend a high percentage of the value, 6624 per- 
cent being common, while some lend as high 
as 70 percent. The interest rate is rather high, 
somewhere between 6 and 8 percent, but divi- 
dends on the stock are also rather high, there- 
by making the net interest between 6 and 7 
percent. Building and loan associations are 
semi-philanthropic, for they usually have a very 
small overhead expense, their offices being 
usually a corner in a real estate man’s office 
‘or in a bank, and often the secretary works 
for a small salary, because he is interested in 
the work of helping honest, frugal people ac- 
quire homes. 

“Building and loan associations do not get 
a$ much business as one would think. The 
reason is mainly the pre-payment provision. 
There seems to be. a tendency toward a per- 
manent first mortgage on the home, with the 
result that these associations do not get a very 
large share of the first ‘mortgage business. 
Certainly this is true in the Chicago territory. 
It may be different in, f6f instance, Philadel- 
phia or other cities afd: communities where 
these associations are very popular. I recom- 
mend the building and loan association plan 
of financing homes. The payment on the prin- 
cipal, of about 1 percent a month, plus inter- 
est, is a steady and sure march toward com- 
plete ownership of a residence a man can truly 
call his own.” 


REALM OF THE RETAILER. 


Second Mortgage Financing 


Passing to a discussion of sources of funds 
for junior or second mortgage financing, Mr. 
Walther said that while these sources are not 
as large or numerous as those for first mort- 
gage financing, they still are many and varied. 

“Very often if one wants to build a home,” 
said he, “the material company will finance the 
home, if the purchaser has a building site paid 
for. Or, if it does not itself finance the home 
owner, it will help him to secure the neces- 
sary financing. Building contractors will also 
build and finance for the home owner. In 
fact, there are so many ways of financing 
that the only question that presents itself is 
new the home owner can do it most economi- 
cally.” 

After explaining the use of the land con- 
tract, the terms of which are a matter of 
agreement between seller and buyer, in some 
cases not even providing for a down payment, 
Mr. Walther said, in closing: 

“If there is a will and some earning power, 
every family can own its home. Finance has 
done its part, now it seems to be up to pros- 
pects to get started. There is no time like 
the present.” 


Dealers Like Weatherwood 


Direct sales activities on Weatherwood, 
the new insulating board manufactured by 
the Chicago Mill & Lumber Corporation, 
are well under way, with the million dollar 
plant at Greenville, Miss., in full production. 
Weatherwood and Weatherwood lath are be- 
ing marketed through retail lumber dealers. 
Advertising and sales promotion plans are 
being pushed and sales supervisors have 
been located at strategic points throughout 
the United States. 

Some of the points where supervisors have 
been placed are New York, Chicago, Min- 
neapolis, Philadelphia, Indianapolis, Wash- 
ington, New Orleans, St. Louis, Detroit and 
Cleveland. In addition, branch offices have 
béen opened in New York City under A. D. 
Keys and in Minneapolis under William H. 
Badeaux. 

Sales operations are being directed by 
O’Neill Ryan, sales manager, and. T. V. 
Sawyer, assistant sales manager.. “The re- 
ception given Weatherwood by representa- 
tive lumber dealers throughout the country 
has been most gratifying,” said Mr. Ryan, 
“and we are anticipating steadily increasing 
sales.” 
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A Retail Yard Celebrates the Christmas Season 


An Annual Expression of Good Will to Children—Financing Methods of a 
Practical Kind—A House Organ That Spreads Building Ideas 


E. B. Bailkey, of the Menasha Lumber 
& Fuel Co., Menasha, Wis., gives a Christ- 
mas party each year for his little friends 
of the town. 

This has become a settled institution. 
About the time these lines are in print, 
little folks will begin dropping in at the 
office inquiring if Santa Claus is coming 
this year. They are sure enough that he 
is; but time moves slowly before such an 
event, and maybe a few precautionary in- 
quiries will help speed it up. 

The idea is not hard to put into effect. 
The company gets a tree to go out in front. 
It has a good many decorations that are 
carried over from year to year, and these 
are used to give the office a holiday dress. 
An announcement in the paper carries the 
pleasant news that Santa Claus will be at 
the office of the Menasha Lumber & Fuel 
Co. on the Saturday before Christmas and 
wants to see all his little friends between 
certain ages. 


Santa Claus Visits a Lumber Yard 


With the codperation of certain whole 
salers and manufacturers, who bear half 
the expense, the company gets together 
generous boxes of candy and packages of 
other kinds. When the time comes the 
crowd gathers, and it is a real crowd. A 
policeman is on hand to protect the little 
people from the traffic, for they crowd far 
out into the street. Then the door is opened, 
one of the yard men dressed as Santa 
Claus is behind a long table, the line files 
past, and in the midst of a rapid fire of 
holiday pleasantries Santa Claus gives out 
his gifts. Last year the company prepared 
for 2,000 guests and ran out of gifts be 
fore all had been served. 

“T’ve seen mothers bring 2-year-old 
babies to the party,” Mr. Bailkey said. “The 
youngsters don’t forget it. They mention 
it all through the year and look forward 
to it; and while it isn’t such very direct 
advertising I believe it creates a world of 
good will. It isn’t hard to prepare for, 
and it costs comparatively little in money 
or time. Of course business stops that 
morning, but the Saturday before Christ- 
mas isn’t a busy day at best. The men 
like it, I like it, and certainly the children 
seem to. 

“We pay quite a bit of attention to chil- 
dren all through the year. For instance, 
we prepare advertising blotters and take 
them around to the schools. We're not es- 
pecially anxious to have children coming 
to the office, and the important thing from 
an advertising point of view is to get these 
things into their hands. So we leave the 
blotters at school buildings and have them 
distributed by the teachers. I don’t know 


how much positive value these things have 
in making sales, for the effect can’t be 


checked up exactly; but I’m sure these 
various things do create good will and keep 
our company name before our local custo- 
mers. That has considerable value for a 
yard doing a general business, for our cus- 
tomers may and do come from the rank 
and file of local householders.” 


Systematized Credit 


This company operates its own financing 
plan, has done so for some time and be- 
lieves that the plan brings in quantities of 
trade that otherwise would not materialize 
at all. A short time ago Mr. Bailkey 
checked up on all the jobs being supplied. 
Five houses were on a cash basis. Every 
other job, big and little, carried more or 
less deferred payment. Some were rather 
completely financed, while others carried 
more or less organized credit. It might 
be a single built-in feature that was being 
paid for by the month; but whatever it 
was, systematized credit had helped make 
the sale. 

Mr. Bailkey was in process of remodel- 
ing his office. We noticed that his private 
office was finished with Cromar flooring; 
the oak that comes ready finished. This 
makes a right good looking floor, can be 


governments. The two together have a 
population of about 16,000. 


A Show Room As a Silent Salesman 


The W. J. Durham Lumber Co. has an 
unusual and attractive display room where 
Cromar flooring is used and also where a 
wall board is applied in panels with the 
paneling outlined in the wallboard itself, 
giving the effect of moulded plaster. These 
two articles and other features were espe- 
cially aimed at attracting the modernizer, 
They show what can be done easily to 
walls and floors of old houses. Unluckily 
for us, Mr. Durham was away from his 
office when we called. 

The E. F. Wieckert Lumber Co., like a 
good many other yards mentioned recently 
in these columns, is employing financing to 
bring in the new building and repairs that 
don’t quite make the grade on their own 
power. This does not imply that such 


owners are poor credit risks. Far from it. 


But many people without quite enough 
money in hand to put on a new roof or 
rebuild a room can be brought into action 
with the offer of spreading the payment 
through several months. 

Mr, Wieckert mentioned the fact that 
Lake Winnebago, the 
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Sign of the Menasha Lumber & Fuel Co., Menasha, Wis., the Christ- 
, mas Party yard 


laid rapidly and is ready for use when the 
last board is down. The company is finding 
a growing market for it. 

The Menasha Building Supply Co. re- 
ported a good trade. The season was get- 
ting along at the time of our visit; but we 
were told that contractors do some winter 
building and frequently when building does 
not actually go forward in cold weather 
the contractors will put in foundations in 
the fall, ready for an early start in the 
spring. : 

Across the bridge is the town of Neenah; 
and the two towns are really a single 
urban center with separate charters and 






big body of water 
around which cities 
and towns cluster like 
a strand of beads, is 
a favorite place for 
summer cottages and 
imposing homes. He 
told of a house that 
is now in process of 
building that, together 
with its big grounds 
and appurtenances, 
will cost something 
like a million and a 
half. Among other 
things a retaining 
wall a thousand feet 
long is being built, at 
the lake shore. Houses 
like this are in a class 
by themselves and don’t much interest re- 
tailers in a commercial way. But they de 
indicate the sort of thing that happens 
every now and then in selected parts of 
this beautiful State. 

The O-K Lumber & Fuel Co. is the third 
yard in Neenah. These two towns are 
noted for their paper mills and wooden- 
ware works. 

Oshkosh is another city on Lake Winne- 
bago that is noted in the annals of lumber. 
It is a great sash and door city; I believe 
the greatest in the world in point of out- 
put. There are some five factories, and 
one is said to be the biggest in the coun- 
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try. It is also headquarters of the Fuller- 
Goodman Lumber Co. 


A Great Line-Yard Corporation 


Some comment has been made in these 
columns of late about this corporation, oc 
casioned by our visits to various of its 
pranch yards. The company operates thirty-— 
three yards in Wisconsin and the upper 
peninsula of Michigan, and it also has a 
wholesale department. 

While the late Frank Fuller, president 
of the company, still lived, he spoke often 
in admiring terms of the extraordinary 
pusiness and executive ability of the treas- 
urer of the company. Probably scores and 
hundreds of people who have received let- 
ters on the Fuller-Goodman letterheads 
signed “A. Cleavland, 


The company knows it is read and that it 
influences building. It goes, free of charge, 
each month to the customers of the various 
yards in the line. 


So far, the publication has been gotten 
out for the company by a Wisconsin pub- 
lishing house. Fuller-Goodman of course 
directs its policy in general and contributes 
much of the material; such as the per- 
sonals from each yard, the displays and 
the- like. There is some thought that it 
might become even more of a reflection of 
the company and of the news of the line 
if its preparation were taken over entirely. 
Mr. Ross, of the wholesaling department, 
has studied it with care and may possibly 
become its editor. 


Mr. Ross, it might be said in passing, 





Treasurer,” did not 
suspect that their 
correspondent was a 
woman. This quiet 
and alert little lady 
has been a mighty 
force in building up 
this powerful com- 
pany; and now that 
the chief is gone she 
is carrying on the 
work. She says sim- 











ply that every one in 
the organization has 
seemed to feel an 
added responsibility to maintain the success 
into which Mr. Fuller built so much of his 
own energy and skill. Even the yard men, 
who never came into contact with Mr. Ful- 
ler to a great extent, are feeling the same 
urge; and the big corporation is going on 
with its old vigor. We have no doubt but 
that Miss Cleavland’s experience and 
acumen account for a generous share of 
the company’s success. 


She spoke of the “F G Builder,” the com- 
pany’s house organ, as an important factor 
in building good will as well as in doing 
direct advertising of the goods offered for 
sale in the yards. It has long been an un- 
usually good publication in its class. 


House Organ Creates Business 


Probably only a line-yard corporation or a 
very large independent could make effec- 
tive use of such a publication. And the 
line would have some advantages over the 
independent. An independent, operating on 
a large enough scale to make such a paper 
feasible, would be a city yard. It is proba- 
bly true that house organs are read most 
completely and thoroughly by town and 
country customers. In this respect a house 
organ has a distinct advantage over a 
hewspaper; in that it is thoroughly read 
from cover to cover, including the display 
ads. It is like a trade journal, too, in that 
it has no waste advertising circulation. A 
metropolitan newspaper carrying a build- 
ing display must fall into the hands of 
thousands of people but remotely interested 
in building or remodeling; but the pros- 
pect lists of retail yards can be and usually 
are kept checked up with care. 
jf The F G Builder is a winning combina- 
ttion of informative articles on domestic 
/business, such as recipes, how to care for 
‘floors, how to store clothing and the scores 
of other “how to” articles which are al- 
ways read with care, together with much 
information bearing directly on building. 
It is spiced with humor and personalities. 


The E. F. Wieckert Lwmber Co.’s plant at Neenah, Wis. 


was an air officer during the late war. He 
keeps his commission in the reserve and 
spends his vacations in training. 


Practical Architectural Service 


This company maintains an architectural 
service and has a capable draftsman who 
is sent around from yard to yard where 
his services are needed in making sales 
and seeing the job through to successful 
completion. This department has been of 
considerable importance to the sales de- 
partment. Mention was made of one in- 
stance that is a case in point. One of the 
branch yards owned a lot that was not 
being used, and a garage man wanted to 
buy it and erect a garage. At first he 
thought the price asked for the lot was a 
little high; but the local manager talked 
with him about the completed project and 
the fact that the lot was but a single factor 
in his problem. The offer was made to 
help with the garage plans. Now a com- 
mercial garage offers a good many prob- 
lems that are a little beyond the average 
builder; and so with expert architectural 
help available, the matter took on a new 
aspect. The deal had not been closed at 
the time of my visit, but there were plenty 
of indications that the company would not 
only sell the lot but also the building ma- 
terials and furnish the architectural plans. 


Practical planning service does more 
than clinch sales. It puts the whole matter 
on a sound service basis between lumber- 
man and owner. I doubt if such architec- 
tural service has ever so completely elim- 
inated competition that it has brought in 
an excessive price for the materials used; 
but it does eliminate the wasteful compe- 
tition that often is a form of racketeering, 
differing only in degree from the efforts 
of avowed gangsters. In spite of our long 
watching of these things, this department 
is often astonished at the things we learn 
about the successful interference with re 
tailing of lumber by those with little com- 


petence and less will to be of service to 
the industry. It often happens that a little 
real and timely service, such as practical 
plan preparation, checkmates this more or 
less mild hi-jacking and gives back to the 
dealer a control of his own business. 


Creative Salesmanship in the Coal Field 


Fuller-Goodman has had some unusual 
success during the summer and fall in sell- 
ing coal. Most of the yards handle fuel. I 
believe it was Miss Cleavland who suggested 
that the coal business had drifted along on 
its own power, on a sort of take it or leave 
it basis. At her suggestion the managers 
started the simplest sort of campaign; that 
of seeing or calling up customers and ask- 
ing if they’d be interested in ordering their 
coal either for immediate or future deliv- 
ery. Many of them were interested. A 
check on the stock needed, some price ad- 
vantage in buying when the mines espe- 
cially wanted to sell and the like produced 
a saving that was shared with customers, 
and coal sales increased. 


Miss Cleavland mentioned the fact that 
the blanket statement about farmers being 


uninterested in deferred payments by the 


month needed to be modified. Her experi- 
ence indicates that dairy farmers who are 
paid monthly for their milk are as a class 
more ready to take advantage of deferred 
payments than any other customers. These 
northern dairymen need and must have 
good buildings. It isn’t a matter of fixing 
up show places. But a dairy cow, for all 
her placid disposition, is a sensitive crea- 
ture. A drafty stable will cut the supply 
of milk and increase the feed bill at the 
same time. There are some well defined 
principles of dairy barn construction, as 
well as systems of feeding, that have a 
direct and a very important effect upon 
profits. Dairy farmers soon find out what 
these principles are. They can see, proba- 
‘bly more clearly and more directly than 
almost any other customer, the value of 
really good buildings. Furthermore they 
can see very directly how these buildings 
can and do pay for themselves. A combi- 
nation of this kind makes an almost ideal 
background for building on deferred pay- 
ments. Dairy farmers themselves are paid 
monthly and so can meet payments. The 
buildings begin increasing profits at once, 
and so help in a direct and measurable way 
to earn the cost of the improvements. 


Situation in Coal Territory 


PitrssurcH, Pa., Nov. 19.—M. W. Dickey, 
field secretary of the Retail Lumber Dealers’ 
Association of Western Pennsylvania, attended 
a meeting at Ebensburg, Pa., last Wednesday 
evening, of the North Cambria County Retail 
Lumber Dealers’ Association, affiliated with 
the State association. There were thirty-six 
present, including the ladies, and with the ex- 
ception of one, who was ill, the association had 
a 100 percent attendance of members. The 
meeting was held at Ebensburg Inn, and after 
dinner the ladies played bridge while the men 
discussed business. 

It was brought out that in this bituminous 
coal territory, while the mines are showing im- 
proved activity, better business conditions gen- 
erally can not be expected for a year or two 
until the miners are able to catch up. They 
have been idle a good while and it will be 
some time before they can consider home build- 
ing, repairs or remodeling. 












42 


AMERICAN LUMBERMAN 


November 23; 





———* 














Retailers’ Idea Exchange 
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House Stands the Test of Time 


The accompanying cut is from a photograph 
sent in by Fred R. Kent, of E. Kent & Co., 
lumber retailers at Clinton, Ill. The picture 
shows an old house, built in 1844, in DeWitt 
County, Ill. Concerning same Mr. Kent sends 
the following interesting information: 

“This house was built in 1844, of. oak and 
walnut cut on the farm on which it stands. It 











This old home in DeWitt County, IIl., built 85 

years ago demonstrates the fact that well- 

constructed wood houses “last,” the framing 
and finish being “solid as when built” 


was roofed with shakes, and originally had 12- 
light windows, which have been replaced with 
modern 2-light sash. The doors, trim and 
stairway are all of walnut. The beautiful front 
door, with side-lights, and the stair rail, after 
85 years of constant use are as solid as when 
built. Most of the rooms have fireplaces, both 
on the first and second floors, and there is a 
big fireplace in the back room or kitchen with 
crane and Dutch oven.” 

This sturdy old structure, of wood through- 
out, stands after a period approaching a cen- 
tury, as one more testimonial to the honest, 
painstaking workmanship of the pioneer build- 
ers, and to the enduring properties of homes of 
wood. 


“Here Comes” and “There Goes” 


L. Grossman Sons (Inc.), operating retail 
lumber yards in Quincy and Billerica, Mass., 
have developed an unusual way of attracting 
public attention to their business. The deliv- 
ery trucks of this firm have been literally cov- 
ered with individual signboards from three to 
ten feet long, painted in different colors. Most 
of the signboards have been placed behind the 
box for the driver owing to more space being 
available there than in front. 

As the truck comes toward another motor 
vehicle, or a pedestrian on the sidewalk or 
roadway, it is impossible not to have attention 
attracted by the signs, which all read 
the same: “Here Comes Grossman.” As the 
truck goes by, the signboards on the sides and 
on the back of the seat box and tail of the 
truck almost shout the phrase: “There Goes 
Grossman.” i 

The two messages are reiterated on the uni- 
forms of the truck drivers and each assistant. 
In front it is, “Here Comes Grossman,” while 
on the rear it is “There Goes Grossman.” The 


uniform consists of an overall garb in colors. 
In addition to the signboards bearing these 
two messages, the trucks carry blackboards on 
which the prices of different “specials” in lum- 
ber are marked after each item. 
The Grossman firm also has been featuring 


large signboards, through Quincy and Billerica, 
that direct the nearest way to each Grossman 
yard and warehouse. At Quincy several huge 
signboards point to the Quincy yard of the 
Grossmans and also convey historical infor- 
mation about Presidents John Adams and John 
Quincy Adams, both of whom once lived in 
Quincy. 


Object Lesson in Modernization 


Ocpen, Utan, Nov. 18.—A novel advertis- 
ing and business promotion stunt has recently 
been carried through successfully by the 
Ogden Lumber Dealers’ Association, which 
some time ago bought, at very small cost, an 
old frame house built about 40 years ago and 
thoroughly modernized it as a demonstration 
of what can be done in that line. 

When the work of rejuvenation was com- 
pleted, the public was invited through news- 
paper display advertising to call and see the 
transformation that had been effected. About 
5,000 people responded, and as the visitors 
went through the house each was given an 
illustrated folder entitled “Your Home Can 
Be Modernized.” 

The old house cost the association only $250, 
and the modernization cost $4,112. The house 
as it now stands is conservatively valued at 
$5,450, leaving margin of increased value 
through modernization of $1,088. 

The members of the association responsible 
for successfully carrying through this propo- 
sition were the Anderson & Sons Co., Belnap 
Lumber Co., Badger Lumber Co., Smoot Lum- 
ber Co., Burton-Walker Lumber Co., Gwilliam 
Lumber & Coal Co., and the Wheelwright 
Lumber Co. Hyrum Wheelwright was chair- 
man of the committee in charge of the enter- 
prise. 


A New Way to Cedarize Closets 


A product recently perfected and placed 
on the market, especially adapted to distri- 
bution by retail lumber dealers, is called 
Plastic Cedar. This is an item that “fits in” 
with the stock and the trade demand of 
dealers in any territory, because housewives 
everywhere regard moths as a deadly enemy 
to clothing and fabrics of every sort, and 
they well know that cedar is the sovereign 
defense against this universal pest. 

In short, they are already thoroughly sold 
on the idea of cedar closets, and while a 
great many of course will coritinue to prefer 
the natural red cedar wood lining handled 
by most dealers, even the moderate cost of 
that material often proves a barrier to mak- 
ing a sale, as every dealer knows. Therefore 
a new and potentially large demand can be 
tapped by this economical and effective 
method of “cedarizing” closets. 

Years of study and development have re- 
sulted in this new product, which is claimed 
to be’ as aromatic as cedar, absolutely fire- 
proof, dustproof and beautiful in color. This 
product, which is named Plastic Cedar, is 
cedar in plastic form—a blend especially pre- 
pared of genuine red cedar wood, cedar oils 
and plastic ingredients. 

It is applied with a brush, similarly to 
plastic paint, and can readily be put on by 
the home owner, if desired. An ordinary 
brush is used and the material is applied 
rather quickly, then brushed vertically to a 
ts-inch to %-inch coating on the wall. 

_ Here is a chance for dealers to sell “moth 
insurance” and a beautiful finish for closets 
to that large number of housewives whom 
they have never been able to interest in 
having their closets lined with red cedar 





“Lumber As You Like It.” 
in the condition indicated by 


This Week’s 


Temporary Shelter For Lumber 


The C. W. Davis Lumber Co., at Madison, Wis., has a slogan, 
To insure its lumber being maintained 


Timely Tip 





| 


this slogan, whenever a car 
of stock comes in and a bin 
is not ready to receive it, the 
lumber is piled lengthwise 
in the alley and a temporary 
shelter is built over the pile 
to keep it clean. The photo- 
graph shows yardmen stor- 
ing away lumber that has 
been piled under the tem- 
porary shelter in the alley. 
The two slanting uprights 
of the frame, as well as the 
two “rafters,” are 2x4’s, the 
roof consisting of boards 
laid across the latter. 
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_ ie 
wood, The cost of thus “cedarizing” closets 
js so small as to present no obstacle. : 
The numerous dealers who handle paints 
will find Plastic Cedar a logical item for 
their stock. And whether or not a dealer 
handles paints, Plastic Cedar can readily 
be popularized and sold through window and 
counter displays with the aid of descriptive 
literature and other selling helps supplied 
by the manufacturer, the Plastic Cedar Co., 
Station F-2, Milwaukee, Wis., who will 
supply further information upon request. 


Makes Good Use of “Timely Tip” 


The Sherrill-Russell Lumber Co., Paducah, 
Ky., writes that it is getting out a letter to 
its farm trade calling attention to the financial 
joss resulting from leaving farm machinery 
unprotected from the weather, as emphasized 
by the “Timely Tip” appearing in the Nov. 9 
issue of the AMERICAN LUMBERMAN, and re- 
questing permission to reproduce the cut used 
therewith, which of course has been readily 
granted, as this department is always glad to 
have the ideas and suggestions appearing in 
these pages put to work. That is what they 
are printed for. 

The above firm in its October letter to the 
farm trade had a paragraph reading as fol- 
lows : 

“How about some lumber to build a shed 
for your farm implements? It will soon pay 
for itself in taking good care of your imple- 
ments during the rain and snow this winter.” 

It is now proposed to follow up this appeal, 
according to a letter from Luke Russell, vice 
president and manager, in which he says: 

“We are thinking that if we could get the 
use of the cut that appeared in the Timely Tip 
printed on page 42 of the Nov. 9 issue of the 
AMERICAN LUMBERMAN, it would be a good 
stunt to use it in our November letter, print- 
ing it on our stationery to call attention more 
vividly to the need for protecting farm imple- 
ments by suitable buildings.” 

Another retailer who has written the AMER- 
ICAN LUMBERMAN for the cut, with view to 
promoting the building of farm machinery 
sheds, is the Green Bay Lumber Co., Atlantic, 
Iowa. 


Ex-Retailer Makes Easy Lawn Chair 


DaNviLLE, Itt., Nov. 18—N. E. Holden, 
who for many years was engaged in the re- 
tail lumber business in this city and has a 
wide acquaintance among lumbermen and busi- 
ness men generally throughout the State, is 
proprietor and manager of the Lawn Chair 
Co., of this city. This concern claims that it 
makes the easiest lawn chair in the world and 
many lumber dealers are handling them in 
connection with other lawn and outdoor fur- 





niture. 


| This chair 
adjust itself to the body in any position. 
Holden reminds his friends that if they want 
to have a lawn chair that is easy, comfortable 
and inexpensive, to write for particulars to 
Nate Holden, P. O. Box 849, Danville, Ill. 


it will 
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TRUCKS ARE MOVING ADS 


They Should Be Creating Prestige and Good 
Will for You—Are They? 


Motor trucks, as used in the retail lumber 
business, are not merely very convenient and 
essential vehicles, without which—in most com- 
munities—it would be impossible to carry on 
the retail distribution of lumber in a success- 
ful and profitable way. Many dealers doubt- 
less regard their trucks solely as means for 
transporting lumber or other materials from 
the yard to the job, or in some cases for han- 
dling materials into as well as out of the yard. 

Other dealers, better equipped with imagina- 
tion and quicker to vision advertising, sales 





@® @® @ @ @® @ 
Che Spirit of Thanksgiving 


By S. Q. (Squeal) French, French 
Lumber Co., Hawarden, Iowa 


It is nearing the time of the year when 
men in all walks of life take inventory 
of the material things that they possess. 
Progress or decay is noted and new 
leaves in the every day phase of routine 
are turned, in the hope of getting more 
noticeable accomplishments that inspire 
us to greater deeds. 

A greater motive should also be before 
us at this time. As we enter into the 
spirit of Thanksgiving, let us overlook 
for a moment the material things of life ~ 
and take heed of the finer qualities of 
citizenship and home, that we have been 
endowed with by the pioneers who have 
preceded us. 

There is no greater time of the year to 
do this, and to thank God for again bring- 
ing us to this period of the year in safety 
and with thankfulness for the portions 
that have been bestowed upon us. 

We should be thankful, all of us, in 
this land of opportunity and free and 
unrestricted speech and worship; survey 
our own position in this category where- 
in we find ourselves; take stock of our 
own participation in the realm of ac- 
tivity and determine to our own satisfac- 
tion that we are in keeping with the 
motives of common endeavor and honest 
achievement. 

Let us be thankful, then, for the boun- 
tiful harvest and a participation in the 
fruits of the seasons, and resolve to be 
better citizens in this land of the free 
and of plenty, where honest endeavor is 
rewarded with no small degree of meas- 
ure and satisfaction. 











promotion and good will opportunities, see in 
their trucks the seébndary but important func- 
tion of rolling representatives of their yards, 
with a coverage of many miles and a capacity 
for creating sentiment in favor of, or against, 
the company or firm operating them, according 
to the way in which they are maintained, 
equipped and handled by the driver. 

Such dealers recognize that hundreds, if not 
thousands, of people who never visit their 
yards see their trucks, and that these folks 
subconsciously form a favorable or an unfa- 
vorable impression regarding the company 


owning and operating them. Therefore, these 
dealers are careful to see not only that their 
trucks are maintained in first-class mechanical 





condition and efficiency, to the end that prompt 
delivery service may be given, but they also 
are concerned as to the appearance of their 
vehicles. Firms that would not think of send- 
ing out a salesman unkempt, unshaven, with 
clothes unpressed and shoes unpolished, do not 





Margins! 
Margins! 
And More Margins! 


Now IS THE TIME when a home owner 
should rejoice that least some part of his 
savings will not be lost. for a home is still the 
best investment. 


Panic or no panic, Bayne’s Bonded homes 
are always worth all they cost and, in most 
cases, more. 


Come in and see how easy it is to build a 
new home or modernize an old one---cither 


one beats any listed stock. 
“Building Headquarters” 


“If your contractor insists on Bayne's Bonded Material he is a 
man to know” 
“You will notice that some of the copy used 
in above advertisement was taken from recent 
issues of the AMERICAN LUMBERMAN,” writes 
C. T. Bradford, secretary-treasurer, L. M. 
Bayne Lumber Co., Ottawa, Ill., in sending in 
the newspaper ad reproduced above. This ad- 
vertisement, he advises, appeared in the 
Ottawa newspapers of Nov. 14. The ad has 
been considerably reduced in reproduction, it 
originally occupying space three columns wide 
by 6% inches deep 





hesitate to allow their trucks to pass under 
public inspection day after day and month after 
month, dirty, muddy or oil-splashed, with large 
areas of paint peeled or so dingy as to leave 
one in doubt as to what the original color was. 

Others go to the extreme of painting even 
their trucks used for hauling coal a snowy 
white, and keeping them so by frequent paint- 
ing. Doubtless this is carrying the matter of 
truck cleanliness to an excessive degree, at 
least from the standpoint of mere utility, but 
the apparent over-meticulousness, and even the 
apparent incongruity of hauling coal in a snow- 
white truck, has proved a good advertisement 
and probably has brought the firms following 
this idea considerable business that would not 
otherwise have come their way. 

However, it is not the present purpose to 
discuss trucks used for delivery of coal, but 
the ordinary truck equipment of the average 
lumber yard. Many progressive lumber firms 
have adopted a distinctive color—yellow, red, 
blue or some other—for their trucks, which is 
an excellent idea, as it imparts individuality 
and identifies the firm in the minds of the be- 
holder before the truck is near enough for the 
name to be read. 

Perhaps of even greater importance than 
the external appearance of the truck is the 
attitude of the driver. A courteous, consider- 
ate driver can make friends for his employer 
and a discourteous one can as readily lose them. 
At one of the meetings of retailers held in 
Chicago recently, a well-known eastern dealer, 
Orville H. Greene, of the Wilson & Greene 
Lumber Co., Syracuse, N. Y., let fall a sug- 
gestion that was very much worth while. He 
said that his company’s drivers are instructed 
never to pass by a car that is in trouble at the 
side of the road without stopping and offering 
assistance, and if the driver is a woman, of- 
fering to tow her car home. Mr. Greene said 
that these tenders of help, and acts of courtesy, 
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have made many friends for the company. 

The same speaker also emphasized the im- 
portance of clean, well-painted trucks, with 
well-maintained signs on the sides; and he said, 
also, that his own company has found it a good 
plan to have the sign appear on the rear end 
of the truck as well as on the sides. 

The drivers, and in fact all other employees 
of that company who come in contact with the 
public, are assembled at frequent intervals and 
instructed as to the importance of exercising 
the utmost courtesy in all relations with cus- 
tomers and with the public. In the case of the 
drivers, that means keeping on their own side 
of the road, and not taking advantage of the 
superior size and weight of their vehicles to 
force the drivers of pleasure cars into incon- 
venient or dangerous situations, but at all times 
to consider the other driver, who may be, if 
not at present, a potential future customer of 
the firm. Mr. Greene pointed out that when 
an autoist gets a “raw deal” from the driver 
of a truck, his reaction, although primarily 
against the truck driver, also is against the 
firm for employing and keeping such a chur- 
lish and inconsiderate fellow. ; 

Without waiting for the New Year, is not 
the present an excellent time to register a reso- 
lution to clean up and paint up the trucks— 
if such treatment is needed—and also to in- 
struct drivers with regard to the importance of 
courtesy and consideration in all their relations 
with the customer and with the motoring pub- 
lic? Thus, the truck may be made an active 
agent in promoting business and cultivating 
good will, instead of being merely a necessary 
piece of equipment for transporting materials 
from one place to another. 


Survey of Building Situation 


Building permits issued in October in 584 
leading cities and towns of the count 
amounted to $250,583,028, according to off- 
cial reports to S. W. Straus & Co. The same 
centers in October, 1928, issued permits valued 
at $292,359,188. The loss was 14: percent. The 
October total, however, was a gain of 15 per- 
cent over September when the identical 584 
places showed a volume of permits amounting 
to $218,109,584, 

The total of permits issued in this list of 
cities for the first ten months of the current 
year was $3,031,752,558 compared with $3,- 
294,933,307 for the same period in 1928 and 
with $3,334,278,499 for 1927. The loss from 
last year was 8 percent and from 1927, 9 
percent. 

“It is to be borne in mind,” says. the above 
authority, “that recent changes in the money 
market and the heavy liquidation in the stock 
markets came too late to be reflected in the 
October building permit records. If these 
phenomena are to affect the trend of building 
activities throughout the nation, they may 
begin to show such effects in the November 
records. The view seems to be quite generally 
held in the industry that better conditions are 
in prospect but such a readjustment, if _ it 
comes, will not come speedily and there may 
be no reflection of improved conditions in the 
November reports. Inasmuch as the first indi- 
cation of a changing tendency will manifest 
itself in the building permit index, these data 
during the next few months will be awaited 
with unusual interest. 

“Recognition is given to the fact that the 


scope of building operations will for some 
time to come have a pronounced reaction op 
the country’s general business situation. Other 
lines, notably the automobile industry, haye 
been going at top speed and now in more fe. 
cent weeks have shown slower tendencies, 
Meanwhile building operations have been pro. 
ceeding at a greatly slackened pace. It jg 
strongly to be hoped, therefore, that the build. 
ing industry will now prove a sustaining ip. 
fluence to general business. There is reason 
to feel that such will be the case, inasmuch as 
the partial cessation of building work during 
the last year and a half has created a whole. 
some fundamental situation. The country 
could, it is felt, stand a more intensive build. 
ing program at this time without danger of 
disturbing the balance of supply and demand,” 


Used White Pine, Not Spruce 


LouIsviL_e, Ky., Nov. 18.—In a reference to 
the beautiful interior finish of the Louisville 
Branch of Charles D. Barney & Co., of New 
York, contained in a news story from Louis- 
ville, in the Nov. 9 issue of the AMERICAN 
LUMBERMAN, the statement was made that 
“Allegheny spruce, which resembles knotty 
white pine to some extent, was used.” A, 
Markham & Co., who manufactured all the 
woodwork and panel work in their mill here 
and who had the general contract for the en- 
tire work, advise that the wood used is knotty 
white pine from Smoky Mountain, Tennessee, 
and not spruce as recorded. The architect 
who designed this building and specified the 
material for this attractive finish is E. T. 
Hutchings. 


How Financing the Customer Helps Sales 


Quincy, Itt., Nov. 18—Since nearly all 
homes are built on borrowed money, it fol- 
lows that if loans are not available homes will 
not be built. The retail lumberman’s problem 
is to find out how many homes he can sell 
the material for if he can make it possible 
for owners of lots to get the money to build. 
It is a common practice for the dealer to. be 
content with such sales as he can make with- 
out dabbling into the matter of financing. 


However, here in Quincy, Ted Middendorf, 
secretary and manager of Middendorf’s (Inc.), 
became convinced that the margin of building 
between that which would finance itself, so 
to say, and the amount that would go ahead 
with some help in financing, was worth look- 
ing after. 

Some preliminary investigation and study of 
the question convinced Middendorf’s (Inc.) 
that with the money obtainable on first mort- 
gages from the local building and loan associa- 
tion supplemented with such second mortgages 
as they could handle with the help of the 
banks ‘they could offer sufficient credit to 
prospective builders to enable them to go 
ahead in many cases. Experience has proved 
that the situation had been properly sized up. 

During the last year, Mr. Middendorf said, 
the company has got a great deal of desirable 
business by showing lot owners how they 
could get enough money to build themselves 
houses. The concern did considerable adver- 
tising, with a special appeal to persons of 
moderate means who owned lots and perhaps 
had a little money in addition. Responses to 
this advertising have been excellent. In a 
considerable number of cases, Mr. Middendorf 
said, requests for financial aid came from 
persons who had their lots only partly paid 
for and who hoped to get help in building in 
order to sell both houses and lots. Of course, 
requests of that kind could not be granted, 
for it is no part of the firm’s purpose to en- 
gage in real estate promotion. The aim is to 
build homes for persons that want them to 
live in and that are in a position to pay out. 

In connection with its promotion work Mid- 


dendorf’s (Inc.) employed an architect. At 
first there was some doubt about the architect 
being able to earn his salary, but experience 
soon showed that architect’s plans often were 
what brought the business. This was espe- 
cially true of repairs. 

Middendorf’s (Inc.) also supplies material 
for repairing and remodeling on the deferred 
payment plan, and in practically every case 
that architect’s plans for a repair job are fur- 
nished the company gets the order for the 
material if the work is done. 

Most of the houses built on credit, Mr. 
Miiddendorf said, run from $3,000 to $5,000 
in value, and remodeling jobs cost up to $500 
each. In all cases there is a financing charge, 
which commonly is 10 percent of the total 
cost of the job. The buyer understands that 


there is such a charge, though the amount. 


may not be mentioned. He knows what the 
entire loan and the terms are, and if they are 
satisfactory and within his ability to meet, he 
is not especially interested in details. 

Mr. Middendorf said there is no scarcity of 
money in Quincy. A new hotel is soon to be 
built, a new bridge across the Mississippi 
River is just being completed and the Inter- 
national Shoe Co. is establishing a factory in 
Quincy, so the outlook for building is good, 
in his opinion. 


Company Helps Home Financing 


Granite City, Itt., Nov. 18.—Originating 
as an auxiliary of the Coudy Bros. Lumber 
Co., the Mercantile Mortgage Co., of this city, 
has enlarged its sphere of activity and now 
makes its facilities available to the public gen- 
erally. This company was organized by the 
late William J. Coudy, former president of 
the Coudy Bros. Lumber Co. About a year 
ago, however, it was incorporated under the 
laws of Delaware with a paid-up capital of 
$100,000, and it now lends money on both first 
and second mortgages on any kind of real 
estate. 

While the mortgage company is an inde- 
pendent corporation, it works closely with the 


Mercantile Building & Loan Association in 
the handling of loans. The building and loan 
association commonly will lend up to 80 per- 
cent of the appraised value of the improved 
property, on a first mortgage. The mortgage 
company will provide the remaining 20 per- 
cent on a second mortgage. The company 
deals in mortgages; that is, disposing of them, 
both with and without a guaranty. Also in 
cases where additional loans are required 
above the amount obtainable on first mortgage, 
the company may purchase building and loan 
stock outright and hypothecate it with the loan 
company for the amount needed on the second 
mortgage. 

In commenting on the activities of the loan 
company and the mortgage company, George 

Coudy, president Coudy Bros. Co., said 
that the houses built ordinarily were worth, 
with the lots, from $2,500 to $8,000 each, the 
larger number being below rather than above 
the average of the two prices mentioned. It 
is practicable, he said, in the case of a good 
man with a good lot to finance 100 percent 
of the project. Ordinarily, however, the lot 
is worth 20 percent of the completed project, 
so that the owner can go ahead with an 80 
percent loan. When second mortgages are 
taken by the mortgage company the mortgage 
contains a stipulation that interest on the first 
mortgage shall be collected by the company for 
its own protection. 

The Coudy Bros. Lumber Co., with the aid 
of the two companies mentioned, supplies ma- 
terial for repairing and remodeling on de- 
ferred payments. Mr. Coudy said that the 
company could get more of this sort of busi- 
ness than it really cared to handle. That is 
to say, rather, that the company got requests 
for such accommodation from many persons 
that it did not care to finance. In fact, the 


publicity from the financing itself brought so 
much business of that kind that the company 
was under no necessity to advertise its facili- 
ties. This sort of business is growing rapidly. 
Loans run from one to three years, the latter 
being the maximum. 
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CENTER BUILDING IS NEW OFFICE OF LYON-GRAY LUMBER CO., CORSICANA, TEX. 


New Office Provides Permanent Display 


CorsicANA, Tex., Nov. 18.—The handsome 
new. office and display room of the Lyon-Gray 
Lumber Co., this city, was the mecca that at- 
tracted a continuous stream of visitors to the 
plant upon the occasion of its formal opening 
to the public, which took place on a recent 
afternoon and evening. 


these displays are of a permanent nature, and 
form a very interesting demonstration. 

The interior walls of the new office and dis- 
play room are of wallboard covered with a 
plastic finish, illustrating the various effects 
that may be obtained by this treatment. Com- 


plete departments for paints, hardware, roofing 
materials and built-in features occupy the front 
of the building, while at the rear are the com- 
modious accounting quarters and the manag- 

er’s office. 
On the second floor is a rather unusual fea- 
ture, in the form of 





The Lyon-Gray 
Lumber Co. is one of 
the Lone Star State’s 
long-established line- 
yard concerns, the 
business having been 
founded by Capt. O. 
T. Lyon in 1876. The 
company now oper- 
ates yards at some 36 
points, with head- 
quarters in Dallas. 

The new building 
replaces one destroyed 
by fire last spring. In 
its planning and con- 
struction it was the 
purpose to work into 
the structure, and its 
finishing features etc., 
as complete a display 
as possible of the 
variety of building 
materials entering 











into the modern home. 
So far as possible, 





Interior view, showing paint and hardware shelves 
’ a 














| three rooms across 
1 the front provided for 
the use of contract- 


ors. <A _ special en- 
trance door gives 
them access to the 


second floor without 
passing through the 
office. The balance of 
the second floor is 
utilized as warehouse 
space for light ma- 
terials. Under the 
stairway a cedar- 
lined closet has been 
built in. 


The recent opening 
was attended by a 
number of the officials 
from the general of- 
fice, including W. B. 
Marsh, president; H. 
B. Hawley, vice presi- 
dent and general man- 
ager, and R. B. Mar- 
shall, secretary and 




















LEFT—PART OF BUILT-IN WOODWORK DISPLAY. RIGHT—A GLIMPSE INTO THE MANAGER'S OFFICE 
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treasurer. The guests were greeted and shown 
through the plant by F. W. Smith, resident 
manager. 

Souvenirs and favors were bestowed upon 
all the visitors. A number of young ladies 
assisted in the registration of guests, distribu- 
tion of souvenirs etc. 

Visitors were unanimous in the opinion that 
the new yard is in every way a credit to the 
Lyon-Gray company, and an asset in keeping 
with the development and growth of the thriv- 
ing little city in which it is located. 

(SP aeeaeaeaeaeaeaea 


A CAREFUL workman is the best safety device. 


News of Indiana Retail Yards 


INDIANAPOLIS, IND. Nov. 19—A program 
of expansion will be inaugurated immediately 
by the G. F, Osterhage Lumber Co., at Vin- 
cennes, Ind., following the purchase of the 
W. M. Simpson Lumber Co.’s stock. The 
purchase of the stock of the Simpson organ- 
ization will mean the abandonment of the Vin- 
cennes yard of the company. 


The properties of the Simpson company at 
Oaktown, Carlisle, Washington, Wheatiand, 
Poseyville and New Harmony are not af- 
fected by the transaction. 


al 

The office of the Simpson company will }. 
continued in Vincennes for some weeks 
then the greater part of the personnel of 
Vincennes plant will become affiliated with the 
Osterhage organization. The Osterhage com. 
pany operates yards at Odon, Lyons, Sang 
born, Freelandville and Edwardsport also, It 
is said other deals are pending by which ‘the 
Osterhage company will acquire additional 
properties. 

R. J. Corlett & Sons, Mishawaka, Ind., have 
Just completed a large addition to their main 
plant, to be used for the housing of dimen. 
sion lumber. 


American Lumberman House Plan No. 172 
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Across the front of this attractive home are, from left to right, 
a screened and glazed porch or sun parlor, into which the front en- 


- trance door opens, this apartment being 9 feet wide and 17 feet 


deep and opening into the living room, which is 13 feet 6 inches wide 
and 16 feet deep, this room in turn opening into the dining room, on 
the corner, the latter being 14 by 12 feet. The plan provides three 
inside bedrooms and a rear sleeping porch. The kitchen is compact 
and conveniently arranged, with windows immediately over ‘the sink, 
and door opening on the small service porch. This house, with its 
three bedrooms, besides rear sleeping porch, and the commodious 
sun parlor, living room and dining room, will accommodate a fairly 
large family, even though not a large looking house. Hence, it is a 
good selection for a family where there are several children and where 
it is desired to hold the construction cost within reasonable limits, 
as while the design is architecturally correct and in good taste, it is 
devoid of frills and can be built much more economically than many 
other designs that provide less living space. 

The complete set of working drawings, bill of materials and spe- 
cifications for this house can be obtained from the AMERICAN LUMBERMAN 
at $3.50 per set. For the benefit of dealers wishing to use cuts of 
this house design in their advertising, electrotypes of the elevation 
(made 4 inches wide for convenient use in newspaper advertising) 
may be had at $3.50 each, while electrotype of the floor plan, same 
size as appears on this page, will be sent for $2.25, postpaid. 
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4 Urge That Western Roads Be Linked 


Lumbermen Support Application of Great Northern and W estern Pacific Railroads 


for Permission to Construct California-Oregon Connection 


’ San Francisco, Cauir., Nov. 16.—A telling 
blow for the future of the lumber industry on 
the Pacific coast was struck here yesterday. 

Up to the time they actually appeared before 
the representative of the Interstate Commerce 
Commission, western lumbermen generally. de- 
clined to comment to any extent upon the ap- 
plication of the Great Northern and Western 
Pacific railroads for a certificate of public 
necessity and convenience and a permit to link 
their two systems by the construction of 200 
miles of track to be built in northern Califor- 
nia and southern Oregon, a link which would 
give the district still another great transcon- 
tinental railroad. 

The importance of this program to the lum- 
ber industry on the Pacific coast, and to lumber 
consumers throughout the middle West and 
the East, has been generally accepted, because 
the proposed link between the two systems 
would run straight through the heart of virgin 
and heretofore practically untouched timber 
lands. 

But until yesterday, when Willis J. Walker, 
president of the Red River Lumber Co., one of 
the largest producers of lumber in the world; 
George S. Long, vice president of the Weyer- 
haeuser Timber Co. of Tacoma, Wash.; R. H. 
Hovey, owner of extensive timber lands in the 
Northwest; D. M. Swobe, oresident of the 
McCloud. River Railroad and an officer of the 
McCloud River Lumber Co., and T. D. Wood- 
bury, assistant United States forester, gave 
their testimony and backed it up with startling 
figures, few appreciated just how vital it is to 
Pacific coast lumbermen that a permit be 
granted to build the proposed link. 

The plan is for the Great Northern to build 
88 miles south from Klamath Falls, Ore., and 
for the Western Pacific to build 112 miles north 
from Keddie, Calif. This comparatively small 
stretch of track would have some startling re- 
sults, not only for the lumber interests on the 
Pacific coast but for all business and industry 
throughout the West and middle West, it has 
been revealed during the hearings before the 
Interstate Commerce Commission representa- 
tive. Among these benefits that have been 
enumerated are: 


1. Another great transcontinental railroad 
running directly into San Francisco, and 
serving a territory which is at present at a 
disadvantage in the matter of rail facilities. 

2. Lower freight rates for the lumber in- 
dustry'as well as others because of railroad 
competition for business. 

3. Elimination of the monopoly of the 
Southern Pacific Railroad, which has had 
the lumber and other industries at its mercy 
in the matter of rates and service. 

4. The salvaging of vast quantities of 
timber which is being destroyed by the pine 
beetle, but which can not be saved under 
Present conditions because of lack of rail 
facilities. 


Petitioners and Interveners 


- The hearing is being held before Charles D. 
Mahaffie, of Washington, D. C., director of the 
finance bureau of the Interstate Commerce 
Commission. The petitioners are the Great 
Northern and Western Pacific railroads, and 
intervening in behalf of their petition are 
Washington, Oregon, California, Utah, Mon- 
tana, Idaho, North Dakota, Colorado, Arizona 
and New Mexico; eleven great railroads, and 
some 75 cities, counties, towns, industries, busi- 
ness and civic organizations throughout the 
West and Southwest. 

Opposing the petition is the Southern Pacific, 
Nevada and an organization composed of cer- 
tain shippers, which was formed under the 





direction of the Southern Pacific when the pe- 
tition was first filed. 

When Willis J. Walker took the stand and 

began enumerating the many benefits that 
would accrue to the lumber industry if the 
petition for the link is granted, Southern Pa- 
cific attorneys sought desperately to keep his 
testimony off the record. 
. Mr. .Mahaffie asked Allen P. Matthews, 
Western Pacific attorney who was questioning 
Mr. Walker, how the testimony was material 
to the case. 

“Tt is material,” declared Mr. Matthews, 
pointedly, “because we intend to show that the 
issue in this case is one of regulated monopoly 
against competition.” 


Road Would Remove Handicaps 


With that statement, Mr. Mahaffie permit- 
ted Mr. Walker to continue his testimony, 
which showed many of the difficulties under 
which the lumber industry is laboring in the 
West and Northwest. He read into the record 
an imposing mass of data showing the benefits 
which would be realized by the Red River 
Lumber Co. and other lumber companies from 
the proposed new rail facilities, as compared 
with the present inadequate and expensive fa- 
cilities. 

He explained the transportation difficulties 
encountered by his company’s plants and other 
plants in the vicinity of Westwood because of 
expensive, roundabout and _ time-consuming 
hauls now necessary. Over further objections 
by Southern Pacific counsel, Mr. Walker de- 
clared that some improvement in facilities and 
reduction in rates had been obtained through 
threatened or actual transportation competi- 
tion. 

Hauling by truck over the direct north-south 
route that the Great Northern-Western Pacific 
proposes to traverse has been found less ex- 
pensive and more expeditious than the circuit- 
ous Southern Pacific rail route via Nevada, 
Mr. Walker declared. Opening the new rail 
route, he asserted, would aid all industry by 
ameliorating present car shortages, facilitat- 
ing passenger travel and shipment of supplies 
in the region, affording more flexible logging 
and milling operations etc. He also declared 
the project would benefit Southern Pacific as 
well as other agencies by stimulating an un- 
precedented prosperity that would be reflected 
in the business of the competing railroads. 


Advantages to Lumber Manufacturers 


Among other advantages that the new line 
would give lumber manufacturers, Mr. Walker 
mentioned : 

Quicker service to California and south- 
western points. 

Greater advantages 
quickly. 

Enlarged area for shipping logs. 

Big advantage on sales, as buyers would 
travel over a new main line and could stop 
off between trains at Westwood. 

Reduced rates on shipments to Minnesota 
and North Dakota, putting Westwood on a 
parity with North Coast points. 

“The Great Northern line yards used to be 
our largest customers when we manufactured 
in Minnesota,” said Mr. Walker. “Now we 
can not ship to them because of high rates. We 
are much handicapped by not having competi- 
tion. 

Mr. Walker said also that various mill sites 
at locations along the proposed line have been 
investigated, and he added that small mills 
which cut from 25,000,000 to 50,000,000 feet a 
year could be built at those points. He enumer- 


in getting supplies 


ated Poison Lake, Lookout, Eagle Lake and 
Canyon ‘Creek as possible mill sites. 

The recent ravages of the pine beetle entered 
strongly into the testimony offered by the lum- 
ber interests. Mr. Hovey, who testified that 
he has often cruised the territory which would 
be opened up by the proposed link, declared that 
the pine beetle has destroyed approximately 
618,000,000 feet of pine timber in the upper 
Klamath Lake district in the last six years, and 
this was cited as a crying need for the new 
railroad service, which would be capable of 
carrying felled and fabricated timber out of 
the district before the beetles can transform it 
into deadwood. 

“Should the proposed line be constructed,” 
said Mr. Hovey, “it will be possible by build- 
ing special logging roads to salvage much tim- 
ber attacked by the beetle and also to salvage 
timber killed by fire. Otherwise the timber 
so attacked will be a total loss.” 

Mr. Hovey said the territory would produce 
5,000,000 carloads of logs, which would cut to 
1,500,000 carloads of lumber. His estimate of 
stumpage was 36,614,000,000 feet in cruised 
areas and about 2,000,000,000 feet in the Weed 
district. 

W. J. Kimball, land agent for Weyerhaeuser 
Timber Co., confirmed Mr. Hovey’s estimates. 

United States Forester Woodbury gave a 
detailed description of the ravages of the pine 
beetle, adding that the timber destroyed has a 
value of $4 a thousand board feet. Under 
cross examination by Attorney Foulds, of the 
Southern Pacific, Mr. Woodbury said: 

“It is more in the interests of the Govern- 
ment forests to have common carriers in the 
area than logging roads, as the common car- 
riers afford a better chance to sell timber at a 
good price.” 


Rail Competition Lowers Rates 


Mr. Long, speaking for the Weyerhaeuser 
Timber .Co., testified that his company’s new 
mill at Klamath Falls had not been built until 
the coming of the Great Northern had been an 
assured fact. ‘He said that the Weyerhaeuser 
company always places its mills at points with 
more than one railroad, as “it is a great ad- 
vantage to us as giving excellent facilities for 
reaching broad markets.” 


“We expect to find good markets in Califor- 
nia, Arizona, New Mexico and Texas for our 
Klamath Falls mill products, if the new line is 
built,” Mr. Long declared. 

The experience of the McCloud River Rail- 
road in endeavoring to get the Southern Pa- 
cific to grant rates to Minnesota and the Da- 
kotas on a parity with northern mills was de- 
scribed by Mr. Swobe, president of the Mc- 
Cloud River road. He said: 

“Although not so far apart, the rate from 
McCloud is 26 cents higher than the Klamath 
Falls rate. The McCloud River country has 
seen but little development in the last twenty 
years.” 

Mr. Swobe presented a detailed description 

of the McCloud River, Fall River and Big 
Valley districts, adding that they have vast 
possibilities if given adequate transportation. 
The proposed line will have a 24-mile branch 
to White Horse to connect .with Hambone on 
the McCloud River Road. 
‘ It is expected that the hearings here, which 
are being held-in the Colonial ballroom at the 
St. Francis Hotel, will continue for another 
week. The decision of the Interstate Com- 
merce Commission is not expected for two or 
three months after Mr. Mahaffie returns to 
Washington. 
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Hardwoods Fairly Firm; Ouput Lessened 


Rains Curtail Southern Output 


Mempuis, TENN., Nov. 18.—Continued rains 
last week throughout southern territory re- 
sulted in a considerable curtailment, which off- 
set poor demand and has held prices at previ- 
ous levels with few exceptions. Production 
has been cut down 10 to 15 percent. Curtail- 
ment announced by many manufacturers will 
do much to stabilize the hardwood market. 
Some bargains are being offered, but these are 
being quickly accepted by consumers. Many 
manufacturers are becoming firmer in their re- 
sistance to efforts to secure lower prices. 

Some exceptionally large orders are placed 
by foreign buyers and overseas shipments so 
far in November have been the best this year. 
Recent reductions in ocean freight rates, effec- 
tive until Jan 1, stimulate business on the Con- 
tinent. Many English buyers now in the 
United States, while looking for bargains, are 
placing orders at prices now being quoted. 
Demand for low grades for use by box and 
crate manufacturers continues good. There is 
a nice demand from interior trim plants and 
sash and door manufacturers. The furniture 
buyers are still in the market. The automo- 
bile manufacturers remain out of the market, 
and radio cabinet business is not as good as 
during previous weeks. The flooring manufac- 
turers are buying little oak, and are reducing 
production. 

Few logs are available, and in many sections 
the mills are unable to find any to buy. The 
rains are keeping loggers from the forests. 

The Memphis plant of the Murray Wood 
Product Corporation, which has been closed 
for the last thirty days, started operation again 
last week. It will continue active throughout 
the year, it is understood, and will soon in- 
crease production. 

Bartlett C. Tully, former vice president of 
Anderson-Tully Co., Memphis, was named 
president at a meeting of the board last week. 
He succeeds his father, C. J. Tully, sr., who 
died last March. M. H. Stuart*was named 
first vice president; C. J. Tully, second vice 
president, and A. P. Olds was re-elected secre- 
tary. Directors are B. C. Tully, C. J. Tully, 
H. M. Stuart, J. G. Carver, N. C. Ward, J. 
F, Higman and W. R. Kent. 


News of Buffalo Trade 


BurFaLo, N. Y., Nov. 19.—The demand for 
lumber has been in fairly large volume lately, 
according to a number of wholesalers. While 
a good deal of the stock has been wanted for 
early delivery, some buying, particularly of 
Pacific coast lumber, has been for needs of 
early next year, with shipments not to be made 
until that time. The buyers evidently feel 
that prices recently prevailing are at bottom. 

It is generally felt that a good volume of 
building will be done next year, because of 
easier money. Some state, however, that it is 
late in the season for any large number of 
orders to be placed. Retailers are in good po- 
sition to buy, for they are carrying small 
stocks, and their affairs are generally in good 
shape, since they have been carefully watching 
credits. 

The season on the State barge canal is prac- 
tically over and most of the boats which have 
been in port got away at the end of last week. 
A large westbound movement of lumber has 
taken place this season, much of this stock 
having been moved by the Ralph C. Angell 
Lumber Co. to various cities and towns along 
the canal. 

The Greater Buffalo Ad Club, of which 
about twenty-five of the lumbermen are mem- 
bers, will hold a “Kiddies’ Thanksgiving party” 
on Nov. 26 at the Lafayette Hotel. 

C. W. Bodge and Oliver J. Veling have 


been on the supreme court jury for the No- 
vember term. 

Fred M. Sullivan, of T. Sullivan & Co., has 
been on a hunting trip in northern Canada for 
the last two weeks as a member of a party of 
guests of Col. A. R. Kenney, a Toronto lum- 
berman. | 

Charles N. Perrin and Fleming Sullivan 
have returned from a hunting trip to the 
Adirondacks, where they were entertained at 
the camp of F. A. Hofheins, president of the 
Weatherbest Stained Shingle Co. 

W. N. Lawton, assistant to the president of 
the Redwood Sales Co., San Francisco, Calif., 
was here last week. 

_.L. N. Whissel has been selected as a candi- 
date for director of the Buffalo Automobile 
Club at the annual election. 


Orders Call for Fair Amounts 


Boston, Mass., Nov. 19.—The slackening in 
demand for hardwoods is still quite noticeable. 
Business in the Northeast, although compara- 
tively slow, is a long way from stagnant. 
Orders for small lots are placed with rea- 
sonable frequency, and call for a fair quantity 
of hardwoods. There is still a good deal of 
export inquiry, but foreign customers are in- 
clined to think a little more before closing a 
deal. Prices of hardwood are being fairly 
well maintained. The buying of hardwood 
flooring fails to improve. Hope of an early 
quickening is fading. Association mills con- 
tinue to ask firm prices for oak flooring, and 
from other sources there are offers of desir- 
able lumber at $4 and even $7 less. Birch and 
maple flooring are perhaps more dull than oak, 
but | eee are more successfully main- 
tained. 


Trade Dull; Many Mills Curtail 


Louisvitte, Ky., Nov. 18.—The hardwood 
market is dull, but there is same scattered de- 
mand. Common cottonwood has been selling. 
A few houses have been moving low grade 
flooring oak, but flooring demand is dull. Fur- 
niture plants have been taking a fair amount 
of walnut, some quartered oak, and a very 
good amount of plain white oak. Poplar is 
slow and’ gum is not nearly as active as it was. 
Automotive woods continue quiet, and sellers 
realize the futility of trying to force move- 
ment through cutting prices. The radio busi- 
ness has also slowed down materially. A num- 
ber of hardwood companies have fair order 
files, but shipments on a lot of orders have 
been held up. Many consumers are not oper- 
ating enough to consume material already con- 
tracted for and are not placing additional busi- 
ness. A number of mills have reduced produc- 
tion or shut down, and bad weather will soon 
close others. 

Prices at Louisville on inch stocks are as 
follows: Poplar, FAS southern, $85@90; Ap- 
palachian, $95; saps and selects, $64@70; No. 
1, $47@53; No. 2 A, $36@40; No. 2 B, $24@ 
27. Walnut, FAS, $240@250; selects, $165@ 
170; No. 1, $92@95; No. 2, $40. Plain sap 
gum, FAS, $58; No. 1, $42@44; quartered 
sap, FAS, $60; No. 1, $45@48. Plain red 
gum, FAS, $98; No. 1, $50; quartered red, 
FAS, $100; No. 1, $52. Cottonwood, $51, $35 
and $32. Ash, $75, $50 and $30. Southern 
red oak, $68, $50 and $40; white, $88, $52 and 
$42. Appalachian plain red oak, $85 and $55; 
plain white, $96 and $58; quartered white, $135 
and $75; quartered red, $110 and $60. 

Local jobbers and mill representatives report 
rather dull immediate business in Kentucky and 
southern Indiana. Much depends on prices for 
leaf tobacco. The crop is estimated at about 
300,000,000 pounds or more of Burley, and 50,- 
000,000 pounds or more of dark tobacco, the 


latter in western Kentucky. Burley last year 
averaged 31 cents. All old stocks are cleaned 
up, while consumption has increased, but this 
year quality is below normal. Burley ware. 
houses will open starting Dec. 2, at Lexington, 
Ky., which will hold the first sale. Dark to. 
bacco in western Kentucky will start selling 
about a week ahead Of burley. Lumbermen 
contend that the prices paid will have much to 
do with demand for lumber and prosperity jin 
rural Kentucky in the spring. 


Most Buyers Are Hesitant 


PittspurcH, Pa., Nov. 19.—The steel in- 
dustries here, which are large consumers of 
hardwoods, have reduced their volume of oper- 
ation to about 60 percent, and coal mining in 
some quarters is said to be in smaller volume, 
Such curtailment has decreased hardwood de- 
mand, but one of the bright spots in the Appa- 
lachian market is that inquiries from other 
sources are more frequent. Because of lower 
prices prevailing, some manufacturers are 
placing orders for future delivery. Accord- 
ing to trade statistics, the Pittsburgh district 
expects a volume of business about 5 percent 
less than average in the next 90 days. 

There appears to be a little better demand 
for poplar, but no indication of any increase 
in that for oak. The movement of basswood 
has fallen off somewhat. Many of the larger 
concerns which have been buying for winter 
needs are holding off. All buyers are some- 
what hesitant. 


British Market Well Supplied 

Ba.timoreE, Mp., Nov. 18.—Discussing foreign 
trade conditions today, Harvey M. Dickson, sec- 
retary National Lumber Exporters’ Association, 
said: 

A few weeks ago the prospects for a fair 
foreign demand were quite good, but these 
prospects have not developed very satisfac- 
torily. American exporters have been for- 
warding considerablesequantities of hardwood 
on consignment, and foreign importers con- 
clude that there is little or no scarcity of sup- 
plies. Prices abroad remain fairly firm. ‘The 
United Kingdom market is not heavily stocked 
with American hardwoods, but sufficient quan- 
tities are arriving and in store to fully sup- 
ply the recent slow demand. Considerable 
quantities of Japanese oak are arriving in 
London. Many of the American exporters 
have been late in fulfilling their contracts 
taken earlier in the year. Considerable lum- 
ber on these contracts is now arriving at for- 
eign ports, and it appears that no immediate 
improvement in firm order business can be 
expected. 

In Liverpool the consumption of cabinet oak 
and furniture wood has considerably in- 
creased during the last few weeks, and a 
number of merchants are apparently doing a 
nice business with the cabinet makers. 

A report from Manchester states that busi- 
ness during the first week in November was 
rather dull, with very little buying in prog- 
ress. The report states further that a visit 
to the docks verifies the statement that trade 
seems very dull, that fresh arrivals are go- 
ing into stock, and that very little hardwood 
lumber is being delivered from the storage 
yards. 

Birmingham reports that the hardwood 
business is not very brisk, with small pros- 
pects for any marked improvement in the 
near future. 

Cardiff reports occasional inquiries for 
American hardwoods and that business is 
light. Newcastle reports a fair amount of 
business, with a slight increase in ship yard 
orders, that a better tone is being felt gener- 
ally, and that winter trade appears likely to 
be above average. 

In Glasgow, very little change or improve- 
ment is reported and the trade in American 
hardwoods ‘thas been quite slack during the 


For Current Market Prices on Hardwoods See Pages 80 and 81 
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jast two weeks, fewer shipments have come 
to hand; and only a fair demand exists for 
the better grades of plain white oak and also 
for FAS poplar, with quartered white oak in 
little demand. Cheap offers are being put for- 
ward by southern shippers of red oak, but 
there is little demand for this material in 
the Glasgow market. 


West Side Mills on Short Time 


[Special telegram to AMERICAN LUMBERMAN] 


Pine BLurF, ArK., Nov. 20.—The West Side 
Hardwood Club held its regular monthly meet- 
ing at the Hotel Pines today. The attendance 
was good, and after a very excellent dinner 
the meeting was called to order by, A. W. 
Bird, president. 

The feature of the meeting was an address 
by Walter C. Hudson, president of the Na- 
tional Bank of Arkansas, of this city. Mr. 
Hudson pointed out that now is the time for 
the producers to stay close to the shore and 
strongly urged curtailment of production as 
other lines of industry are doing. Mr. Hudson 
produced many facts and figures showing the 
folly of overproduction in any commodity and 


Guests of the club today were George C. 
Ehemann, of Memphis; Harry L. Houck, Little 
Rock; R. L. Muse, Jonesboro, and A. L. Miller, 
purchasing agent, Peers & McGlone, of this city. 

It was voted to hold the next meeting 
Wednesday, Dec. 11, instead of Dec. 18. 


Operations Heavily Curtailed 


W'arrEN, ArkK., Nov. 18.—The thardwood 
mills are less active than for several years. 
A number of small-mill operators are shut 
down, while large operations are on a very 
restricted schedule. Several of the larger 
mills are operating only three or four days a 
week, while planing mills are running only 
three or four days weekly, especially at plants 
producing hardwood flooring. A determined 
effort is being made to avoid accumulating 
large surplus stocks of flooring, as demand is 
not up to expectations. Some of the most 
popular items of flooring sell faster than stock 
is produced, while other items that had been 
rather scarce are now in surplus. Mills pro- 
ducing dimension have found it necessary to 
cut down their forces further. Small mills 

















When it came to determining upon the construction details of the new Oak Park Methodist 


Church in Sacramento, Calif., it. was decided 


to utilize wood, and the picture shows how 


neatly and pleasingly the interior has been constructed from this universal material, including 
the floor and the seats, the balcony, and extending clear to the roof, where wooden beams have 
been placed for ceiling supports 





predicted that those who continued this policy 
were sure to come to grief. Mr. Hudson’s 
address made a profound impression on all 
present, and he was given a rising vote of 
thanks. : 

Secretary O. S. Robinson was called on for 
the monthly statistics, which showed 7,300,000 
feet of green oak flooring stock; 6,000,000 feet 
dry, with orders for this item at 2,200,000 feet; 
orders on hand for other woods 12,000,500 feet ; 
logs 10,900,000, with a total of green and dry 
lumber on hand of 73,000,000 feet. This cov- 
ered reports from twenty-seven mills. A round- 
table discussion. followed, and it was found that 
orders were scarce but what business. was being 
placed was at fair prices. 

Heavy rains throughout the producing ter- 
ritory have practically stopped logging opera- 
tions, and a good many mills are operating on 
short time already, due to scarcity of logs. 


have stocks of rough lumber they are unable 
to dispose of at anything like reasonable 
prices. Large mills are not buying stock ex- 
cept where absolutely necessary. Mills are 
not buying oak logs, but are still taking on 
sap and red gum in No. 1 and better as stocks 
of these items are badly depleted. 


Inquiry Better Than Sales 


CincinnaATI, Onto, Nov. 18.—Orders for 
Appalachian woods are coming in from scat- 
tering points and are spotty in character, but 
the inquiry indicates interest in oak, maple, 
poplar and chestnut by the industrial trade, and 
by eastern. and middle West wholesalers. 
Dealers report a good inquiry for Appalachian 
dimension from eastern manufacturers of table 
legs, Davenports, chairs and other furniture. 
Office furniture producers are inquiring for 


4/4 white and red plain oak, and quarter sawed 
white. There was an improvement in inquiry 
for poplar, 2-A and Nos. 1 and 2 common, 4/4 
and 6/4. Sound wormy chestnut is in fair de- 
mand, as well as other chestnut for furniture 
core stock. Mixed carlot orders are being re- 
ceived from firms that have contracts with the 
radio cabinet manufacturers, covering cherry 
and oak, walnut and chestnut. The auto lum- 
ber trade is draggy, orders being fewer al- 
though there is a fair inquiry. Generally speak- 
ing, for all hardwoods there is a better in- 
quiry, but sales are much reduced. Overseas 
inquiry is dull. Most.export firms are engaged 
in finishing old contracts. Spot business is very 
light, but prices are about steady. 

Building demand is slack. Pine, cypress and 
Pacific coast woods are draggy, with sales con- 
fined to scattering mixed carlots. 


Buying Slow But Inquiry Improves 
ATLANTA, Ga., Nov. 19.—Hardwood buying 
is spotty. The furniture factories continue to 
provide an active market for the gums, ash, 
maple and other woods. Little buying is being 
done by the automobile factories. Export de- 
mand for poplar has shown a _ surprising in- 
crease, but this wood is moving slowly in the 
domestic market. Demand for all oaks is 
negligible, as flooring plants have reduced pro- 
duction and are buying little. Inquiry along 
many lines is improving, but buying in most 
cases is slow, though there are indications of 
a revival after the first of the year. Prices re- 
main firm, but are generally not very profitable. 
Quotations on shop items and millwork for 
small contractors, seem to be unchanged. 


Gums and Oaks in Best Demand 


Macon, Ga., Nov. 18.—Summer-like weather 
throughout this territory, and the gradual 


’ shortening of the days, have had a tendency 


to slow up production of hardwood mills. 
However, most of them are running near to 
capacity. The demand continues satisfactory, 
with the gums and oak still holding a lead 
over other woods. All mills appear to be get- 
ting an ample log supply to meet their needs 
for some time. Besides liberal buying for the 
furniture factories and other industrial plants, 
there has been a steady movement to the east- 
ern markets and to the seaboard for export. 


Redwood Paints Sstisfactorily 


Mapison, Wis., Nov. 19.—Articles appear- 
ing recently in the press have intimated that 
the Forest Products Laboratory, of the U. S. 
Department of Agriculture, recommends 
treating redwood with stannous chloride to 
improve its paintability and to prevent stain- 
ing. These statements are incorrect since the 
laboratory has found in its studies over the 
last five years that redwood holds paint very 
satisfactorily and requires no special treatment. 
The discolorations sometimes found on paintea 
redwood and other species are usually caused 
by the accumulation of moisture in the wood 
back of the paint as a result of irregular con- 
ditions such as improper design, faulty con- 
struction, or abnormal conditions prevailing 
within the building. Staining is usually ac- 
companied by blistering and peeling of the 
paint. 

Blistering may be found on any species of 
wood when exposed to such irregular condi- 
tions. On the basis of its present knowledge 
the laboratory states that neither blistering nor 
staining can be prevented by treating the wood 
with chemicals. The remedy is to remove the 
conditions that cause these defects. If the 
conditions are not corrected they are likely to 
result in continued paint trouble and in still 
greater damage from swelling or decay of the 
wood. 

The blistering and peeling of paint on wood 
is discussed at greater length in a mimeograph 
obtainable from the Forest Products Labora- 
tory, Madison, Wis. 
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National Production, Shipments and Orders 


Wasurncron, D. C., Nov. 18.—Following is the National Lumber Manu facturers’ Association report for the week ended Nov. 9, 1929, and for 
twenty-six weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparison with statistics of 
identical mills for the corresponding periods of 1928: 


ONE WEEE 


No. of 











Percent 


———— 


Percent Percent 
Softwoods: Mills Production of 1928 Shipments of 1928 Orders of 1928 
Southern Pine Association.........eeeeeeee08 138 59,300,000 91 55,835,000 86 51,032,000 
West Coast Lumbermen’s Association........ 102 113,401,000 110 92,767,000 117 93,022,000 in 
Western Pine Manufacturers’ Association..... 53 44,375,000 116 32,202,000 86 29,524,000 93 
California White & Sugar Pine Mfrs.’ Assn.... 19 24,057,000 126 17,281,000 97 16,405,000 91 
Northern Pine Manufacturers’ Association.... 9 2,771,000 35 ,098,000 87 4,580,000 83 
Northern Hemlock & Hardwood Mfrs.’ Assn... 24 2,745,000 97 1,784,000 61 1,338,000 57 
North Carolina Pine Association...........++. 48 6,677,000 88 7,638,000 108 4,967,000 93 
California Redwood Association...........++. 14 8,357,000 110 7,254,000 133 5,642,000 73 
et See. oe acca oneecenacnuewes 407 261,683,000 104 222,859,000 99 206,510,000 ee 
Hardwoods: . 
Hardwood Manufacturers’ Institute.......... 174 34,201,000 103 30,564,000 88 28,670,000 85 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 24 2,915,000 74 4,335,000 92 2,823,000 52 
St Se. ccc shaver eandeshesuasneeees 198 37,116,000 100 34,899,000 838 31,493,000 mn 
alate adage 681 298,799,000 103 257,758,000 98 238,003,000 $4 
TWENTY-SIX WEEES 
Softwoods: 
Southern Pine Association..........cceceeees 3,504 1,571,542,000 93 1,540,636,000 85 1,489,164,000 83 
West Coast Lumbermen’s Association......... 2,509 2,771,729,000 98 2,787,573,000 92 2,665,308,000 89 
Western Pine Manufacturers’ Association.... 947 ,436,000 104 843,956,000 88 786,852,000 92 
California White & Sugar Pine Mfrs.’ Assn.... 668 894,768,000 99 698,653,000 90 680,545,000 91 
Northern Pine Manufacturers’ Association... 234 248,897,000 83 236,083,000 838 201,477,000 84 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 799 111,323,000 89 99,043,000 85 77,045,000 80 
North Carolina Pine Association.............. 1,085 170,314,000 92 166,182,000 90 158,345,000 91 
California Redwood Association............. 357 195,554,000 110 202,262,000 112 198,158,000 111 
i cchotk saabbdedet es naeeewes 10,103 6,920,563,000 97 6,574,388,000 90 6,256,894,000 “88 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 4,856 995,260,000 111 950,185,000 102 963,272,000 102 
Northern Hemlock & Hardwood. Mfrs.’ Assn... 799 164,539,000 115 166,335,000 93 150,220,000 89 
ED ROE CMTS 5,655 1,159,799,000 122 1,116,520,000 101 1,113,492,000 100 
ps ds dia WegeahetentseChmesseaneees 14,959 8,080,362,000 99 7,690,908,000 91 7,370,386,000 90 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Nov. 18.—Following is a statement for five associations of the footage of 
gross stocks on hand Nov. 9 and the percentage relationship of the unfilled orders to stocks: 


Association— 
Seuthern Pime Asseciation....ccccccccsccsccces 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute 


West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 
SEATTLE, WASH., Nov. 20.—The West Coast 


Orders of ’ jiati / ; 
ate. of aici Vetted Buen Lumbermen’s Association reports that 223 mills 
Mills Stocks Orders Percent —all those giving production, shipments and 

115 741,901,000 161,172,000 22 d . h ‘ N 
140 1,209,875,000 477,001,000 39 orders—during the week ended Nov. 16 gave 


59 1,081,827,000 
9 345,060,000 
161 912,783,000 


105,144,000 10 
41,527,000 .12 
270,345,000 30 





Southern Pine Barometer 


New Or.eans, La., Nov. 18.—For the week 
ended Nov. 9, Saturday, 153 mills of total 
capacity of 181 units (a unit representing 
an average monthly output of 1,500,000 to 
2,000,000 feet between Nov. 1, 1925, and Oct. 
31, 1928), report as follows to the Southern 
Pine Association : 


Percent Percent 
3-year Actual 


Production— Carst Feet Av. Prod. Output 
Aver. 3 yrs.. .... 76,764,323 aed oe 
0 er .-+. 65,284,717 85.05 cece 

Shipments* .... 2,932 61,498,700 80.11 94.20 

Orders— 

Received* ... 2,755 57,786,125 75.28 88.51 
On hand end 
weekt . 9,667 202,765,325 . oece 


*Orders were 93.96 percent of shipments. 


+Basis of car loadings is September average, 
20,975 feet. 


tOrders on hand at above 153 mills showed 
an increase of 1.80 percent, or 3,712,575 feet, 
during the week, 


North Carolina Pine 


Norro_k, VaA., Nov. 18.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and 
twenty-nine mills for the week ended Nov. 9. 

Per 


Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average* ..18,318,000 e- ee oe 
Actual ....11,066,000 61 + ee 

Shipments . 13,789,000 76 124 T 

CGOPES. cc ice 9,988,000 55 91 72 

Unfilled 
orders ..,.. 85,183,000 F 


tAs compared with preceding week there is 
a decrease in orders of 20 percent, one more 
mill reporting. 


*“Average” 


is of production for tne last 
three years. 








West Coast Analysis 


SEATTLE, WasH., Nov. 16—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 

















these figures: 


Production. . 169,941,000 
Shipments .142,711,000 16 % under production 
Orders ....145,095,000 14.6 % under production 


A group of 308 mills, whose production re- 
ports of 1929 to date are complete, reported as 
follows: 


Average weekly operating capacity . 296,805,000 
Average weekly cut for 46 weeks— 








business for the week ended Nov. 2: BN Soe a a ee ts ae 206,075,000 
BE % shi axa dal wiserlg mead oe oie Teed 205,763,000 
Washington’ British Actual cut week ended Nov. 16..... 191,786,000 
and Oregon Columbia A 
98 Mills 17 Mills A group of 223 mills, whose production for 
Orders on hand first of the week ended Nov. 16 was 169,941,000 feet, 
week— reported distribution as follows: 
Atlantic < SS Sega 119°627998 17088780 Shipments Orders — 
Gees "* See "270,000 | Rail ...... 50,842,000 45,772,000 141,110,000 
é se omestic 
cargo ... 53,967,000 64,901,000 298,113,000 
GE snaceea wane 214,873,705 19,895,204 Export ** 36°339'000 22'858,000 119/25 4,000 
Orders received— eee 11,563,000 pa 2 errr 
GOIGOOOES... cc cicsces 17,407,325 1,604,660 7 
Atlantic eee. 82,897,684 4,619,243 142,711,000 145,094,000 638,477,000 
pnenrer Shes : inguseciion A group of 112 mills, whose reports of pro- 
Fotal ..ccccccees 50,916,252 8,223,903 | duction, shipments and orders are complete for 
Cancellations— 1928 and 1929 to date, reported as follows: 
California: ...ccess 41,691 25,000 Week Average Average 
Atlantic Coast..... 183,624 80,000 ended Nov. first 46 first 46 
BEISOGRIOMIOOTED ccccs ‘ecewecee § abecoers 16,1929 weeks, 1929 weeks, 1928 
Production .105,554,000 109,818,000 114,920,000 
TEE evneneteere 225,315 105,000 Shipments . 86,144,000 110,503,000 119,008,000 
Orders . 81,183,000 109,126,000 118,492,000 
Shipments— 
CRISOOMER.. cocvccss 17,084,305 907,000 
Atlantic Coast..... 22,096,893 1,927,977 » ‘ . 
Miscellaneous ..... ee |. wate tte WHAT a woman wants in her home is the 
— | greatest comfort with the least number of 
MO eo xéesaenses 39,186,706 2,834,977 | steps,” according to Miss Ella Babcock, di- 
Orders on hand end of rector of household arts in the Milwaukee 
wees— (‘Wis.) public schools at a dinner Nov. * 
California ........ 91,288,686 3,209,084 | attended by lumber dealers and others who 
Atlantic Coast..... 130,245,160 19,700,046 : . 
Miscellaneous ..... 4'344,090  2'270,000 | are promoting the Milwaukee Home Show. 
“ Largely through application of ideas promul- 
eee 226,377,936 25,179,130 | gated by the wood utilization committee of 


Total domestic cargo— 


Orders on hand first of ; 
WEE ‘weeloseeuveceeavnae 234,768,909 


Orders received .........+.-. 59,140,155 
CameetatioNS cceciccecsecce 330,315 
Bhinpments «.cececciccccccce 42,021,683 
Unfilled end of week...... 251,557,066 


the National association, boys in the Milwaukee 
schools had made miniature models of the 
home which is to be awarded at the show and 
also displayed miniature booth models. A 
number of manual training teachers were 





present. 
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Actual production.. 4,911,000 71,000 34 
Shipments} ....... 6,182,000 §9,000 42 
_ Orders. receivedt... 4,634,000 67,000 32 
Orders on hand....46,566,000 675,000 oe 
Hemlock— - 

Capacity, 93 units*.119,561,000 210,000 100 
Actual production.. 3,941,000 42,000 20 
Shipmentst ....... 2,643,000 28,000 13 
Orders received}... 1,744,000 19,000 9 
Orders on hand....11,176,000 120,000 ‘ 
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California Redwood 


San Francisco, Cauir.,-Nov. 16.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 





Association for the week ended Nov. 9: 
——Redwood ‘White- 
Percent of wood 
Feet production Feet 
Production ..... 8,357,000 100 1,584,000 
Shipments ...... 7,254,000 87 1,008,000 
Orders— 
Received ..... 5,642,000 68 836,000 
Ga hand .....<. 34,124,000 eve 3,507,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* ...... 2,457,000 1,795,000 
Southern California* ...... 1,022,000 1,222,000 
THGMEOTTT ow cccccccccccccces. wreops Tit 
PE. cise Kad boe ON Rees 1,677,000 1,553,000 
ee 2,088,000 1,072,000 

7,254,000 5,642,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


West Coast Waterborne 


SeaTtLE, WasuH., Nov. 16.—Following is a 
report of October cargo shipments of lumber 
from the Pacific Northwest, as compiled by 
the Pacific Lumber Inspection Bureau: 


Domestic 





Board feet 

INTERCOASTAL— 
Atlantic Coast 
Eastern Canada 


ee | 


CoaASTWISE— 
SIS ° 7) 5: 'kie lo aig cada racere/ebacree 126,786,863 
I 2a al hc ii tes Sor arses SS _ 426,652 
OTHER— 
ON a ee 1,802,832 
PROCES PO re 576,420 
PUMGIES CAMEL BONG. « 6 oc ciccccce 3,475,753 
II, erik ade eink a aie a ea 5,111,600 
SE wielnvisaavanccen 287,456,188 
Export 
AUSTRALASIA— 
RN ithiri a no tw On Bee ame ae 37,587,415 
es orate airs ora as wile Sai 1,762,272 
EE WO SUUMMGN. on cc cccccceus 321,139 
LATIN AMERICA—' 
a ee i Bi ew a ee Sie a oe 692,586 
South America (east coast)...... 5,612,807 
South America (west coast)..... 13,481,388 
OE NE & iss 0 a owingeieeen oe 2,276,023 
ORIENT— 
BL. Yiarg Sas alain bis ch of aries a coe 35,214,778 
ES - a trave wikce-phater siblalerduwicle abana 36,178,371 
EY ch ads a < 24 kaw ah a Gate eae 556,833 
AFRICA— 
I EN 2 ons lis en arerenc ee aa. danke 532,338 
United Kingdom and Continent..... 31,542,297 


SINS ois to Gddateenees 165,758,247 


Districts of origin of 


} the above shipments 
are given as follows: 





British Domestic Export Total 
Columbia . 29,253,063 38,807,730 68,060,843 
Washington. .187,913;238 77,098,499 265,011,737 
Oregon ..... 70,289,887 49,851,968 120,141,855 
Totals ..287,456,188 165,758,247 453,214,435 





Hemlock and Hardwood 


OsHxkosH, Wis., Nov. 18—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Nov. 9: ’ Percent 

of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 69 units*.14,504,000 210,000 100 


*Daily- 10-hour productive capacity of 35,000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 

tLumber fabricated at mill and used in con- 
Struction work is included in total orders and 


Western Pine Summary 


[Special telegram to AmMeErIcAN LuMBERMAN] 


PortLanp, Ore., Nov. 20.—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended Nov. 16: 


Total number of mills reporting, 60: 
Production— 


Actual production for week....... 41,222,000 
ee, aaa eee 28,972,000 
eS eee ee 27,672,000 
Report for 51 mills: 
OS aren eee 59,750,000 
Average for 3 previous years..... 35,432,000 
Actual production for week...... 40,071,000 
Report for 59 mills: 
RUSEEES: SEGRECIIOR «occ cscs cdesicn ~ 36,205,000 
PUNE, MENEE: 6 occ n cecSronececes 105,352,000 
Stocks on hand Nov. 9............ 1,059,466,000 
Identical mills reporting, 51: 
Production— 
Operating: ebpacity .......accces 59,750,000 
Average for 3 previous years.. 35,432,000 
Week Week 
ended ended 
Nov. 16, Nov. 17, 
1929 1928 
Actual prod. for week. .40,071,000 38,455,000 
ee et Pee 27,971,000 35,331,000 
Orders received ........ 26,619,000 32,865,000 
Identical mills reporting, 35: 
Production— 
Average for 3 previous years....29,376,000 
Nov. 16, 1929 Nov. 17, 1928 
Unfilled orders. ....... 92,092,000 94,536,000 


Gross stocks on hand..871,701,000 824,304,000 





Maple Flooring Stocks 


_The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following comparative 
Statistics for October, 1929 and 1928, based on 
reports of the same nineteen member mills: 


Oct., Oct., Percent 
1929 1928 Decrease 
Production ...... 7,813,000 7,919,000 1.3 
Shipments ...... 6,896,000 8,307,000 17.0 
I os las sso: ro 4,297,000 7,166,000 40.0 
End Month— 
Orders unfilled... 7,095,000 8,570,000 17.2 
WO etbereseee 22,421,000 22,056,000 *1.7 
*Increase. 


Average Value, 25/22x2%4”, First, Second and 
Third Maple f. 0. b. Michigan and Wisconsin 


s 
Oct,, Oct., ~ Percent 
1929 1928 Increase 
POE. vs wwews c6 $78.81 $67.16 17.3 


The following are percentages of sold stock 
Nov. 1, 1929: 


Sg Seeh- 

rc Maple Maple, 24” 
fe 28 36 aa 
lee 37 39 62 
WE re. V ive sas Ke 32 32 64 

AM GROG. 2.0050 32 36 “63 





A suRVEY shows that 17,000,000 railroad ties 
can be cut from the forests of the Uintah 
Basin of northeast Utah. 





Model Homes Attract Children 


Rocuester, N. Y., Nov. 18.—An interesting 
feature of the Better Homes and Building 
Exposition, which was held at the State 
armory here during the week of Nov. 11, was 
an exhibit of diminutive houses, which were 
almost perfect models of regular dwellings. 
They were a great source of interest to the 
children, as well as suggestive to parents who 
may be planning to build homes in the near 
future. They were also an excellent exam- 
ple of skill and ingenuity on the part of a 
Rochester man, who has developed a small 
business in these diminutive dwellings. 

These little houses are described as “about 
as big as a pint berry basket.” One who is 
familiar with different sections of the city 
could recognize at the exposition models of 
homes in various parts of the city. For exam- 
ple, there were excellent representations of 
fourteen houses on either side of Netherton 
Road, on the site of the former baseball park. 
Across the aisle were homes in Dewey Park, 
township of Greece. Other houses of a little 
larger size were completely furnished with 
furniture and household equipment, even to 
the kitchen sink. A model building that in- 
terested many showed the new library build- 
ing for the University of Rochester. 

Such a model home department as this would 
seem to be a fine adjunct to a lumber busi- 
ness, if it were possible to locate a skillful 
workman who could “produce the goods.” The 
Rochester mian is able to take house plans and 
build a model home which will show an in- 
tending builder just how his contemplated 
dwelling will look when finished. A_ real 
model is much more satisfactory than a mere 
picture, for one sees the house from all angles. 


Starts Operation of Mill 


PitrspurcH, Pa. Nov. 19.—The Modern 
Lumber Co., a subsidiary of the Edward Eiler 
Lumber Co., of Pittsburgh, has started opera- 
tions at its new location in Choctaw County, 
Alabama, having been formerly located at 
Whatley, Ala., where it finished cutting out 
its timber area. Saturday, Nov. 9, the com- 
pany shipped its first car of lumber over the 
6-mile railroad spur it has built to the scene 
of its operations from the main line of the 
Alabama, Tennessee & Northern Railroad at 
Bogueloosa, Ala. 

The new field of operation of the Modern 
Lumber Co. is along the border line of Mis- 
sissippi, about 45 miles east of Meridian, Miss. 





shipments. 


Its present holdings of timber land will afford 
five or six years’ cutting, and it has prospects 


of acquiring more. The company has equipped 
three sawmills and a dressing plant and is 
erecting a dry kiln. Its planing mill is also 
now in operation, and it will have 8,000,000 
feet of dry lumber available for shipment this 
winter. It expects to cut from its present 
holdings 60,000,000 feet of pine and hardwood, 
about 80 percent of the total being pine. 

The company has built a small town at the 
scene of its operations and has established a 
postoffice, which will be known as Eiler. The 
buildings include a commissary, postoffice and 
school. Rob Roy Johnston, resident manager 
and partner in the firm, also serves as post- 
master. Its railroad spur right to its field of 
operation puts the company in position to sup- 
ply dry lumber promptly in straight or mixed 
cars, boards or dimension. Later, the dry kiln 
will be in operation to supply kiln dried floor- 
ing, finish and other shed stock. 

The Edward Eiler Lumber Co. is a Pitts- 
burgh wholesale concern. 


Sell Cut-over Land to Hunters 


Powers, Micu., Nov. 18.—Hunters who have 
been accustomed to following this sport in the 
Upper Peninsula of Michigan have been con- 
fronted this season with many “No Hunting” 
and ‘No Trespassing” signs on tracts of swamp 
and cut-over timber lands owned largely by 
lumber companies. These companies and other 
owners of large tracts are closing their hunt- 
ing grounds and offering these tracts for sale 
to hunters in parcels of 40 acres and more at 
from $2 to $5 an acre. Among large owners 
who are posting these no hunting signs and 
who are selling these private hunting tracts 
are the I. Stephenson Co., the Stack Lumber 
Co., Northwestern Cooperage & Lumber Co., 
Munising Paper Co., and the Wisconsin-Michi- 
gan Power Co. The holdings of these compa- 
nies consist of hundreds of thousands of acres 
throughout northern Michigan, on practically 
all of which lands deer and wild game abound. 

The State conservation department has ap- 
proved the prohibition of indiscriminate hunt- 
ing on these areas, although this may reduce 
its revenue from the sale of hunting licenses. 
Department officials say that the State will 
benefit from. the fact that it will lessen the 
tendency of lumber companies to let their cut- 
over lands revert to the State for taxes. Al- 
ready lower Michigan and upper peninsula 
residents are hurrying to secure their favorite 
hunting preserves. Most of them will erect 
cabins and permanent hunting lodges on the 
land, from which it is expected that the town- 
ships will secure considerable additional reve- 
nue. 
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Discuss Grades of Pine Car Decking 


Beaumont, TeEx., Nov. 18.—The November 
meeting of the Texas-Louisiana Mill Manag- 
ers’ Association, held here Saturday, was de- 
voted almost entirely to car decking, a subject 
passed over from the October meeting. Mr. 
Cloud, of the Santa Fe railroad, had reported 
considerable dissatisfaction over decking, and 
sent from Chicago some samples of material 
that could not be used. He did not know 
where the samples came from, which left but 
little information for the millmen to gain 
from them. 

H. J. Roehl, president of the association, 
reported that orders for 10,000,000 feet of 
decking were to be placed soon, and some of 
the roads had declared that it may be neces- 
sary to go to B&better to get the grade they 
wanted, a move, he said, that would rob the 
southern pine mills of the business. One ship- 
ment was reported to be 50 percent off grade. 
Some irresponsible mills, it was learned, were 
throwing in everything from No. 2 common 
to select and this had had a bad effect. He 
reported, however, that with the purchasing 
agents being given assurance that the responsi- 
ble mills could furnish them plenty of No. 1 
they had backed up on their B&better pro- 
gram. 

It was understood that all the railroads 
wanted was just good decking and it was the 
consensus that the stock should be cut out of 


New York 


New York, Nov. 18.—Frank A. Niles, of 
Frank A. Niles (Inc.) was re-elected presi- 
dent of the New York Lumber Trade Asso- 
ciation at its annual meeting last Wednesday 
afternoon in Hotel Roosevelt. It is Mr. Niles’ 
third term and he was given a round of ap- 
plause as he arose to accept the place. 

He spoke briefly, however, thanking’ the 
members for their confidence, asking co-oper- 
ation and promising that he would undertake 
a big program for the betterment of the in- 
dustry during the coming year. Other officers 
elected are: 

Vice president—William E. Code. 

Second vice president—Conrad N. Pitcher. 

Treasurer—Russell T. Starr. 


The trustees will rename Herbert B. Coho 
as secretary. The board met after the meet- 
ing, but made no report on its deliberations. 


Richard S. White, as chairman, presented 
the report of the nominating committee, and 
the following trustees were unanimously 
elected : 


S. Henry Baldwin, Everett L. Barnard, Jacob 
Bayer, William S. Beckley, jr., John Bossert, 
Cornelius Brislin, Frederick J. Bruce, Edgar 
Burgess, J. Howard Burton, William E. Code, 
Emerson D. R. Creveling, James Sherlock 
Davis, Michael A. Doran, Andrew H. Dykes, 
Henry Eckenroth, Charles Grosskurth, Charles 
Hill, Pryor Kalt, Arthur E. Lane, John F. 
McKenna, Joseph F. Murphy, Frank A. Niles, 
D. J. O’Connell, Russell J. Perrine, Conrad N. 
Pitcher, William C. Reid, Frank Roylance, 
Otis N. Shepard, Robert Ryland Sizer, Fred- 
erick W. Starr, Russell T. Starr, John F. 
Steeves, Robert E. Stocking, Bernard L. Tim 
and Richard S. White. 


Alternates—Wilfred E. Murchie, John A. 
Paterson, Louis Pflug, Paul M. White, Frank J. 
Williams and Clifford W. Reid. 

The meeting followed a lunch that began 
at 12:30 p. m. and was one of the shortest 
annuals the New York association has ever 
held. Mr. Coho submitted his report as secre- 
tary, but in order to expedite matters dis- 
pensed with the reading of his manuscript. 

The principal speaker was Frank H. Sis- 
son, vice president of the Guaranty Trust Co. 
He gave the lumbermen a confidential talk, 





the same material that dimension is cut from. 
They didn’t cut crooked logs into dimension 
and should not cut them into car decking. If 
this were adhered to, it was stated, there was 
no question but what the southern mills could 
furnish .all the decking wanted. 

The fear was also expressed that over- 
zealous shipping clerks might slip in a piece 
not up to standard, something that the mills 
disapproved of. Mills were inclined to shift 
some of the responsibility with the statement 
that railroads inspected the material at the 
mill. They thought that if the millmen took 
the purchasing agents completely into their 
confidence no trouble would be experienced. 

G. B. Campbell, purchasing agent in the tie 
and timber department of the Missouri Pacific 
Railroad, was the only purchasing agent 
present at the meeting. He was accompa- 
nied by W. R. Duff, of the same road, who 
had charge of car repairs. They let it be 
known that they had not threatened to go to 
B&better for any other purpose than to secure 
a uniform shipment of No. 1. Mr. Duff said 
that sledges were used in decking cars and 
with long knots in them the pieces would 
break. 

Paul T. Sanderson, of the Rock Creek Lum- 
ber Co., Trinity, Tex., said that the mills 
represented in the association were not re- 
sponsible for the culls exhibited, that they 


were jumping from crooked seaweeds to 
B&better, and if they could gét the purchas. 
ing agents to meet with them they could reach 
an agreement. 

Mr. Campbell said that one trouble he hag 
experienced was to get the responsible mills 
to quote. Often they failed to take the entire 
order with the result that the railroad had to 
place part of it with an undesirable mill. He 
said that the railroad sometimes paid a pre. 
mium of $10 a thousand to get what it wanted, 
time being one of the factors. 

A motion sponsored by Mr. Sanderson to 
the effect that the mills of the association 
would quote on all inquiries when timber on 
hand would enable them to fill it with the de- 
sired grade, was passed. All of the members 
agreed that to turn out a proper uniform 
grade of car decking the work would have to 
start at the saw. 

On account of the third Saturday in De- 
cember coming so close to Christmas and the 
fact that many mills will already be working 
on their books, the regular meeting for that 
month will be omitted. The next meeting will 
be held at Shreveport, La., on the third Satur- 
day in January. 

The members will continue the discussion of 
car decking at that meeting and will invite 
more purchasing agents to be present. Car 
loading is another subject to be discussed. 


Association Holds Annual 


with the understanding that nothing he had 
to say would be given to the press. 

Secretary Coho, in his report, had the fol- 
lowing to say about business conditions: 

It is not the function of the secretary to 
comment on business conditions, except to say 
that owing to the decline in the building busi- 
ness, familiar to all, there has been quite a 





FRANK A. NILES, HERBERT B. COHO, 


Re-elected President Renamed Secretary 
Of the New York Lumber Trade Association 


falling off in the lumber business. This {1s 
purely a cycle through which all business as 
a business must pass, and it will not con- 
tinue indefinitely. 

Problems in business are many, but as is 
always the case the careful, conservative mer- 
chant weathers the changes and progresses. 
This is a time for the survival of the fittest 
and the efforts of the association are directed 
toward finding out the best in the business 
and acquainting its members with the very 
latest methods of handling their product and 
accounts and the best forms of merchandising. 

In the outset, Mr. Coho says: In a city such 
as ours, in which lumber to the extent of more 
than $100.000,000 per annum is consumed, 


there are thousands of questions which the 
members and the public wish to know con- 
cerning lumber, and it is important that the 
trade be represented in such a way that its 
dignity may be maintained. This we feel has 
been very successfully accomplished by your 
association is the forty-three years of its 
existence. 

It is quite apparent from the number of in- 
quiries received from architects, builders and 
industrial plants concerning all phases of the 
business that they regard the New York Lum- 
ber Trade Association as being representative 
of the best there is in the business, and that 
the information they receive is authentic and 
reliable. Viewed from this standpoint the 
work of your association has been eminently 
successful. 

Mr. Coho outlined how the association had 
successfully coped last summer with a threat- 
ened strike of drivers and chauffeurs em- 
ployed in the various New York yards. He 
also told of the work accomplished in the suc- 
cessful campaign to revise the State lien law. 

The secretary revealed that a committee is 
now at work on a survey of plans and agen- 
cies engaged in the work of giving credit in- 
formation. 

Mr. Coho also told how an effort by the 
Long Island Railroad to increase rates to 
points in Brooklyn, East New York and Ja- 
maica, L. I., had been successfully contested. 
He added: “Hundreds of dollars were saved 
to the users of spruce in the districts affected 
and all lumbermen, whether members of the 
association or not, were directly benefited.” | 

He further pointed out that the committee 
is at present engaged in handling the issue of 
free lighterage, which recently came to the fore 
when the governor of New Jersey requested 
the Interstate Commerce Commission to abol- 
ish lighterage charges. 

The association has taken an active interest 
in Mayor Walker’s committee to revise the 
New York building code, Mr. Coho said. One 
of our members, qualified by education and 
experience, was appointed to serve on the 
lumber committee and a series of recom- 
mendations have been drawn which clarifies 
the uses of the various species of lumber, and 
gives them all their proper rating. 

This work will be of great benefit to all 
users of lumber and wood products in Greater 
New York, and the beneficial results will ex- 





SAN 
sales 
busine: 
Texas 
yentior 
sessiOr 
the se 
meetin 
a banc 
a dan 
cers € 

Pre 

Vic 

Sec 

Dir 
Croft 
Ange 

In 

Hoga 


the t 
tiring 
tion ; 
berm 
of B 
of E 


vers 
ideal 


= 


me ~*~ eh 








eeds ty 
Purchas. 
Id reach 


he had 
le mills 
1€ entire 
had to 
ill, He 
a pre- 
wanted, 


Tson to 
OClation 


the de. 
nembers 
uniform 
have to 


in De. 
and the 
working 
or that 
ng will 
Satur- 


Sion of 
invite 
» Cor 
d. 


ch the 
Vv con- 
at the 
iat its 
el has 
y your 
of its 


of in- 
's and 
of the 
Lum- 
itative 
d that 
ic and 
it the 
nently 


n had 
hreat- 
; em- 

He 
> suc- 
1 law. 
tee is 
agen- 
it in- 


y the 
2s to 
d Ja- 
ested. 
saved 
‘ected 
f the 


nittee 
1e of 

fore 
ested 
abol- 


erest 
the 
One 
and 
the 
com- 
ifles 
and 








» all 
ater 
ex- 























November 23, 1929 


AMERICAN LUMBERMAN 





53 





—tt—*s 
tend to all civic centers wherein building codes 
are being introduced. Through the efforts of 
your representative, working with the Na- 
tional Lumber Manufacturers’ Association and 
other bodies, the whole standard of construc- 
tion throughout the country will eventually be 
greatly improved, and all home owners bene- 
fited. 

A loss in membership during the year was 
laid to “mergers and changes” in the industry 
Jocally. Pe 

There was a lack of optimism among the 
members gathered for the annual session. None 


was willing to predict a bright future for- the 
industry immediately and all questioned de- 
plored present conditions, which some de- 
scribed as “abnormal.” 


Adds to Wholesale Yard Chain 


CINCINNATI, Oun10, Noy. 18.—Announcement 
is made by the Dwight Hinckley Wholesale 
Lumber Co. of its purchase of the business of 
the J. P. Scranton Co., with its lumber yards 
at Detroit. The Scranton company has been 





re-organized, with Dwight Hinckley as presi- 
dent and treasurer, and Edwin H. Ward as 
vice president and secretary, while Don Wal- 
lace will remain as resident manager. It was 
established at Detroit in 1864 and control had 
been vested in Scranton Trevor, a grandson of 
the founder. The yard stock consisted of about 
4,000,000 feet of hardwoods, California suyar 
pine, redwood and cypress. The Hinckley 
chain now includes wholesale yards in Cincin- 
nati, Cleveland, Buffalo and Detroit, all man- 
aged from Cincinnati headquarters. 


West Texans Examine Retail Problems 


San ANGELO, TEx., Nov. 18.—Discussion of 
sales problems and ethics of the retail lumber 
business occupied a large part of the West 
Texas Retail Lumbermen’s Association con- 
vention here Friday and Saturday, last. The 
sessions closed with the election of officers and 
the selection of Midland as the 1930 place of 
meeting. The entertainment program included 
a banquet tendered by San Angelo lumbermen, 
a dance and a Hoo-Hoo concatenation. Offi- 
cers elected are: 

President—E. N. Kittrell, San Angelo. 

Vice president—Adolph Henke, Sweetwater. 

Secretary—W. P. Hogan, San Angelo. 

Directors—W. G. Taylor, of Coleman; L. W. 
Croft, of Big Spring; and John Bates, of San 
Angelo. 

In addition to being re-elected secretary, Mr. 
Hogan was voted an annual stipend of $300. 

Speakers and round-table conductors during 
the two-day meeting included C. L. Gray, re- 
tiring president of the West Texas organiza- 
tion; J. A. Kirkpatrick, president of the Lum- 
bermen’s Association of Texas; W. P. Wood, 
of Big Spring; H. C. Eaton, H. I. Stahlman, 
of Big Spring; Adolf C. Henke, and Gaines 
D. Whitsitt, of Amarillo, Snark of the Uni- 
verse of Hoo-Hoo. Mr. Gray defined the 
ideal retail lumberman, Mr. Kirkpatrick ela- 
borated on a code of ethics, and all dealt more 
or less with business practices. Mr. Eaton 
emphasized the worth of the wooden oil der- 
rick, which is being replaced in many fields by 
steel, the matter receiving considerable atten- 
tion here by reason of the large fields in a 
200-mile radius of San Angelo. 

Mr. Gray defined the ideal lumberman as a 
person who knows all the important phases of 
the business, especially how to draw plans and 
specifications for the prospective customer. He 
declared the lumberman should be able to draw 
up specifications for the patron, compile labor 
and material estimates, be able to finance or 
get a proposition financed by loan associations, 
be able to draw up and file lien papers cor- 
rectly and have a fair understanding of the 
lien laws of the State, to be in a position if need 
be to take the job completed by contract, and 
be an outstanding citizen of the community. 
He also stressed the belief it would be wise 
for lumbermen to offer an incentive to their 
employees in sponsoring training courses by 
correspondence, with the understanding that 
they would pay for the courses only if com- 
pleted and diplomas received indicating merit. 
He declared the plan would serve the lumber 
dealer and the employee. 


Cites Wrong Methods of Doing Business 


Emphasizing the changes that have come in 
the business in the last twenty-five years, Mr. 
Kirkpatrick brought out that most lumbermer. 
handle their prospects wrong. He said: 

We convirice the prospect that he can afford 
to build and own a home, then we finance it 
for him through loan companies after figuring 
out what the job can be done for. Then the 
contract goes to some builder who immediately 
“subs” it out to different jobbers, who im- 
mediately go elsewhere to purchase their 
material. We lose one-third of the material 
bill in the average house we get built. The 
dealer who finances and engineers the erection 
of a home is entitled to supply all the mate- 
rial going into that home which is available 


from him. Every finance job should realize 
an interest in the money involved. And we’re 
not doing it. 

Mr. Kirkpatrick cited as wrong the fact 
that building, aside from commercial and in- 
dustrial, decreased 26 percent in the last year, 
while automobiles increased 25 percent. He 
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Colorado,- Tex.; 
Retiring President 


W. P. HOGAN, 
San Angelo, Tex.; 
Re-elected Secretary 


thought building should come under the head 
of good economy, not luxury. 
Delving into the ethics of the lumber busi- 


“ness, Mr. Kirkpatrick said he would consider 


it unfair, unethical and against fair business 
practice to offer for sale any merchandise at 
a price less than its original cost, plus de- 
livery charge to one’s warehouse, plus cost to 
sell, including all overhead; unfair not to keep 
a complete cost record and establish a margin 
of profit and not to show the books to the 
patrons if they demanded it; unfair to offer 
any customer any merchandise at a price less 
than the regular price to another patron for 
like grades, quantities, and not in accord with 
announced policies of doing business; unfair 
to offer a customer secret rebates, whether in 
cash or in the way of discount to be allowed 
on completion of the job, or the gift of a 
medicine cabinet, front door, or any other 
such inducemert; unfair to sell or offer for 
sale building material going into an adjacent 
territory that could be more economically 
served from some other town; unfair in any 
way to attempt to interfere with a sale that 
had already been made by a competitor or in 
any way attempt to dissatisfy a customer with 
the purchase he had previously made from a 
competing firm. 


Overlooking Oil Derrick Business 


H. C. Eaton, representing the Southern Pine 
Association, spoke on the “Wooden Drilling 
Derrick,” as an item of specialization which 
is being overlooked and neglected by the lum- 
bermen of today. He said 90 percent of the 
drilling derrick business had been lost in Okla- 
homa since 1920 due to backward policies in 
selling only lumber and not the derricks them- 
selves. He also blamed stilted advertising. 
He said: 


Lumber is stronger than steel, weight for 


weight, and lumber derricks are approximately ' 


one-third cheaper. Properly erected and guyed 


they stand longer and are maintained more 
cheaply; they will stand, in the presence of 
fire, longer than steel because steel collapses 
immediately at a certain temperature while 
wood must be consumed. And in the case of 
bad fires the wooden derricks are consumed 
and leave no obstruction around the well to 
hinder in putting out the flame. 

The speaker compared the two types of der- 
rick point for point, and supplied the delegates 
with pamphlets on the subject. He also led a 
discussion on the comparative merits of the 
two materials. 


Earle Woods, recently of Stuart, Fila., 
brought a message on lessons to be learned 
from inflation. He urged organization and 
systematization. He said: 

There is no pleasure in attempting to oper- 
ate a lumber business on ‘a liability basis. 
You will not last long when you have to go 
down into your pocket every Saturday to 
cover the payroll. Carrying unpaid accounts 
is a big figure’in going into the red. I have 
found it a good practice to carry 60-day ac- 
counts for small orders, say less than $100, 
only under the surety of signed notes. Still 
another item in effecting success is in utiliz- 
ing labor. Most orders are cared for in the 
morning. In the afternoons I use my yard 
man very successfully by having all the ma- 
terial in the yards restacked and stacked in 
precise order. 

Mr. Woods advocated a material hospital in 
which faulty stock might be sold. He said 
broken or cracked stock, rusty nails and other 
such items should be sold through such a de- 
partment, not as a part of the regular store 
stock. Mr. Woods is now Texas manager of 
the Massey-Harris Implement Co. 


A letter from R. G. Hyett, executive secre- 
tary of the Lumbermen’s Association of Texas, 
was read before the convention, stating the 
State body would co-operate with the West 
Texans in having the second annual lumber- 
man’s short course at Lubbock with the Texas 
“Tech” faculty in charge instead of contin- 
uing next February at College Station as 
heretofore. 


Question Box Discussion 


The feature of the question box presided 
over by Mr. Kirkpatrick was a debate on the 
actual reasons for present day increases in 
operating expenses. Mr. Gray pointed out that 
larger capital investment, more and more high- 
ly specialized help, and a broadened scope of 
service to patrons were predominant causes 
of the percentage increase in operation out- 
lays. Donations and delivery service, some- 
times subjected to over-usage, were other 
great causes of heavy expense outlays pointed 
out. 

Gaines Whitsitt explained to the association 
that plans are now virtually complete for the 
raising of $100,000 to introduce new life into 
Hoo-Hoo groups of the nation. It was indi- 
cated that final booster plans would be worked 
out when the National Lumber Manufacturers’ 
Association meets at Hot Springs, Ark., Dec. 
10. It is expected that eight organizers will 
be employed, these to be headquartered at 
vantage points throughout the United States. 

Resolutions of sympathy were adopted by 
the convention on the recent death of Thomas 
Sayles, of Abilene, former president of the 
association, and of J. D. McCollom, San An- 
gelo lumberman, who died during the year. 
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Texans Ask That Forestry Be Given Chance 


It Would Pay If Annual Taxation Did Not Eat Up the Profits on Growing Crop— 
Tariff Protection Urged, and Promotion of Farm Forestry 


Beaumont, Tex., Nov. 18.—Education of 
farmers to the fact that a timber crop is one 
of the most important things to be considered 
in east Texas, an adequate duty on lumber as 
a conservative measure and a more liberal sup- 
port of forestry by the State government were 
outstanding recommendations of the 14th an- 
nual meeting of the Texas Forestry Associa- 
tion held here last Friday. 

After President E. L. Kurth had called the 
meeting to order, Ben S. Woodhead, president 
of the Beaumont Lumber Co., delivered the 
address of welcome, pinch hitting for C. E. 
Walden who is ill. 

Mr. Woodhead stressed the point that for- 
estry depended largely upon the successful 
merchandising of lumber, for there would be 
no incentive to reforest unless financial returns 
could be looked for at some future date. In 
this he said it was up to the lumbermen to 
fight the substitutes now being placed on the 
market. He said that unless the lumbermen 
sent out men to convince the people that ship- 
lap made from dried spinach and beans was 
not the proper building material, lumbering 
and forestry would not get where they should 
be. He likened the lumberman who devoted 
much of his time and wealth to reforesting to 
Thomas A, Edison, proclaimed the greatest 
benefactor of mankind, because he dreamed of 
the future and kept at it. 


Tax Laws Need Revision 


In his annual address President Kurth told 
the members that if reforesting were carried 
on properly it would not be long before Texas 
could supply its own lumber needs, with a sur- 
plus to spare for other States. For this rea- 
son, he said, the man living in the Panhandle 
was interested in the forests of east Texas. He 
read figures to show that men who had made a 
complete survey estimated as far back as 1898 
that the lumber industry in east Texas would 
be at an end in 18 years. He cited statistics 
to show that as much lumber is being manu- 
factured now as then. 

“Texas should wake up to the fact,” he said, 
“that timber can be grown profitably if the 
right kind of laws are enacted.” 

E. O. Siecke, director of the Texas forestry 
service, reported that the appropriation from 
the State was wholly inadequate to carry on 
the reforesting as it should be done. He cited 
one station with several hundred acres to look 
after, but had only $500 to run on the entire 
year. He commended the land owners for 
volunteering much assistance in fighting fires, 
calling attention to the fact that the land own- 
ers did not start the fires. 

One of the means Mr. Siecke has employed 
to teach forestry is through the public schools. 
He is trying to get the boys and girls to think 
of timber as a crop and carry this message 
home. He stressed the great need for funda- 
mental research work which would show the 
farmer that his wooded land can be made to 
pay more than. that which he devotes to an 
annual crop. 

W. R. Cousins, State senator, related that 
the forests had been responsible for the de- 
velopment of east Texas, the tramways de- 
veloping into railroads, the exports improving 
ports and work in the forests enabling even 
the farmers to make a success. He declared 
that east Texas must start at the bottom rung 
of the ladder and miake the farmer interested 
in every tree in the forest; that if he insisted 
on farming annual crops he should go to cen- 
tral Texas and allow someone else to grow 
trees on land it was best suited for. He fa- 
vored a tariff on lumber, pointing out that 
since the war Canada and Russia were ship- 


ping large quantities of lumber into the 
United States, forcing domestic lumbermen to 
compete with cheap European labor on one 
side and Chinese and Jap labor and cheap 
stumpage on the other side. He thought it 
inconsistent for the Government to keep out 
cheap labor through the immigration laws and 
allow the products of cheap labor to come in 
duty free, doing the very thing it sought to 
prevent. Either a tariff or the lowering of 
the standard of wages was the only remedy. 


Would Encourage Farm Forestry 


Col. Clarence Ousley, director of forestry, 
East Texas Chamber of Commerce, declared 
that if the farmer produced what he needed 
to live on the farm there would not be enough 
land left to create an overproduction like they 
face now. He said that the farmers of east 
Texas owned 40 percent of the 7,470,000 acres, 
and of this, 46 percent was in crops, 46 per- 
cent in timber and 8 percent in pasture. Of 
this farm timber land more than one-half was 
neglected. By paying attention to this timber 
land and reforesting some that is now being 
farmed at a loss, he contended that conditions 
would reverse themselves, and they would be 
selling timber within eight or ten years. He 
wanted to see every chamber of commerce 
have an active forestry committee, and for the 
county judges and county commissioners to 
take an active interest in the future welfare 
of their county, which would be insured 
through reforesting. This, he said, would cre- 
ate such a broad understanding that the State 
legislature would do its duty. 

L. D. Gilbert, secretary and general man- 
ager of the Southern Pine Lumber Co., a 
company which has been engaged in reforest- 
ing for 16 years, spoke on “The Outlook for 
Practical Forestry in Texas.” 

He declared that there was not so much 
practical forestry needed as there was to make 
forestry practicable. He said that if forestry 
had been practiced as it should Texas would 
have never known a timber shortage. He 
charged that it was a reflection on the State 
legislature not to furnish the funds it should 
in carrying on this work. But, he said, tim- 
ber growing should remain in private hands, 
as it had been demonstrated that Government 
business was not economical. 


Lumber Import Tariff Needed 


“If forestry in East Texas,” said Mr. Gil- 
bert, “is carried on intelligently, the farmers 
will realize more on their timber than agri- 
culture. If you were to take from east Texas 
the work the farmers get from logging camps, 
sawmills, treating plants etc., very few of 
them would survive.” He said that the lum- 
bermen had never favored tax exemption, but 
did object to taxing young trees while grow- 
ing. He thought an equitable tax should al- 
ways be maintained on the land. If the land 
onwers would protect their holdings from 
fires, he said, nature would do the rest. 

Mr. Gilbert was outspoken in his condemn- 
ation of duty free lumber and sponsored a 
resolution memorializing Texas congressmen 
and senators to ask for a duty. He pointed 
out that Canada had a 25 percent duty on lum- 
ber while the duty to Mexico was from $8 to 
$10 a thousand. Canada and Russia shipped 
lumber to both the United States and Mexico 
free of duty. 

He pointed out that the Russian government 
had confiscated the timber lands and sawmills 
and was delivering lumber in New York for 
$20 a thousand while it cost a Texas mill $26 
a thousand to manufacture it. To this must 
be added from $10 to $12 freight charge from 


Texas to New York. This had caused some 
of the mills to operate at a loss. 

P. T. Sanderson, president and general man- 
ager of the Rock Creek Lumber Co., Trinity, 
spoke on the same subject. He declared that 
practical forestry meant the harvest of the 
trees some time in the future in order to reim- 
burse the owner for the time and capital he 
had put into it. 

He said that East Texas had about 14,000, 
000 acres in timber out of about 20,000,000 
originally in forests. Now there was slightly 
more than one million acres in virgin pine and 
about the same amount in hardwood. There 
were, he said, about 3,500,000 acres being re- 
forested while 3,000,000 acres were not being 
reforested. He objected to sawmill men being 
characterized as devastators, contending that 
they were harvesters. 

If these forests, he said, were allowed to go 
unforested, the time would come when the 
Texas consumer would have to pay more for 
the present cheap lumber, and this made every- 
body interested in the perpetuation of the tim- 
ber region. 


B. E. Quinn, State representative, said that 
he had introduced a bill in the legislature pro- 
viding for one or more experimental stations 
in east Texas to find out the best methods for 
land owners to pasture their lands to give 
some. returns while the timber was growing. 
His bill was endorsed. 


. Allen A.. Few, of the. Jasper County Lum- 
ber Co., Jasper, said that it was necessary to 
get the farm agents and commissioners’ courts 
in east Texas directly interested in reforest- 
ing. Mr. Siecke replied that Texas was spend- 
ing $5,000 to $6,000 a year on a station to 
teach the farmer how to make syrup, but less 
than a fifth of that amount in teaching him 
how to grow a timber crop. 


Taxes Take Profit From Forestry 


William A. Black, secretary of the Single 
Tax League, San Antonio, told the foresters 
that in conjunction with an insurance man he 
had figured out reforesting against an endow- 
ment policy covering a period of 30 years. He 
found that he would have more from the tim- 
ber crop than from the insurance company 
with his land and a growing crop left in the 
bargain. He suggested that the only way the 
reforesters could hope for tax relief would be 
for the legislature to pass a resolution defining 
growing trees as a growing crop, pointing out 
that growing agricultural crops were not 
taxed. He deplored the fact that when a 
farmer bought better stock like dairy cattle he 
was immediately penalized by the tax assessor 
for being progressive. The same was true of 
the man who tried to reforest. 

O. M. Stone, in his inaugural address, said 
that the land owners in east Texas were not 
asking for tax exemption but for an oppor- 
tunity. 

The following officers were elected for the 
ensuing year: 

President—O. M. Stone,- Jasper. 


President Emeritus—W. Goodrich Jones, 
Waco. 


Secretary-Treasurer—E. O. Siecke, College 
Station. 
Vice presidents—L. D. Gilbert, of Tex- 


arkana, H. L. Filson, of Houston, and Mrs. 
Ben Boydston. 


A FORESTRY CLUB, believed to be the first of 
its kind in Minnesota, has been organized in 
Cloquet high school. The group Magi = 

rthur 


trees, reforestation and kindred topics. 
Stillwell is president. 
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Cypress Manufacturers Adopt Car-Card Plan, 
and Discuss Advertising and Traffic 


JACKSONVILLE, FLA., Nov. 18.—Unanimous 
support of the car certificate program of the 
National Lumlber Manufacturers’ Association 
was pledged by the members of the Southern 
Cypress Manufacturers’ Association, at the 
semi-annual meeting held at the Mayflower 
Hotel here Nov. 13. A duty on lumber im- 
ports, ior protection against the importation of 
lumber from Soviet Russia especialiy, was also 


' advocated, and representatives in Congress will 


be asked by the cypress manufacturers to sup- 
port such a measure. 

C. R. McPherson, of Saginaw, Mich., presi- 
dent of the Wilson Cypress Co., of Palatka. 
Fla., was named a member of the board of di- 
rectors to take the place made vacant by the 
death of Fred H. Wilson, of the Wilson 
Cypress Co., Palatka. Mr. McPherson, Walter 
C. Lee, of Loughman, Fla., and James Boyd, 
of New Orleans, La., were appointed a com- 
mittee to draft resolutions of sympathy in the 
deaths of Mr. Wilson and Charles Wilhert, of 
Plaquemine, La. 

President E. C. Glenn, of Varnville, S. C., 
presided over the meeting, which was attended 
by thirty-five members. In the president’s ad- 
dress he urged the association members to co- 
operate more fully in the gathering of statis- 
tical information, declaring that a good set of 
workable statistics would save the industry a 
large amount of money, especially in tabulating 
the various cuts according to their profit- 
producing value. Such statistics, he said, would 
largely prevent accumulation of certain un- 
salable items. 


“Our industry,” he said, “seems to be sus- 
ceptible to waste, due to disorderly marketing, 
caused by too many links in the distributing 
chain, and too many chains in the system, and 
these wastes are not of small monetary value. 
We certainly can, with a small amount of 
effort, co-operate in this statistical program of 
production, stock on hand, and consumption, 
eliminate the most destructive waste in our 
business.” 

His listeners agreed with him, and adopted 
a resolution to the effect that all subscribing 
mills should report on statistical information 
quarterly. The stock market situation, and the 
place which cypress holds in the lumber indus- 
try, were also discussed by Mr. Glenn, and in 
commenting on the association’s advertising 
program he complimented the advertising com- 
mittee on the uses to which the cypress funds 
had been put. He said in part: 

We are spending a lot of money for adver- 
tising, and personally I feel that it is being 
spent exactly right. We have the National 
Lumber Manufacturers’ Association advertis- 


ing wood under the slogan ‘Wood, Use It, 
Nature Renews It.” This campaign of the 
National is against wood substitutes. The 


home builder now finds that it is no longer 
only competition between the lumber mer- 
chants of his town, but there are twenty-eight 
lumber substitutes in the field against lumber, 
and they all want a place, so the National 
advertising campaign is to create new, and 
hold the old, uses for lumber. 


To Concentrate Advertising 


Walter F. Shaw, of Washington, D. C., trade 
extension manager of the National association, 
outlined the advertising plans in a thorough 
manner, explaining how the broad general ad- 
vertising of wood ties up with the advancement 
of the markets of the various species groups. 
The proposed promotional work of the asso- 
Ciation is, he declared, the most intensive ever 
attempted by any trade organization. He 
stressed particularly the importance of educat- 
ing the buying public to an active “wood con- 
sciousness,” which movement, he said, already 





has been started, and results of the campaign 
are beginning to appear. 

- The cypress association’s advertising program 
for 1930 was outlined by John L. Roe, of Jack- 
sonville, chairman of the advertising commit- 
tee, and M. S. Knight, of New York City, rep- 
resentative of Erwin, Wasey & Co., advertising 
counsel for the association. The bulk of the 
association’s advertising budget will be spent 
in the Saturday Evening Post, Mr. Roe said, 
and most of ‘the other publications of general 
circulation will be dropped. The committee 
intends, he said, to use at least eight full-pages, 
and four or more half-pages, in the Post during 
the year. 

Secretary J. R. Black, of Jacksonville, in his 
report also stressed the importance of increased 
co-operation in compiling the’ statistical data, 
and urged the members to send in the reports 
promptly. He discussed the insurance situa- 
tion, mentioning the attempts to increase rates 
on sawmills and lumber yards in Louisiana by 
33% percent, and told of the successful fight 
to, prevent the passage of a workmen’s com- 

















EB. C. GLENN, J. R. BLACK, 
Varnville, S. C.; Jacksonville, Fla.; 
President Secretary-Manager 


pensation act in Florida. He complimented the 
work of Ben R. Ellis, field representative, 
Marvin S. Knight, advertising executive, and 
Assistant Traffic Manager Abercrombie. The 
latter, Mr. Black said, this year has handled 
more claims than ever before. 

T. M. True, of Jacksonville, traffic manager 
of the association, reviewed the Virginia- 
Carolina rate case which was recently decided 
in favor of the carriers by the Interstate Com- 
merce Commission, and he said this decision is 
a most disastrous one for the entire lumber 
industry. 

“The only advantage we gained after years 
of litigation,” he said, “seems to have been in 
delaying the effective date of the carriers’ rates. 
This decision will have a far-reaching effect 
on our entire membership, and while it is true 
that reductions are involved as well as in- 
creases, it should be borne in mind that it is 
the intention of the carriers to operate the 
same basic scale on traffic within the southern 
States as was found reasonable by the commis- 
sion on interstate traffic. 

The proceedings of Docket 21127, which 
brought about a reduction of one cent per 
hundred pounds in the entire eastern territory 
and to intermediate points in northern Ohio, 
were also a part of his report, and he said that 
lower rates may be put into effect for shippers 





from the southeastern territory to points west 
of the Mississippi River. A number of other 
traffic matters were touched upon by Mr. True 
in a most comprehensive report. 

D. G. Coit, of Jacksonville, treasurer, pointed 
out that the financial position of the association 
is the best it has enjoyed for several years. 

Emphasizing the necessity for continuing the 
promotion work of the association and main- 
taining contacts with architects and dealers, 
Ben R. Ellis, field engineer, presented his usual 
interesting and comprehensive report. He de- 
plored the fact that so many industrial buyers 
are without proper information as to potential 
sources of supply of the “wood everlasting” and 
appealed to mill operators to cut stocks to fit 
the dealer‘s requirements. It is necessary, he 
said, if they would meet competition. He sug- 
gested that a label be designed to readily iden- 
tify the genuine tidewater red cypress. 

A luncheon at the Mason Hotel, followed 
by a trip through the new mill of the Wilson 
Cypress Co., as guests of Mr. McPherson, were 
the main entertainment features of the meeting. 


TRADE-MARK DEPARTMENT 


conducted by 


National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 





We have arranged with the National Trade- 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct this department 
for our readers. The trade-marks have recent- 
ly been passed for publication by the United 
States Patent Office and are in line for early 
registration unless opposition is filed. For 
further information address National Trade- 
mark Co. 

As an additional feature to its readers, this 
journal gladly offers to them an advance 
search free of charge on any mark they may 
contemplate adopting or registering. You may 
communicate with the editor of this depart- 
ment, or send your inquiry direct to the Na- 
tional Trade-mark Co., stating that you are a 
reader of this journal. 


“Bisco-WoopMETAL,” No. 277,889.—Bisco- 
Sperrplatten G. M. B. H., Berlin, Germany. 
For plywood and veneers with any kind of 
metal on one or double side. 

“A xousTIKos,” No. 287,731.—Johns-Manville 
Corporation, New York City. For. felts for 
lining or filling walls, floors, and ceilings. 

“Juntors,” No. 283,624.—Charles E. Putnam, 
Seattle, Wash. For wooden shingles. 

“NorILLite,” No. 280,190.—Northern Itlinois 
Construction Co., Chicago. For concrete, 
bricks, lumber, and cement. 

“THe Mip-West Way,” No. 287,941.—The 
Mid-West Home Service Co., Indianapolis, Ind. 
For composition roofing. 

“Mayjors,” No. 283,625.—Charles E. Putnam, 
Seattle, Wash. For wooden shingles. 

“Star Roorinc” “Tors THem ALL,” No. 
282,203.—Star Roof Co. (Inc.), Los Angeles, 
Calif. For roofing paper. 

“KLAMATH CuHIEF,” No. 285,735.— The 
Dwight Lumber Co., San Francisco, Calif. For 
lumber. 

“Ler Ir Ran,” No. 285,894.—South Shore 
Sheet Metal Works (Inc.), Chicago. For rain 
spouts, asphaltic composition roofing, weather 
strips, gutters, etc. 

“ACOUSTONE,” No. 287,640—United States 
Gypsum Co., Chicago. For sound absorbing 
material for application to the walls of build- 
ings. 
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Discuss Manufacturer and Dealer Relations 


Alabama Retailers Seek Better Understanding and Closer Co-operation from Millmen, and 
Air Their Views on Grade- and Trade-Marking 


MontcoMery, ALa., Nov. 
the capital city of Alabama, in the Jefferson 
Davis Hotel, located on the old Jeff Davis 
homesite, and one of the well known show 
places of the South, there has been in action 
for two days and one night (Nov. 14 and 15) 
the greatest convention staged by the Alabama 
Lumber & Building Material Dealers’ Asso- 
ciation. Braving the wettest weather of the 
entire year, dealers, manufacturers of all 
classes of builders’ supplies, and a scattering 
of wholesalers, started this gathering with a 
new kind of determination to put over a con- 
vention on time and exactly as planned. 

President Thornton Estes, of Birmingham, 
called the convention ‘to order and Dr. Henry 
V. Carson, pastor Trinity Presbyterian church, 
invoked divine blessings upon the membership 
of the association, its visitors and business to 
be transacted. Thereupon President Estes in- 
troduced William A. Gunter, mayor of Mont- 
gomery, who delivered the address of wel- 
come. W. M. Richardson, of Florence, re- 
sponded for the association, substituting for 
Bob Strickland. 

Taking his assigned subject “The Business 
Before Us at This Convention,” President 
Estes struck the keynote of the convention in 
the opening sentences—that of co-operation and 
outlining of the accomplishments of the year. 
He called attention to the fact that every 
effort made by the association during his tenure 
of office had been along constructive lines. 

Dealer, manufacturer, wholesaler, contrac- 
tor and financier had been enlisted in building 
a better feeling between all interests, and at 
the end of the term, he could point with con- 
siderable pride to the accomplishments of the 
organization, even though one of the poorest 
years for business of the last ten had passed. 
Credit to whom credit properly belonged for 
the work handled brought from the president 
commendation of his fellow dealers in Bir- 
mingham and a generous share to the very 
efficient secretary, Allen G. Loehr. Calling 
attention to the many needs, he asked for full 
assistance by all branches of the industry in 
getting together and studying the needs of the 
State, and in promoting these, thereby helping 


themselves. 

Secretary Allen G. Loehr, reporting on the 
work of his office for the year, commented 
upon the matter of finances, stating that a 
good many members seemed to understand the 
situation incorrectly, and that it took money 
to run the association. Out of a pessimistic 
mood the secretary moved on to an optimistic 
ending, giving figures showing that while the 
association has lost a few members and asso- 
ciate members through unfavorable conditions, 
others were filling in the gap, and 1930 bids 
fair to be the best of the four, this being the 
end of the third year. Directing attention to 
the attitude of all other associations in ex- 
tending a helping and co-operating hand to 
the secretary, and the disposition of the man- 
ufacturers and wholesalers to aid in bringing 
closer co-operation, the report closed with cer- 
tain recommendations later voted into the rec- 
ords. 

C. E. Stedman, of the Celotex Co., Chicago, 
discussed “Merchandising or Die” from the 
standpoint of the manufacturer who had trav- 
eled over the country gathering data as to how 
best to present the merits and worthwhileness 
of the goods offered for sale. The speaker 
went down deep into the question of selling 
for a profit, operating at a profit, and making 
the thing you had to sell—the thing your com- 
munity wanted. Special attention was di- 
rected to the lack of advertising—the pulling 
kind, the kind that created a desire to have 


18.—Down here in 


things, and the assertion was made that most 
of the advertising of the average building sup- 
ply dealer did not bring the reader to the buy- 
ing point. 

Price lists—cheap stock, the speaker said, 
do not reach the spot, and he produced sev- 
eral advertisements selected at random from 
over the country as evidence of his conten- 
tion. Mr. Stedman pointed out the manner in 
which other merchandisers went after busi- 
ness. Complete, ready-for-service articles 
were pictured attractively and created the de- 
sire to own, while lumber was offered at so 
much per thousand feet rather than a com- 
plete house with all the surrounding home at- 
tractions. 

Following a short discussion of the subject 
and the appointment of committees on reso- 
lutions and nominations, adjournment was 
taken until 2 p. m. 


THURSDAY AFTERNOON 


Thursday jfternoon the Lehigh Portland 
Cement Co. presented an 8-reel film entitled 
“Dealers and Dollars — When Co-operation 
Makes More Money Than Price Cutting.” 

First Vice President C. H. Cowan, of Mo- 
bile, presided at the afternoon session and 
called upon J. T. Rhodes, of Birmingham, to 
lead the short talks on “What Is Going on in 
My Home Town.” Under this heading reports 
in brief were made on general conditions by 
the dealers from each section. 

“How Are Building Materials Being Han- 
dled in Your Section?” occupied the attention 
of Mr. Cowan for some thirty minutes in get- 
ting reports on conditions surrounding the 
handling of brick, cement, lime, insulation 
lumber, plaster, and products other than lum- 
ber. Criticism of the brick manufacturers 
was the most severe. No dealer present re- 
ported a satisfactory situation in that line. 
Cement came in for a share of the knocking, 
but found a few defenders, even though the 
secretary stated that cement had been handled 
for a gross profit of as low as a half cent, 
1% and 5 cents a bag. The consensus indicat- 
ed that 20 cents a bag was the usual differ- 
ential. Resolutions were suggested calling 
upon the manufacturers to get in line with 
other interests. 


Good and Bad Points of Marked Lumber 


C. H. Grayson, of Birmingham, led the dis- 
cussion on “Grade-Marked, Trade-Marked, 
and Kiln Dried Lumber. What Are Its Ad- 
vantages and Disadvantages?” Admitting that 
his experience with No. 1 common lumber se 
marked had not proved a money maker, and 
attributing the reason for the failure to the 
town in which he was located rather than to 
the lumber, the speaker launched into a dis- 
cussion of the advantages. The main reason 
suggested was that of being grade-marked as 
a protection against substitution. 

Questioned by dealers who were not favor- 
able to that class of lumber, Mr. Grayson ad- 
mitted that he had to carry three stocks— 
trade-marked and grade-marked being much 
higher in price—about $10 a thousand feet— 
than No. 2 and better shortleaf, and another 
stock of low grade Nos. 2 and 3 common. 
This condition has been brought about through 
the operation of small sawmills in the imme- 
diate section. 

Discussion developed the fact that yards 
were not favorable at all to the “dropping” 
grades being offered by almost every mill in 
the South. The idea prevailed that robbing 
the grade by the manufacturer could be no 
more serious than that of a yard substituting 
grades. Opinion was divided as to grade- 


marking, but every one agreed the trade-mark 
was not only not necessary but offered no pro- 
tection for the reason no two mills, eyey 
though they are grade-marking, have the same 
grade,.and can not promise the dealer uni- 
form stock even though each piece may be 
graded and marked as a separate transaction, 
This fact was brought to the attention of Earle 
E. McGowin, of the W. T. Smith Lumber Co,, 
Chapman, Miss., who is one of the committee 
on grading rules for the Southern Pine asso- 
ciation. Mr. McGowin stated the demands of 
the trade of late have shown an ever increasing 
request for better grades than the standard 
requirements, and this accounted for the un- 
rest among the retailers about low grade stock, 

After disposing of the subject of grade- 
marked lumber, adjournment was taken until 
9:30 Friday morning. A stag party was an- 
nounced by the entertainment committee, and 
promptly at 6:30 the party opened in the 
mezzanine floor, and for one and a half hours 
a lot of fun was enjoyed by those present, 
numbering 101, 


FRIDAY MORNING 


A. Dishman, of Anniston, led the lien law 
discussion at the Friday morning session after 
some preliminary remarks by Secretary Loehr. 
Dividing the question into three parts Dr. 
Loehr led off with a statement of findings by 
others but had no direct information to offer. 
Mr. Dishman and Mr. Cowan, of Mobile, 
urged close co-operation in the matter. On 
the question of going before the next session 
of the legislature with the bill for revision, it 
developed that a strong field of opposition had 
risen in Alabama against the proposal, as well 
as against the present law by interests backed 
by the contractor and labor units, and this was 
true in other States. After much discussion 
a resolution adopted concerning the work to 
be handled within next twelve months and the 
committee will endeavor to go imto the mat- 
ter with prospective members of the next 
legislature. 

Switching from liens to cost accounting the 
convention heard C. H. Cowan, as chairman 
of the cost accounting committee, and C. D. 
Sallade, of the Fairfield Lumber Co., Fair- 
field, Ala., propose and outline the working 
of a system of cost accounting that would 
place before each yard the exact cost of doing 
business, and give them the information each 
month in concrete form, also a proposal for 
the establishment of a central accounting bu- 
reau where each member yard would file each 
month a copy of its monthly balance sheet 
and make the information through this bu- 
reau available to each member. To provide 
this information without revealing the identity 
of the several members and to protect the 
statements in detail, it was suggested that each 
report be designated by numerals, these to be 
switched each month. 

At 11:30 R. Plat Boyd, secretary of the Ala- 
bama branch of Associated General Contrac- 
tors of America, came before the convention 
as the representative of C. T. Allen, the presi- 
dent, who had been detained on account of 
illness. Mr. Boyd impressed the dealers with 
his ability to tell them just what was wrong 
with the contracting game, and did not mince 
words in calling on the dealers to help his 
own organization stamp out the hurtful prac- 
tices. He closed his. talk with a presentation 
of a plan for regulating credit and trade prac- 
tices between all groups interested in the 


building program of any community. 
Adjournment was taken at 12:30 o’clock for 

two hours to allow the gathering to transfer 

to the newly constructed Montgomery munici- 
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pal aviation field six miles east of Montgom- 
ery, Where — the entertainment committee 
served lunch in the aviation field club rooms, 
From the lunch room the members desiring to 
try out their ability to stay up in the air— 
as most of them have been for the last year— 
were taken for an airplane spin over the city. 

Returning from the aviation field the visit- 
ing dealers were carried through a portion of 
the state penal imstitution—Kilby Prison. On 
account of the urgent need to complete the 
business session this visit was cut short. 

Returning to the convention hall at 3:30 
President Estes introduced as the speaker of 
the aiternoon Maj. W. V. M. Robertson, pres- 
ident of the Alabama Homes Companies, mort- 

e bankers of Birmingham, who _ spoke 
along the lines of building and loan associa- 
tion activities as it affects the retail lumber- 
man. Commenting on the stock market of 
the last few weeks the speaker made the point 
that all of his listeners had been going through 
the same thing in a smaller way for the last 
two years, and that a few months’ time to get 
in the mood to study the situation as a whole 
and their own business ventures in particular 
would do the retailers more good than any 
other one thing. Stating as his opinion, based 
on months of study and conference with other 
bankers and large investment companies, that 
we were probably emerging shortly from this 
orgy of spending and gambling into an era 
of wise building and living, the speaker en- 
couraged the dealers to keep up their study 
of local conditions and apply the means at 
hand. 

The remainder of the session was devoted 
to experiences of dealers in employing various 
methods of financing short and long time loans, 
and the countless things that enter into such 


business as roofing, painting, and general re- 
pairs on six to twelve months’ credit. Several 
kinds of plans were offered as being in use. 
The 10-month installment note basis seemed 
to be the most popular. 


Election of Officers 


In the closing hour of the convention the re- 
ports of various committees were received, 
that on resolutions developing the greatest 
amount of discussion. Election of officers re- 
sulted in the following being selected for the 
incoming year: 

President—C. H. Cowan, Cowan Lumber Co., 
Mobile, Ala. 

First vice president—J. M. Gorrie, 
Lumber Co., Montgomery, Ala. 

Second vice president—C. H. Grayson, Gray- 
son Lumber Co., Birmingham, Ala. 

Secretary-treasurer—Allen G. Loehr, 
mingham, Ala. 

Directors—A. Dishman, Anniston district; 
Albert Holman, Tuscaloosa district; R. L. 
Parsons, Decatur district; W. P. Dilworth, 
Huntsville district; E. G. Prosser, Florence 
district; J. G. Curjel, Mobile district; T. L. 
Baer, Montgomery district; F. W. Stevens, jr., 
Selma district; E. E. Anthony, Troy district; 
Cc. L. Collins, Dothan district; Allen K. Wood, 
Birmingham district. 


W. M. Richardson remains the 
director. 


Gorrie 


Bir- 


National 


Teaching Boys Reforestation 


IrHaca, N. Y., Nov. 20—Much of the solu- 
tion of the idle-land and woodlot problem in 
New York State will be in the hands of today’s 
children when they become tomorrow’s citizens. 
Woods-minded people of the State are begin- 
ning to realize this, and have decided that the 


sooner these children learn the ways of for- 


estry, the better. The result was that in Sep- 
tember five boys were among the eighty per- 
sons who started from the conservation de- 
partment’s Saratoga nursery on the sixth an- 
nual Adirondack Forestry Tour. They were 
five boys wide awake, and intent on learning 
all that could be learned in four days of inten- 
sive field study. Five county club leaders ac- 
companied them. 

These boys were 4-H Forestry Club mem- 
bers, and they were there because of merit 
they had shown in their club work. The sec- 
ond year of forestry club work in New York 
State is called “forest appreciation.” As evi- 
dence of knowledge gained in this work the 
club member must make a collection of leaves, 
twigs, and fruits of fifteen local trees. The 
collections are judged at the State College of 
Agriculture, and liberal award is made for 
meritorious work, through the generosity of 
the Empire State Forest Products Association. 
For first prize the boy is given the Adiron- 


‘dack trip with expenses paid. Keith Watkins, 


of Oneida County, won the 1929 award. 

The value of the trip was seen by other 
organizations, and the other four boys attend- 
ing the tour were sent from Tompkins and 
Orange counties, with funds offered by local 
fish and game clubs, in recognition of excel- 
lence in forest planting, which is the first-year 
4-H Forestry Club work. 

A new field has been opened in forestry edu- 
cation in New York State. In four years the 
enrollment in Forestry Club work has grown 
to over 1,000. These boys and girls cannot 
all attend the Adirondack Tour, but it is 
planned that in the future they can be fea- 
tured on the tour, with at least one delegate 
attending from each county. 


Southern Millwork Manufacturers Hold Annual 


AtLanta, GA., Nov. 18.—The Southern Sash, 
Door & Millwork Manufacturers’ Association 
held its twenty-fifth annual convention here 
on Nov. 13 and 14, at the Ansley Hotel. L. 
C. Fischer, of Charleston, S. C., the presi- 
dent, presided. Delegates were present from 
Virginia, North Carolina, South Carolina, 
Georgia, Florida and Louisiana. The follow- 
ing officers and directors were elected to serve 
during the year 1930: 


President—L. C. Fischer, A. H. Fischer Co., 
Charleston, 8S. C. 

Vice president—J. H. Mulherin, the Perkins 
Manufacturing Co., Augusta, Ga. 

Vice president—Wilkie J. Schell, Schell-Sass 
Manufacturing Co., Jacksonville, Fla. 

Secretary-treasurer—C. B. Harman, Atlanta, 
Ga. 

Directors—W. E. Wimberly, Marshall Manu- 
facturing Co., Rome, Ga.; S. J. Pattillo, Pat- 
tillo Lumber Co., Atlanta, Ga.; W. J. Snead, 
W. J. Snead Lumber Co., Greenwood, S. C.; 
George W. Wearn, J. H. Wearn & Co., Char- 
lotte, N. C.; P. F. Conway, Danville Lumber 


& Manufacturing Co., Danville, Va.; Joe M. 
McCormick, MecCormick-Hannah (Inc.), Or- 
lando, Fla.; H. M. McPhillips, McPhillips 


Manufacturing Co., Mobile, Ala.; W. H. Cain, 
Chavannes Lumber Co., Knoxville, Tenn.; C. C. 
Bell, C. C. Bell Manufacturing Co., Monroe, 
La.; Albert Steves, jr., Steves Sash & Door 
Co., San Antonio, Tex.; A. F. Wortman, Enochs 
Lumber and Manufacturing Co., Jackson, Miss. 


Both days were given over to discussing and 
considering the future work of the association 
and of the best ways and means of attracting 
manufacturers in the industry to take more 
interest in association problems and of pro- 
ducing something more material than under- 
taken before. 

The following was unanimously adopted as 
a basis of the activities for the association, 
the plan to become operative at once or as 
soon as the secretary can complete the neces- 
sary details to put it in motion. 

1. A monthly bulletin to be mailed to all 
members or subscribers. (a) Showing whole- 





sale and retail prevailing cost prices of stock 
sash, doors, moldings, and other stock mill- 
work items. (b) Showing a base price, or 
discounts used from Cost Book “A” as cost for 
special or detail millwork; it being understood 
that items (a) and (b) are to be reported 
from one principal point in each State, that 
point to be selected as a base point for the 
State. 


2. A monthly bulletin to be mailed to all 
leading architects and general centractors in 
the South, these bulletins to serve as an in- 
ducement to further the use of lumber as 
building material and to acquaint the archi- 
tects and contractors with the customs, rules 
and regulations of the millwork industry. 


3. Annual report of wages and salaries 
paid by members and subscribers. 


4. Annual report of sales showing ex- 
penses, profits ete. 


5. Reports as frequently as possible, giv- 
ing names of superintendents, estimators, 
draftsmen and others looking for positions. 

6. The association to serve as a clearing 
house for all listing bureaus in the South and 
also for all millwork groups or divisions of 
the State retail associations and to further 
the interest of these at every opportunity. 

7. The association to continue to serve the 
millwork industry at large in an advisory 
way the same as the association has done for 
the last several years. 


8. The association to compile 
published a southern millwork catalog, 
same as has been done by the association. 

9. The members and subscribers to meet 
once a year about July 15 as a millwork con- 
gress for the purpose of keeping acquainted 
and to exchange ideas and discuss such mat- 
ters as may benefit the industry. They 
could also meet at annual convention once a 
year about Nov. 15. 

10. That the association issue certificates 
of quality and efficiency to all members who 
may qualify under a plan similar to that now 
in use in California. 

11. Millwork manufacturers to organize 
into State groups with a chairman and local 
secretary and to hold meetings as frequently 
as desired, to do such things as they may 


and have 
the 


desire. The secretary and manager of the 
association to attend at least one meeting a 
year of the State groups. 

The president was also authorized to ap- 
point a special committee to confer with 
George W. Wearn, of Charlotte, N. C., in 
regard to compiling a system of figuring cost 
on a southern basis, this committee to report 
its findings at the next meeting. 

Mr. Wearn has a system which he has been 
using for quite a while and which seems to 
be more simple and understandable than any- 
thing now available and it is his thought that 
the Southern association might find it desir- 
able to make it available southernwide. Mr. 
Wearn demonstrated the system from sample 
sections and made a very favorable impres- 
sion upon those present. 

The general feeling was that the association 
should enter the new year with a determina- 
tion to expand and to produce something more 
tangible and all present gave President 
Fischer and Secretary Harman the assurance 
of such support and co-operation as may be 
necessary. 

A drive for new members will begin at once 
and it is possible that the association by the 
early part of next year will be serving the 
industry with a service that will appeal to 
millwork manufacturers more extensively than 
ever before. 


Acquires Company’s Stock 


Derroit, Micu., Nov. 18.—The capital stock 
of J. P. Scranton & Co., of this city, recently 
has been acquired by Dwight Hinckley and 
E. H. Ward, of Cincinnati, and Don Wallace, 
of Detroit. Mr. Wallace, who formerly was 
sales manager, has been appointed manager of 
the company under the new ownership and 
will continue the business here. 

Dwight Hinckley is president of the Dwight 
Hinckley Lumber Co., of Cincinnati, and is 
among the best known wholesalers in the 
country. 
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Prefers Gasoline Cranes 

MERCED FALLS, CALIF., Nov. 15.—Superiority 
of gasoline over steam is being demonstrated 
every day at the operation of the Yosemite 
Lumber Co. here, say officials of the company 
who have seen both types of power in use in 
the cranes. Among the Yosemite equipment 
are two “American” locomotive cranes, one 
a steam machine and the other a three-speed, 
gasoline-powered crane with automotive gear- 

















The Yosemite Lumber Co. finds that large logs 

can be handled ona single line with the same 

“American” gasoline crane that, in high gear, 
handles smaller logs at high speed 


shift. The steam crane has been in use for 
several years. While the" gasoline machine 
has not seen such veteran service, it never- 
theless has been on the job long enough to 
demonstrate some decided advantages. 

The loggers are especially enthusiastic about 
the feature of the three speeds, made possible 


with the gear-shift. The largest logs are 
loaded with the machine in low gear. On 
one occasion a 32-foot log, estimated to scale 


3,500 feet, was handled on a single-line pull, 
and the operator stated that the crane had 
loaded many logs even larger, without any 
appareit unusual effort, cr strain, on the 
motor. Smaller logs are loaded in interme- 
diate gear, and those still smaller are han- 
dled in high gear and at great speed. 

Another advantage of the gear-shift is in 
traveling. In handling the crane, one may 
shift it like an automobile, and in high gear 
step along at nine miles per hour. One of the 
accompanying pictures shows the _ gasoline 
crane cleaning up a campsite. The timber 
which had been left standing was being yarded 
and loaded without the assistance of skidders, 
tractors or horse teams. The crane would 
couple onto two cars, one at each end, shift 
them to the required places along the track, 
and load them Then the loaded cars were 
switched by the crane to a spur where the 
main line locomotive took them in tow. This 
crane has propelled two empty logging cars 
at a time up an 8-percent grade, without any 
trouble, and the loggers believe it capable of 
handling the same cars, loaded, over the 
8-percent grade. 

The Yosemite company’s loggers are well 
pleased with the “American” crane, for its 
gear-shift adds the flexibility of steam to the 


ever-ready speed of gasoline. The crane at 
the Yosemite operation uses avproximately 
forty gallons of gasoline a day, and has been 
yarding and loading around 90,000 feet of tim- 
ber a day. This figure was maintained in the 
face of a chronic car shortage, and one of the 
men in charge of the work expressed the 
opinion that if enough cars could be obtained 
to keep the crane busy all the time it would 
not have any trouble in loading 150,000 feet 
a day. 


For the Truck Driver 


Little tips to help keep 
delivery wheels turning 





Keep a-Going 

With plenty of rainfall, and in most sec- 
tions a fair amount of snow due soon, drivers 
who pilot lumber trucks out into the outer 
fringe of residential sections will more than 
once find themselves faced by the prospect 
of muddy roads and streets. At such a time 
one is apt to hesitate about the advisability 
of attempting to travel through all the deep 
mudholes and ruts. But if you must hesitate, 


do it before you leave solid ground. After 
you get into the mud it is too late. Then 


you must keep on the move if you hope to 
come out on your own power. Once a heavy 
truck stops on a muddy road it sinks down 
to a depth where the tow-line is the only 
hope. If you think you can get through that 
mudhole, your only hope, once you've started, 
is to back your judgment with your driving 
skill and a determination to “keep a-going.”’ 


. = & 


Emergency Radiator Repairing 

It is not difficult for a driver to find means 
of stopping a leaky radiator if the trouble 
occurs in a city, near an auto accessory sales- 
room or filling station, but sometimes it is a 
different story when the disaster happens out 
in the country. There is a long road ahead, 
perhaps a longer one back to town, and a 
straining motor is attempting the task of 
pulling a heavy load out to Farmer Johnson’s 
place. And then where is the farmer who 
can oblige with a can of “stop-leakum.” 

Probably you won’t find him, but nearly all 








the farmers keep hens that lay eggs, ang 
there is the solution to the difficulty. Buy ay 
egg from one of these farmers, then fil] up 
the radiator with nice cold water from the 
well and break the egg into the radiator while 
the water is still cold. Let it stand a few 
minutes and then start the motor and go on 
your way rejoicing. This treatment, while 
recommended for emergencies only, has been 
known to keep radiators leakproof for months 
at a time. 


How Responsibility Law Works 


Lumber truck owners and drivers, along 
with other autoists, in New York State for 
over two months have been subject to a 
financial responsibility law, a new idea in the 
legal control of automobile drivers in apn 
effort to decrease the accident toll. Its pro- 
visions are many-sided, and even now are 
not entirely clear to a number of drivers and 
owners. The results of the law are being 
closely watched by legislatures of other 
States, with a view to adopting similar re. 
strictions and requirements if the New York 
law accomplishes its aim—the elimination of 
the heedless driver who has the funds to 
buy a car which may become an engine of 
destruction, but not enough money to pay 
for any damage he might cause. Some have 
had the impression that all drivers are forced 
to have liability insurance (or sufficient funds 
in the bank, either), but the State Motor 
Vehicle Bureau answers “No” to the ques- 
tion. 

“Financial responsibility provisions,” a 
Bureau statement says, “apply only to a per- 
son who fails for fifteen days to pay a final 
judgment for damages for any amount on 
account of personal injury from a motor ve- 
hicle accident; or a final judgment for prop- 
erty damage, resulting from a motor vehicle 
accident, for $100 or more; or who has been 
convicted of: Speeding or reckless driving 
if injury to person or property has resulted; 
or operating a motor vehicle without a li- 
cense, or operating a motor vehicle while 
intoxicated, or going away without stopping 
after an accident, or an offense in any other 
State which would be a violation of any of 
the above if committed in this State.” 

After such an accident the person must 
show proof of financial responsibility for at 
least three years, by securing a motor vehicle 
liability policy and filing a certificate of the 
same with the commissioner of motor vehicles, 
by filing a bond with the commissioner, or by 
depositing money or collateral with the State. 
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Cleaning up a campsite with an “American” gasoline locomotive crane, on a Yosemite Lumber 


Co. operation. No skidders, tractors or horses were necessary 
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Associations Plans and Activities 


Dec. 3—Northwestern Hardwood Lumbermen’s As- 
sociation, St. Anthony Commercial Club, Min- 
neapolis, Minn, Annual. 

ec, 4—Conference of Technical Representatives 
of Regional Associations and National Lumber 
Manuacturers’ Association, Congress Hotel, Chi- 
cago. 

Dec. 4-5—-West Virginia Commercial Forestry Con- 
ference, Charleston, W. Va. 

ec, 7—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lake Charles, La. 


Dec. 9—Baltimore Lumber Exchange, Baltimore, Md. 
Annual. 
Dec. 10—Roofer Manufacturers’ 


Ga. 
Dec. 10—Southern Pine Association-Meeting of Ad- 


Club, Columbus, 


vertising and Trade Extension Committees 
with All Subscribers, Arlington Hotel, Hot 
Springs, Ark. 


Dec. 11-12—-National Lumber Manufacturers’ Asso- 
ciation Trade Extension Committee and Board 
of Directors, Arlington Hotel, Hot Springs, Ark. 


Jan. 14-15, 1930—Western Pennsylvania Builders 
Supply Association, Fort Pitt Hotel, Pitts- 
burgh, Pa. Annual. 


Jan. 14-16, 1930—Canadian Lumbermen’s Associa- 
tion, Chateau Laurier, Ottawa, Ont. Annual, 

Jan. 15, 1930—Central Association of the Traveling 
Lumber & Sash & Door Salesmen, Lincoln 
Hotel, Indianapolis, Ind. Annual. 

Jan. 15-16, 1930—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual, 

Jan. 16, 1930—American Walnut Manufacturers’ 
Association, Stevens Hotel, Chicago. Annual. 

Jan. 16-18, 1930—-Mountain States Lumber Dealers’ 
Association, Cosmopolitan Hotel, Denver Colo. 
Annual. 

Jan. 21-23, 
sociation, 
lis, Minn. 


1930—Northwestern Lumbermen’s As- 
Minneapolis Auditorium, Minneapo- 
Annual. 


Jan. 21-23, 1930—Pennsylvania Lumbermen’s Asso- 
ciation, Benjamin Franklin Hotel, Philadelphia, 
Pa. Annual, 

Jan. 22-24, 1930--—Ontario Retail Lumber Dealers’ 
Association, Royal York Hotel, Toronto, Ont. 
Annual, 

Jan. 23-24, 1930—Carolina Retail Lumber & Build- 
ing Material Dealers’ Association, Armington 
Hotel, Gastonia, N. C. Annual. 


Jan. 23-24, 1930—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Daniel Boone 


Hotel, Charleston, W. Va. Annual. 

Jan. 28-29, 1930—National Lumber Exporters’ As- 
sociation, Brown Hotel, Louisville, Ky. An- 
nual. 

Jan. 28-30, 1930—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York 
City. Annual, 


Jan. 28-30, 1930—Southeastern Iowa Retail Lum- 
bermen’s Association, Ottumwa Hotel, Ottum- 
wa, Iowa. Annual, 

Jan. 28-30, 1930—Ohio Association of Retail Lum- 
ber Dealers, Columbus, Ohio. Annual. ; 


29-31, 1930—Southwestern Lumbermen’s As- 
sociation, Missouri Hotel and Convention Hall, 
Kansas City, Mo. Annual. 


Jan. 30-31, 1930—Hardwood Manufacturers’ Insti- 
tute, Brown Hotel, Louisville, Ky. Annual. 


Feb. 4-6, 1930—Iowa Lumber & Material Dealers’ 
Association, Shrine Temple, Des Moines, Iowa. 
Annual, 

Feb. 5-7, 1930—Michigan Association of the Trav- 
eling Lumber & Sash & Door Salesmen, Hotel 
Pantlind, Grand Rapids, Mich. Annual. 


Feb. 5-7, 1930—Retail Lumber Dealers’ Association 
of Western Pennsylvania, William Penn Ho- 
tel, Pittsburgh, Pa. Annual, 


Jan. 


Feb. 5-7, 1930—Michigan Retail Lumber Dealers’ 
Association, Hotel Pantlind, Grand Rapids, 
Mich. Annual, 


Feb. 11-13, 1930—-Illinois Lumber & Material Deal- 
= Stevens Hotel, Chicago, An- 
nual. 

Feb. 11-13, 1930—Southwestern Iowa Retail Lum- 
bermen’s Association, Hotel Chieftain, Council 
Bluffs, Iowa. Annual, 

Feb, 11-13, 1930—Kentucky Retail Lumber Dealers’ 

Association, Louisville, Ky. Annual. 

12-13, 1930— North Dakota Retail Lumber- 
men’s Association, Fargo, N. D. Annual, 
14-15, 1930—Virginia Lumber & Builders’ 

Supply Dealers’ Association, Monticello Hotel, 

Charlottesville, Va. Annual. 

Feb. 18, 1930—Northern Wholesale Hardwood Lum- 

ber Association, Milwaukee, Wis. Annual. 

18-20, 1930—Wisconsin Retail Lumbermen’s 

Association, Milwaukee Auditorium, Milwaukee, 

Wis. Annual, 

Feb. 19-21, 1920—Nebraska Lumber Merchants’ As- 
sociation, Hotel Lincoln, Lincoln, Neb. An- 
nual. 

Feb. 19-20, 1930—-National Association of Commis- 
sion Lumber Salesmen, Congréss Hotel, Chi- 
cago. Annual. 

Feb. 20-22, 1930—Western Retail Lumbermen’s As- 
sociation, Spokane, Wash. Annual. 

Feb. 26-27, 1930—Tennessee Retail Lumber, Mill- 
work & Supply Association, Hotel John Sevier, 
Johnson City, Tenn. Annual. 

March 21, 1930—Eastern Millwork Bureau, Hotel 
Pennsylvania, New York City. Annual. 

April 8-10, 1930—Lumbermen’s Association of 
Texas, Dallas, Tex. Annual. 

April - 10-12,'-' 1930—Southern Forestry Congress, 
Hotel Peabody, Memphis, Tenn. Annual. 
April 29-30, May 1—National Association of Rail- 
coed Tie Producers, Peabody Hotel, Memphis, 

enn, 

May .8-9, 1930—Florida Lumber & Millwork Asso- 

‘“éiation, Orlando, Fla. Annual. 


Feb. 


Feb. 


Feb. 





Central Salesmen’s Annual Plans 


INDIANAPOLIS, IND., Nov. 18.—Secretary W. 
H. Bultman, of the Central Association of the 
Traveling Lumber & Sash & Door Salesmen, 
this city, advises that the organization will hold 
its annual convention on Jan. 13 through to 
Jan. 16, 1930, in this city. A special luncheon 
will be given Jan. 15 at the Lincoln Hotel, to 
which the members are requested to bring their 
friends. Entertainment will be provided, fol- 
lowing which the regular business program of 
the association will be carried out. 


(gqgg@aga@ataanaan 


Walnut Manufacturers Set Date 


George N: Lamb, secretary of the Ameri- 
can Walnut Manufacturers’ Association, Chi- 
cago, announces that the twelfth annual meet- 
ing will be held on Jan. 16, 1930, at the Ste- 
vens Hotel, Chicago. 


Date for National Exporters 


Battimore, Mp., Nov. 18.—The thirtieth an- 
nual meeting of the National Lumber Export- 
ers’ Association will be held on Jan. 28 and 
29, 1930, at the Brown Hotel, Louisville, Ky., 
according to announcement made last week by 
Harvey M. Dickson, secretary, of this city. 


Wholesalers’ Annual at Atlantic City 


_ New York, Nov. 18—The National-Amer- 
ican Wholesale Lumber Association will hold 
its next annual convention at Atlantic City, 
N. J., in April, 1930. The exact date has not 
yet been determined, but it will probably be 
during the second or third week of April. Sec- 
tetary W. W. Schupner states that the hotel 
headquarters have not yet been determined 
upon, but this decision and other matters af- 
fecting the program are in the hands of the 
executive committee and announcement will 
be made in due course. 

Invitations from other cities were consid- 
ered and a survey recently made among the 
membership as to a preference for Atlantic 
City, Boston, Chicago and White Sulphur 
Springs. It was found that a meeting could 
not be held at White Sulphur Springs before 
June, and as the expression from the member- 
ship was so largely in favor of Atlantic City, 


and in view of the success of the recent meet- 
ings held there, it was not difficult for the 
executive committee to make the decision. 


Commission Salesmen Set Date 


The National Association of Commission 
Lumber Salesmen, Secretary-treasurer Frank J. 
Shead, Chicago, announces, will be held Feb. 
19 and 20, 1930, at the Congress Hotel, Chi- 
cago. 


North Dakotans Set Date 


Farco, N. D., Nov. 18.—F. P. Lavelle, secre- 
tary of the North Dakota Retail Lumbermen’s 
Association, this city, advises that the organiza- 
tion’s annual meeting will be held Feb. 12 and 
13, 1930, in Fargo. 


Eastern Millwork Convention 


New Yorx, Nov. 19—W. Lucas, managing 
director of the Eastern Millwork Bureau, this 
city, advises that at a recent meeting of the 
directors of the organization it was decided to 
hold the next annual convention on March 21, 
1930, at the Pennsylvania Hotel, New York 
City. 


Illinois Retailers Plan Program 


Plans for the annual convention of the IIli- 
nois Lumber & Building Material Dealers’ As- 
sociation, to be held Feb. 11, 12 and 13, 1930, 
at the Stevens Hotel, Chicago, are rapidly tak- 
ing shape, Secretary J. F. Bryan, Chicago, an- 
nounces. Incidentally this will be the fortieth 
birthday anniversary of the association and the 
program will be arranged with that event in 
mind. 

The program committee is reporting progress 
and several well known and popular speakers 
have been secured. Other committees are 
rapidly shaping their plans, including the 
Ladies’ Auxiliary, which is arranging a pro- 
gram of entertainment and instruction for the 
ladies who accompany their husbands. 

The exhibits committee reports that while 
fifty manufacturers and wholesale distributers 
have taken space, it is expected to have at least 
a hundred diversified lines of building materials 
and appliances represented. 


‘Virginia Association in New Quarters 


RicHMonD, Va., Nov. 18.—The Virginia 
Lumber & Building Supply Dealers’ Associa- 
tion, through Secretary M. Harris Mitchell, 
announces that it has moved its executive of- 
fices from Roanoke to the Builders Exchange 
Building, Richmond, telephone Madison 5172. 
Mail may be addressed to P. O. Box 1983, 
Richmond. Through this change it is felt that 
the association may be able to keep in closer 
touch with. its membership and increase its 
legislative and merchandising usefulness to 
Virginia dealers. 


Discuss Promotion of Southern Pine 


New Orteans, La., Nov. 12—At a district 
meeting of the Southern Pine Association held 
at Orlando, Fla., on Nov. 14, much enthusiasm 
was displayed by those attending in the export 
campaign of trade promotion being carried on 
by the association. There were present not 
only subscribers to the association but other 
Florida manufacturers of southern pine. A, 
S. Boisfontaine, assistant secretary; J. F. Car- 
ter, trade promotion manager, and J. S. Far- 
ish, manager of the Jacksonville office, were 
also present. 

Mr. Boisfontaine outlined the purpose of 
the meeting, explaining that the work of the 
association includes not only general activi- 
ties conducted in behalf of the industry as a 
whole, but special assistance to individual sub- 
scribers and to sectional groups whenever such 
assistance is needed. He said: 

We have more and more found it possible 
to help particular groups of subscribers, and 
that is the real purpose of this meeting. Our 
feeling is that the association has all of the 
facilities that are needed to accomplish any- 
thing in a co-operative way. We want to get 
your ideas concerning present association ac- 
tivities and to find out what is on your mind, 
what difficulties you are meeting, and how 
the association can be used to overcome those 
difficulties. 


Mr. Carter explained the intensified field 
work being carried on in particular markets 
aimed to sell the particular kind of southern 
pine that is produced by subscribers, and told 
of the specific results that have been obtained. 
He mentioned in particular the success of the 
association in the anthracite fields of Penn- 
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510,660,000 FEET 
National Forest Timber 
FOR SALE 


LOCATION and AMOUNT. All the merchantable dead 
timber standing or down and all the live timber 
marked or designated for cutting on an area em- 
bracing about 13,480 acres in Townships 30 N., Rs. 
8 and 9 E., and Township 31 N., R. 8 E., W. M., 
South Fork Stilaguamish watershed, Snoqualmie Na- 
tional Forest, Washingten, estimated to be 142,660,- 


000 feet B. M., more or less, of Douglas fir, western 
red cedar, Alaska cedar, western white pine and 
Sitka spruce, 368,000,000 feet B. M., more or less, 
of western hemlock and silver fir sawtimber and pulp- 
wood, and an unestimated quantity of cedar poles, 
piling and bolts, the bolts to be cut at the option 
of the purchaser. 

STUMPAGDE PRICES. Lowest rates considered, $3 per 
M. for Douglas fir, western red and Alaska cedar, 
western white pine and Sitka spruce, $1 per M. for 


hemlock, silver fir and other species of sawtimber and 
pulpwood, and 2% cents per linear foot for western 
red cedar poles and piling. Rates to be readjusted 
every three years. 

DEPOSIT. $7,500 must be deposited with each bid to 
be applied.on the purchase price, refunded, or re- 
tained in part as liquidated damages, according to 
conditions of sale. 

CONDITIONS. Each bidder must submit with his bid 
a statement of his financial resources, including the 
funds available for use on this project, and, before 
final award, the person or company submitting the 
most acceptable bid will be required to show that he 
has immediately available or will have available as 
needed sufficient funds to provide the improvements, 
equipment and working capital necessary to enable 
him to meet the requirements of the agreement. The 
conditions are given in full in the prospectus and 
sample contract. 

FINAL DATE FOR BIDS. Sealed bids will be re- 
ceived by the District Forester, Portland, Oregon, up 
to and not later than 2 P. M., January 7, 1930, and 
will be epened immediately thereafter. 

The right to reject any and all bids is reserved. 

Before bids are submitted full information concerning 
the character of the timber, conditions of sale, deposits, 
and the submission of bids should be obtained from the 

District Forester. Portland, Ore., or the Forest Super- 

visor, Seattle, Wash. 


FINAL DATE FOR BIDS. Sealed bids will be re- 
ceived by the District Forester, Portland, Oregon, 
up to and including December 10, 1929. 

The right to reject any and all bids is reserved. 

Before bids are submitted full information concern- 
ing the character of the timber, conditions of sale, de- 
posits, and the submission of bids should be obtained 
from the District Forester, Portland, Ore., or the For- 
est Supervisor, Olympia, Wash. 











ANNOUNCEMENT 
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JAMES W. SEWALL 
of OLD TOWN, MAINE 


Consulting Forester, 
In Conjunction With 


PHILLIPS &6 BENNER 
of PORT ARTHUR, ONTARIO 
Ontario and Dominion Land Surveyors, 





Announces the opening of an office in 


the Ruttan Block at Port Arthur. 
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sylvania in convincing the purchasing agents 
of the availability of the kind of long leaf 
southern pine which best suited their needs. 
He also told how the association had been able 
to assist a group of shortleaf operators in 
getting business from the automotive indus- 
tries. 

Considerable discussion revolved around the 
export campaign of the association and the 
general feeling was that the present policy of 
consulting the pitch pine agents abroad rela- 
tive to the subject matter distributed through 
them is the most effective means of promot- 
ing the use of pitch pine in foreign countries. 


Toronto Wholesalers Confer 


Toronto, Ont., Nov. 18.—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting today with Roy Halliday in 
the chair. After a number of routine mat- 
ters had been disposed of, the Laidlaw golf 
trophy, put up for annual competition among 
wholesale lumbermen of Toronto, was pre- 
sented to F. H. Pratt by W. C. Laidlaw, the 
donor of the trophy. The runner-up, A. F. 
Eckardt, was presented with a dozen golf balls, 
the second award, donated by G. W. Coyles, 
Toronto, of W. C. Edwards & Co. 

The trade ethics committee of the associa- 
tion, composed of A. E. Read, A. S. Nichol- 
son and J. L. Macfarlane, all of Toronto, 
which had been appointed several months ago, 
to confer with a similar committee of the 
Ontario Retail Lumber Dealers’ Association, 
was dissolved, at the committee’s own request. 
A motion was carried to the effect that if 
the retailers, at their December meeting, de- 
sired to confer with the wholesalers on any 
problems arising, these would be given con- 
sideration by the board of directors of the 
wholesale association. 

F. W. Fearman, of Coast Sawmills (Ltd.), 
Vancouver, and his associate, Hubert Gordon, 
were present. Mr. Fearman gave a short ad- 
dress on western conditions, in which he said 


ee 
that they were not any too encouraging jp 
the shingle or sawmill lines at present. The 
redeeming feature of the situation, both jp 
volume and price, was the cargo business with 
Australia and Japan, which was holding y 
well, and from present appearances would con- 
tinue to do so. 

A. E. Eckardt, of the R. Laidlaw Lumber 
Co., Ltd., Toronto, gave a short address op 
“Lumber Troubles,” which he discussed from 
yor standpoint of the manufacturers and whole. 
salers. 


Canadian Association Doings 

Toronto, Ont., Nov. 18.—The next meeting 
of the Southwestern Ontario Retail Lumber 
Dealers’ Association will be held on Thursday, 
Dec. 5, in Gray Convention Hall, Chatham, 
Ont. A report on this year’s Clean Yard Con. 
test will be submitted, and cups will be pre- 
sented to the winning yards. The program 
for the meeting is already shaping up well, 
and it is expected that there will be a large 
turnout of dealers. 

Adelard Beaudette, of Montreal, Senior 
Hoo-Hoo, was tendered a dinner recently at 
the Royal York Hotel, Toronto, by the exec- 
utive of the Toronto Hoo-Hoo Club No. 53, 
K. M. Brown, president of the club, presided, 
and among others who attended were W. B, 
Tennant, Vicegerent Snark, and R. G. Ches- 
bro, former Supreme Gurdon, both of whom 
delivered short addresses. 

The executive decided at this dinner to hold 
the first social function of the season at the 
Toronto Canoe Club, on Friday, Nov. 29, when 
it is expected that a successful dance will take 
place. On Friday, Dec. 20, the annual Hoo- 
Hoo Christmas entertainment will be held in 
conjunction with the Wholesale Lumber Deal- 
ers’ Association and the Toronto retail lum- 
ber dealers. On Wednesday, Jan. 22, during 
the Ontario Retail Lumber Dealers’ Associa- 
tion annual convention, a concatenation will 
take place at the Royal York Hotel. 


Shreveport Club Members Optimistic 


SHREVEPORT, La., Nov. 18.—Different phases 
of the lumber industry were discussed by 
speakers at last week’s luncheon-meeting of 
the Shreveport Lumbermen’s Club, a number 
of interesting thoughts being presented. The 
speakers included: D. S. Watrous, of the 
Frost Lumber Industries (Inc.); John W. 
Dregge, of Grand Rapids, on a short visit here 
to the Mich-La Lumber Co.; Judge J. A. Wil- 
liams, of Colfax, La., guest of J. A. LeGrone; 
B. Hudson Bolinger, president of the club and 
member of the S. H. Bolinger Lumber Co.; 
W. B. Hart, of the Shreveport Lumber Co., 
and Calhoun Allen, of the Robinson-Slagle 
Lumber Co. 

Mr. Watrous, speaking with particular ref- 
erence to the manufacture of oak flooring, re- 
ported that trade had fallen off but said that 
production was gradually being curtailed to 
meet the demand, and, therefore, the price sit- 
uation had remained fairly stationary. His 
interests were not crowding their salesmen to 
sell the flooring to dealers, he said, feeling 
that to do so might weaken prices to an un- 
necessary extent. He gave an optimistic note 
with the statement that a member of his firm, 
returning from the East, declared that archi- 
tects were reporting more calls to quote fig- 
ures for construction of residences of the bet- 
ter class as well as business structures than 
for some time. In fact, the last two weeks 
had seen more such inquiries than had been 
presented during the previous three months. 

In his remarks Mr. Dregge revealed the 
close connection of the recent break in the 
stock market with his company’s line. One 
manufacturer in the automobile line that his 
interests were serving, he said, had reduced 
the orders to about 30 percent as to quantity. 
While there was not much change now, he 
said, the effect would likely be felt within 
the next two or three months. This would 


likely be felt chiefly by the hardwood branch 
of the lumber industry, which furnishes the 
material largely that goes into radio cabinets, 
automobile bodies, etc. 

An opinion was expressed by Mr. Bolinger 
that the lumber business needs to find a 
greater number of uses for wood. He did not 
know how this information could be obtained, 
he said, but he was convinced that wood needs 
promotion as much as any substitutes. 

Calhoun Allen, representing the retail branch 
of the industry, said that whenever there was 
seasonable change or anything fundamentally 
affecting the lumber industry, there usually 
was a hint from the architects as to what was 
coming. The architects, he said, are the re- 
tailers’ barometer. He also said that he be- 
lieved the outlook better than most of those 
engaged in the industry would be inclined to 
admit. There is a change being brought about 
by some items being handled by too many 
agencies, he said, as, for instance, prepared 
roofings. The numerous places where such 
items are sold leads to destructive competi- 
tion and that will ultimately bring the retail 
lumber dealer back to wood shingles, which 
are always extremely reliable, and usually af- 
ford the retailer a fair profit. 

Mr. Hart commented on the wholesale sit- 
uation. He said that when the retailers in 
any particular place got into a price-war it 
was a good place for the wholesaler to avoid 
in selling, as usually the war continued until 
some of the dealers went broke. 

Judge Williams closed the series of talks 
with a jovial expression of happiness at being 
present with the lumbermen. It had been 


part of his routine for several decades, he 
said, to represent lumbermen in a legal way, 
and he always felt that he was among g 
people when associated with them, to which 
sentiment there was hearty approval. 
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Lumbermen’s Club Activities 


Evansville Lumbermen’s Club 


EvANSVILLE, InpD., Nov. 18.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club was held last Tuesday night at the 
Vendome Hotel, here, with a good attendance. 
Claude Wertz, of the Maley & Wertz Lumber 
Co., president, appointed the following com- 
mittee on nominations: Joe Waltman, of the 
Waltman Lumber Co., chairman; N. G. Hard- 
ing, of the Evansville Veneer Co. and A. 
Dimmitt, of the Maley & Wertz Lumber Co. 

The ‘committee will report at the next reg- 
ular meeting of the club on Dec. 10 and the 
new officers for the coming year will then be 
named. 

Business conditions were discussed. It was 
the opinion of the members that there has 
been a slump in trade for a number of weeks 
past, but they look for improvement after in- 
yentory in December. 


Course in Merchandising 


Totepo, Onto, Nov. 18.—The first of a series 
of lectures in what is called the “Lumber Mer- 
chandising Course” was held by the Toledo 
Lumbermen’s Club under the direction of 
George D. Hawkins, last Friday night. This 
was the first of a series of meetings that will 
be held monthly throughout the winter season. 
This first meeting was attended by 75 persons 
and was addressed by Theodore F. Laist, di- 
rector of the lumber research department of 
Antioch College, Yellow Springs, Ohio. Mr. 
Laist discussed the advantages to be gained by 
such a course and gave some pointers on how 
best to get the “meat” out of the various lec- 


tures. He also gave interesting and important 
information on wood preservation. Mr. Laist 
said: 


The college trained man is becoming more 
necessary each year in the conduct of the lum- 
ber business. Proprietors of lumber yards are 
becoming more convinced of this fact, and many 
of the students graduating from our course at 
Antioch are being absorbed into the lumber 
field. 

Owners of Toledo lumber yards and all in 
their organizations who in any way come in 
contact with the buying public are interested 
in this series of lectures. The committee in 
charge of the course is lining up other speak- 
ers to cover various phases of the lumber 
business, particularly modern methods of sell- 
ing. Much interest already has been mani- 
fested in the course, for which a charge of 
$1 for each enrollment is being made to defray 
incidental expenses. 


Discuss Legal Questions 
MitwauKkeE, Wis., Nov. 18.—Legal ques- 


- tions of interest to lumbermen were discussed 


during the greater part of the meeting of the 
Eastern Wisconsin Lumbermen’s Club, Nov. 
13, in Milwaukee at the Republican House, in 
the course of which James T. Drought, gen- 
eral counsel for the Wisconsin Retail Lum- 
bermen’s Association, described the effect of 
recent legislative enactments and the uniform 
mechanics’ lien law proposed for adoption at 
the Memphis convention of the American Bar 
Association. 

Little likelihood that this law would be 
adopted generally was predicted by Mr. 
Drought who said that a great many of the 
States had statutes which gave the material 
men far better protection than would result 
from the enactment of the uniform law, and 
that a body of law had grown gradually in 
each State as a result of court decisions which 
it would. be dangerous to disturb. Wiscon- 


sin’s law furnished far better protection for 
the lumber dealers than the proposed substi- 
tute, he insisted. 

Some comedy was injected into the meeting, 
as frequently happens, through a sudden idea 
which struck Don S, Montgomery of the bo 

a 


consin Retail Lumbermen’s Association. 





Montgomery gravely announced that among 
the delegates who had been recently selected 
to attend meetings of the National association 
was President Otto E. Lay, of the Eastern 
Wisconsin club and head of the H. J. Lay 
Lumber Co., of Kewaskum, Wis. 

“Let us give Mr. Lay the Chautauqua sa- 
lute,” Mr. Montgomery suggested. “Every- 
body will please pull out a handkerchief— 
clean or dirty. Now wave them!” And Mr. 
Lay announced that the treats were on him. 


Texans in Prize Tourney 


Houston, Tex., Nov. 21.—Sam Bassett, pro- 
prietor of the Sam Bassett Lumber Co., and 
W. H. S. Vidor, of the Guardian Trust Co., 
promoters of residential additions, tied for the 
Sabine Lumber Co. trophy in the semiannual 
Lumbermen’s Club golf tourney held at River 
Oaks Country Club Monday. Both men have 
handicaps of 25 and turned in gross scores of 
97 for the afternoon round. 

The two golfers will meet in the near fu- 
ture to play a special 18-hole match to decide 
the winner. The winner of this match will 
gain a leg on the trophy which was held by 
Joe Huggins, proprietor of the Joe Huggins 
Lumber Co., former champion. 

Clyde Cunningham went over the course in 
75, four over par, to win low gross honors. 
He turned in a fine round and might have fin- 
ished with a perfect score, but for a seven on 
the par five No. 8 hole and six on the bad 
side. He stroked perfectly the rest of the 
way. 

Staging a comeback near the end, the Long- 
leafs tied with the Shortleafs, 19 to 19. Capt. 
R. B. Ridley, of. the Longleafs, did some fine 
maneuvering to bring his hearties through to 
get a deadlock with Capt. Wade Clark’s 
scrappy Shortleafs. 

The list of the prize winners follows: Sec- 
ond low net runner-up, W. J. Yardley; third 
runner-up, S. S. Day; fourth runner-up, tied 
between Frank Crimmins, J. H. Cooke and 
Edgar Coleman; high gross, R. O. Crozier; 
low gross, Clyde Cunningham; foursome tak- 
ing least number of strokes on blind hole, 
Frank Wherritt, J. W. Reynolds, W. J. Yard- 
ley and Sam Crawford; low net score, non- 
member, W. J. Yardley; foursome taking 
most strokes on blind hole, R. O. Crozier, 
Fred Breaux, FE. B. Clark and R. J. Hyett. 


Baltimore Exchange Slate 


Ba.timore, Mp., Nov. 18.—The nominating 
committee of the Baltimore Lumber Exchange 
has named the following “regular” ticket for 
officers to be voted for at the annual meeting 
Dec. 9. So far no intimation has been given 
that an independent movement would be start- 
ed, and there is every indication that the slate 
sent out to the members will go through. The 
make-up of the ticket is as follows: 

President—Pembroke M. Womble. 

Vice president—Henry 
H. D. Dreyer & Co. 

Treasurer—Luther H. Gwaltney, of the 
American Lumber Corporation. 

Managing committee—John L. Alcock, John 
L. Alcock & Co.; Daniel MacLea, MacLea 
Lumber Co.; George E. Waters, George E. 
Waters & Son; Bruce H. Helfrich, George 
Helfrich & Sons; L. Alan Dill, James Lum- 
ber Co. and Lewis Dill & Co.; William T. 
Lawton, Joseph Thomas & Sons; Henry 
Suechting, William Suechting & Sons (Inc.); 


Henry D. Dreyer, Jr.; W. Hunter Edwards, of. 


W. B. Edwards & Sons; Francis K. Read, Ry- 
land & Brooks Lumber Co.; Thomas A. Myers, 
Thomas A. Myers & Co., and R. Baldwin 
Homer, R. B. Homer Lumber Co. 

CiITy AND FARM WAGES can be fairly com- 
pared only on the basis of how much can be 
saved; on that basis the farm worker is proba- 
bly better paid. 





upply the demand 
for cedar closets with 


PLASTIC CEDAR! 


Thousands are protecting their 
clothing with PLASTIC CEDAR 
—by painting their closets with 
this new, aromatic wall finish 
which converts an ordinary closet 
into a cedar closet at low cost. 


Selling PLASTIC CEDAR pro- 
vides quick profitseasy handling 
—unique selling features for every 
dealer. Write today for 
samples and price list. 
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Fix Your Credit Loss 


in Advance | 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
| percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. | 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


220 So. State St. 537 Mer. Exch. Bldg, 
Chicago, Ill. San Francisco, Cal. 





511 Locust St. 
St. Louis, Mo. 























D. Dreyer, jr., of ° 








Know Your Costs 


per man— 
per M feet— 
per hour— 
per day— 








Manufacture 
Demands a 


PORTLAND 
Lumber 
Meter Price $35.00 


You'll be surprised to see how a Portland Meter will reveal 
unsuspected leaks and increase your profits. You can’t aff_rd 
to run a machine without a Portland Meter. There’sa size 
and type of meter for every tallying requirement in your plant. 


Write for illustrated circular and further information. 
ADDE & COMPANY 
6s Kennebec Street, Portiand, Maine 
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enemy is the dealer’s 
natural friend. 


As nearly as Uncle Sam can 
determine the moth ruined 200 
million dollars worth of cloth- 
ing, blankets, fur coats and 
silk nighties last year. 

Some appetite! And the moth 
boards everywhere—this way: 
Having a true Mother instinct, 
the moth lays her eggs, 50 to 
100 of them, on your nice new 
overcoat hanging in the closet, 
choosing wool, fur, silk or 
feathers because when her 
young hatch out in a few days 
they must have food. You 
know the rest. 

Supercedar, made from the 
heartwood of Tennessee red 
cedar gives off a _ pleasant 
aroma which is suffocating to 
the moth that lays the eggs 
and the worm that does the 
eating. 

Our advertising in Saturday 
Evening Post, Good House- 
keeping and House and Gar- 
den tells why every home needs 
a Supercedar Closet and why 
every woman wants one. _ 


Packed at mill in sealed boxes. 
Send for miniature sample box 
free with circular and price. 
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RECOGNIZED QUALITY 


NDON , WISCONSIN 


» Latest Price List 





Short Leaf Pine and Hardwoods 














Work of Patent Office 


The stimulus of this “machine era” on the 
inventive genius of the country is reflected in 
the figures cited by Thomas E. Robertson, 
commissioner of patents, in his annual report. 
During the last fiscal year the patent office re- 
ceived applications totaling 114,688, of which 
92,231 were in connection with patents and the 
remainder applications for registrations of 
trade-marks, labels and prints. 

Extraordinary efforts are made by the patent 
office to cope with this vast and steadily in- 
creasing volume of work. In the case of trade- 
marks and design patents these efforts are suc- 
cessful, applications being acted on within a 
month of filing. 

The granting of patents on inventions, how- 
ever, entails such a huge amount of work that 
in view of the number of applications received 
prompt action is impossible. As a result of 
increased personnel, during the first half of 
the last fiscal year the number of applications 
awaiting official action decreased from 111,854 
to 103,236, or 8,618. While this reduction is 
gratifying to Commissioner Robertson, the 
number of cases still awaiting action is so great 
that at this rate of gain it would require from 
five to six years to make the work current, 
or so that an applicant might obtain official 
action with reasonable promptness. 

Mr. Robertson recommends the appointment 
of at least 100 additional examiners. With 
such an increase and the work remaining fairly 
constant, it would be possible in about one and 
a half years from the time of appointment of 
these new men to bring the work so nearly up 
to date that an application could receive action 
within two months. 

During the last half of the fiscal year forty- 
two experienced examiners resigned from the 
service, twenty of these during May and June. 
In order to cut down this big turnover Com- 
missioner Robertson urges the wisdom of plac- 
ing examiners in higher classification grades. 


Lumber and Shingles on Free List 


When the Senate got through considering the 
wood schedule last week all lumber, logs and 
shingles were on the free list. The Progres- 
sive-Democratic “coalition” had its way. Its 
members were deaf to all the pleas of the 
shingle interests as voiced by Senators Jones 
and Dill of Washington and others. The ex- 
cuse of the coalitionists, apparently was that the 
purpose of the President in calling the extra- 
ordinary session was to help the farmer, and 
they just could not see any help for the farmer 
in having a tariff on lumber, shingles etc. 

Many letters were inserted in the record by 
the proponents of a tariff on shingles from 
farmers and others stating frankly they had 
no objection to a reasonbale protective tariff 
on shingles. But these made no difference, with 
farm organization leaders prodding the oppo- 
sition to strike out all proposed duties. 

Senator Dill made quite a strong defense of 
the shingle and cedar lumber tariff, but wound 
up by urging that the Senate at least consent 
to a duty of 10 percent ad valorem if its mem- 
bers could not bring themselves to vote for 
the 25 percent rate fixed by the House. Both 
Dill and Jones painted a disturbing picture of 
failures and bankruptcies among the shingle 
mills of the Pacific Northwest. They pre- 
sented both facts and definite figures, but in 
the end the Senate would not even stand for 
the 10 percent duty. 

The general feeling is that these wood duties 
were rejected chiefly for “trading” purposes in 
connection with other items, rather than in the 
expectation that the House would approve the 
action of the Senate in discarding all duties in 
this category. The conferees appointed by 
the two branches, of course, must fight it out 
ultimately and determine whether any degree 
of protection is to be afforded these particular 


American industries against foreign competi. 
tion which, they insist, are certain to wipe them 
out in the not distant future unless protection 
is granted. 

Meanwhile, a very definite movement js 
underway looking to a protective tariff on im. 
ports of softwood lumber. While the results 
of the coalition in the Senate to date are not 
at all promising, the fact that lumber is pro. 
duced in many Democratic States may make 
some difference when this question comes up 
in connection with items on the free list. For 
many years softwood lumber, the bulk of our 
imports from abroad, has come in free of duty, 
While the industry has been far from united 
in the matter of a lumber tariff, sentiment in 
favor of protection has been growing rapidly 
of late. 


AAAS SS EEE EE 

Accepts President’s Appointment 

Col. William B. Greeley, secretary-manager 
of the West Coast Lumbermen’s Association, 
has accepted from President Hoover an appoint- 
ment to serve as a member of a commission 
on conservation and administration of the public 
domain. The appointment follows the an- 
nouncement made by Mr. Hoover to a confer- 
ence of governors and representatives of the 
eleven “public land” States that he intended 
to name a commission to further the develop- 
ment of the relations between the Federal and 
State governments in respect to the public lands 
and the reclamation service. Questions to be 
considered by this commission include reclama- 
tion service and development, and conservation 
of mineral resources of the public domain. A 
feature of its work involves grazing lands. 


SALAS EEAAAAS 


To Address Forestry Conference 

Maj. R. Y. Stuart, chief of the Forest Serv- 
ice, will address the State-wide West Virginia 
commercial forestry conference to be held at 
Charleston, Dec. 4 and 5. This conference is 
being sponsored by the Chamber of Commerce 
of the United States and a West Virginia gen- 
eral committee, and will represent all groups 
and organizations within the State which are 
interested in perpetuating and developing West 
Virginia’s forest resources. Maj. Stuart will 
speak on public responsibility in the promotion 
of permanent timber-growing as a private com- 
mercial enterprise. 

Other officers of the Forest Service who will 
address the conference are A. B. Hastings, in 
charge of State co-operation; W. N. Sparhawk, 
division of forest economics, and H. N. 
Wheeler, of the public relations. 

The program will include open discussions 
of the problems of fire protection, forest utiliza- 
tion, commercial timber-growing and forest 
taxation. 

(SRSA EES J 
. 
Preparing for Larger Cut 

Hiesinc, Minn., Nov. 18.—Lumber produc- 
tion in the Hibbing area during the 1929-30 
period is expected to be greatly increased over 
that of the same period a year ago, with the 
early start of preparations by lumbermen to cut 
millions of feet of timber. Advanced prices 
for lumber products are believed to be the 
cause for the anticipated greater harvest, and 
as a result more than a dozen camps already 
have started cutting operations. 

A double production over that of the 1928-29 
season for mining timbers, pulpwood, mining 
poles and ties, lagging and saw logs is looked 
for, according to operators. The cutting pro- 
gram includes approximately three million feet 
of mining timber, 2,000 cords of pulpwood, 
100,000 mining ties, a million feet of lumber, 
1,000 cords of lagging and 150 cars of mine 
poles. 

Fires in the Hibbing forestry area this year 
increased to three times as many as last year, 
according to forestry officials. The conflagra- 
tions were not of a serfous nature, however. 
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rapidly Good shippers unceasingly strive to back up salesmen’s representations both as to quality and service. 
In spite of everything that can be done, however, mistakes occasionally occur, and delays are apparently at be 

nent times unavoidable. ae 
manager The Madera Sugar Pine organization has, during more than half a century of operation, had ever -- > 
ociation before it the ideal of grade uniformity and absolute dependability of Shipping Service, and it is felt that a “#8 
appoint. brief review of the routine attendant to the handling of orders cannot fail to create confidence in the a 
IMission Madera program. - 2 
e public Just as soon as the Sales Manager is satisfied that the prices borne by an order check with those at - 
the an- which the stock is being offered, and has had definite assurance from those responsible for its execution > - 
confer- that the Company can live up to its full obligation in supplying the various items required within the --- 
of the time specified, a formal acknowledgment is immediately sent the distributor. te 







The original order is then discussed with the Shipping Department, which definitely indicates its “San 
understanding of all that is required of it. Careful filing and a regular system of follow-up then renders 


ntended 
levelop- 































ae - oversights unlikely, to the end that the management may be fully conversant with all that has transpired. A ae 
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As the lumber is put into the box cars, our Dock Foreman and his Assistant end => - ag? 
mark each and every piece with different colored crayons, and if a comparison - 












-oduc- i The likelihood of a of their figures shows any discrepancy, a re-count is immediately made. S24 
929-30 i shortage is, therefore, — ; a 
\ over a extremely unlikely, and claims of this sort are very rarely made. aon . wee 
+h the For its grade check the Madera Sugar Pine Company looks to its Shipping Superintendent, who was ~ +: 
to cut 2 for many years a lumber inspector, and who is a thoroughly practical operator as well. Pee 
prices i- Our system of handling orders is such that there is no step in it which is not subject to a double ~ 3 
e the ; check, and it is our feeling that from the standpoint of dependability in every particular, our Sales and ’ 
and 7 Shipping Service has never been surpassed. . an 
ready ea 
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Because of their general interest, especially to all users of pine lumber, ae 
this series of letters prepared by the Madera Sugar Pine Co., Madera, a 
Calif., and sent to its entire list of distributors, is being published serially -SFe5 
in the American Lumbermag, and will be available to any one interested. aise au 
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CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 








231 South La Salle Street 
Continental Illinois Bank Building 
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Red Book Service. 


er No. 49 S. 





You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell the same trade) by means of Clancy’s 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 


Write for our FREE Trial Offer and ask for Fold- 


Also, if you have some bad accounts on og books, 
our Collection Department can proba 

money for you and the cost will be very little as 
as compared with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


608 So. Dearborn &t., 
Eastern Headquarters: 35 S. Wiiliam -St., NEW YORK CITY 


y get your 








GILBERT NELSON & CO. 
Public Accountants 
I| SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 

















TOTE-ROAD 
AND TRAIL 
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4 DOUCLAS MALLUCH 














Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 


AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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E. J. Gilooley, of Glidden, Wis., sales man- 
ager of the Soo Lumber Co., called on Chicago 
lumbermen Wednesday. 


George Farnsworth, of Chicago, president of 
the Oconto Co., left Monday for a visit to his 
firm’s mills at Oconto, Wis., and Nahma, Mich. 


B. Coldren, of Denver, Colo., president of 
the Hallack & Howard Lumber Co., was a 
caller at Chicago lumber offices on Thursday 
of last week. 


L. E. Brown, president, and H. B. Weiss, 
vice president and treasurer, of George C. 
Brown & Co., Memphis, Tenn., were in Chi- 
cago last week, calling on local lumbermen. 


B. F. Harris, of the B. F. Harris Co., Win- 
nipeg, Manitoba, was in. Chicago two days 
last week spending a vacation with his son, 
B. F. Harris, jr., who is attending Northwest- 
= Military & Naval Academy at Lake Geneva, 

is. 

W. F. Oliver, of the W. F. Oliver Hard- 
wood Co., Toronto, Ont., was in Chicago Fri- 
day to attend the meeting of the board of di- 
rectors of the National Hardwood Lumber As- 


sociation, and called at a few of the local lum- 
ber offices. 


W. P. O’Brien, of Astoria, Ore., vice presi- 
dent and sales manager of the Astoria Box 
Co., was in Chicago on Thursday and Friday 
of last week to confer with officials of the 
Tri-State Lumber & Shingle Co., his firm’s 
local sales representative. 


Fred C. Gardner, of Indianapolis, Ind., treas- 
urer E, C. Atkins & Co., saw and machinery 
manufacturers, was one of the three Republi- 
can candidates for office who were elected at 
the recent city election. Mr. Gardner is a 
member of the new city council. 


James D. Lacey & Co. announce that they 
have recently strengthened their organization 
in Florida by the addition to their staff of 
J. E. McCaffery, a highly competent operating 
man who formerly was in charge of the woods 
and mill operations of the Savannah River 
Lumber Co., Savannah, Ga. 


Jack Hobelsberger, of Park Falls, Wis., 
sales manager of the Roddis Lumber & Veneer 
Co., and George C. Robson, of the Forest 
County Lumber Co., Elcho, Wis., who was 
accompanied by Mrs. Robson, came to Chi- 
cago last Saturday to attend the football game 
between Notre Dame and Southern California 
universities at Soldier Field, with V. J. Euler 
of the V. J. Euler Lumber Co., Chicago. 


C. W. Shewry, sales manager of the Vento 
Steel Sash Co., Muskegon, Mich., passed 
through Chicago last Thursday en route for 
Florida, where he goes to install a new fac- 
tory representative for his concern, to cover 
Alabama, Tennessee, Georgia and Florida ter- 
ritory. Mr. Shewry reports a gratifying in- 
crease in the number of retail lumber and 
building material dealers who are successfully 
handling the Vento line. 


Homer W. Bunker, president of the Coos 
Bay Lumber Co., San Francisco, has an- 
nounced the appointment recently of H. W. 
Gustafson as sales manager for the company 
at Bay Point to succeed George Weir, who 
now is special representative of sales gen- 
erally. The general office and mills of the 
company are located at Marshfield, Ore., and 
a remanufacturing plant is operated at Bay 
Point, Calif. 


Earle C. Brockett, of North Tonawanda, 
N. Y., president of the Duracolor Corporation, 
passed through Chicago this week on his re- 
turn from a hunting trip with a party of 
friends. They were unfortunate in running 
into bad weather, but Mr. Brockett said that 


it was a good vacation, nevertheless. He re. 
ported that the number of inquiries for colored 
shingles indicates that there is a better appre. 
ciation, on the part of discriminating pe 

of the value of color in beautifying the home. 


Synchronous motors, industrial control, and 
switchgear equipment will be exhibited by the 
General Electric Co., of Schenectady, N. Y, 
at the National Exposition of Power and Me- 
chanical Engineering, to be held in New York 
City Dec. 2-7. W. A. Gluesing will be in 
charge of the display, which will be mainly 
for the purpose of demonstrating to users of 
power machinery the increasingly broad use 
of synchronous motors with automatic control, 
Motors of this type in actual use range from 
the 20-horsepower size to the giant 9,000- 
horsepower machines, and are applicable in 
practically all industrial fields. Also included 
in the General Electric exhibit will be a voice- 
controlled train. 


Among the many lumbermen who came to 
Chicago for the Notre Dame-University of 
Southern California football game were Phil 
A. Ryan, of the Phil A. Ryan Lumber Co, 
Memphis, Tenn. Mr. Ryan was accompanied 
by his wife and their visit to Chicago was 
made the occasion of a family reunion, their 
son and daughters meeting them here and all 
attending the game together. Mr. Ryan re- 
ports having had a very satisfactory year’s 
business up to this time, but the last two or 
three weeks have witnessed a slowing up in 
demand for hardwoods. However, he believes 
this will be only temporary, and that there 
will be a marked revival in demand that will 
begin to develop very soon. 


An announcement of mutual co-operation 
between two highly reputable Canadian and 
American concerns that appears in this issue 
of the AMERICAN LUMBERMAN will be of con- 
siderable interest to timberland owners. James 
W. Sewall, consulting forester of Old Town, 
Maine, who has built up in this country a 
large timber cruising and forestry business, 
and Phillips & Benner, Ontario and Dominion 
land surveyors of Port Arthur, Ont., one of 
the oldest and best known concerns in Canada, 
are the parties to this arrangement. This mu- 
tual co-operation will give clients of both con- 
cerns the benefit of a close touch with the 
complete forest and logging éngineering serv- 
ice offered and as no increase in overhead is 
contemplated, the benefits of this co-operation 
will accrue largely to the clients. 


Lumbermen of Union County, Arkansas, 
were not slow to take advantage of the oppor- 
tunity of letting their customers and prospec- 
tive customers know they are “on their toes” 
and a leading factor in that county’s progress, 
on the occasion of a recent celebration of Un- 
ion County’s hundredth “birthday.” Ina many- 
paged Centennial Edition dated Nov. 2 the El 
Dorado Daily News reviewed the hundred 
years of the county’s growth in population 
and wealth. In that edition lumbermen were 
well to the front with advertising—taking quar- 
ter-pages, half-pages, and even full-pages—as 
was noticed by a representative of the AMER- 
ICAN LUMBERMAN who peered over the shoul- 
der of V. J. Euler, of the V. J. Euler Lumber 
Co., Chicago, when the latter received one of 
the bulky newspapers at his office. 


F. T. Fairchild, general sales manager, and 
Hiorace Richards, superintendent, of the 
Brooks-Scanlon Lumber Co., Bend, Ore., were 
in Chicago from Friday till Tuesday, confer- 
ring with Robert K. Eaton, of the Robert K. 
Eaton Lumber Co., their company’s Chicago 
representative, and calling on several local lum- 
ber connections. They left Tuesday night on 
a trip to the East, but will stop in Chicago 
again on their return. They have just com- 


pleted a trip through Iowa and Kansas, inves- 
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tigating the lumber situation in those States. 
Their journey across Kansas was by airplane 
from Wichita to Kansas City. Although 
sales this year have been about a third less 
than last year, Mr. Fairchild stated that busi- 
ness prospects for next year are very promising, 
as much building activity is expected. L. W. 
Davis, of the Minneapolis office of the Brooks- 
Scanlon company, was in Chicago Monday to 
confer with the men from the West. 


Assistant Chief Inspector Named 


Because the combined duties of re-inspec- 
tion, supervision of the work of deputy in- 
spectors, and handling correspondence concern- 
ing proper interpretation of the grading rules 
are too heavy for one man to perform effi- 
ciently for an organization of such size and 
scope, the National Hardwood Lumber Asso- 
ciation has created the office of assistant chief 
inspector and has named J. E. Dotson, of New 
York City, as the first incumbent, according 
to an announcement by L. S. Beale, of Chicago, 
secretary-treasurer of the association. 

The value of the association certificate ad- 
mittedly lies in the fact that it represents an 
inspection which is financially guaranteed by 
the National Hardwood Lumber Association. 
The effectiveness of this guaranty, however, 
is less if it is necessary to hold lumber for an 
unreasonable length of time in order to obtain 
a re-inspection by the chief inspector under 
the guaranty. The appointment of a compe- 
tent assistant will assure the speedy service 
which is desired on the re-inspection. It will 
also enable the chief inspector to give more 
prompt attention to his correspondence, obviat- 
ing the seemingly unreasonable delays which 
are inevitable when too many duties are piled 
upon one man. Because from now on there 
will be two men on this job, each part of it 
may be expected to be completed with greater 
“neatness and dispatch.” 

Secretary Beale announces that calls for re- 
inspection or other services of the chief in- 
spector should, as in the past, be sent to the 
association headquarters in Chicago, where de- 
cision will be made as to whether Chief In- 
spector William H. Nelson or assistant Inspec- 
tor Dotson will do the work in question. The 
assistant has the same confidence of the man- 
agement as is accorded the chief, Mr. Beale 
announces, and claims will be paid on Mr. 
Dotson’s reports the same as though they were 
Mr. Nelson’s reports. 

Mr. Dotson for many years has been in 
charge of the association inspection service in 
New York City. The association announce- 
ment says of his record: 

This has been considered one of the most 
difficult positions for an association inspector, 
because of the variety of woods and types of 
inspection, and other difficult conditions un- 
der which the work is handled. Mr. Dotson 
has handled the work in the New York mar- 
ket in an excellent manner. His work has 
been checked many times by Chief Inspector 
Nelson, and the association records show that 
no inspector on the force has more consist- 
ently applied the published rules correctly and 
uniformly than has Mr. Dotson. Members need 
have no hesitancy in placing full confidence 
in him when there is need to check up the 
inspection of a deputy. They will find him 
courteous, thoroughly posted, and quite will- 
ing. to discuss the application of the rules in 
connection with any re-inspection he conducts. 


Others Have Troubles, Too 


What is. “normal,” and when was it? 

That was the way J. J. Pearson, of the 
J. J. Pearson Lumber Co., Chicago, answered 
a representative of the AMERICAN LUMBER- 
MAN, who asked how present business com- 
Pares with normal. 

“I hear quite a number of men talk about 
lumber business being so-and-so percent be- 
low normal; then I ask them what they mean 
by normal, and no one has told me yet. I 
asked one man that, and he didn’t know. 
He went down and asked his banker and the 


banker didn’t know, either. I’d like to know 
what these lumbermen mean when they say 
their sales are some percentage below nor- 
mal, They can’t judge bythe period imme- 
diately following the World War, because 
then there was a lot of building that had 
been postponed during the war. And they 
can’t judge, either, by the year 1913, just 
before the war, because that is too far back. 
Conditions have changed since then. In 
1913 the automobile and the telephone were 
considered luxuries, but in sixteen years they 
have become necessities. Modern business 
couldn’t get along without either one.” 

The reporter happened to mention that 
several people have declared there are too 
many sash and door factories in the Chicago 
area. 

“They’re saying the same thing in every 
other business,” Mr. Pearson instantly re- 
plied. “The grocers are sure there are too 
many groceries in Chicago. And the butch- 
ers think there are too many butchers. Of 
course the garagemen think there are too 
many garages. 

“But this country is growing at the rate 
of about ten million people every decade. 
They’ve all got to have food, and clothing, 
and houses, and such things. That means 
more people to serve them every year. It 
also means that each one of them has to 
have some way to make a living. Maybe 
there are so many in Chicago as to make 
competition keen. But who’s going to be 
the first to get out of business to help the 
industry? Whoever does will still have com- 
petition in whatever field he enters. 

“The lumber industry is no worse than 
any other business. If we have our troubles, 
so do the others. Business has been dull, 
and it will be for a few months, but with 
money made available by the break in the 
stock market, building will go ahead next 
spring.” 


Another Angle to Stock Situation 


Although numerous comments have been 
made concerning the beneficial effect to be 
expected from the recent cry of “It’s a bear” 
which emanated from the speculative marts of 
Wall Street and La Salle Street—beneficial, 
that is, to the industries such as building— 
few, apparently, have taken much time to en- 
thuse over that period which came to a halt 
a few weeks ago, a period in which the “bulls” 
were enjoying glorious grazing in an unfenced 
pasture. But now to the witness stand comes 
E. W. Bache, of Chicago, district sales man- 
ager for Bloedel Donovan Lumber Mills, to 
affirm his belief that the cessation forced upon 
the building trades, by the diversion of money 
into speculative channels, will prove to have 
been a blessing to the builders, instead of a 
—w- In justification of this stand he 
said : 

“Instead of being a calamity it was, in fact, 
a blessing, because just prior to this bull mar- 
ket we were approaching an overbuilt condi- 
tion—a national overbuilt condition, more es- 
pecially in the cities. This was stopped, how- 
ever, when the wave of stock speculation swept 
the country, for when it came along it di- 
verted money from real estate into the call 
market. Now that this fever of speculation 
is over, a great deal of this money, especially 
that from the rural districts, is being called 
back and made available for homes. 

“The money has been there all the time, and 
still is, but the consequences of the changed 
situation are that 1930 will probably see a dull 
stock market, but the money necessary will be 
available for building. Of course it is open 
to question, whether we'll have a dull stock 
market, but I believe it may be expected. 
Building will be necessary, for while the cities 
are pretty well built up, the country is behind 
in its building program, due to recent lack of 
available finances for home construction. 

“As for ‘the effect this will have upon the 
lumber trade, I speak only of the West Coast 
products. I lay no claim to knowledge of the 
other woods.. But stocks at the Coast mills 
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generally are low, with only a few items show- 
ing a surplus. Some items are oversold. Now, 
for the last two weeks orders have been below 
both production and shipment, which will sim- 
ply tend to round out the mill stocks. The 
buying during October and November was 
rather sluggish, and will probably continue 
sluggish until the middle of December. At 
that time we have every reason to expect heavy 
ordering on the part of line yards-in the West 
and the middle West. The eastern seaboard 
yards will be ordering at that time, too, s> 
their lumber will arrive in March. This in-- 
creased buying, combined with recent drastic 
decrease of production on the part of most of 
the West Coast mills, argues an advance in 
prices.” 


Opens Chicago Office 

The M & M Co., which is in process of 
being incorporated as a wholesaler of indus- 
trial lumber, poles and piling, and ties and 
timber, has opened an office in room 609 Trans- 
portation Building, 608 South Dearborn Street, 
Chicago. The phone number is Harrison 6179. 

The two M’s stand for R. G. Maislein and 
O. U. Metcalf. Mr. Maislein, who is presi- 
dent, is also president of the Maislein-Dawson 
Lumber Co., of Sheboygan, Wis., and is one 
of the best known and most popular lumber- 
men in the country.. He has been engaged in 
the lumber industry, in one capacity or another, 
for thirty years.or more. “Bob’s done every- 
thing from bushwhacking to operating mills,” 
said Mr. Metcalf. 
’- Neither is the vice president of the company 
a newcomer to lumbering. .For the last twenty- 
five years he has. been connected, directly or 
indirectly, with the lumber industry. He has 
been engaged in lumber selling, railroad sup- 
ply, and construction work, in both the South 
and West. Under the name of the O. U. Met- 
calf Co. he formerly was in business in San 
+ ete Calif., and later moved to Tampa, 
‘la. 

Mr. Maislein left Wednesday night for the 
West Coast, on a trip to complete negotiations 
with mills there. 


Planning for Prosperity 

Having received a telegraphic invitation from 
President Hoover through Secretary of Com- 
merce R. P. Lamont, Adam Trieschmann, of 
Crossett Watzek Gates, and president of the 
Home Modernizing Bureau of the National 
Building Industries, left Thursday for Wash- 
ington to participate in the conferences called 
by the President to discuss ways and means of 
expediting the country’s building program. As 
the titular head of the modernizing bureau, Mr. 
Trieschmann was prepared to tell of results 
already obtained in interesting people in mod- 
ernizing their homes and other buildings and 
to point out the tremendous possibilities that 
lay before the country in the further develop- 
ment of this program. Mr. Trieschmann also 
went to Washington prepared to present to the 
President and to the conference the thought re- 
cently being urged by the AMERICAN LUMBER- 
MAN that the entire country would be-greatly 
benefited through an effort to get people once 
more to thinking about home owning and thus 
putting in motion all over the country a pro- 
gram of home building. 





Third Best Dressed Man in America 


Under the above caption the Cleveland 
(Ohio) News recently printed a picture of 
Arch C, Klumph, president of the Cuyahoga 
Lumber Co., and of the Security Savings & 
Loan Co., of Cleveland, and referred to a state- 
ment made at a Kiwanis Club luncheon by a 
woman speaker. This statement was made by 
Dr. Orcella Rexford, New York woman psy- 
chologist, who listed Mayor James J. Walker, 
of New York, as the best dressed man and 
the other four in the following order: O. O. 
McIntyre, New York columnist; Arch C, 
Klumph; Otto H. Kahn, New York banker, 





and Conde Nast, New York publisher. Lum. 
berman, banker, Rotarian, world traveler 
Arch C. Klumph is one of the best known men 
in the lumber trade and has long been noted 
among his friends all over the country not only 
as a merchandising expert, but as an exemplar 
of sartorial excellence. Mr. Klumph recently 
has delivered another telling blow in behalf of 
the lumber industry by inaugurating among 
the retailers the effective slogan, “Back Again 
to Wood.” SR ES2G22208848 


Sales Representative Visits Mill 


BocaLusa, La., Nov. 18—V. P. Landon, 
sales representative of the Great Southern 
Lumber Co. at South Bend, Ind., is the first 
of the Great Southern Lumber company’s sales- 
men to be brought to this city for three-day 
conferences with sales executives here. Mar- 
ket conditions will be discussed and Mr. Lan- 
don will familiarize himself with stock con- 
ditions at the mill. 


magg@gngaaaaan 


Lumberman Lauds President Hoover 


The policy of President Herbert Hoover 
in calling the conferences of leading business 
men, reports of which have been appearing 
in recent daily papers, was praised by L. O. 
O’Daniel, Chicago sales representative of 
the Dierks Lumber Sales Co. He was espe- 
cially well pleased with the plan of calling 
the railroad executives together. 

“That conference,” he said, “was just what 
we need. The railroad business hag. been 
the mainstay of the southern pine market ig 
the last few weeks, and continued buying 
of equipment by the railroads, as they have 
indicated will be their plans, will do mutch 
to stabilize the market in the future. 

“I think the President is taking a very 
wise stand in this matter. The resources of 
the country are still here. Those losses of 
the stock market are paper losses. If some- 
one lost, someone else gained. The stock 
itself still stands for a certain amount of 
material and machinery. Our industries are 
just as valuable as ever. I believe Mr. 
Hoover’s conference will go a long way to- 
ward making this clear to the people of this 
country. It is impossible to stress too much 
the fact that America’s business resources 
are still here.” 


A Confirmed Optimist 


A confirmed optimist and proud of it is the 
attitude of C. L. Foretich, sales manager of 
the Bradley Lumber Co. of Arkansas, who has 
been spending a few days in Chicago this week, 
calling on some of the important wood using 
industries which are extensive users of his 
company’s product. Mr. Foretich is certain that 
next year is going to be a bigger and better 
building year than this one has been, and is 
prepared to substantiate this belief with con- 
vincing arguments. The Bradley’ Lumber Co., 
which operates mills at Warren, Ark., has 
built up an enviable reputation for the quality 
of its products’ and the meticulous care with 
which orders are filled. This company is de- 
voting much attention to the development of 
small dimension business and is supplying large 
quantities of material to wood using industries 
prepared at the mill for use, in this way 
effecting a tremendous saving to the industries. 
From Chicago Mr. Foretich expected to visit 
some of the other northern cities before return- 
ing to his headquarters in Warren. 





SEVERAL technical men are being added to 
the Pacific Northwest Forest Experiment Sta- 
tion’s force at Portland, Ore., to conduct the 
forest resource survey authorized by the 
McSweeney-McNary Forest Research Act, for 
which $50,000 is available to start this eco- 
nomic study in the Douglas fir region of Ore- 
gon and Washington. The following have 
been engaged already: Associate forest econo- 
mist, R. W. Cowlin; junior forester, F. L. 
Novarets; junior forester, P. A. Briegleb. 
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Blest 


Were we but thankful for our gold 
Then blessings would be something sold, 
And all the joy beneath the sky 

Be something but the rich could buy. 


Were we but thankful for our grain 
Then that would be our only gain, 
And he whose corn was very tall 
Would be the man most blest of all. 


Were life but gold, then every loss 

The heart would carry like a cross, 

And men must count what gold they’ve got 
To find if they were blest or not. 


Were life but grain, then cold or heat 
Would make it bitter, make it sweet, 
One failing harvest bring us woe— 
But heaven has not fixed it so. 


For life is wife and child and friends, 
A lamp’s light when the long day ends; 
And men with these forget the rest 
And know how greatly they are blest. 


Hhelter, Food and Sleep 


It was not born, this day of ours, 

Amid the bloom of summer flow’rs, 

For winds were cold and skies were gray 
When men first thought Thanksgiving Day. 
’Twas not for great things men were glad 
But for the little that they had; 
Thanksgiving seldom seems to touch 

The hearts of those who have so much. 


But those with little find their proof 

Of blessings in a sheltering roof, 

A blazing fire, a table spread, 

A simple room, a plain white bed. 

For other men, though great their store, 
Have, after all, not so much more, 

And little more could ever bless 

The man who knows he has no less. 


For all a king, with all his meat, 
Can do is, after all, to eat, 
Or, when the winds are roaring higher, 
Is warm himself. before a fire. 
Whatever palaces men keep, 
The only thing .to do is sleep 
When we are weary—princes’ bones 
- Or musclés that’a woodsman owns. 


Between Trains 


CINCINNATI, Onto.—The State of Ohio is 
taking the school to the children of the re- 
motest districts in a most remarkable way, as 
well as to districts that are not remote. The 
schools have been equipped with radio receiv- 


.ing sets, and today, at the invitation of the 


State department of education, we journeyed 
down here to station WLW and read our 
rimes to the children, assembled in their audi- 
toriums. First the children of the elementary 
grades were compelled to listen, and then the 
high school pupils of the State were similarly 
gathered together. In the city of Cincinnati 
alone 59 public schools listened in, and in all 
it was estimated that we addressed between 
200,000 and 250,000 school children during the 
afternoon. Instead of a poem or two in their 
readers, they now hear the poet himself. And 
the same thing is being done with scientists 
and others, who now talk to the pupils in 
person instead of through the printed page. 
This “school of the air” is under the direc- 
tion of B. H. Darrow, who conceived the idea, 
and it is expected that other States in due time 
will be doing the same thing, as soon as their 
legislatures get around to it. 


_Mapison, Wis.—Tonight while we were all 
sitting around the Wisconsin Association of 
Real Estate Brokers board, who should walk 
in but Gov. Kohler, the well known bath-tub 
manufacturer. We don’t know much about 
the governor’s politics or policies, or how he 
stands on law enforcement and such things, 
but it seems to us that this having a man for 
governor who knows something about bath- 
tubs is not such a bad idea. Down in the 
U. S. Senate, for example, a number of the 
great unwashed might be tubbed and scrubbed, 
to the benefit of the country. 

Just now the President and the Secretary of 
the Treasury would like to make a horizontal 
cut in the income tax. As Mr. Mellon knows 
more about finance in a minute than all the 
members of the Senate put. together will ever 
know in their collective lives, it would seem 
that it would be a simple thing for the Senate 
to ask the secretary what he suggests, and 
then do it. The whole thing could be done in 
a week. But that would never do. So the 
matter will probably drag along like every 
other political meeting does. 


However, that has nothing to do with the 


subject in hand. Gov. Kohler took for his 
the question of cut-over lands. While every 
child should have the opportunity for an edu- 
cation, he thought it better to move the family 
to the facilities than to attempt to carry the 
facilities to thinly populated districts. He 
told of one school district which was receiv- 
ing funds where the father of the family was 
the head of the school board, the wife the 
other member, the daughter the teacher, and 
the latter’s three small brothers the pupils. It 
would be cheaper to buy this man out and 
move him to the school than to try to take 
the school to him. Cut-over counties, suited 
only to the raising of timber, should be de- 
voted to that, the governor thought, under 
some system of taxation that would make it 
economically possible. 


We See b’ the Papers | 


The turkey is wondering what he has to be 
thankful for. 

Now what we would like to see is some 
sort of investor relief. . 

There are a million cows in Illinois, but the 
bulls are practically extinct. 

What the country editor can’t understand is 
all this talk about paper profits. ; 

If we ever run for anything in Mexico, we 
know what it will be: the border. 

The football season is over, but, alas, the 
hunting season has just commenced. 

The Turks plan a law to make Sunday the 
Sabbath. Wonder if it would work over here? 

The army air service complains that it is 
crippled by the lack of funds. Well, who isn’t? 

A lot of people would lock the barn, now 
that the horse is stolen, but the barn is gone, 
too. 

In view of the financial situation we might 
combine the two holidays and give thanks for 
Christmas. 

There is a new play called “Dirty Hands.” 
At last the dramatists seem to have taken to 
writing about themselves. 

One fellow who is going to be put on his. 
feet by the market crash is the fellow who was 
buying a car on installments. 

Perhaps we would never have thought busi- 
ness was going to be bad if so many of our 
leaders hadn’t told us it was going to be good. 
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West Coast Lumber News 


Gets Same Car Twice in 8 Months 


_Los Ancetes, Cauir., Nov. 16—The W. E. 
Cooper Lumber Co., of this city, has reported 
a strange coincidence in the fact that Chicago 
& North Western car No. 104980 has arrived 
in this company’s yard twice during the present 
year from the same shipper. On Jan. 14 the 
Wisconsin Land & Lumber Co., of Hermans- 
ville, Mich., shipped car C, & N. W. No. 104980 
to the W. E. Cooper Lumber Co., loaded with 
IXL maple flooring. This car was unloaded 
by the Cooper company on Jan. 28. On Sept. 
18 the same company again billed to the W. E. 
Cooper Lumber Co. the same car, which was 
unloaded in its yard on Sept. 28. In both 
cases the car was routed from Hermansville 
via C. & N. W. and Union Pacific, and both 
times carried famous IXL maple flooring. Com- 
menting on this unusual coincidence, Secretary 
Roy E. James, of the W. E. Cooper Lumber Co., 
said: “This is something we do not think will 
happen again in many moons, as this car must 
have traveled many thousands of miles during 
the intervening eight months.” 


Seattle Pioneer Disappears 


SEATTLE, WaAsH., Nov. 16.—Disappearance 
of Thomas G. Gittins, a pioneer Seattle lum- 
berman, is taxing the efforts of local and 
British Columbia authorities. Gittins was last 
heard from on Oct. 18, when he wrote Mrs. 
Gittins from the St. Regis Hotel, in Van- 
couver, B. C. He had incorporated the North- 
west Cedar Pole Co. (Ltd.), of Victoria, and 
he was trying to interest M. G. Thomle in the 
company. Mr. Thomle declared he had heard 
Gittins was in Victoria, but the Victoria po- 
lice say he never arrived there. Mr. Thomle 
had not seen nor heard of Gittins since Oct. 1, 
though he returned to Victoria on Oct. 20 to 
keep an appointment with him. Police inves- 
tigations include Clayoquot, 150 miles north 
of Victoria on the west coast of Vancouver 


Portland; J. A. Thomas, Coos Bay Co., Los 
Angeles; A. C. Horner, western manager, Na- 
tional Lumber Manufacturers’ Association, 
San Francisco; A, A. Kaiser, field represent. 
ative, West Coast Lumbermen’s Association, 
Seattle; A. E. McIntosh, Clark-Nickerson Co, 
Everett; L. A. Nelson, manager of grade in. 
spection department, West Coast Lumbermen’s 
Association; A. H. Landram, sales manager 
St. Paul & Tacoma Lumber Co., Tacoma; ¢’ 
W. Stimson, Stimson Timber Co., Seattle, and 
Col. W. B. Greeley, secretary-manager of the 
West Coast Lumbermen’s Association, who 
was in charge of the conference. 


Made Southwest Representative 


Omak, Wasu., Nov. 16.—Amnnouncement is 
made by A. M. Aston, secretary of the Biles- 
Coleman Lumber Co., here, of the appoint- 
ment of A. M. Johnson as the company’s 
southwestern representative. The latter will 
make his headquarters at 4309 Hyde Park, 
Kansas City, Mo., and will cover Missouri, 
Kansas, Colorado, Oklahoma, Texas, Arkan- 
sas, Louisiana, Ten- 
nessee and Kentucky. 
Mr. Johnson is well 
known in that territory 
because he has called 
upon the trade there 
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clue was discarded when Thomle declared he 
had not been there. Mrs. Gittins declared her 
husband carried $500 when he left home, 
and that he had invested $6,000 in the pole 
company. 


Confer with Californians on Marking 


Los ANGELEs, Cauir., Nov. 16.—The cargo 
committee of the West Coast Lumbermen’s 
Association which was here last week to con- 
fer with the jobbing yards committee and re- 
tailers of southern California with regard 
to grade-marking, trade-marking, standardized 
sizes and segregated grades has returned north 
again. As a result of the two-day meeting it 
is thought likely that the visit of the West 
Coast committee will result in plans being 
formulated for licensing grade-marking in 
California yards. A spirit of co-operation and 
frank discussion characterized the conference, 
and every endeavor was made to get together 
on a subject that has been creating a great 
deal of discussion throughout this district for 
some time. : 

The northern committee spent the greater 
portion of the second day of the meeting at 
San Pedro harbor, visiting the waterfront 
yards and reviewing the subjects that had been 
taken up in committee meetings the day pre- 
vious. 

Those who came down to Los Angeles for 
the special sessions were: John Tennant, 
Long-Bell Lumber Co.; George S. Long, 
Weyerhaeuser Timber Co., Tacoma; H. F. 
Hobbes, field representative, National Lumber 
Manufacturers’ Association, San Francisco; 
Charles Jacobson, Westport Lumber Co., Port- 
land; E. H. Huston, manager western sales, 
Long-Bell Lumber Co., Longview, Wash.; 
Dean Johnson, Pacific Spruce Corporation, 





ings, wrapped trim, 
Linderman panels, cut 
specialties and boxes, 
all made of Okanogan soft pine. It also man- 
ufactures oak door sills and ships door frames 
complete with oak sills. Larch sills are also 
‘* tshed when specified. 

ti. M. Tripp, 1519 Granville Avenue, Chi- 
cago, represents the company in the north cen- 
tral territory, while R. F. Taylor, vice presi- 
dent, with headquarters at 8409 Talbot Place, 
Kew Gardens, Long Island, N. Y., looks after 
his concern’s affairs in that section. 





Log House for All-Year Use 


San Francisco, Cauir., Nov. 16.—Home 
builders and buyers in the vicinity of San 
Francisco are turning again to the picturesque 
and comfortable log’ bungalow. For some 
years the popularity of the multi-colored stucco 
house has held sway, but of late there has been 
a swing to the more truly American type of 
home, particularly in some of the better sub- 
urban districts down the San Francisco penin- 
sula and across the bay in Marin and Alameda 
counties. 

This fall, in several of the better suburban 
developments, the log home is coming into high 
favor, and during the last month the log bunga- 
low exhibit of Leonard & Holt in the Fairways 
of Emerald Lake, in San Mateo County, down 
the San Francisco peninsula, hzs attracted 
much attention. 

For some time well-to-do and artistically in- 
clined people have been turning to the log 
bungalow as an all-year-round home. Now 
this move has become more generally popular. 
The houses are decidedly well built, mostly of 
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redwood logs, with spacious, high-ceiling living 
rooms, huge field stone fireplaces, rambling 
screen porches, and while every feature of 
rusticity is maintained, the houses afford every 
modern home comfort and equipment. 

“Our all-year log bungalows have met with 
instantaneous favor,” declared Charles H. 
Holt in an interview yesterday. “Nothing else 
blends more artistically with any type of home 
setting, and from the time we built the first 
house of this type at Emerald Lake, they have 
been growing in popular favor, particularly ir 
the suburbs.” 


Goes to Canadian Post 


Vancouver, B. C., Nov. 16—C. W. Hager, 
for many years sales manager of the Ostran- 
der Railway & Timber Co. at Ostrander, Wash., 
specialist in long and large fir timbers, has 
come here to take charge of American sales 


for the Industrial Timber Mills (Ltd.), of this 
city, with offices at 710 Stock Exchange Build- 
ing. The company’s manufacturing plant is 
at Youbou, B. C., located on the Canadian 
National Railway. 


“Fire Prevented Is Forest Saved” 


San Frawncisco, Caur., Nov. 16.—“A fire 
prevented is a forest saved.” 

This has been announced as the first prize 
winning slogan in the contest conducted by 
the California State Chamber of Commerce as 
a part of its forest conservation campaign. 

The winner was Mrs. L. M. Anck of Santa 
Monica. Honorable mention was given to 
Robert P. Fickle, of Arcata; C. J. Sellman, 
jr., of Glendale; Ina DeFoe, of Santa Rosa; 
Mrs. C. M. Enos, of Morro Bay, and J. F. 
Capatanich of Stockton. More than 10,000 
slogans were submitted in the contest. 


Promoting Use of Treated Lumber 


Sr. Louis, Mo., Nov. 19.—Dr. Karl H. Wol- 
man, of Berlin, inventor of Wolman salts, a 
preservative of wood, was the honor guest at 
a luncheon at Hotel Jefferson today, meeting a 
number of railroad executives, treating plant 
officials, lumbermen and city officials. The 
hosts were the American Lumber & Treating 
Corporation, of which R. M. Morriss is presi- 
dent. Dr. Wolman arrived in New York last 
week on the Bremen. After a visit to Chicago 
and other cities he will return to Germany. 

Dr. Wolman was introduced to his St. Louis 
audience by Dr. Hermann von Schrenk, noted 
consulting timber engineer, who told of hav- 
ing known of the German scientist since 1903, 
when he made his first trip to Europe to 
study timber preservation. 

Dr. Wolman made a short talk in German, 
and this was translated by Dr. Von Schrenk. 
Dr. Wolman declared that while the economic 
pressure in America for the preservation of 
wood was not so great as it was in Germany, 
still this country, despite its great wealth, will 
feel the pinch of raw materials as we are 
using six times more wood products than we 
are growing. He also explained that his en- 
deavors are not at all antagonistic to creosote 
as a preservative, which he said has stood the 
test of time, and he is a director of one of the 
largest creosoting plants in Germany. His 
process is not so much to supplant the denjind 
for creosote, but to take care of the wevd 
which should be preserved where creosote 
could not be used, such as building lumber and 
mine props. a 
_ He said that 95 percent of the mine props 
in Germany were treated with Wolman salts, 
there being 100 plants equipped to apply this 
treatment. He also said that it was his en- 
deavor to meet the demand for a preservative 
that would resist decay and insect attack, and 
be fire resistant, and that there was an eco- 
nomic place for that type of treatment in this 
country, as there is in Europe. 

John G. Kreer, vice president of the Ameri- 
can Lumber & Treating Corporation, was here 
with Dr. Wolman and Mr. Morriss. 


Inventor Speaks to Engineers 


An interesting visitor in Chicago during the 
last week was Dr. Karl H. Wolman, German 
scientist and engineer, inventor and developer 
of the Wolman salts treatment for lumber, 
which is being promoted in the United States by 
the American Lumber & Treating Corporation. 
Wednesday night at the Congress Hotel, Dr. 
Wolman was the guest of honor at a dinner 
given by R. M. Morriss and associates, of the 
American Lumber & Treating Corporation to 
afford an opportunity for a number of archi- 
tects and engineers to meet this distinguished 
scientist and become better acquainted with this 
process of treating lumber. At the dinner 
were about thirty-five well known engineers, 


representing railroads, municipalities, wood pre- 
servers and architects. 

Introduced by Dr. J. G. Kreer, who also 
served as interpreter, Dr. Wolman made a 
brief talk in which he told something of the 
development of the use of treated lumber in 
Germany, as well as in the United States, and 
spoke encouragingly of the co-operation now 
being extended in the further promotion of 
treated lumber, especially for purposes for 
which impregnated lumber has not heretofore 
been used extensively. One of the important 
talks of the evening was made by A ; 
Armstrong, manager of the Ayer & Lord Tie 
Co., which is treating large quantities of lumber 
in its plants with Wolman salts. 

Following talks by a number of the engineers 
and representatives of wood using industries, 
there was a general roundtable discussion, at 
the close of which Dr. Wolman expressed his 
sincere pleasure at having had this opportunity 
to meet these men who are so vitally. inter- 
ested in the further development of the use of 
treated lumber. This is the second visit to 
the United States in five years by Dr. Wolman, 
who will leave next week on the return trip 
to his home in Germany. 





Moore’s 1930 Calendar Now Ready. 


JACKSONVILLE, Fia., Nov. 19.—The Moore 
Dry Kiln Co.’s “darkey” calendar for 1930 is 
about ready for distribution to the lumber in- 
dustry, and will be in the mail by Dec. 10, ac- 
cording to an announcement just made by com- 
pany officials. The Moore calendar portraying 
darkey life as personified by old “Uncle ’Neas” 
has become a tradition in the lumber industry. 
Yearly hundreds of lumbermen look forward 
to receiving this interesting and unique calendar, 
and requests for copies are’ received from De- 
cember until June. 

For the last six or seven years the “darkey” 
pictures which have appeared on the calendar 
have been drawn by Jim Alley, famous as the 
creator of “Hambone’s Meditations” which ap- 
pears in the daily newspapers. Mr. Alley has 
made a picture of more than ordinary interest 
for the 1930 calendar as it treats a subject with 
which every lumberman is conversant. In this 
calendar old Uncle ’Neas is shown as the pro- 
prietor and operator of a “one-hoss” logging 
outfit. As usual, Uncle ’Neas encounters diffi- 
culties, and from these comes the title of the 
picture: “One Hundred Percent Circulation!” 

The Moore Dry Kiln Co. has for distribution 
about 18,000 calendars and copies may be had 
by writing the company either at North Port- 
land, Ore., or Jacksonville, Fla. 


TOTAL EXPORTS OF twenty-nine foreign coun- 
tries between 1913 and 1927 increased 57 per- 
cent--those to the United States by 155 per- 
cent and those to all other countries by 46 
percent. 
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1” No. 1,2 and 3 COMMON 
Boards and Shiplap 
You—your salesmen—and entire 
staff will readily see opportu- 
nities of building sales with 
this better Western Hem- 
lock. Order today— 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 









Manufacturers of 


Douglas Fir, West Coast 
Hemlock, and 
Red Cedar Products 






REPRESENTATIVES: 


S. B. Marvin, 518 Peoples Gas Bidg., 
Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 

Ray Kennedy, Sioux Falls, S. D. 
Frank Probst, °. O. Box 1187, Fargo. N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo. 
H. E. Wade. 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind. 











SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) i 


Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 


Capacity 150,000 Ft. 
Hours. 


sesh 


Cm aa 
WINCHESTER BAY LUMBER CO. 


REEDSPORT, OREGON 














The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 
<i Pine 
Selects 


General Offices and Mills: 
Soins cck, Missoula, Mont. 












THE CLASSIC OF THE LUMBER BUSINESS 

As long as there is a lumber industry, lumber- 
men, and others as well, will read and re-read “In 
Forest Land,” by Douglas Malloch, “the lumberman 


poet.” Into it the poet laureate of the lumber 
business has put the humor, philosophy and senti« 
ment of the woods and the lumber-camps. If you 
know these things, how you will enjoy this book! 
$1.25, postpaid. American Lumberman, 431 3S. 
Dearborn 8t., Chicago, Il. 


i 
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News Notes from Amelrit 


Tacoma, Wash. 


Nov. 16.—The annual banquet of the 
Tacoma Lumbermen’s Club, one of the major 
social events of the year for the Pacific 
Northwest lumber industry, will be held Dec. 
13 at the Hotel Winthrop, according to the 
decision of the club’s board of trustees an- 
nounced yesterday at the regular meeting by 
President Karl B. Kellogg. President Kel- 
logg also announced the appointment of a 
special committee to take charge of the ar- 
rangements. ‘The members of this committee 
are G. E. Karlen, of the Karlen-Davis Lum- 
ber Co.; James Dempsey of the Demsey Lum- 
ber Co., and E. G. Griggs II, of the St. Paul 
& Tacoma Lumber Co. Announcement of the 
banquet for Friday the thirteenth brought 
a chorus of humorous expostulation from 
many of the members, but no change was 
made in the arrangements. The annual elec- 
tion of trustees will be held Dec. 7 at the 
regular meeting. The new board will elect 
the officers for 1930. 

W. Yale Henry and Paul H. Jones, members 
of the committee appointed last week to take 
up the refusal of the Washington Surveying 
& Rating Bureau to reduce fire insurance 
rates in Tacoma, reported that the bureau 
has decided to rescind its original action. 
The bureau at first maintained that the city’s 
new fireboat was inadequately manned, but 
after investigation decided the crew provided 
is large enough. A blanket reduction of 
5 percent on all waterfront industrial prop- 
erty within 500 feet of the water will be 
made as soon as the new rates can be pub- 
lished. This will affect practically all the 
larger local mills, and will be an important 
saving for the city’s entire industrial system. 

George Cornwall, of Portland, was the 
guest of honor at yesterday’s meeting and 
made an address on the outlook for the lum- 
ber industry during the next few years. 

Tacoma shingle manufacturers are much 
depressed at the action of the United States 
Senate in refusing to allow a duty on 
shingles in the tariff bill now under con- 
sideration. The only hope for the shingle 
operators is that the duty will be restored 
when the bill goes to conference with the 
House of Representatives. The industry here 
was also hit when the present duty on logs 
was eliminated. 

Box shook shipments from Tacoma broke 
all records during October, according to fig- 
ures compiled by the city harbormaster. 
Water shipments ef shook during the month 
totaled 4,751 tons. The west coast of South 
America took 3,463 tons, and Australia, 745 
tons, while the rest went to domestic ports. 

The fight of the State department of pub- 
lic works against the new log tariff issued 
by the transcontinental railroads, which 
bases log rates on a scaling method declared 
by the department and by log shippers to be 
unfair, has been taken from the State courts 
to the Federal court under an order granted 
yesterday at Olympia. The case will be tried 
at Tacoma. The order was issued on the 
application of the railroad companies. The 
Associated Log Shippers have joined with the 
State in fighting the new tariff. 

More than 6,000,000 feet of logs was moved 
across Tacoma harbor early this week by the 
Foss Launch & Tug Co., which has estab- 
lished a new log storage pond under the 
bluffs on the east side of the bay. The new 
pond has space for 20,000,000 feet. The old 
Foss storage pond will be the site of the new 
grain elevator to be constructed at the 
Portacoma piers. 

The new veneer plant of Sizer & Co., now 
under construction on the site of the old 
Todd ship yard, will start operations early 
in December. The main building is 530 feet 
long and 110 feet wide, and is flanked by a 
boiler house, fuel bin and steam vats. The 
mill will cut 50,000 feet of logs in eight 
hours and will employ more than 200 men 
auu women. The piant here will cost nearly 
$300,000. Samuel A. Sizer, president of the 
company, is president of the Raymond Veneer 
Co., and’ the Raymond plant will be scrapped 
when the Tacoma operation begins. 

Wooden seats for a part of the Tacoma 
stadium have been decided on by the Tacoma 
school board, following the protests of many 


_ting only a few million feet. 


Tacomans against the bare concrete which 
has been in use since the stadium Was 
erected. 

All children resident in the tideflats district 
were guests yesterday at a party given at 
the hotel of the St. Paul & Tacoma Lumber 
Co. The Northwest Bible Schools Associa. 
tion is sponsoring the affair, which was made 
possible by contributions from the St. Paul & 
Tacoma Lumber Co., Mountain Lumber (Co. 
City Lumber Co., John Dower Lumber Co., 
and several other industrial plants on the 
tideflats. 

More than a thousand delegates to the Na- 
tional Grange, now holding its annual con- 
vention in Seattle, will visit Tacoma next 
Tuesday to see a modern lumber mill in 
operation. They will spend the morning at 
the plant of the St. Paul & Tacoma Lum- 
ber Co. 

The Wheeler, Osgood Co. has started dredg- 
ing work on the company’s waterway to pro- 
vide additional log storage space. 


Klamath Falls, Ore. 


Nov. 16.—Practically all the mills of this 
district are operating only five days a week. 
There is slightly less lumber on hand than 
at this time a year ago. Few pine mills have 
run to their capacity during the current 
cutting season, and several will be shut down 
for a longer than normal period during the 
holiday season, and for making repairs. 

The Pelican Bay Lumiber Co. stock is sev- 
eral million feet lower than it was a year 
ago, and the company has a fairly good order 
file; the plant is working five days a week. 

The Ellingson Lumber Co. has increased 
its capacity about one-third in the last few 
months. This concern specializes in pine 
siding, but also makes moldings, finish, cas- 
ing and anything in cut stock. The Elling- 
son company has had several years’ experi- 
ence in the retail field, and caters to yards 
requiring mixed cars. Plans for further ex- 
tensions have been made. At present an 
American matcher is being installed. 

The Kesterson Lumber Co. has started con- 
struction of a new mill here which is ex- 
pected to be in operation by May 1, 1930. The 
mill is designed to cut 50,000,000 to 60,000,000 
feet yearly. This company also operates 
mills at Dorris, Calif., and Grants Pass, Ore. 

The Lamm Lumber Co., Modoc Point, has 
recently. built an attractive office, hotel, room- 
ing house and several residences. The large 
tract of timber recently purchased will be 
opened up as soon as its railroad has been 
extended to reach it, and the mill cut will be 
increased when the logs from the new tract 
are available. Railroad construction work is 
being pushed rapidly. The Lamm company 
expects to cut 40 million or more next season. 

The Arvin Frame & Manufacturing Co. 
started a few months ago, and is making 
pine window and door frames, moldings and 
cut stock. Both of the Arvin brothers are 
experienced in this work. 

The new Weyerhaeuser mill is nearing 
completion, and is expected to start cutting 
about the first of the new year. 

The Algoma Lumber Co., Algoma, has about 
finished cutting the timber in the vicinity of 
Kirk and is opening a new tract closer to 
the mill. 

The Klamath Lumber & Box Co. has fin- 
ished its cut for the year and closed down. 

The Big Lakes Box Co. and Ewauna Box 
Co. have slightly less than a normal stock of 
lumber on hand. 

The Klamath Molding Co. is working 
steadily, though its output is slightly less 
than last year’s. 

The Henry Lumber Co., which was recently 
completed, is soon to close down after cut- 
The company 
expects to re-open in March, weather per- 
mitting. 

The Shaw Bertram Lumber Co. has closed 
down the Hovey mill it was operating under 
lease, but is continuing with its own mill. Its 
cut for the year will be about 62,000,000 feet. 

Klamath Falls people are much interested 
in the hearing now being held before the In- 
terstate Commerce Commission, upon the re- 
sult of which depends the building of the 
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proposed extension of the Great Northern 
railroad which is to join the Western Pacific 
railroad at Keddie, Calif. This 200-mile ex- 
tension would tap a large body of timber. 

The Forest Lumber Co., Pine Ridge, has 
about a normal stock on hand, and will prob- 
ably go down for a couple of months about 
the first of the new year. 


Spokane, Wash. 


Nov. 16.—Inland Empire mills have not been 
receiving a large volume of business, although 
practically all mills have enough orders on 
file to keep them running to capacity for some 
time. Stocks are somewhat broken, particu- 
larly in No. 2 Idaho white and Pondosa pines, 
and prices of this grade remain firm. Orders 
are perhaps not as plentiful as they were two 
weeks ago, but stocks are becoming more de- 
pleted daily, and the air drying season is over 
until spring. Only mills equipped with kilns 
will be able to put more dry lumber on the 
market this fall. There have been no changes 
in price and none are looked for in the near 
future, as mills are going into the winter with 
about normal stocks, except of No. 2 common. 
There is no doubt but that this grade will re- 
main very firm. There is no reason to believe 
there will be any changes in either Idaho or 
Pondosa pine. 

A meeting of general managers and sales 


‘managers of Inland Empire mills was held in 


Spokane Nov. 14 and 15. Practically every 
pine mill in Washington, Idaho, Montana and 
eastern Oregon was represented. No price 
changes are contemplated in the’ immediate 
future. Stock and market conditions were 
discussed. The meeting was more or less in- 
formal. 

I. N. Tate, general manager Weyerhaeuser 
Sales Co., Spokane, spoke at the regular Fri- 
day meeting of the Spokane Hoo-Hoo Club. 
He expressed the belief that the recent break 
in the stock market will have a good effect on 
the lumbef business, inasmuch as it will un- 
doubtedly release considerable money ‘for 
building purposes. Mr. Tate has just returned 
from an eastern trip. 

Wendorf & Rogers, who have been operating 
a sawmill at Grouse Creek, near Sandpoint, 
Idaho, have recently closed it down. This 
plant has been running for the last four years 
and has been sawing Idaho white pine. The 
available supply of timber has been cut out 
and the mill sold. This is but one of the mills 
operated by Wend:rt & Rogers. 

J. I. Coleman, of the Kinzua Pine Mills Co., 
Kinzua, Ore., is leaving Spokane Nov. 15 on 
an extended business trip to the East and 
middle West. Mr. Coleman expects to be gone 
three or four weeks and will visit many of 
the large distributing centers throughout the 


Seattle, Wash. 


Nov. 16.—Lumber markets here have been 
quiet this week. One wholesaler declared he 
expected volume of buying to gain, because 
of present low prices. He believes line yards 
will not overlook tneir opportunity. He stated 
that drop siding, which sold last spring for 
$35, can now be obtained for $30. Dimension, 
last spring $1.50 off rail B list, can be pur- 
chased at $4 to $4.5 off. Orders for car 
material continue normal, with the usual 
specifications asked. Clears are called for in 
go00d volume and are firm in price. Most car 
material orders call for delivery in thirty 
days. Local retail volume remains about the 
Same. Out of town millmen are seeking busi- 
ness here, but without much success. Mills 
are being offered a fair amount of business 
at present prices from eastern purchasers for 
delivery after the first of the year, but they 
are not at all keen for it under present mar- 
ket conditions. The lack of business con- 
tinues to force curtailment and the probability 
is that all mills will shut down about Dec. 15. 

The Washington Athletic Club, long planned 
as a headquarters for lumbermen, is now as- 
sured. Financing is complete, and the site of 
the huge new 21-story building is being 
cleared. Actual construction will be begun 
about’ December 15. To date the club has 
3,100 members. Approximately ten percent of 


resident members are lumbermen, as are 
twenty percent of out of town members. 
Membership will be limited to 3,500 resident 
and 1,000 non-resident members. While the 
club is a men’s organization, special facilities 
have been planned for women. 

The Elliot Bay Mill Co. has installed a num- 
ber of new machires—-a $22,900 lathe, 102 
swing by 135, one 8-drum sander, a 650-ton 
hydraulic press, several new conveyors and 
transfers, and the heaviest cutter on the 
Coast. 

The Farrell Lumber Co., whose main yard 
has been at 2109 Westlake, has removed to 
1011 Bighth Avenue, where it will have its 
only Seattle yard. 

Harry P. Kennedy, representative of several 
buyers, has removed from 538 Henry Building 
to 1154 Stuart Building. 

The Retail Lumbermen’s Credit Bureau has 
moved from 1030 Henry Building to 4424 
White Henry Stuart Building. 

A 1-story, 60x80, frame lumber shed to cost 
$6,500 is being constructed for Colby & Dick- 
inson (Inc.), on the Seattle tidelands. 

H. B. Waite, of Minneapolis, president Waite 
Mill and Timber Co., was a Seattle visitor 
last week. 

R. Lyle Dobell, of Alfred Dobell & Co, 
Liverpool, England, was here last week. 


Portland, Ore. 


Nov. 16.—The volume of business in fir 
lumber is so unsatisfactory that many urge 
a general shutdown of mills until a definite 
improvement is noted in demand. Smaller 
mills in the more remote districts are oper- 
ating later than usual this year, as a result 
of favorable weather and open roads. Buying 
has been relatively light from practically all 
consuming markets, both domestic and for- 
eign, except Europe. A slight improvement 
was noted during the latter part of this 
week. While there has been for some time a 
considerable demand for certain lines of car 
material, that outlet too has narrowed down 
considerably of late. A good deal of struc- 
tural stuff is going east, but the volume is 
not what manufacturers would like it to be. 
Tidewater mills feel the lack of foreign busi- 
ness, and this affects more or less the inland 
mills. 

From the Inland Empire, it was learned 
here today that the pine situation there is 
much the same as the fir here, with produc- 
tion exceeding orders and shipments, although 
production is only 71 percent of operating 
capacity. Orders and shipments were less 
this week than the week preceding and a little 
less than during the corresponding week a 
year ago. 

L. A. Nelson, manager of the department of 
grades for the West Coast Lumbermen’s As- 
sociation, whose headquarters are here, re- 
turned this morning from an extended tour 
of California. 

This morning the Bronson Lumber Co.’s 
plant near Estacada, about thirty miles from 
Portland, went up in flames. Up till about a 
year ago this plant was operated by Graham 
Griswold, of the Griswold Lumber Co. 


Milwaukee, Wis. 


Nov. 19.—Demand from city retail yards 
is variously estimated to be 30 to 40 percent 
lower than during the similar period of last 
year. Yard ‘business in many rural sections 
is reported normal. Industrial demand con- 
tinues fair, with furniture consumption 
slightly increased, but radio cabinet produc- 
tion lower. Prices have held firmly. Mill 
operators are talking about a considerable 
reduction in log input during the coming 
season. Many reports are coming from the 
North to the effect that buyers are endeavor- 
ing to secure long delays on shipments of 
orders, when cancellations can not be ob- 
tained. Some of the northern mills have 
shut down earlier than usual. 

The Rockwell Manufacturing Co., one of 
the largest makers of interior millwork in 
the State, has moved into new offices and 
now occupies an entire city block between 
Fifth and Sixth avenues and fronting on 
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Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 














{ We Can Quickly 
Fill Your Orders 


for all standard 
items in lumber, cass aos 
lath and shingles & ? 


Ke 


right from our 
large stocks on ‘o) 
hand. Our daily 
capacity of 225,- 


Cote 
000' lumber; 150,- 


© 
000 lath and 50,000 © ¢ 


shingles keeps well Mp 
balanced stocks. : 


White River Lumber Co. 


ENUMCLAW, WASH. 


HIGH LNE STRUCTURAL 
DOUGLAS FIR 


Saves Space—No Bulk, yet Strong. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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Vest Pocket Ready Reckoner A, 3"c'! vst 


pocket manual 

including a lumber calculator for standard sizes, log rules, 

ted va of lumber and miscellaneous useful lumber 
tabulations. id, 50 cents 
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Jiffy Service” for 
Eastern Buyers 


Our new plant is specially equipped 
to manufacture Old Growth Yellow Fir 
finish, mouldings and other items in Fir 
Uppers. In addition to modern ma- 
chines, we also have a battery of the 
latest improved type of Moore Dry 
Kilns which dry our lumber to a 
definite, uniform moisture content. 


Eastern dealers will appreciate our 
“jiffy service” on straight or mixed cars 
over all transcontinental railroads. In 
addition to Fir items, you can 


Include Plywood 
In Mixed Cars. 


Take advantage of our excellent 
facilities on your future orders. 


WASHINGTON 


VENEER 


COMPANY 
Olympia Washington 









K. D.Window and Door Frames 
We Can Also Frame parts 
Garage Doors 


: House Doors 
Furnish 


Cut Door Stock 
Plywood or Veneer Panels. 


Porch Columns 
Porch Newels Porch Rails 
Balusters and Baluster Stock. 


Straight cars or mixed with 
yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 











LL. HOTELS LL...) 


DAVENPORT 
HOTEL iteadquarters tor 


Lumbermen of 
Spokane, umbermen o 


the Northwest 
U. s. As 











Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearbors St., CHICAGO 


Park street in Milwaukee’s south side indus- 
trial district. 

J. P. Kowski, of the Rockford Furniture 
Co., Rockford, Ill., was appointed chairman 
of the woodworking section of the Rock 
River Valley Safety Conference at a meeting 
of thirty-five factory executives and safety 
experts, who met at Madison, Nov. 13-14, to 
formulate plans for the meeting to be held 
at Madison, May 6 next year. 


Duluth, Minn. 


Nov. 20.—With mill stocks in many cases 
below normal, operators in the Head of the 
Lakes area are looking forward to a busy sea- 
son replenishing supplies. Some mills are 
short on certain items, while others have a 
good supply of these. For the most part, 
however, dimension stocks are in short sup- 
ply. There are not a great many advance 
orders on hand, a situation which is normal 
for this time of year. Shipping instructions 
are awaited for a large amount of orders 
placed by industrials earlier in the season. In- 
quiries are reported light by the majority of 
operators, and most of the mill men say they 
are making special efforts to obtain orders. 

The total stocks on hand at this date at all 
the northern mills approximate 400,000,000 
feet, although this figure is more or less of 
an estimate, since only those mills which are 
members of the Northern Pine Manufacturers’ 
Association make definite reports. Items in 
surplus supply include 1x8-inch 16-foot com- 
mon, 5/4 No. 4 common, 2x6-inch No. 2 com- 
mon and 1x4-inch Nos. 1 and 2 Norway. In 
short supply, generally speaking, are 6/ and 
8/4 shop, 12-inch Nos. 1 and 2 common, all se- 
lects, dimension and timbers, and inch No. 1 
common white pine. 


Kansas City, Mo. 


Nov. 19.—Conditions in the lumber market 
appear to be favorable for a continuance of 
present volume of business until after the 
holidays, when sales managers expect a con- 
siderable increase in demand. Prices have 
sagged about as much as they are going to 
on most items, unless production should be 
increased. There is more uncertainty about 
West Coast woods than about southern prod- 
ucts, probably because there is better organ- 
ization and co-operation in the southern field. 
The country yards are the mainstay of this 
market, city demand being very spotty. The 
weather so far has favored building opera- 
tions in the country and another week of it 
will bring stock of most yards to a low point 
close to inventory-taking time. 


Minneapolis, Minn. 


Nov. 19.—Shipments of northern pine are 
on the upturn, as shipping instructions are 
received for orders placed earlier in the year. 
Such orders, for the most part, came from 
industrials, but snow fencing and late autumn 
repairing are showing seasonal activity. 

The northern white cedar market is season- 
ably inactive but manufacturers are not con- 
cerned over this, since they are devoting most 
of their energies to woods work. Stocks of 
large posts are in short supply, and other 
sizes are not heavy. Prices remain firm. Pro- 
duction is going full blast, operations being 
aided by excellent weather with little snow to 
date, and heavy frosts. 

Most of the business handled by the Twin 
City sash and door mills is for remodelling 
jobs and winter preparations. Prices, rather 
low for some weeks, remain unchanged. 

The demand for hardwood lumber in the 
Twin Cities is almost at a standstill, but 
wood consuming industries are expected to 
come into the market before the first of the 
year. Most of the manufacturers, it is re- 
ported here, are optimistic over prospects. 

With completion of residences reaching a 
low point for the year, there is little activity 
in the lath market. There are few available 
green balsam lath. Some white pine lath are 
moving. Production of balsam is getting un- 
der-way in the North. There is little call for 
jack’ pine. 

W. H. Badeaux, divisional sales manager in 
the Northwest for the Chicago Mill & Lumber 
Corporation, has opened offices at 1519 Foshay 
Tower, Minneapolis. The company is mer- 
chandising the new insulation “Weatherwood” 
through the retail lumber dealer. 





LL. 


St. Louis, Mo. 


Nov. 18.—Orders for southern pine are 
scarce. It is difficult to get shipments made 
on account of heavy rains, which are reporteg 
to have been general throughout the South, 
Because of the lack of buying, manufacturers 
have reduced prices 50 cents to $2, and tran. 
sit cars are $1 lower. While the transit lists 
have been kept down by the rains, occasiona} 
shipments help to swell the number unsold, 
especially when buying is light. Industria] 
trade is light, and automobile manufacturers 
are instructing that shipments be withheld. 
Building demand is slow. 

The smaller hardwood yards in St. Louis 
are having some business, and are buying to 
replenish their stocks with more confidence 
than they have shown for weeks. The 
larger yards, which specialize in carload 
shipments direct from mills, say that busi- 
ness is quiet. 

J. Carl Anderson, sales manager Gideon- 
Anderson Co., hardwood manufacturer, ac- 
companied by his wife and child, has gone 
to California on a trip that will combine 
business and pleasure. 


Macon, Ga. 


Nov. 18.—Roofer demand is still very slow. 
Prices are as last reported. Production has 
not stopped, but it is at the lowest point in 
many months. There is still a feeling among 
roofer manufacturers that around the first of 
the year there will be a decided improvement 
in the market. 

Longleaf pine manufacturers in southwest 
Georgia and southeastern Alabama have had 
hot weather to contend with during the last 
week, and this has a tendency to slow up pro- 
duction. There is still a pretty fair demand for 
longleaf and a steady movement from the 
mills. Prices are unchanged, according to 
local wholesalers, who are buying quite lib- 
erally for their connections in the North and 
East. 


Jacksonville, Fla. 


Nov. 18.—Domestic demand in the pine mar- 
ket is largely for mixed cars of yard and 
shed stock. There have been a few nice or- 
ders placed for No. 1 common and Bé&better 
4-inch flooring and 6-inch bond siding; also 
some No. 1 common finish. Shortleaf roofers 
are moving slowly and prices remain the 
same. Export demand for longleaf continues 
much more satisfactory than domestic. An 
increasingly large volume of business is being 
received from Cuba, Europe and South Amer- 
ica. There is also a good demand for long- 
leaf car decking and framing, which should 
increase materially. 

Demand for cypress continues somewhat 
unsatisfactory. Prices are unchanged. The 
common grades are in good demand and tank 
continues strong, with small stocks available 
at the mills. Selects in 6/ and 8/4 are weak, 
and there is plenty of 4/4 stock in all grades 
at the mills. The demand for 4-foot No. 1 
lath is greater than the available stock, and 
prices are strong, this item being sold readily 
at $5 to $5.50, mill. 

Southern hardwoods are moving in about 
the same volume as they were a.week ago, 
with no changes in prices. The best demand 
is for sap gum, which continues strong. Red 
gum, is moving slowly, and is weak. Some 
magnolia and maple are going to the automo- 
bile trade, and furniture plants are taking a 
small quantity of the gums. The export trade 
is considerably better than the domestic. 


Norfolk, Va. 


Nov. 18.—There has been a slight improve- 
ment in the North Carolina pine market. 
One good feature is that prices remain about 
the same. Millmen are not pleased with the 
present level, but it is better than a lower 
one. 

There has been a fair demand for 4/4 edge 
No. 2 and better band sawn, but most of this 
is moving by water to the North and East. 
Rail mills have not been doing much .either 
in band or circular stock, although their 
prices are very reasonable. Edge 4/4 No. 3 
continues to move well in the southern States. 
No. 2 and better 4/4 stock widths have been 
moving out at a fair rate. Plants having 
planing mills are selling quite a bit of stock 
widths dressed, and thus keep their unsold 
surplus very low. No. 3 4/4 stock widths 
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have been selling a little better recently. 
There have been inquiries for 5/, 6/ and 8/4 
No. 2 and better edge and stock widths, but 
orders are slow in developing. The other 
items on the good rough lumber list have 
peen inactive. 

Several small cargoes of 4/4 edge No. 1 box, 
kiln dried band sawn rough, have been sold, 
and included in these were lots of 5/ and 6/4 
edge box, 4/4 No. 1 stock box, and other 


items. Box makers taking rail shipments are 
puying little. Good air dried box is still 
scarce. Edge 4/4 No. 2 box has been moving 


better, several rather large sales of rough 
and dressed having been booked for water 
shipment. No. 1 4/4 stock box continues to 
move well in all widths. Prices continue 
firm. No. 2 4/4 stock box has not been moving 
so well. There has been a better demand for 
5/ and 6/4 edge box rough both in the 


South and in the East. Box bark strips, 4/4 
have not been active, yet the price holds 
steady. 


Very little activity has been noticed in 


flooring, thin ceiling and partition. Moldings 
are in better demand in both pine and 
cypress, but the price is low. Kiln dried 


roofers have been moving well, but demand 
for air dried is very light. Wholesalers who 
have bought a short time back are finding it 
difficult to move cars promptly and in many 
instances are taking a loss on _ transits. 


orders for upper-grade items. 
are well covered by orders. 

Several good inquiries are out for car ma- 
terial. Trouble is experienced in placing 
orders for 1x6-inch 5-foot No. 1 roofing, and 
1x4-inch 5-foot No. 1 roofing is in limited sup- 
ply. Most mills are sold well ahead of 1x4- 
inch, 9- and 10-foot B&better car siding. In 
these lengths, 6-inch is available in only 
limited amounts—18-foot is decidedly scarce. 
The mills are offered orders for 2x6-inch, 18- 
foot B&better lining at $76 for 15-inch, and 
$80 for the same item dressed 1%-inch. 
Orders for crating and box shook continue 
unusually plentiful for this time of year. 
Finish and trim are moving in fair volume. 
Although demand from the automotive indus- 
tries is at a low ebb, some concerns are buy- 
ing to cover current requirements. 


Flooring stocks 


Shreveport, La. 


Noy. 18.—The lumber market is dull. De- 
mand continues about as slow as any of the 


southern pine mills have yet experienced. One 
bright feature is railroad demand for long- 
leaf car decking and other items, which is 


capacity of mills able to supply 
them. Rain last week has been unusually 
heavy and has interfered with shipments, 
especially those of the smaller units. Retail 


taxing the 
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Huge quantities of lumber are being used in construction of this immense sports arena, now near- 
ing completion at Miami, Fla. 





Rough and dressed sizes for structural work 
have been moving a little better, but small 
framing have been very quiet. 


Warren, Ark. 


Nov. 18.—Production and shipments will be 
More nearly balanced this week than for the 
last two months, due to holidays and other 
curtailment of operations. Order files are so 
low that it may be necessary to put planing 
mills on a 5-day schedule; they are operated 
as much as possible now to produce fuel. 
There has been a slight increase in business, 
which was 25 percent ahead of the average 
for the previous two weeks and about equal 
to production. Wet weather has slowed up 
logging operations, but the mills have a good 
supply of logs. 

Some improvement in price is noted on 
l-inch common, particularly 8- and 10-inch 
No. 2 shiplap, which are selling at 50 cents 
to $1 higher, as wet weather has hindered small- 
mill operators, a number having closed down. 
Small-mill stocks in shipping condition have 
been considerably reduced. There is still con- 
siderable dimension available at small mills; 
especially in 2x4-, 6- and §8-inch, running 
largely 12- to 16-foot, strong on No. 2 grade, 
but 2x10- and 12-inch are available in only 
Small quantities at any mills, especially in 
No. 1. Longer lengths are rather scarce. 
With buying for the new year sure to start 
soon, most mills are going to have trouble 
taking care of the average run of mixed-car 


buyers are apparently all trying to reduce 
their stocks before annual inventory, and are 
buying only for immediate needs. The mills 
are slowing up production all they can, with- 
out lowéring their organizations to a state of 
inefficiency. 

Hardwood demand is slowing up. 
however, are firm. 


Philadelphia, Pa. 


Nov. 18.—The softwoods are being quoted 
at fluctuating prices, all of which are low and 
there is no indication that the building field 
will show any signs of marked activity dur- 
ing the next few weeks. Hardwoods, how- 
ever, are in greater demand in the Philadel- 
phia district, especially by the industrials. 
Gum and the swamp hardwoods have been 
active, the biggest orders coming from the 
furniture and radio factories in eastern Penn- 
sylvania and southern New Jersey. After the 
holidays a large amount of commercial and 
industrial building will get under way. Maple 
flooring is selling in good volume, many or- 
ders being received from contractors who are 
building schools, hospitals and other public 
institutions. 

At the November meeting of the Lumber- 
men’s Exchange of Philadelphia, it was de- 
cided to continue to meet each month, and the 
suggestion that only quarterly meetings be 
held was unanimously voted down. Features 
for the winter sessions were outlined. Fred- 
erick W. Johnson, of the Chamber of Com- 


Prices, 


merce, was one of the speakers, and outlined 
the plans of the city and business interests 
for the development of the Hog Island site as 
a super airport. Thomas R. Marshall, of the 
cllwood Allen Lumber Co., and James A. Fin- 
ley, of the J. A. Finley Lumber Co., denounced 
scant-size shippers and those who make a 
practice of raising grades. 

The quarterly meeting of the Philadelphia 
Wholesale Lumber Dealers’ Association was 
held at the Penn Athletic Club, and plans were 
rounded out for a busy fall and winter. 

Vice President Warren D. D. Smith, of the 
Lumbermen’s Exchange, represented the lum- 
ber interests of this city at an enthusiastic 
meeting of commercial and civic organiza- 
tions, sponsored by the Philadelphia Chamber 
of Commerce, which was held last Friday 
night in the Bellevue Stratford Hotel. Presi- 
dent Philip H. Gadsen, of the Chamber of 
Commerce, pointed out in a very able address 
the importance of all the various trade groups 
in the city. He suggested that these organ- 
izations, totaling 296, be co-ordinated in such 
fashion that any great movement toward the 
betterment of Philadelphia would be consid- 
ered by a committee representing each one of 
the groups. J. Gibson Mcllvain has been ap- 
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Buyers for 
Planing Mills 
and 
Woodworking 

Factories 


will find some very attractive values in 
our high quality, carefully milled 


NO. 2 SHOP AND BETTER 
California White Pine 


Write us now about your lumber requirements 
and ask for stock list. Our annual production 
of 35,000,000 feet insures prompt service. 


Feather River Lumber Co. 


DELLEKER, CALIF. 
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SURVEYS 


CurRTIS A. MARSTON Co. 


Efficiency Engineers 
Box 687 SAN JOSE, CALIFORNIA 


TIME STUDIES 


Logging —Lumber Production and Handling 


INCENTIVE WAGE PAYMENT PLANS 
FOR MINIMUM OPERATING COSTS 
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EXPORT SHIPPERS— 
CARGO and PARCEL 
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1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 
CABLE ADDRESS, all offices, FIREXCO 


Cc. I. F. OFFERS 


on Request 
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The Lumberman’s Actuary 


By JOHN W. BARRY 


The new eighth revised 
edition has 504 pages. 
It shows at a glance 
the value of any num- 
ber of feet at any 
rice between $6 and 
i50 per thousand feet. 
Thus: at $6, $6.25, 
$6.75, $7 and so on to 
$100; at $191, $102 and 
so on to $125; and at 








$125, $130 and $135 
and so on to $150. 

It also shows the total 
feetage in any num- 
ber of pieces from 1 to 
2,000; for all thick- 
nesses, as 1 inch, 1%, 
1%, 2, and up to 12 
inches, and for any 
width from 2 to 24 
inches. 


It contains tables for figuring the cost of 
any quantity of lath or shingles at $4 to 
$15.75 a thousand. I: is used for figuring 
moldings, lumber bills, car freights, car in- 
voices, yard inventories, odd sizes, wages etc. 
The Actuary does a man’s work and does it 
accurately. 

One feature of the book is the epecially de- 
vised, linen faced cut-in index which brings 
all sizes and prices under the eye at a glance. 
All lengths on the one page. 

In addition the Lumberman’s Actuary has a 
table of measurements of wall board in 32- 
and 48-inch-widths, a table showing the square 
feet in the ceiling and four walls of rooms 
of various sizes and tables estimating the 
quantities of various items of lumber, shin- 
gles etc. required for the covering of given 
surfaces; a table of area of openings, weights 
of lumber etc. 

Useful tables of nails, kinds and quantities 
required for various work, and a number of 
other tables of information which the retail 
lumberman or builder often require are in- 
cluded % 

The Actuary when closed is 4% inches x 8% 
inches x 1 inch, a handy pocket size. 


Price, Eighth Revised Edition, bound in Leather 
postpaid, $10 
Illustrations of sample pages for the asking 
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pointed a member of the reorganization com- 
mittee of the Philadelphia Chamber of Com- 
merce. 

Henry Palmer, prominent Langhorne lum- 
ber dealer, has been selected by Gov. Fisher 
to serve, with fourteen other business men 
from Philadelphia and three from the Pitts- 
burgh district, at the annual convention of 
the National Rivers & Harbors Congress, to 
be held Dec. 10-11 in Washington, D. C. 

E. Frank Pine, Blackwood lumberman, was 
sworn in as sheriff of Camden County, New 
Jersey, last Tuesday. He will serve three 
years. 

The Gillingham Co. has discontinued its lo- 
cal lumber yards, and merged them with its 
yard at Paoli. The main offices and show 
rooms are now at 5818 North Broad Street. 

J. L. Buckley, field secretary of the Penn- 
sylvania Lumbermen’s Association, and Mrs. 
Buckley, are being congratulated on the ar- 
rival of a son, born Saturday, Nov. 9. 

George Bent, of the Sterling Lumber Co., 
and Mrs. Bent, announced the arrival of a 
son on Monday, Nov. 11. 

F. A. Dudley, of the Sterling Lumber Co., 
has returned from a two weeks visit in Flor- 
ida, where he attended to business at his cy- 
press and longleaf mills. 


Boston, Mass. 


Nov. 19.—New England wholesalers have 
been experiencing a fair inquiry for Pacific 
coast fir and hemlock. There is very little de- 
mand for eastern spruce dimensicn or random 
lengths, but prices keep just about steady, 
due to very limited production. Merchantable 
spruce boards 5-inch and up, 8-foot and up, 
D1S, are a little easier, having been offered 
within a few days at $34.50. It is now pos- 
sible to buy 1%-inch spruce lath at $5.35. 
Shingles are just about as last week. South- 
ern pine flooring is quiet but steady. The 
8-inch air dried roofers continue to be gen- 
erally quoted $28.50@29. Pondosa pine is in 
moderate demand only, and there is some 
variation in prices. It is possible to buy 
Idaho white pine at concessions. 

G. T. McLean & Co.’s offices in Bangor, Me., 
have been moved to the Graham Building. 

The Woodstock Lumber Co., of Boston, be- 
gan operations this season at the Eagle Lake 
mill in Maine on April 15, and the plant is 
still running at capacity, producing eastern 
spruce dimension, slab lath and white cedar 
shingles. 


New York, N. Y. 


Nov. 19.—New York lumbermen are not 
talking for publication, but it is not difficult 
to discern a spirit of hopefulness, if not out- 
right optimism, in conversations with whole- 
salers and retailers. The lumbermen believe 
that the underlying structure of business is 
sound and some even see a betterment of the 
industry as a result of the recent collapse of 
stocks. The local lumber market was not ac- 
tive today, but there is still the favorable 
fact that prices are holding their own in al- 
most all items. One may still find retailers 
who will say: “We are not complaining.” 

Robert C. Thackara, chairman the Inter- 
coastal Lumber Conference, has announced 
that the open rate on eastbound intercoastal 
lumber shipments will continue through Jan- 
uary. The rate has been open since July 1. 

Word has been received in New York that 
the annual meeting of the Lumber Dealers’ 
Association of Connecticut will be held at 
Strucks Tavern, Middletown, Conn., on Dec. 9. 
. The Hudson County (N. J.) Lumbermen’s 
Club will hold its third annual banquet to- 
night at the Elks Club. Union City, N. J. 

Effective on Nov. 25, the wholesale lumber 
firms of Hamlin, Jones & Eaton (Inc.), and 
the Frost & Davis Lumber Co. will be merged 
under the name of the latter concern. Offices 
will be in the Woolworth Building. The Frost 
& Davis company was organized in 1911 by 
the late William G. Frost and associates. 
Hamlin, Jones & Eaton began business in 
1925. The Frost & Davis company maintains 
an office in Montgomery, Ala., and both firms 
have distributed both softwoods and hard- 
woods. In the enlarged organization, Charles 
M. Hamlin will be in charge of the hardwood 
and hardwood flooring department, and John 
T. Wagner, who has been with Hamlin, Jones 
& Eaton, will continue his activities as a 
member of the sales force. 

The H. Hermann Lumber Co., of which 
Henry M. Susswein is president, has leased 


a 
for ten years, beginning next April 1, a tract 
on the Harlem River, which lies on the south 
side of 125th Street and 313 feet east of Firgt 
Avenue. The contract includes all riparian 
and dock rights, at a rental of $17,000 a year 
Many lumber firms located in this distrigt 
have been compelled of late to move their off. 
ces and plants because of the acquirement of 
parts of their sites, or entire properties, by 
the city. The Hermann Lumber Co., in its 
contract, makes provision for adjustments ip 
the event the city at any time takes part of 
the premises for any reason whatsoever, 

Harold A. Lake, well known to the lumber 
trade in New York and New England, has re. 
cently become an assistant to Edward Rich. 
ardson in the Boston office of the Southern 
Pine Sales Corporation. 


Pittsburgh, Pa. 


Nov. 19.—Very wet weather last week has 
slowed down retail business, and yards are 
buying less from the wholesalers. Rains in 
the southern States have had a serious effect 
on mill operations and on shipments, espe- 
cially from small mills which produce No, 2 
and better boards and dimension. There have 
been no particular price changes noted in 
southern pine in the last ten days. 

The retailers are hopeful that the recent 
break in the stock market will release more 
money for mortgages, lack of which has been 
a big handicap to builders in the last year, 
Collections are very slow; wholesalers report. 

Prices on California sugar pine remain firm 
with volume of business only fair. The same 
applies to California white, Pondosa and Idaho 
pines. Wholesalers with mill connections in 
the West report that stocks of the pines are 
smaller than in several years, but some of 
the hot pond mills are able now to run all 
winter. Suspensions by mills not equipped 
with hot ponds will depend on the weather. 

F. A. O’Sullivan, of the Red River Lumber 
Co., Westwood, Calif., is calling on the trade 
here this week. 


Toronto, Ont. 


Nov. 18.—The effect of the stock market 
crash is the chief subject of discussion in the 
lumber trade in Ontario. There is a practi- 
cally unanimous opinion that nothing but 
good can result to industry generally. To 
date, the retailers of Ontario have had an ex- 
cellent year and the wholesalers have done 
moderately well. White pine continues in 
good demand. Hemlock, spruce and jack pine 
are weak. Western stocks are in an uncer- 
tain condition. Improvement in the price of 
fir would probably be reflected in increased 
buying, but dealers seem to be holding off 
to see which way the market is going to go. 

The mill of the Canada Power & Paper 
Corporation, Ottawa-Laurentide division, at 
Pembroke, Ont., which recently closed down 
for the season, almost established a record 
for the Pembroke district this year. The cut 
was about 25,000,000 feet of lumber, which, 
with some 4,000,000 feet sawn for the com- 
pany at the mill of the Pembroke Lumber Co., 
make a total of almost 29,000,000 feet. This 
is considerably more than has been turned out 
in the plant for some years, and is believed to 
be more than has ever been cut in Pembroke 
by one: mill working a single shift. Bush op- 
erations on about the same scale as last win- 
ter afe now under way, and the company ex- 
pects to saw about the same amount of stock 
next year as in the present season. 

The Hawkesbury Lumber Co., Hawkesbury, 
Ont., report that its cut of lumher Jagt season 
exceeded ‘that of 1928 by about 20 percent, and 
its stock at the present time is about the 
same as that of a year ago. The Hawkesbury 
Lumber Co. did not operate in the bush last 
winter, and is not putting in any camps this 
season, having disposed of its limits some 
time ago. 

J. T. Donnolly has recently been appointed 
manager of sales for the entire Dominion of 
Canada, for the P. B. Yates Machine Co. 
(Ltd.), with headquarters at Hamilton, Ont. 
Mr. Donnolly has been connected with the P. 
B. Yates company for the last twenty years, 
and formerly was in charge of its Toronto 
office. W. Roy Boake, son of G. W. Boake, re- 
tail lumber dealer, Toronto, will represent the 
company in Toronto and the territory for- 
merly covered by Mr. Donnolly. 

Walter Ellinger, of Minneapolis, secretary 
of the Northern Pine Manufacturers’ Associ- 
ation, recently paid a visit to member mills 
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ls 
of the association, including the plant of the 
Carpenter-Hixon Co., at Blind River, and 
ghevlin-Clarke Co., at Fort Frances. He also 
made a call on J. A. Mathieu (Ltd.), Rainy 
Lake. Mr. Ellinger reports that the Carpen- 
ter-Hixon Co., Blind River, and the Shevlin- 
Clarke Co., Fort Frances, are both trade 
marking and grade marking all their lumber, 
except grades below No. 3. 

Frank Horning, associated with the Hope 
Lumber Co., has removed his office from the 
Federal Building and is transacting business 
from his home in the Upper Canada Apart- 
ments, Lonsdale Road and Lawton Avenue, 
Toronto. 

The staff of the R. Laidlaw Lumber Co., To- 
ronto, has formed a bowling league consisting 
of four teams, which hold weekly meetings at 
the Runnymede Recreation Club. 


Laurel, Miss. 


Nov. 18.—Continued rains for two weeks 
have forced the pine mills in this. section to 
curtail production. One of the local mills 
lost three days last week due to washouts 
along its logging railway. It is impossible to 
furnish air dried stocks. The supply of kiln 
dried stocks is limited. Orders last week 
were fairly plentiful. Most of them were for 
mixed cars from the retail yard trade. The 
mills are several days behind with their ship- 
ments. The export market is fairly active, 
with upper grades moderately strong. Sawn 
timber is active and there seems to be some 
increase in the number of inquiries received 
for prime and sap. 

Rains have interfered severely with the 
manufacturing and shipping of hardwoods. 
Practically all of the small hardwood mills 
in this section are down, and the larger mills 
were seriously handicapped. With the swamps 
all flooded, it is practically. impossible to log. 
The mills will resume shipping just as soon 
as the stocks are dried out somewhat. This 
forced curtailment tends to nelp the market 
price. 

George Schmidt and Italo Scorza, of Genoa, 
Italy, were prominent lumber visitors to Lau- 
rel last week end, and were guests of East- 
man, Gardiner & Co. 

Murray H. Bissell, sales manager for the 
Marathon Lumber Co., is attending to busi- 
ness in the North. 


Albuquerque, N. M1. 


Nov. 18.—The Albuquerque lumber yards 
will close at 1 o’clock next Saturday after- 
noon to enable the entire forces to attend the 
closing sessions of the Mountain States Lum- 
ber Dealers’ convention. 

The lumber yard in Holbrook of the Cooley 
Lumber Co., Charles P. Cooley, manager, has 
been bought by the Foxworth-Galbraith Lum- 
ber Co., of Amarillo, El Paso and Phoenix, and 
with line yards in Texas, Oklahoma, New 
Mexico and Arizona. Mr. Cooley, the son of 
the founder of Cooley (now McNary), Ariz., 
and pioneer manufacturer there, has been for 
many years identified with either the produc- 
tion or retailing of lumber in eastern Arizona. 

Alex. Craig, in charge of the Santa Fe Rail- 
way lumber yard in Albuquerque, and his as- 
sistant, W. H. Modlin, are busy with a force 
of men unloading eighty-five cars, approxi- 
mately 1,500,000 feet, of fir. It is mainly for 
car decking, and is principally 2%-inen, in 


‘lengths from 9 to 26 feet. 


To complete its present order for the Santa 
Fe Railway of almost a million ties, the Mc- 
Nary plant of the Cady Corporation is pro- 
ducing 4.000 ties a dav besides tue Outypuc oO: 
the Standard (Ariz.) mill. 

The Standard Timber Co. is cutting 1,500,- 
000 ties on the west fork of Smith’s Creek, 
Wasatch national forest, northeast Utah. This 
company is also cutting ties on Horse Creek, 
a tributary of the Green River in western 
Wyoming, where it drove 125,000 ties to the 
— Pacific loading plant at Green River, 

yo. 

Lew Caldwell, Bernalillo, N. M., is produc- 
ing hewed ties and piling this winter, but 
ey probably secure a mill and resume saw- 
ng. 

George W. York, vice president of the 
George E. Breece Lumber Co., is in Cleveland, 
Ohio, his former home, on business. 

Col. George E. Breece left Sunday for San 
Francisco to confer with representatives of 
the Interstate Commerce Commission on log 
and lumber freight rates. 


Vancouver, B. C. 


Nov. 16.—Japan continues to buy consider- 
able quantities of lumber, especially large 
squares, for December-January shipment. 
The outlook from this quarter is very favor- 
able. Freight rates have advanced approxi- 
mately $1 a thousand during the last week. 
Demand from China and Australia continues 
very quiet. The mills in general plan con- 
siderable curtailment during December and 
early January. 


Atlanta, Ga. 


Nov. 19.—Both retailers and wholesale dis- 
trinuters here say the softwood market is 
slow. It is the high grades of pine that are 
holding their own, there being practically no 
buying of Nos. 2 or 3 common. Demand for 
No. 1 common air dried remains moderate. 
High grade dimension stock is steady, but 
demand is small. Prices are weak every- 
where. Shortleaf is inactive, and considerable 
losses are reported in some quarters through 
stock deterioration. The majority of roofer 
mills are pianning a temporary shutdown un- 
til buying catches up on the cut and prices 
strengthen. Retail yard stocks are lower than 
for some time, and dealers are buying oniy 
of necessity. Wholesalers anticipate increased 
orders for replenishment. Retailers are sell- 
ing orly small lots needed in early winter re- 
pair work. Although there is an enormous 
amount of construction in Atlanta, it is chiefly 
of large buildings requiring structural steel 
and concrete, and little lumber is being bought. 





— SRA RBBRAAAAABE 


Hymeneal 


SLOAT-BURNS. Charles W. Sloat, head of 
the Sloat Lumber Co., of Watertown, N. Y., 
and Miss Elizabeth Mary Burns, also of 
Watertown, were married in that city on Nov. 
16. Mr. Sloat is a well known athlete and re- 
cently played with the Red and Black foot- 
ball team. He is also a member of the Cres- 
cent Yacht Club, of Watertown. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,730,484. Tool for treating saw teeth. John 
A. St. Clair, Indianapolis, Ind. 


1,730,707. Stump puller. James C, Williamscn, 
Cordele, Ga., assignor to Ross-Meehan Foundries, 
Chattanooga, Tenn. 

1,730,714. Rotary cutter-head for woodworking 
machines. Torval J. Anderson, Chicago. 

1,730,782. Device for preventing and counter- 
acting the warping of woodwork such as doors. 
Max A. Reens, Amsterdam, Netherlands. 

1,730,841. Feed for woodworking machines. 
Laurence E. Blood, Boston, Mass., assignor to S. 
A. Woods Machine Co., same place. 

1,731,093. Saw. Francois Bouquet, Bellevue, 
Idaho, 

1,731,176. Safety guard for band saws. Em- 
mett W. Ross, Camden, N. J. 

1,731,398. Process of impregnating timbers. 
Theodore W. Smith, Indianapolis, Ind. 

1,731,443. Process of impregnating timbers. 
Theodore W. Smith, Indianapolis, Ind. 

1,731,452. Shingle finishing machine. Roy A. 
Clark, Vancouver, B. q 

1,731,599. Band saw wheel. Carl E. Tannewitz, 
Grand Rapids, Mich. 

1,731,675. Sawdust feeder. John J. McCoy, Mil- 
ton, Ore. 

1,731,933. Crosscut saw jointer. Phillace Morin, 
Seattle, Wash., assignor to Morin Saw Gauge 
Manufacturing Co., same place. 

1,731,970. Hoisting apparatus (for logs). Theo- 
dore Carlson, Seattle, Wash. 

1,732,119. Automatic combined turning lathe 
and sander for woodwork. Abner L. Brown, El- 


kin, N. C., assignor to Ab. Brown (Inc.), same 
place. . 
1,732,132. Saw sharpening machine. Henry 


Marshall,. Cleveland, Ohio. 
1,732,217. Power operated grain door table. 
Francis Brest and Otto Hervig, Laurel, Miss, 


Trouble and Litigation 


PITTSBURGH, PA., Nov. 19.—The Harris 
Construction Co., lumber dealer of California, 
Pa., is in bankruptcy, with Referee in Bank- 
ruptey W. R. Dennison, of Washington, Pa., 
in charge of its affairs. The Fluke Co. (Inc.), 
lumber dealer of Altoona, Pa., is also in 
bankruptcy. 


C2 PORTLAND, ORE. Co 








When You 
Need FIR 


Long Dimension 
Plank, Timbers and 
Long Joists 


WRITE OR WIRE, 


The Griswold Lumber Co. 


Failing Bldg, PORTLAND, ORE. 


Service 





Quality 





Griswold-Grier Lumber Co. 


SALES AGENTS: Evergreen Lumber Company. 




















ORDER MIXED CARS 
AND SAVE MONEY 





Mouldings, Casing, 
PINE Base, Frame, Material 

Turned Balusters, 

Table Legs, Etc. 


Our Pine is grown in California and Southern 
{ Oregon 








Gutter, Mouldings, 
FIR Columns, Finish, 

Casing, Base, 

Turned Stock, Etc. 


Also Doors, Plywood, Flooring, Ceiling and Fir 
Uppers. 


Harty Manufacturing Co. 











PORTLAND OREGON 
Woodworkers Since 1888 








OUR SPECIALTIES 


5/4x4 Vertical Grain Porch Flooring 
Vertical or Mixed Grain Finish 
Vertical Grain Stepping 


MOULDINGS — Factory Stock 


All made from the finest of 


Old Growth Douglas Fir 


of soft texture, dried in strictly modern dry kilns. 


ROYALS, PERFECTIONS, XXXXX Red CedarShingles 
Mills: Raymond, Washington 


WILLAPA LUMBER CO. 
Sales Office: Failing Bldg., PORTLAND, ORE. 











Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables All editions have full cut- 
in index Desk size, 300 pag--s. 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6 00; brown imita- 
tion leather, $3.00. Pocket edition, 3x6 inches, 
with cut-in indexes. 


In Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edg:, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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Northern Woods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








JACKSON & TINDLE, Inc. | 


Mills at Pellston and Munising, Mich. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 


Prompt Shipments. 


Main Office, BUFFALO, N.Y. 
Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINL and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 


of Northern Hardwoods 








~_ 
” arrcmamn 


17 








Every Lumberman 
Should Have This Book 


x “Tote -road and 
fae the ~~ = 

ume of verse by Mr. 
TOTE-ROAD Malloch now ready 
AND TRAIL for delivery, is the 

; 4 7 most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man. w:th the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v elcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in ciota. golie wtamped and witr -ilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50 


American Lumberman 











OOUCLAS MALLUCH 




















431 8S. Dearborn St.. CHICAGO. ILL 











NECROLOGICAL RE 





THOMAS A. CARROLL, advertising mana- 
ger for E. C. Atkins & Co., Indianapolis, Ind., 
for the last sixteen years, died very sud- 
denly Nov. 18. Mr. Carroll had left the office 
apparently in good health and was driving 
his brother home for lunch when taken sud- 
denly ill. His brother was obliged to take 
the wheel and hurry him to the Methodist 
Hospital. On his arrival at the hospital 
death had apparently overtaken him. The 
physicians, however, revived him, but without 
permanent success as he died at 9:30 that 
evening. The immediate cause of death was 
a blood clot on the brain. His daughter had 
been married on the 16th, and was away on 
her wedding trip. 

Mr. Carroll was born in Beaver Falls, Pa., 
51 years ago, and lived there until 1913. 
His business association in Beaver Falls was 
with Emerson, Smith & Co., saw manufac- 
turers. He went to Indianapolis in 1913 and 
became associated with E. C. Atkins & Co. 
Mr. Carroll was a regular contributor to sev- 
eral hardware and lumber magazines, and 
was a member of the Optimists Club, Cham- 
ber of Commerce, Knights of Columbus, 
Columbia Club, Advertising Club of Indian- 
apolis, and SS. Peter and Paul Cathedral. 
He was also an officer of the Association of 
National Advertisers. He was a man of 
strong personality and character, and his 
work always carried the stamp of individ- 
uality and thoroughness. 

He is survived by his mother, a wife, son, 
and three daughters. 





WILLIAM LAWRENCE MORLEY, a mem- 
ber of the Buffalo, N. Y., wholesale lumber 
trade for a nuinber of years, died on Nov. 15 
at 5122 University Avenue, Chicago, aged 52. 
He had been ill for about three weeks. He 
was born in Indiana and settled in Buffalo 
about seventeen years ago as a representa- 
tive of the W. M. Ritter Lumber Ca. Later 
he was a salesman for Mixer & Co. and for 
Southern Pine interests, after which he es- 
tablished his own wholesale lumber busi- 
ness with an office in Ellicott Square. He 
became much interested in radio,- first as an 
amateur, during which time he designed 
many sets, and later he took an engineering 
position with the King Radio Co., manufac- 
turer in Buffalo. Several months ago he 
located in Chicago and was connected with 
the Temple Radio Co. While in Buffalo he 
was much interested in Boy Scout activities 
and was a leader in the local movement. 
Surviving are his wife, Mary Twigg Morley, 
and daughter, Clara Margaret. 


JOHN W. MAHAN, assistant secretary- 
treasurer of the F. Weyerhaeuser Co., whole- 
sale lumber dealer of St. Paul, Minn., and a 
resident of St. Paul for more than 40 years, 
died of pneumonia in the Miller hospital in 
that city, Nov. 12. Mr. Mahan was 64 years 
old and had been ill about three weeks. He 
had been associated with the Weyerhaeuser 
interests for more than 35 years. Besides his 
widow, Mrs. Hortense B: Mahan, Mr. Mahan 
is survived by a daughter, Miss Marjorie 
Mahan, who resides with her mother, and 
a brother, John H. Mahan of Philadelphia. 
Mr. Mahan was a member of the Masonic 
order and was a member of Summit Lodge, 
St. Paul. He also was a Shriner, member of 
Hoo Hoo, Knights Templar, and the Scottish 
tites order, and active in the St. Paul 
Athletic Club and the Kiwanis Club. 


LUTHER M. R. WILLIS, an attorney of 
Baltimore, Md., who was prominently con- 
nected with various lumber concerns of that 
city as legal advisor and administrator of 
estates, died at his home in Guilford, a Balti- 
more suburb, on the afternoon of Nov. 9. 
It is said that, though not a lumberman, Mr. 
Willis had more extensive lumber interests 
than almost any other man in Baltimore. He 
was held in high esteem and had been asso- 
ciated with William D. Gill & Son, William 
C. Scherer & Co., Lewis Wagener Co., and 
other concerns, looking after the legal busi- 
ness and having considerable financial inter- 
est in these and numerous other concerns. 
His death was caused by pneumonia. He is 
survived by a widow, two sons and one 
daughter. 


EDWARD LEE TRAYNU\M, president of the 
Ewing-Traynum Lumber Co., of Atlanta, Ga., 
died on Nov. 18 at his home in that city at 
the age of 41. He had been ill about six 
months. Mr. Traynum had a wide acquaint- 
ance in the lumber irdustry and his death 
will be mourned throughout Georgia. Funeral 
services, held at the home on Nov. 20 were 
attended by a large delegation from the Geor- 
gia Lumber, Millwork & Building Material 
Dealers’ Association of which he was an active 
member. Lumber firms from all over the 
State sent floral tributes. Mr. Traynum was 
a native and life-long resident of Atlanta 
and had been in the lumber business there 
almost continuously since completing his edu- 











cation at the University of Georgia about 


twenty years ago. He began his career with 
the Traynum Lu'nber Co., founded and oper. 
ated by his father, the late W. L. Traynum 
Following the death of his father about ten 
years ago, Mr. Traynum removed to south 
Georgia engaging in the lumber business there 
kut returned after five years to Atlanta to 
organize the Ewing-Traynum Co. 


HORACE R. ADAMS, president of the H.R 
Adams Lumber Co., of Antioch, Ill. and for 
many years prominent in the business affairs 
of that place, died in the Henrotin_ Hospitaj 
in Chicago on Saturday afternoon, Nov. 2, fo]. 
lowing an operation. Mr. Adams was 47 
years old and was born in Kenosha, Wis. He 
moved to Antioch about 18 years ago and 
entered the lumber trade, in which he pros. 
pered. Mr. Adams never married and is 
survived only by a sister, Miss Ethel A, 
Adams. Funeral services were held at the 
home in Antioch, Thursday, Nov. 7, under 
auspices of the Knights Templar, with buria] 
in Kenosha, Wis. Services at the grave were 
in charge of the Masonic order. 


J. VICTOR BUCKLER, who had been en- 
gaged in the hardwood trade at Baltimore, 
Md., and other places in the East for a num- 
ber of years, died on the family estate in 
southern Maryland suddenly on Nov. 14 of 
heart trouble. Mr. Buckler had complained 
in the morning of not feeling well, and had 
been urged to stay in bed and rest. His wife 
went downstairs to bring his breakfast, and 
when she returned he was dead. Mr. Buckler 
was about 50 years old and had served as 
salesman for a number of concerns, among 
them the R. E. Wood Lumber Co. and the 
Continental Hardwood Lumber Co. For a 
time he operated as the Buckler Lumber Co,, 
and also represented several mills, 


JOHN MURDOCH, of Indianapolis, Ind., for 
years in the lumber and building material 
business at Washington, Ind., died suddenly 
in the yard of his home, presumably of heart 
disease. He had been in failing health for 
the past year but it was not thought his 
illness was serious. From 1901 until three 
years ago he was in the lumber business. 
He went to Washington, from Shelbyville, 
Ind. His firm was Known as the Murdoch 
Lumber Co. He was 65 years old and is sur- 
vived by a widow and an adopted daughter. 


A. L. HARRIS, aged 58, one of the best 
known lumbermen in east Texas and a 
pioneer resident of Beaumont, died in a 


sanitarium there Friday morning Nov.: 15. 
Mr. Harris was a veteran employee of the 
Kirby Lumber Co., having become associated 
with Mr. Kirby when he was constructing 
the Gulf, Beaumont & Kansas City railroad. 
For a time he was assistant general sales 
manager, later mill manager and recently, 
on account of failing health, was looking 
after the Kirby interests in Beaumont. 


DAVID PEMBER, believed to be the oldest 
of the pioneer loggers in Wisconsin, died at 
the age of 98 at his home in Onawa, Iowa, 
Nov. 12. He went to Clark County, Wiscon- 
sin, in 1885 and headed many lumbering 
projects in the region between Neillsville, 
Black River Falls and Merrillan. During 
that time he maintained a farm on the old 
“tote road,” which ran from Black River 
Falls to Neillsville which was a headquarters 
for the loggers. He was _ affectionately 
gaowy to his Wisconsin associates as “Uncle 

ave.” j 


LEWIS H. ROSS., 74 years old, a_ well 
known lumber merchant of Baldwin, L I, 
died Nov. 15 at his residence, 210 Pine Street, 
Freeport, L. I. He had been in the lumber 
business for more than thirty-five years. He 
was formerly associated with the firm of 
Ross and Randall, Freeport. He was a promi- 
nent mason. Mr. Ross is survived by _ his 
wife, Carrie; two daughters, Mrs. J. E. Clark 
ey Julia C. Ross, and one son, Elliott 
P. oss. 


EDWARD BANTA, about 50 years of age, 
member of the firm of W. C. Banta Lumber 
Co., at Pleasureville, Ky., died of heart 
trouble on Nov. 12, at his home in that city. 
He o> been in the lumber business most 0 
his life. 


NOAH T. CULP, 69 years old, for the last 
twenty years in the lumber business at 
Foraker, Ind., died recently at his home there. 
His health had been poor for the last year. 
He was born in Elkhart County, Indiana, an 
had been a member of the firm of Culp 
Weaver. He is survived by the widow, a son, 
three brothers and a foster sister. 


WILLIAM R. PATTIE, vice president and 
secretary of the Minneapolis Sash & Door 
Co., died recently at his home in Minneapolis. 
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Mr. Pattie was born in Madison, Ind., and 
went to Minneapolis in 1886. He is survived 
py his wife, Ella M. Pattie, a sister, two 
nieces who live in Indianapolis, and two 
nieces in Los Angeles, Calif. 


F. C. LANGANS, of Picket, Hyde & Lan- 
gans, wholesale lumber dealers of Johnstown, 


Pa., died on Tuesday, Oct. 29, after a brief 
illness. Death was caused by pneumonia 
which developed following an operation. Mr. 
Langans was one of the best known lumber- 
men in western Pennsylvania and was the 
last surviving partner of his firm. He was 
past 70 years old, but had been in good 
health up to a few days before his death. 





Business Changes 


CALIFORNIA. Dos Palos—Hayward Lumber & 
Investment Co. sold to Malm & Angle Lumber Co. 

Eureka—Eureka Lumber & Mill Co. changing 
name to Cottrell Moulding Mill. 

Livermore—H. Arendt & Co. sold to Progressive 
Lumber Co. 

KENTUCKY.  Louisville—The Louisville Par- 
quetry Flooring Co. has changed its name to Ply- 
wood Products Co. 

Louisville—Fred G. Jones & Co. succeeded by 
0. O. Byron & Co. 

Mount Sterling—Mount Sterling Lumber Co. con- 
solidated with Hazard Lumber & Supply Co. of 
Winchester. 

Versailles—Chenault & Eades succeeded by B. F. 
Chenault. 

LOUISIANA. Jonesboro—E. S. Foster bought 
interest in Jonesboro Lumber & Supply Co., and is 
in active charge. 

NEW MEXICO. Silver City—Crescent Lumber 
Co. succeeded by Foxworth-Galbraith Lumber Co. 

NEW YORK. Walden—Cameron Lumber Co. 
succeeded by Walker Coal & Lumber Co. 

NORTH DAKOTA. Columbus — Dahl-Walter 
Lumber Co. sold to Piper-Howe Lumber Co. 

OHIO. Alta—C. C. Constance & Sons Lumber 
Co. succeeded by Alta Lumber & Supply Co. 

TEXAS. Beaumont—Barber Lumber & Mfg. Co. 
sold to Burrus Lumber Co. 

Littlefield—-Turner Brewer Lumber Co. sold to 
Foxworth-Galbraith Lumber Co. 

Lubbock—Ben Oglesby Lumber Co. succeeded by 
T. A. Gale Lumber Co. (Inc.) 

Wilson—W. A. Brasher succeeded by Foxworth- 
Galbraith Lumber Co. 

UTAH. Helper—The Helper Lumber & Hardware 
Co. succeeded by Helper Lumber Co. (Inc.) 

WASHINGTON. Hoquiam—F. W. Daniels and 
others have purchased the manufacturing plant of 
the American Door Co. 

Montesano—Victor Matthews sold to I. Taylor. 


WISCONSIN. Kaukauna Lumber Co. 
succeeded by A. C. Neufeld. 


BRITISH NORTH AMERICA 
ONTARIO. Kirkland Lake—Kirkland Lake Lum- 
ber Co., recently granted charter with authorized 
capital of $40,000, has sold its retail yard to Hill- 
Clark-Francis (Ltd.), of New Liskeard, Ont., and 
is now operating a mill at Cheminis, Ont. 


Incorporations 


ARKANSAS, Waveland—Waveland Lumber Co., 
incorporated, 

CALIFORNIA. Los Angeles—The A-1 Wood- 
yearning Corporation, incorporated; capital, $75,- 








Union 


DELAWARE. Wilmington—The Burnett-Wyes 
Lumber Co. has obtained a Delaware charter with 
an authorized capital of $200,000 to engage in the 
general lumber business. The main offices for cor- 
porate purposes will be at Wilmington. 

GEORGIA. Savannah—Forest Purchasing Co., 
incorporated. 


_INDIANA. Edinburg—Amos-Thompson Corpora- 
tion, incorporated; capital, 10,000 shares, no par 
value; a reorganization of the Thompson Veneer 
Co.; to manufacture and do a general business in 
veneers and lumber products. 
Indianapolis—Capitol City Wooden Box Corpora- 
tion, incorporated; to manufacture and sell wooden 
boxes, barrels, packing cases. Alex Alexander, for- 
— of the Alexander Box Co., one of the direc- 
rs. 


IOWA. Williamsburg—The Conroy Lumber & 
Grain Co., incorporated; capital, $20,000. 

KENTUCKY. Hodgenville—Dougherty Lumber 
Co. increasing capital from $10,000 to $20,000, 
Charles J. Hubbard, of Hodgenville, recently pur- 
chased the business, a retail concern. 

MASSACHUSETTS. Boston—States Sash & Door 
Co., incorporated; capital, $5,000; to manufacture 
and handle lumber specialties, including building 
finish; Bella Furman, of Dorchester, president, and 
Ruth Spevack, Roxbury, clerk. 


MISSISSIPPI. McComb — Mississippi Plywood 
Corporation, incorporated. 
MISSOURI. Kansas City—The Hauber Cooper- 


age Mfg. Co., incorporated; capital, $25,000. 
NEW YORK. Bronx—Rilroth Lumber Co., in- 


corporated; capital, $10,000; Jos. Rothman, 527 
Tinton Ave. ' 


Middleport—Robertson 
capital to $75,000. 
NORTH CAROLINA. Rosemary—Rosemary Lum- 
er Co., incorporated; capital, $10,000. 

OHIO. Cleveland—The Oiler & Schmeidel Co. 
(Ine.), incorporated, capital, $10,000; to deal in 
lumber at wholesale and retail. 

OREGON. Lorane—The Addison Lumber Co., in- 
Corporated; capital, $20,000. 

PENNSYLVANIA. Wilkinsburg—Butler County 


Lumber Co. increasing 





Lumber Co., incorporated; capital, $20,000; will do 
business in Butler; address A, R. Mathieson, 1014 
Wallace Ave., Wilkinsburg. 

SOUTH CAROLINA. Charleston—The South 
Carolina Lumber Co., incorporated; capital, $25,000. 

TEXAS. Beaumont—Burrus Lumber Co., incor- 
porated; capital, $20,000. 

Houston—E. E. Stone Lumber Co. 
capital from $50,000 to $60,000. 

San Antonio—T. E. Barnes Lumber Co., incorpo- 
rated; capital, $24,000. 

WEST VIRGINIA. South Charleston — South 
Charleston Lumber Co., incorporated; capital, $25,- 
000. 

WISCONSIN. Marinette—Goodman Lumber Co. 
increasing capital stock to $2,750,000. 


New Ventures 


ARKANSAS. Clarksville—The James L. Stice 
Handle Co., of Fayetteville, Ark., plans establish- 
ing handle plant here. 

COLORADO. Fort Collins—Carl Trostel Lum- 
ber Co. has erected buildings and has opened its 
new lumber yard on Linden St. 

LOUISIANA. Jonesboro—The sawmill of the G. 
S. Farmer Lumber Co. has begun operations with 
daily capacity of 30,000 feet. 

NEW YORK. Cold Brook—Lafayette Herkimer 
Mfg. Co. recently began furniture manufacturing 
business. 

TENNESSEE. Morristown—Art Wood Carving Co. 
recently began business. 

Obion—The Neely Mfg. Co., of Collierville, re- 
ported to move its small dimension manufacturing 
plant to this point. 


TEXAS. Bledsoe—E. R. Hart Lumber Co. re- 
cently started in the retail lumber business. 

Fort Worth—James M. and George Forsyth, of 
McKinney, are backing plan to establish a school 
furniture plant here. 

Houston—Karl L. Dahlgren has started a fur- 
niture plant at 3512 Polk St. 

WASHINGTON. Bremerton—Conrad Johnson has 
opened a retail lumber business. 

WISCONSIN. Appleton—Lieben Lumber & Mill- 
work Co. recently began business, 

Kaukauna—C. R. Raught has begun a basket 
and veneer manufacturing business. 


New Mills and Equipment 


DISTRICT OF COLUMBIA. Washington—The 
Hechinger Co., of Sixth and C streets, Southwest, 
has started erection of a $10,000 lumber and mill- 
work plant; will consist of one building 60x200 
feet, and another, 40x200 feet, equipped with con- 
veyors, cross-cut and rip saws; jack trucks and 
other facilities for expeditious handling. 

KENTUCKY. Louisville—The Brown Wood Pre- 
serving Co., a subsidiary of the Brown & Sons 
Lumber Co., has begun erection of a large creo- 
soting plant to employ several hundred. 

MARYLAND. Hagerstown—The Victor Cooler 
Door Co. (Inec.) has let the contract for erection 
of $125,000 addition to its plant. 

OREGON. Baker—The Oregon Lumber Co. plans 
additions to plants here and in Bates to cost 
about $250,000, including construction of lumber 
shed in South Baker, 75x1,000 feet, and dry kilns 
at Bates: power plant also being installed. David 
Stoddard, manager. 

Horton—Horton Lumber Co. will rebuild saw- 
mill. 

WASHINGTON. Ardenvoir—C. A. Harris & Son, 
sawmill and box factory, is putting in new equip- 
ment at cost of about $24,000. 

Seattle—Washington Box & Veneer Co., of Puy- 
allup, plans erection of a plant on East Marginal 
Way to manufacture fruit and vegetable contain- 
ers; dredging operations under way. 

WISCONSIN. Eau Claire—Factory building be- 
ing erected for the Eau Claire Box & Crating Co. 


Casualties 


KANSAS. Kimbal—Porterfield-Weatherbie Lum- 
ber Co., loss by fire in lumber yard, $10,000. 

MASSACHUSETTS. Arlington Heights— The 
woodworking plant of the MacFawn, Barry Co. 
badly damaged by fire. 

Cambridge—Parker & Page Lumber Co., loss by 
fire in sheds. 

NEW YORK. Hawkinsville—The excelsior mill 
of Walter C. Brant was destroyed by fire with 
loss of $40,000. Mill will be rebuilt at once. 

SOUTH CAROLINA. Greenwood — Greenwood 
Lumber Co., loss by fire. 

TEXAS. Dallas—Dallas Cooperage & Wooden- 
ware Co., loss by fire, $150,000. 

WASHINGTON. Bremerton—Navy Yard City 


increasing 


Milling Co., loss by fire in lumber mill, $50,000; 
plant owned by Perg Bros. 

Colville—Fred Draper Lumber Co., loss by fire in 
sawmill, $20,000; mill will be rebuilt. 

La Conner—La Conner Shingle Mill, owned by 
Percy Miller, loss by fire, $5,000. 
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Hour 
Service 


We specialize in helping dealers 
within 600 miles of St. Louis cut 
their stock investment and step up 
their turnover. 


Results are what count. If you 
could reduce your stock investment 
20 or 25%, and double your turn- 
over you’d be interested wouldn’t 


you? Others are doing it. 
Seidel has the stock. 27 R. R.’s 
to ship over. Most local lot orders 


loaded out in 10 hours. That’s 


service, 


If it’s used in building, 
we sell it. Write or wire. 


Sen 


LUMBER Co. 
a St. Louis, Mo. 














Tidewater Red Cypress 


Our mills manufacture Genuine Tidewater 
Red Cypress. They have complete Planing 
Mill facilities enabling us to ship mixed 
cars Finish, Mouldings, etc., quickly. 


Along with our Cypress we can furnish 
SHORT LEAF PINE FINISH 


SAP GUM MAGNOLIA 
RED GUM POPLAR 
TUPELO ASH 
MAPLE OAK, ELM 


Let Us Serve You 


GULF RED CYPRESS CO. 
13th Floor Barnett National Bank Building 
JACKSONVILLE, FLA. 











Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 














CENTURY, FLORIDA 











White Pine 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CoO. 
Pittsburgh. Pa. New York, N. Y. 





IDAHO 
MINNESOTA 
WESTMONT 











Wat to. 











78 


AMERICAN LUMBERMAN 


November 23, 1929 





We wanted 


to handle the | 
most popular and hest 








ERIO 


by ths trade mark 





a 





Genuine 
White Pine 
Sills and Casi 
Sse! 
¥ ri. si 
' White Pine for 2 Styles and Sizes 
PERMANENCE J BEAUTY 
Weathertight for '| Available at jobbers 
HOME COMFORT |° for CONVENIENCE 
5 Standardized Quantity Production for ECONOMY 
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The F. A. Requarth Co., of Dayton, Ohio, 
had good reason for being particular in their 
selection of the window and door frames 
they would handle. As Mr. Earl L. Requarth 
explained in a letter to us, “We wanted to 
handle the most popular and best made 
frame in order to satisfy our customers and 
retain our high standard of quality to 
which we have adhered for the past fifty 


years.” 


“After investigating the many makes we 

ut in a stock of your frames. Andersen 

eed have become an important part of 
our business.” 


Continuing, he gives some of the reasons 
why Andersen Frames have been an asset 
to the Requarth Company: “The conver- 
sion features you embody make your frame 
very complete, enabling us to convert regu- | 
lar stock stud wall frames to brick veneer \\ 
or solid brick. Also, we have received many | 
compliments on your noiseless pulley.” 








Below are listed additional reasons why | 
Andersen Frames build business for dealers. I\ 
May our representative outline our propo- \ 

a 9 ° “ ° \ 
sition to you? Write us, or wire collect, if 
you wish to have him call. Wee 






easter to SELL.....\ 
NS 
1) Patented, noiseless, long- (5) Standardizth stylet and 
wearing Andersen pulleys sizes, convertible for all ar- \ ~ 
used exclusively. chjtcetural needs. - 


«\ \@ Genuine soft White Pine MS “‘Meachenitite Mika  ~ 
\\ \\ —— and casings—last a & tributed t songlr ft jobbers 
VAN jotime. Me located for service to 
\ (3) \P: ee ented e-weather- dealers” 
\\ bight featuresincludin st 

\ \ Mlove for wide blind-stop. (2) Dependable because 

as -—" guaranteed by a reliable 

manufacturer. 


rte accuracy of mill-—~ 
rig Bs ves re-fitting time and 

pense. “A frame’ up in (8) The Andersen Trade Mark 
1 minutes.” ~ is die-stamped in every sill. 


FRAMES 


A a 





AndewWen FRAME CORPORATION., Bayport, Minn. 
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Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended Nov. 16: 
Flooring Finish, All 10-20’ Partition Casing and Base No. 2 Shortleaf Shiplap 

1x3” E.G.— BGbeger Rough: - 1x4”— mer oe Dimension S1S1E No. 2 (all 10-20’): pe 

0-20’... 67.66 1x6”... .eeee . f and 6”..... . Ox O*. Wess 22.86 | _,158" ....ee5 » 88 
Babtr, 6170 ee: Le | Labret 46.54 | SOME ----000ee gma BEE gyn ionebe 58.55 | hale 22°89 No, ‘1 (10-20): 
Se, &, 6-80’..... 31.50 1x6 and 10”.. 47.50 Fencing, S18, 10-20 5 and 10”.... 65.00 | rey 24.00 ix A seeccece oe. 78 
ov nip fae 8 —6— ay A J th 18&20’...... 25.88 OEE . 
s3* ¥.G.— 1x4, 6&8". 59.25 No. 1- No. 1 Dimension ” , en ie 
Babtr, 10-207... 41.20 o/s, oy 2 ee ts - 36.48 s181E 2x 6", 10/...... 19:10 | Nog {all 6-20"): || 
No. 1, 10530 34.00 | 6/4 &, 8/4x4, OS ghia ' Short- Long- | aaa: <M eet .. 17.70 
No > . ew «eee 57.75 Ea ee 17.51 ‘ - leaf leaf  *) — 20.20 Longleaf Timbers 
1x4” E.G.— 6/4 & 8/4x5, 1x6” 18.27 2x 4”, 10’. 25.82 30.00 ee oe eee 21.17 No. 1 Sq. B&S 
B&btr, 10-20’... 67.25 BOOe aoe OES | pee *******" . 12’. 24.92 27.36 | aaNet 21.08 gas, 20° and 
No. 1, 6-20’..... 48.25 B&better Surfaced: 1x4” ........ 14.80 16’. 25.81 32.00 eee 23.47 under: 
No. 2, 6-20"..... 36.50 | 1x4” oo... eee SEE” i cccses OOO 18&20’. 28.64 28.25 18&20’...... 24.15 LEIS 29.15 
1x4” F.G.— 1x6” inaharawie 48.87 2x 6”, 10’. 25.29 .... | 2x10”, 12’...... 22.00  -cscvasees 33.97 
B&btr, 10-20’... 41.79 1x8” ..... i+ 49.01 Boards, S18 or S25 12’. 22.64 25.00 16’...... 24.23 a0" nwnccenad 44.05 
No. 1, 10-20’.... 35.64 1x5 and 10 54.33 | No. 1 (all 10-20’): 16’. 23.55 26.00 Far 24.76 sen Ee 
No. 2, 10-20’.... 24.71 ae Siar" 66.31 aes 34.34 18&20’. 26.37 28.00 | 2x12”, ie reecwa 19.78 No. 1, 6/8”, 4°.. 3.68 

Ceiling 5/4x5, 10&12”. 78.87 1510” Site Sb tae ee.33 2x 8", 1 ryt 16’...... 34.62 Byrkit Lath 
ext", 10-20’— — 6/4 & 8/4x4, sat ain No. 2 (all 10 to 20’): 16’. 24.48 27.00 S000 6550: 28.91 ‘ —_ oe seeeee ee 
Non d 2.2002211 30193 | 5/4 @ sivas,” 1x10” ress ae 18620". 25.93 ....|  o. 3 Dimension Car Material 
ok Beater: 18.80 ‘ 5 oo, ae 71.00 | 1x12” ....... 6.66 | 2x10”, 42. 33.53 ape Ae 13.50 | (All 1x4 & 6”): 

Drop siding apfacea:  anag | NGaBSOU EH! sony | anman go bho | BRP Se ve80 | Bape ss: 1898 
1x6”, 10-20’— ixe” ina a sesits 44.00 1x10” SS 17.61 | 2x12”, 10’. 39.50 Car Sills 12 and 14’... 47.00 
SE wcceesaen 40.80 he 43.70 a” saceses 18.56 12’. 32.69 31.00 | S4S sq. E&S— No. 1— 
ag. Ra paceetesastee 39.28 1x5 and 10”.. 49.16 | No. 4, all widths 16’. 32.49 Up to Tae 34-36’. 36.00 S & WW vccexs 39.00 
SE eciktadwae 24.84 SE Gaieaas 61.50 and lengths.. 7.50 18&20’. 33.14 _ Up to 10”, 40-41’ 48.00 | No. 2 random.. 21.41 

















ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 

Inch— oa 6” 8” 10” 13” 
 ?.? \s -16’..$52.00 $56.00 $56.00 $72.00 $87.00 


btr.,* 6-16’.. 51.00 55.00 65.00 67.00 82.00 
No. i, 6-16’.. 50.00 54.00 64.00 
No. 2, 8-16’... 42.50 41.50 41.50 41.50 49.00 


No. 3, 8-20’.. 34.00 36.50 37.50 37.50 39.00 
No. 4, 4-20’.. 32.50 34.50 35.50 35.50 35.50 
5”&6/4— 4"&wadr. 4, 6&8” 10” 13” 
D&btr., 6-16’....$72.00 $74.00 $77.00 $87.00 
No. 1&btr., 6-16’. 66.00 68.00 71.00 81.00 
No. 1, 6-16’..... 62.00 64.00 67.00 177.00 
For 5/&6/4 in No. 2, 4-inch, add $7; 6-inch, 
add $9; 8-inch, add $6; 10- inch, add $8; 12-inch, 
add $6; in No. 3, all widths, add $6; No. 4, $4. 
§Furnished when available. 
*Contains 40 to 50 percent D&better. 
Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10-*o0t 
Dé&btr., 4-inch..$28.00 BB, 4-inch.......$18.00 
6-inch.. 31.00 6-inch....... 21.00 
sg ont pine lath, 4-foot: No. 1, $7.75; No. 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 16.—Eastern prices, per 
thousand (shingles packed by the square are 
ee ene 5 cents over straight car 


prices) f. o. b. miil are as follows: 
First Grade, Standard Stock 
Straight Mixed with 
cars cedar lumber 
Extra stars, 6/2....$ 2.00@ 2.20 $ 2.10 2.30 
Extra clears, 5/2.. «ee 215@ 2.40 2.40 2.65 
nT ectiea\e aie wien -00@ 3.40 3.35 3.75 
ic icy gta gr 3.40@ 3.50 3.50 360 
Perfections ........ 4 oo 4.50 4.25 4.50 
| eee 8.50@10.00 8.50@10.00 
Dimensions, 5”, 5/2. 2.90@ 3.25 


First Class, Rite-Grade Inspected Stock 


Extra clears, 6/2....$ ett 2.35 
Extra clears ....... 2.90 3.10 
os ee 3.50@ 3.60 
peers .00 
Perfections ........ 1.90@ 2.05 


Second Grades, Standard Stock 


Common stars, 6/2. ‘$ 1.10@ 1,25 $ by te 1.25 
Common stars, 5/2. 1.45@ 1.55 


Common clears.:.... 2.05@ 2.10 y 8@ 2.20 
British Columbia Stock, Seattle Market 
i ntuské tanner $ 3.40 
8 SP RSROG EE - 4.00 
EBurekas ......... . 4.80 
Perfections ....... - 5.00 
yals ¢eeveqgece aa 





INLAND EMPIRE PINES 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Nov. 20.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, Nov. 20. Reports of prices shown 
on S2S include sales of stock worked other 
than S2S on which the prices have been re- 
duced to an S2S basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced to the 
random length basis by using the sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow. 
Pondosa Pine 
INCH SELECTS AND COMMON S2S— 
6” had 10” 13° 


C selects RL....$57.94 $52.83 $65.00 
D selects RL.... 40.75 41 8 
No. 1 com., AL.. 39.50 é 
No. 2 com., AL.. 26.06 25.06 25.91 30.62 
No. 3 com., AL.. 20.40 20.83 21.25 21.35 

Suop, S2S, 5/4 and 6/4— 

No. 1, $34.83 No. 2, $24.83 No. $19.50 

SELEcTS, S2S, 5/4 and 6/4, 4” and I A 

C select RL, $55.27 D select RL, ot. 75 

BEVEL SIDING, C, 6-inch $34 

No. 4 Common, S2S RW RL............ 15.09 


Idaho White Pine 
INCH SELECTS AND CoMMON s$2s— 


_ 
a 
o 
bo 
nw 


8” 10” 12” 
C selects RL....$80.00 $80.00  .... $108.00 
D selects RL.... 47.43 48.74 $58.17 80.00 
No. 1 com., AL.. 46.75 46.02 51.94 75.20 


No. 2 com., AL.. 
No. 3 com., AL.. 


34.67 34.74 34.91 41.07 
25.70 25.36 25.06 31.3 


Sees, De, C. Ses ccc ccccceecssncs $43.00 
No. 4 Common, S2S RW RL............ 19.76 
Larch and Fir 
ie. 3. Ghee, Te | BG as oon cc sasacce $8.07 





POPLAR BEVEL SIDING 


Louisville, Ky., Nov. 18—The poplar bevel 
siding market continues firm, but is quiet, and 
expected to remain that way until after the 
first of the year. Prices f. o. b. Louisville 


read: 
No.1 No. 2 
; FAS Select com. com 
SE, fackannneae 2+ - $50 $40 $30 $24 
rr ieee Se 38 28 22 
GE «car orveve tan 36 24 18 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 20.—F. o. b. mill |? 
on actual sales of fir, Nov. 15, 16 and.18, di- 
rect only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B Bé&btr Cc D 
Re 55550 6 eterna $41.50 $42.50 $29.50 o0ee 
De Lcesdspencene onan 40.25 cose eec5 
Re”) «(fee eeebaes agian 46.00 seee cece 
Plat Grain Flooring 
} ee ren ae ens 24.75 18.75 esos 
Se acadectaneus aaa 34.50 30.50 cose 
Mixed Grain asiigend 
ee toss he eases ie ee coos | S16,50 
‘Ceiling 
METS. Gian leg oui aie ane 24.00 19.25 eoce 
Se ark eneenn nae re 24.25 18.00 are 
Drop Siding, 1x6” 
BM si ceadvebawnae eeee 32.50 28.75 coco 
ae eee sale 30.75 27.50 oon 
fener rena 18.50 
Pinish; Kin Dried and ‘Surfacea 
1x6” 1x8” 1x12” 
ENN: nad iaasnewwrame $47.00 $44.25 $58.50 
Common Boards and Shiplap 
1x6” ixt” wit? tmiy* 
| Ae ee $16.50 $18.00 $17.50 $20.50 
OS eee 11.00 12.00 12.50 14.50 
GE ack vee ae ata 8.00 8.75 8.75 onee 
Dimension 

12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 

No. 1, 2” thick— 


4”. $17. 25 $17 50 $19.50 $20.25 $19.75... 

6”. 16.75 17.00 18.25 18.50 18.75 $21. 15 $23. 00 

8”. 17.25 17.50 18.50 19.50 19.00 22.50 22.50 
10”. 18.00 18.25 19.25 19.00 19.50 22.75 24.50 
12”. 18.75 19.00 19.50 19.50 19.50 22.50 23.00 
2x4”, 8’, $17.00; 10’, $17.50; 2x6”, 10’, $16.25 


Random— 2x4” 2x6” 2x8” 2x10" 2x12” 
No. 2 ...$11.25 “ 00 $10.75 -™ ” $11.75 
No. 3... 8.00 00 re eoee 
No. 1 B.A Timbers 
3x38 to: 4213” to 30’ surfaced ...cccove $20.00 
Sab to 12eES* to 40° TOMER. cciccccecesss 18.50 
5x5 to 12x12” to 40’ surfaced ......... 19.50 
Pir Lath 
ee ee A. errr rr eT TT eee $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
EF. neds oid tirwh POR Ree Deak ene $42.00 
GE CIN Na sony pineiialh ak abla ub eten a eis eae 39.25 





SOUTHERN PINE TIES 


New York, Nov. 18. 
tions on southern pine railroad ties f. o. b. 
New York: 





Hoos’ 





wi STASUtE = CES" ox 


al 
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WEST COAST SPRUCE 


[Special telegram to AmertcAn LuMBERMAN] 


Portland, Ore., Nov. 19.—The following are 
prices for mixed. carlots prevailing here tuday: 


Finish— ee aed stock— 
BRIS" .ccceeGOK00 4/4 -$33.00@35.00 
1x4—10” .... 50.00 aa woe + +4 = rod 

Bevel sidin oa . 

v ne | 27.00 8/4 . 87.00 wr 


1%4x6”, Flat gr. 26.00 Fe 
Vert. gr. 31.00 Green box 16.50@19.00 


WEST COAST LOGS 


[Special telegram to Amertcan LumBerman] 


Portland, Ore., Nov. 19.—Log market quota- 
tions: 


Fir, yellow: No. 1, $22@23; me. 2, $17@18; 
No. 3, $12@13; peelers, $28@32 

Fir, red: Ungraded, $14@16. 50. 

Cedar: $15@18. 

Hemlock: Rar: 9@11. 

— = , $26@32; No. 2, $20@24; 
3, $13. 


Everett, Wash., Nov. 16.—Log quotations: 

Fir: No. 1, $26; No %, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only, $19; lum- 
ber logs, $33. 

Hemlock: No. 2, $12; No. 3, $10. 

Spruce: No. 1, $26; No. 2, $19; Ne. 3, $13. 





Vancouver, B. C., Nov. 16. 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. 

Cedar, shingle booms, $26; $20 and $11. 

Hemlock: $11. 


NORTHERN PINE 


Duluth, Minn. Nov. 18.—Following are 
prices on northern white pine f. o. b. Duluth: 


Common Rough Sone and FPencing— 





Latest log mar- 





&12ft. 14 ft. 16 ft. 

ey 3, BW ncaccses 549.00 49.00 $53.00 
1x 5 or 6”. 51.0 51.00 53.00 

ES cccccce 55.00 55.00 53.00 

1X10" .cccccece 61.00 58.00 57.00 

UE1S" .nccccce 83.00 81.00 81.00 

Wo. 3, ix 4” ...¢ 38.00 38.00 43.00 
1x 5 or 6” 39.00 39.00 42.00 

1X BY owccccce 41.00 40.00 39.00 

| eer ree 43.00 41.00 39.00 

ESIE” occcccce 53.00 49.00 48.00 

2 eS eee 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 

ISO occcccee 33.00 33.00 33.00 

2Z107 occccce 34.00 33.00 33.00 

BX1S" .cccccee 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1. 50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 


No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8- inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4- inch and wider, $28.00. 


Mo. 1 Piece ore. $151E— 


12’ 14’ 16° 18&20’ 
ao. $35. So $33.50 $32.50 $33.50 $35.50 
2x 6” .... 33.50 33.50 32.50 32.50 34.50 
2x 8” .... 35.50 35.50 33.50 33.50 35.50 
2x10” .... 37.50 38.50 38.50 38.50 39.50 
2x12” .... 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 


Siding 4- and 6-inch, 4- to 20-foot— 


Copedinn 

Bé&btr. Cc E 
snes wes $41. 00 $35.00 $26, 00 $15. 00° rit 60 
- scsxseee 45.00 40.00 30.00 13.00 34.00 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., 
No. 1 Hemlock Boards, 818S— 
8’ 10,12 &14’ 16’ 


prices: 


BS” locecccceuseceses $28.00 $29.00 $30.00 
BH OF nccccccccccccess 31.50 32.50 34.00 
BED” cccccccccccesece 32.50 33.50 35.00 
BEAD, cocccccccevceses 35.00 36.00 37.50 
BRIE” ccccccccccsocecs 36.00 37.00 $8.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or flooring, add 60 cents to 
prices on No, 1 boards. 

Crating stock, S1 or 2S, 6” and wider, 6’ and 


longer, No. 2, $28; No. 3, $23. 
No. 1 Hemlock Dimension, 5151E— 

8’ 10’ 14’ 16’ 
2x 4” ...$32.00 $32.00 $32. 00 et 00 $33.00 
2x 6” ... 30.00 31.00 00 00 32.50 
2x 8” ... 31.00 32.00 32 00 H+ 00 83 32, +4 
2x10” - 31.00 34.00 35.00 35.00 34.0 
2x12” 31.00 35.00 35.00 35.00 865. 00 


For No. 2 dimension, | deduct $3 from price 
of No. 1. 





WESTERN RED CEDAR 


Seattle, Wash., Nov. 16.—Prices for red 
cedar siding in mixed cars, new bundling, &8- 
to 18-foot, f. o. b. mill: 


Bevel Siding, 14-inch 


ear “ae Mio 

DE ééenene cet -+-$30.00 $27.00 $20.00 

PEER co esvdcwscaes - 31.00 26.00 23.00 

DO scveveeveheds 35.00 32.00 23.00 
Clear Bungalow Siding 

%-inch %-inch 

SIUM i ip cee touak ak dane ae eet wae $48.00 $39.00 

DEE. chinadndaduake dice es 56.00 43.00 

J eee aetedatcn alae 65.00 cbse 
Clear Finish, 8- to 16’ 

$2 or 4S ough 

DE ced gdsieasaauveesnaes 75.00 $ 71.00 

ME beeen bacchdessuanees 80.00 76.00 

eee ON Or” 6 Sicncdececeteees 90.00 86.00 

Be Se OE seoccasenheces + 105.00 101.00 

Clear Ceiling or Flooring, One Side V or B 

35S GUE GE B09. WO BG cc ccivccacvcvess $45.00 
Discount on Moldings 

Made from 1x8” and under......cceceeces 50% 


ee See ee Ms ona co acwne omnes 40% 
For 50,000 feet or more, additional dis- 
count 
Clear Lattice, 848, 4- to 16’ 
100 lin. ft. 


LHe cc cccccccccccccvccccocccces coccee$ 230 
Ly cccccccccccccccccccccececcoseeses -40 
LY ccccccccccccccccccccceccccens coos 200 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Nov. 16: 








Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $62.00 $60.00 
Flat ee x wed bia te Sa et 40.00 40.75 
Ss eee ee 33.00 
No. 3 REE Ee ie 24.75 

Partition and Siding 
Drop siding, B&better, 1x6”............ $38.75 

Finish and Moldings 
Finish, 1x5&10” B&better............... $56.50 
Finish, 5/4x5&10” Bé&better............. 72.50 
Cee A BN + bcos ccasaceanes 64.25 
Discount on moldings, 1%” and under... 46% 
1%” and over... 31% 

Boards and Pane 
Boards and shiplap, 1x 8”, No. 1....... $31.75 
1x1 12” No. 2 angle mel 26.50 
i i ee se seeker ee gale eae alee 22.00 
Bees De Ma sbedendenensaaaeneaa 17.25 

Dimension 
ef ae |}, ae $23.75 
Oe AOE SO =e eee 25.75 
PO SE | ne 30.50 
a ee ee Be BE El cba vcuvedstcecds 20.50 
8 gl: a eres 21.50 
Lath , 

I Ti Me Se cateceitn eae ewe nee ames $4.20 
San Prancisco, Calif., Nov. 16.—The follow- 


ing average wholesale prices f.o.b. mills, those 
on commons covering 1-inch stock only, were 
reported by the California White & Sugar 
Pine Manufacturers’ Association for the 
period ended Nov. 5: 

California White Pine 


All ates 
No. 1&2 clr. C sel. D sel. No. 3 clr. 
ae. céccaek $67.40 $64.75 $52.15 $37.75 
S wteuwee 69.65 63.80 49.65 52.80 
ee 65.65 56.55 42.40 53.85 
OS waleves 75.35 66.05 51.55 64.35 
California Sugar Pine 
eee $93.10 $82.95 $63.20 $51.30 
naan 86.30 74.95 57.20 60.95 
Saas 84.50 65.55 49.55 60.00 
ee sacenes 97.35 79.75 66.15 76.70 
White Pine Shop Cedar 
Inch common...$30.95 Pencil stock...$24.50 
No. 1, 5/4xa.w.. 40.00 Mixed Pines 
No. 2, 6/4xa.w.. 26.15 Com.— No. 2 No. 3 
Panel, C&better  sewew $26.05 $19.05 
1%4"xa.w. .... 57.50 ole cael Hag seas 
Sugar Pine Shop = }0" «+ 28.80 21.85 
Inch common..$41.55 Box— 

No. 1, 5/4xa.w.. 45.10 OE eee $22.50 
No. 2, 6/4xa.w.. 30.70 es 15.50 
White Pir Siding, %x6”— 

No. 3&better, _ etter 35.90 

Sele ack wu-arac 1.75 
eT . wwénes 18.00 a A 
No, 2&btr. + ee 3.40 
dim., 1¥xa.w. 18.45  & Bepabee 2.50 
Australian No. 1 dim 
GRATE cvccces $50.45 Lfnx4” «000 22.15 
5/4xa.w. .....+. 48.15 6” nese eeeees 19.85 
Ss occcses 43.90 D 
eee. : 53.15 Cé&better ...... 40.40 





Novemben 23, 1999 


NORTH CAROLINA PINE 


Following are typical average f. 0. b. Nor. 
folk prices made during the period Noy. 1 to 
15, as reported by the North Carolina Pine 
Association: 





Rough 
Pe ry 4/4— 
EE ie dine e PENS ooo oS Mae tea 4 
De, ARES Sue e Grd PRD AS de a Ble ease hae 8 
NIT IG Ollisn 5: as a. 5 iota ih iain oi deuce lg aha aid ila 24.05 
Tin candy- mcddle Sid eda ok Ra 20.85 
No.1 No.2 
seer No.1 box box 
PG.” oe oc ae 55 oun ee fac 
7) ase 47.18 ae stig eal 
BREET) 3-5. Wiain gcitivg 48.50 $37.05 $27.15 $21.39 
aS eee 51.15 Se ne PSs 
i eae eS 48.90 39.05 26.80 21.80 
110” ES 54.30 41.80 28.05 22.45 
SC ts ciata wipes 67.90 45.45 30.15 22.85 
Edge B&better— 
To ilare! & oid dik weieued We Rw & hb ale ee eeleen 50. 
otacdea hae eae woe hate oe oe Se Whice ites yy 
PT adideuh dian st wsaetakerae eee natee 72.05 
NET ac uirse aod se Gi ih a a a ie ee esi oie 
Bark Strips— 
ee ee Ge ee 
Se TI IN 3) ie cease’ ee acid ace & Bee wets $20. 55 
Dressed 21%” 3” & 
Flooring— Wide Wider 
POPPE TES $41.70 $40.65 
No. 1 common, j#”..... 37.00 36.25 
No. 2 common, }#”..... 29.00 26.35 
2 % ” 3% 
ON NE an 6 nde ae esd 
B&better bark strip partitis AES eS $33.95 
Box bark strips, dressed...........ccscece 19.50 
No. 2 *Air 
Roofers dressed dried 
BO “hs cei ews eee teens on $27.75 $17.75 
2 2 ae ee ee ee 27.10 18.65 
el naece a, emake Mee 28.15 18.65 
ES oh inne tne ae A ae eee 29.85 19.45 
*F. o. b. Macon, Ga. 


Cincinnati, Ohio, Nov. 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 





4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
)) rrr eee ter) $150@155 $155 @165 
OO ee 105@110 110@115 115@120 


No. 1 com.:.. 80 85 85 90 90@ 9% 

No. 2 com.... 54@ 59 55@ 60 

Sound wormy. 45@ 47 54@ 59 57@ 62 
QUARTERED RED OAK— 

ae. seeenese $115@120 

No. 1 com.... 65 ae eee 

No. 2 com.... 45 


PLAIN WHITE AND RED OAK— 


DE ne cwireion ¢ $ 95@110 $100@120 $120@135 
Selects ..... - 70@ 80 80@ 85 100@105 
No. 1 com.... 60 68 68@ 73 85@ 92 
No. 2 com.. 40@ 45 48@ 55 655@ 58 
No. 3 com.... 26@ 28 27@ 29 33@ 38 
Sound wormy. 49 61 59@ 62 62@ 67 
Basswoop— 
ae $ 783@ 80 $ 78@ 80 $ 88@ 93 
No. 1 com.... 57@ 60 62@ 67 26 76 
No. 2 com 32@ 35 37@ 42 42@ 47 
CHESTNUT— 
OO ae $ 80@ 85 $ 95@100 $105@113 
No. 1 com 48@ 54 +t 59 60@ 65 
No. 3 com 22@ 23 23 24 23@ 24 
Sd. wormy and 
No. 2 com.. 82@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— 
0 ere $100@110 $105@115 $110@120 
No. 1 comm 
and sel. .. 60@ 65 65@ 70 70@ 75 
No. 2 com 35@ 37 40@ 42 42@ 44 
BEECH— 
DD xx0n8 tow’ $ 60 65 $ tt 4 70 $ 70@ 75 
No. 1 com.... 40@ 42 45 48 45@ 50 
No. 2 com.. 25@ 28 28@ 30 30 33 
PoPpLAR— 
Panel & No. 1 
13” & wider $140 $150 $160 
Set xhevecees 195 120 130 
Saps & sel... 80 95 110 
_—- - eenees 60 65 70 
mee SD Baccveet oe 41 45@ 47 49@ 51 
No. 2 B...... 33@ 35 36@ 38 38@ 40 
MAPLE— 
2 $ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 


and sel. ... 51@ 56 65@ 70 78@ 82 
No. 2 com.... 34@ 39 40@ 45 47@ 51 








sec 
for 








3, 1999 
NE 


b. Nor. 


Vv. 1 to 
a Pine 


20@135 
00 @105 


40@ 42 


10@120 
70@ 175 
42@ 44 
70@ 75 
3g 
30 


95@100 


713@ 82 
47@ 61 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


AsH— 
FAS Sel. No. 1 No.2 No.3 
4/4 ...-$ 65.00 $ 57.00 $ 55.00 $ 41.00 $ 22.00 


re | 00 65.00 60.00 41.00 21.00 
6/4 ..-- _ 90.00 75.00 60.00 41.00 21.00 
g/4..-- 100.00 85.00 70.00 45.00 22.00 
BircH— 

4/4 90.00 70.00 44.00 30.00 21.00 
5/4 93.00 73.00 54.00 38.00 22.00 
6/4 96.00 76.00 60.00 40.00 22.00 
8/4 100.00 80.00 72.00 47.00 23.00 
10/4 110.00 100.00 90.00 60.00 Soke 
12/4 115.00 105.00 95.00 60.00 ouwe 
3/4 79.00 64.00 38.00 24.00 ‘ 


5/8... 76.00 61.00 34.00 24.00 


For 10-inch & wdr., add $30; 8-inch & wdr., 
add $15; for 5 inch & wdr., 8-foot & lgr., 

d $2. 
oiorice of No. 2 and better, 4- and 6-foot 
lengths, $32. for select red, add $15. 

Rough birch, 6- to 16-foot, 1x4-inch, two face 
clear, $80; one and two face clear, $65; 1x5- 
inch, two face clear, $90; one and two face 
clear, $70; run of pile, $68. 


Sort MAPLE— 


4/4.... 65.00 55.00 43.00 26.00 20.00 
5/4 .... 70.00 60.00 50.00 33.00 21.00 
6/4.... 84.00 74.00 62.00 35.00 21.00 
8/4.... 98.00 83.00 70.00 39.00 21.00 


Sorr Etm— 


FAS Sel. No.1 No.2 No.3 

4/4 .... 68.00 58.00 48.00 26.00 22.00 

5/4 .... 70.00 60.00 48.00 28.00 24.00 

6/4 .... 80.00 70.00 57.00 28.00 23.00 

8/4 .... 85.00 75.00 62.00 36.00 23.00 

10/4 .... 95.00 85.00 70.00 40.00 
12/4 .... 100.00 90.00 75.00 45.00 


Rock E_tmM— 


4/4 .... 80.00 ---- 55.00 . 27.00 19.00 
5/4 .... 85.00 cove 60.00 30.00 20.00 
6/4 .... 90.00 --+» 65.00 30.00 *20.00 
8/4 .... 95.00 «ee. 75.00 38.00 *25.00 
10/4 .... 105.00 --+» 85.00 652.00 eee 
12/4 .... 115.00 «++ 95.00 657.00 *30.00 


*Bridge plank. 
Basswoop— 


4/4 .... 72.00 62.00 50.00 29.00 23.00 

5/4 .... 75.00 65.00 54.00 33.00 25.00 

6/4 .... 80.00 70.00 54.00 35.00 26.00 
8/4 .... 85.00 75.00 60.00 36.00 26.00 
10/4 .... 90.00 ~ 80.00 65.00 45.00 eves 
12/4 .... 100.00 90.00 75.00 655.00 


Keystock, 4/4, $72, or on grades, FAS, $82; 
No. 1, $62; 5/4, $78, or on grades, FAS, $88; 
No. 1, $68. 

One and two face clear, 6- to 16-foot, 1x4- 
inch, $68; 1x6-inch, $70. 


Rep OakK— 


4/4 +... 95.00 75.00 60.00 38.00 17.00 
6/4 "5511000 90.00 75.00 45.00 20.00 


HARD emnaty 


4/4 ....$ 70.00 $ 60.00 $ 50.00 $ 38.00 $ 16.00 
Ss -... Cae 67.00 52.00 40.00 19.00 
6/4 ..-- 92.00 72.00 57.00 36.00 19.00 
8/4 .... 102.00 82.00 70.00 39.00 21.00 
10/4 .... 115.00 95.00 80.00 50.00 wie 
12/4 .... 125.00 105.00 90.00 55.00 

16/4 .... 170.00 145.00 130.00 

Add for 8-inch and wie $12; ‘10- inch ‘ak 
wider, $30; 12-inch and wider, $4 0. 

Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 10-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
HarD MAPLE RouGH FLOORING STockK— 

No.1 No. 2 oe Lig 
com. com, 


OM icccordiGsesonnenestee $48.00 ery 00 $38. 00 
eee eee. 50.00 0.00 
 desnesdsess vocab euees 57.00 40. 00 30. 00 
BEECH— No. 2 and 
better 
Oe coseene te Re Pe ee ee $38.00 
De skichevicecaneteenatheesaaaueeeona 47.00 
FAS Sel. No. 1 No. 2 No. 3 
Ge cadence $70.00 $60.00 $50.00 $35.00 $22.00 





SALES PRICES OF SOUTHERN HARDWOODS 


(Following were sales prices of southern hardwoods during the week ended Nov. 12, Chicago basis: 





Rep GuM— 4/4 5/4 6/4 8/4 PoPpLaR— 4/4 
Qtd. FAS...102.00 eer! -) | tetelcosekt 102.00 @106.00 Pin. selects. 78.00 5. cack. Steaks mig , te 
No. 1&sel. 53.75@ 58.50 ............ 62.00 66.00 Saps&sel.. 58.00@ 59.75 ..1...222222 —=— §@§ 
ee ee oe ee appepetende’ No. 1com. 50.50@ 52.00 ..........22 wvo..... “ee 
No. 1&sel. 51.50@ 62.75 58.50@ 59.50 58.75 65.00 No. 2-A... 39.00 41.00 ae 
i io ME ED. SSetACRehase peeeetnnceds, cadeboeensec No. 2-B... 28.25@ 37.25 30.25 ee °°  unendnonuane 
Sap GUM— : TP Recces TEP DOD accscsvicicbe ecbabeces kceciba aKa 
Qtd. FAS... 62.75@ 67.75 ...... ciara ae a weet mae -~ ie ee eene, RECA EELO GES. PRCT Ere CRNan 
No. 1&sel. 47.75@ 51.25 50.75@ 51.50 51.50@ 55.00 53.50@ 67.00 ics 71.00@ 80.00 83.75@ 84.50 90.75@112.25 
Pin. FAS... 58.25@ 69.75 65.50 Se GED -cceusnbincus No. 1&sel. 50.50@ 51.25 ............ 62.75 aoadeneaey Ea utres > 
No. 1&sel. 44.00@ 54.25 45.25@ 48.25 ............ 51.00@ 55.25 No. 2.. a  ~ dtvavenawedee wimekheweai! ‘eset eee 
No. 2... 26.009 $2.50 29.25@ 32.50 28.50@ 29.50 ..........0. Sorr Mapie— The. Seen 
No. ‘ r Pt GAteaweiads Kee einh meron Rap eniea wie ct eres e-file L 
Sd. wormy ill tl alleles SA Uae E eS ea mr EE ee HARD MaPLe— 38.50 48.50 
BLack GuUM— ee etic oe RE he) | eer bingy eC | cee IE or snr eae 
Qte. FAS. ; 50.75@ 55.50 RR AP PONE Te eR ee NS ge aos No. 1&sel. 54.00@ i atetaapste adisietedbars 65.0 BE SB 
0. Sel, t Pe shipavweneW es! iN chookbuae, deicemaredaae O. 2..... 40.00 43.50 40.00 Cee GRE “Giereswesame 
a Ot ne ee ae eacek anceeumaees BEECH—— O.18@ 63.00 
mane ae””06—°—t—“‘(‘ i osc age eee 
or 44.50@ 48.50 56.50@ 58.00 57.50 63.00 Hickory— <7 
No. 1&sel. 35.75@ 38.00 45.50@ 46.50 47 53.00 Rae ee es ee ha ie 99.75 77.00 
No. 2..... 25.25 30.00@ 30.50 30.00  =«—_—deceseeeeces pancreatitis 64.75 57.00 
WHITE OAK— Sorr EtmM— 
Qtd. FAS...126.75@134.75 139.00@148.75 134.2 152.25 eS 59.50 Oe ee Ta rae 
a a cag witebe ron $4.00 No. 1&sel. 41.50 > ~~ >>. a0ieeiicewees  anakeianaeeee 
“Hh ane winders ©. 2..... 27.25 28.50 28.50 28.50 
Pln. FAS... £4.00@ 94.25 100.25@110.75 105.25 ce eee eee eeee Corron woop— 
i rn rr eee a ci awine se eeeennewne OS BSE a ne een ea eee ee) . 
a Ce - eeabamabemes Rie 2 eer eee eee 
ee kkk eheeanls. woes. eben eee teens No. 3 23.00 iakvenvsS@ne losetewdaease. cused eee 
Smee? 6 he ek pattie: | vane ha Rate amen. atau ee Sau WILLOw— 
Re Osk— _, ere 67.00 So. Acedia, sich een 
Qtd. No. 1 MAGNOLIA— 
& sel..... i ae is  eaakPatas A, no a i 
Sie, DAR... Gees THEE BEBE ODOO once cc cceee cecccseccncs m Riases woe GNGD SERS COC Npwntc-uenbi>-caduducckone 
No. 1&sel. 53.00@ 63.256 55.256@ 56.50 .........0..  cecsceeeeees PEcAN— 
0. 2..... 42.50 ES i oe ale ee ee RS ee ee ee 74.00 67.25@ 76.00 
MIXED OAK— ES DN ewlakccuacawxr clamone baat os 49.00 48.25@ 61.00 
ag es ee chien inde aeeeeeMiaen DG MER dee atieuddchcks Serheoxte cos 31.00 29.75 
Shortleaf on - < 84S. -inch Scan 
PHILADELPHIA PRICES ep + ~ WEST VIRGINIA WOODS 
Philadelphia, Pa., Nov. 19.—Wholesale prices 2x4” .......... oni BE sderennwns $31.00 hila ‘ 
secured from authoritative sources exclusively 2x6” .......... Se SHES” 2. ccccvice CRO Philadelphia, Pa., Nov. 19.—Prices of West 
for the American Lumberman are as follows: 2x8” ....... o.- 30.00 Virginia hardwoods, secured from authorita- 
Southern Pine, Merchantable—1905 North Carolina Pine Flooring pte Sources exclusively for the AMERICAN 
(Dock Delivery, Philadelphia) ax2%” rift.... $6000 $61.00 Mo. 4 | MOMBEEMAN, are as Sellows: 
South North a oe oie |" abe eadae 41.00 37.00 $28.00 Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
outhern orthern : 
Florida -—«- Florida Louisiana Kiln Dried North Carolina Roofers riod paved eee 
weer cee ER pee gant tines Sait esta | ue ae ¢ 
RSW wccccccce y . . x8 x F ais”, x11%. é : . 
3&8x8" 1116662: 42.00 43.50 60.00 | iingh thick, add $1. ™ sont ge a ee 
344x10” ........ 52.00 51.50 52.00 Clear Red Cedar Bevel Siding . Common, , @58; ‘ ‘ 
5&10x19” murine 50.00 48.50 52 90 “x6” $38.00 Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 
” 9 00 _—«_—-G B00 —§_ FAK ewww acer reer neeeneanereanneansnenes . 
EE | 60.00 BR Bakerpeaetercotessaereepeettoree 54.00 | Woplar: FAS 4/4, $110@115; 5&6/4, $125. 
3&4x14” 6. ..... 68.00 66.50 72.00 WX10"” cere ee eee ccc cererececeeeeeeeees 63.00 | Clear saps, 4-inch and up, 4/4, $80@82; 5&6/4, 
b&l4xl4” ...... 54.00 53.50 68.00 Maple Flooring, f. o. b. Philadelphia $90@95; 8/4, $95. Common, 4/4, $62@65; 
2&AXIG” woes eee 80.00 Teese $3.00 MFMA— 4x2%" 1yyx2%" | 5&6/4, $70@73; 8/4, $78. No. 2-A common, 
CRIGEIC” ..cccce TOee caee 78.00 First grade $98.25 $98.50 
Lengths 22 to 24 feet, add $2 Serle 0 eet ** 3060 83.50 4/4, $45; 5&6/4, $49; 8/4, $50@52; No. 2-B 
Each 2 feet additional, add $1 to 22-foot Third grade....... jeennkwa 59.50 58.50 common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36. 


Price. 
Each 1 foot over. 32 feet, add $1. 

Longleaf Pine Flooring, 25/32x23;,-inch Face 
(Rail Delivery) 

B&btr. ht. rift.$95.00 No. 1 sap flat. .$42.50 

B&btr. sap rift. 80.00 No. 2 sap flat.. 30.00 

B&btr. flat.... 52.00 No. 3 sap flat.. 20.00 

Air Dried No. 2 Common Roofers 

D2&SM— D4S— 

1x6” (%x5%4”).$25.00 1x10” (%x 94%”).$27.50 

1x8” (%x7%"). 26.50 1x12” (%x11%”). 28.50 


Pondosa Pine Dressed 


C D No.2 No.3 
Se ossawaucan $69.50 $58.50 $47.25 $38.75 
2 eee 79.50 63.50 45.25 40.25 


1x 8” .......... 74.50 63.50 45.25 40.25 
1X10” ...cceeeee 84.50 73.50 45.25 40.25 


1x12” eoee- 99.560 88.50 49.25 41.25 
13” and ‘up. amnae "104.50 93.50 65.25 45.25 
Lath, 4-foot No. 1 
BOTUCS .cvcces ..+--$6.50 c.i.f.—$6.75 delivered 


Hemlock .......... 4.90 cif.— 6.50 delivered 





Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
112; 8/4, $115@120. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4,.$75@77, No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50@55. 

White Oak: FAS 4/4, 


$110@115; 6&6/4, 


$125@130; 8/4, $130@135. Common and select, 
4/4, $65@70; 5&6/4, $75 @80; 8/4, $80@85. No. 
2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 
$61@63. 


es ee EEE 
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No Fussing with 
HAND VALVES 





Tycos Direct Set 
Recording Regulator 


Temperature and humidity affect your profits. Kilns cannot 
give good results unless these two factors in their operation 
are properly controlled. 

The temperature, humidity and circulation of the air dries 
the wood. Whether your kilns are old or modern you can- 
not expect best results until suitable equipment is ured to 
control these two important factors—humidity and tempera- 
ture. 

Make your kilns a better investment. Other mills are re- 
ceiving dividends from their Tycos Direct-Set Recording 
Regulators. Let us show you how we can help you. 


Taylor Instrument Companies 
ROCHESTER, N. Y., U. S. 
CANADIAN PLANT MANUFACTURING DISTRIBUTORS 
TYCOS BUILDING IN GREAT BRITAIN 
TORONTO SHORT & MASON, LTDO., LONDON 

















Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 

















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 


Denver 
San Francisco 


No. 1 











Established 1847 
Foreign Forwarders, 


C.B. Richard & Co. 


29 Broadway, NEW YORK 
we 
Conan Fret roe 


for exports & imports 
Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 


WARREN, PA. 


ho onors Pasama-Pacts GRAND PRIZE 
—_—_——— eer eee 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS sary capacity 3500 Axes & Too s 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended Nov. 16: 

Fipet Seennd 


es $89.26 $74.23 


BLACK WALNUT 


Cincinnati, Ohio, Nov. 19.—Prices on Amer- 
ican ong walnut, f. o. b. Cincinnati: 


"AS: 6-9%” wide: 4/4, $245; 5/4, $250; 6/4, 
as A, $265. 


AS, 10” and wider: 4/4, $275; 5/4, $280; 6/4, 
$285" 8/4, $295. 
Select: 4/4, $165; 5/4, $170; 6/4, $175; 8/4, 


No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 
No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 


Third 
$51.35 











END DRIED WHITE-MAPLE 


Prices on Lower Peninsula end dried white 
maple, f. o. b. mill, Antrim, Mich.: 


FAS No. 1 & sel. 


Ce Reesavarecreressacenes $115.00 $ 90.00 
Sr error rrr ror 120.00 95.00 
ME ae eewNe shee award hom eee 125.00 100.00 
gp MOLE CCP CCT CE OTT 130.00 105.00 
| Rey fener 150.00 125.00 
ae reer ns,” 160.00 135.00 


OAK FLOORING 


Following are carlot quotations, Ch 
basis, on oak flooring: leago 


Fg Sie %x2” %x1 


Ist qtd. wht..$124.00 $124.00 $96.00 $73.9 
Ist qtd. red.. 91.00 86.00 75.00 70.99 
2nd qtd. wht.. 84.00 74.00 65.00 63.99 
2nd qtd. red.. 78.00 72.00 65.00 3.00 
lst pln. wht.. 91.00 74.00 69.00 65.09 
ist pln. red.. 84.00 74.00 61.00 60.99 
2nd pln. wht.. 81.00 68.00 61.00 651,99 
2nd pin. red.. 77.00 68.00 53.00 54.99 
8rd wht. ..... 62.50 62.00 38.00 41.99 
Dn SO oesces 62.50 62.00 38.00 41.99 
PONE scceces 31.00 29.00 18.00 i 
x2” Y%xiye 
Ne ee $103.50 $103.59 
De Ce DOE sedsdcenee veenee - 103.50 103.59 
Be. GEG, WEE ccccceccce jeevie 81.50 83.50 
OO ea ae 81.50 81.50 
Ist pin. Wht ....cccccccccccs - 79.50 81.50 
Dee eh Gl ecckceossnease ese uae 76.50 
De. Se WS cddccscccssccece 73.50 69.50 
Ss SS eee - 67.50 69.50 
BUG WE sccccccdess ‘oven enn -- 52.50 50.50 
tt Mi -dvheweeenadae aie bwin 52.50 50.50 
Fourth ......0. ec ccccccccces 23.50 23.50 


New York delivered prices 1 may be obtained 
by adding to the above: For fy inch stock, 
$3: for %-inch, $1.50; for %-inch, 





Harvard Economic Society’s weekly ‘index 
of wholesale commodity prices has dropped 
to 93.0 for the week ended Nov. 13, 1929, 
from 93.7 for the week ended Nov. 6, 1929, 


This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


NORTHERN PINE 


BUFFALO, N. Y., Nov. 19.—Buying of 
northern pine is mostly in small lots, as cus- 
tomers are holding off. Prices in most items 


are steady. 
HARDWOODS 


CHICAGO, Nov. 
is decidedly spotty, with the body plants in- 
active and radio trade dull. Furniture mak- 
ers continue to buy a moderate amount of 
birch, basswood, maple and gum, and these 
consumers, as for the last few weeks, consti- 
tute the main market for hardwoods. Prices 
of ash, No. 1 and better, dropped $5 today 
except 4/4 select which dropped $3 and 4/4 
No. 1 which was unchanged. Prices of 5/ to 
8/4 soft elm, in most items of No. 2 and bet- 
ter, dropped $2 or $3. Basswood, 4/ to 6/4, 
No. 2 and No. 3 (except 6/4 No. 3), dropped 
$1 to $2. Red oak, 4/4, dropped $2 to $5 in all 
items except No. 3. FAS hard maple, 5/ to 
16/4, is $5 higher, while No. 3, 4/ to 6/4, is $1 
lower. 


CINCINNATI, OHIO, Nov. 18.—Dealers in 
southern hardwoods report some scattered 
inquiries from the automotive trades and 
from eastern wholesalers. Sap gum, maple, 
poplar and oak were the principal items 
wanted, but orders were for small lots. 
Prices were fairly steady, but tended to 
soften. Flooring and finish are dull. Radio 
cabinet lumber is inactive, and orders from 
furniture factories are small. 


BUFFALO, N. Y., Nov. 19.—Hardwood de- 
mand has fallen off seasonably. Many indus- 
trial plants are taking stock only as it is 
required. Salesmen report that many concerns 
are inclined to wait until after inventories 
before placing new business. 


ST. LOUIS, MO., Nov. 18.—While demand 
for hardwoods is smaller than it has been, 
manufacturers are holding prices firmly, ex- 
cept on maple, magnolia and wormy oak, 
which have been cut. The automobile body 
trade is having its shipments on these woods 
delayed. A car of 4/4 common red oak, kiln 
dried, was sold this week at $54, f. o. b. 
St. Louis. 


BEAUMONT, TEX., Nov. 19.—The hardwood 
demand has been extremely light but prices 
have remained stationary. Rains have inter- 
fered with logging to a considerable extent, 
with the result that production has. declined. 
Sales managers do not look for a: marked re- 
vival of business until January. 


19.—The hardwood market” 


HOUSTON, TEX., Nov. 18.—While the hard- 
wood market is unusually quiet, the mills 
have been receiving some advance orders and 
there has been no appreciable decline in 


prices. 
FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 19.—There was a noticeable 
strengthening this week in the market for the 
common grades of Douglas fir, attributed to 
depleted mill stocks and the arrival of that 
time of year when lumber does not dry. Many 
of the Coast mills have been operating on 
a reduced production schedule, which has dis- 
sipated fears of any overproduction. Local 
distributers concur in anticipating an increase 
of prices within a few weeks. Fir uppers are 
still weak. Railroads are the principal mar- 
ket, with industrials as runner-up and the 
country yards a lagging third place. Indus- 
trial spruce is in good demand at. firm prices. 


BALTIMORE, MD., Nov. 18.—Fir continues 
to enter into construction work here on a 
large scale. A big part of this. lumber does 
not pass through the hands of local dealers. 
Various jobs under way or contemplated are 
estimated to run into many millions of dol- 
lars, and will augment business in fir. Quo- 
tations are about steady, but consignment 
competition keeps their range lower than it 
would otherwise be. 


KANSAS CITY, MO., Nov. 19.—Fir demand 
is only fair in most of Kansas City territory, 
and prices have shown considerable weak- 
ness. Some cars were said to have been sold 
last week at $6 off list. Most of the business 
continues to come from country yards. 


NEW YORK, Nov. 20. — Wholesalers of 
West Coast fir report a lighter demand in 
November than during the corresponding pe- 
riod in October, and retail trade is subnor- 
mal. Little transit lumber is arriving, how- 
ever. Prices are fluctuating to a limited ex- 


tent. 
WESTERN PINES 


CHICAGO, Nov. 19.—Increasing scarcity of 
dry stock is exerting a strengthening effect 
on the Pondosa and Idaho white pine mar- 
kets. Mill stocks are low, and the slow dry- 
ing season has arrived. An especially low 
supply of 12-inch boards is reported. Yard 
demand is spotty, with most of the orders 
used for fill-in purposes, although some local 
distributers report real orders. The popular 
demand for knotty Pondosa pine and sand- 
blasted California white pine in colors is 
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keeping this material moving in good volume 
at firm prices. 





BUFFALO, N. Y., Nov. 19.—The trade in 
western pines has slowed up in the last week 
or two. Prices are holding steady on Cali- 
fornia sugar pine. California white pine Nos. 
1 and 2 shop prices are easy. Pondosa pine is 
rather weak in the common grades. Idaho 
pine is firm and dry stocks are scarce. Mills 
are limiting sales of No. 2 common 1x4- to 
12-inch to 50 percent of the car, 


KANSAS CITY, MO., Nov. 19.—Inquiries for 
western pines have dropped off. There is 
little buying by industrials at present. There 
is a fair demand for box material and com- 
mon boards. Prices are soft. 


NEW YORK, Nov. 20.—Idaho white and 
Pondosa pines are just about on the same 
pasis they were at this time in October, when 
stocks in the main items were badly broken 
as they are today. Prices are stable. Dry 
stocks of the principal items are scarce. 


HEMLOCK 


CHICAGO, Nov. 19.—Northern hemlock is 
in fair demand, especially in the country 
yards of Wisconsin and Michigan. Prices re- 
main firm at $3 off the Broughton list. Call 
for western hemlock, as a yard item in Chi- 
cago, is sluggish. 


BOSTON, MASS., Nov. 19.—Some _ whole- 
salers detect a little improvement in inquiry 
for western hemlock for mill shipment, but 
competition is too keen to permit really re- 
munerative prices. Transit offerings are so 
small that quotations are well maintained. 
There is very little call for eastern and north- 
ern hemlock but offerings are light. Both 
eastern and northern clipped boards are $32, 
and random boards are $30@31. 


NEW YORK, Nov. 20.—Demand for eastern 
and western hemlock continues light. Re- 
tailers carry stocks only for immediate use, 
and many rely on quick deliveries by whole- 
salers to meet needs as they arise. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 19.—Very few orders 
for eastern spruce frames were booked last 
week, but base is steady at $42. Easy yard 
schedules can be bought at less. Retailers’ 
requirements for random lengths are quite 
limited. The light trading in scantling is at 
$31@32. Covering boards are dull and 50 
cents easier. Matched boards of random 
lengths and specified widths are in fair de- 
mand at steady quotations. Lath are dull and 


weak. 
CYPRESS 


CHICAGO, Nov. 19.—Retail yard demand 
for cypress is sluggish, with little interest 
shown. There is a fair industrial trade. 
Prices are firm. 


CINCINNATI, OHIO, Nov. 18.—Aside from 
a few scattered mixed-car orders for finish, 
and a spotty inquiry from up-State retailers 
for low grade lumber for farm repairs, 
cypress is extremely dull. Industrial demand 
is dead. Wholesalers will snap up bargains 
but are not placing fill-in orders unless they 
can control the price. All building items 
are weak. 





ST. LOUIS, MO., Nov. 18.—Regular items 
of red cypress are in only fair demand, but 
some specials offered this week by several 
manufacturers met with a good response. 
Yellow cypress continues to sell mostly in 
the lower grades, but some of the yards here 
bought both uppers and lowers last week. 


SHINGLES AND LATH 


NEW YORK, Nov. 20.—The cargo price on 
eastern spruce lath f. o. b. New York was 
35 this morning, and rail shipments were 25 

‘"ts lees, This is the first change in prices 
for more than six weeks. Wholesalers re- 
ported a diminution of arrivals with the end 
of the season approaching, but there are good 
Stocks to carry on through the winter. De- 
mand is light. Shingles also are in poor de- 
mand, but as usual there are large supplies 
of all the leading West Coast grades. 


KANSAS CITY, MO., Nov. 19.—Some mills 
which have been wanting business are said 
to be selling clears as low as $2.25, and stars 
as low as $2, but most of the manufacturers 
are asking better prices than that, and some 
refuse to make any concessions. Quotations 
run as high as $2.40 for clears and $2.25 for 
stars. The demand for lath has slowed down 
somewhat, and prices are not so strong. There 
also is less demand for siding, prices of which 
are weaker. 





HOUSTON, TEX., Nov. 18.—Both shingles 
and lath are dull. ‘There is practically no 
sale for shingles. There is a small movement 
of lath at $3.50 for No. 1, and $2.75 for No. 2. 


REDWOOD 


CHICAGO, Nov. 19.—Redwood in this ter- 
ritory is in low demand, for there has been 
little residential building, and yards are buy- 
ing in a hand-to-mouth manner. Prices are 


firm. 
SOUTHERN PINE 


CHICAGO, Nov. 19.—Railroad demand is the 
principal factor in the market for southern 
pine, and industrials, also, are taking a fair 
volume. Yard demand is low, with purchases 
for filling-in only. Prices are weak, but a 
turn for the better in this is expected, for 
rains have forced upon the southern mills a 
production curtailed or in some cases entirely 
stopped. Stocks at the medium-sized and 
small mills are low. 





NEW YORK, Nov. 20.—The market in 
southern and North Carolina pine items has 
been dull for the last few weeks, but no price 
changes have been announced. Wholesalers 
report they are in a good position to meet 
demands. Yards are poorly supplied. 


BOSTON, MASS., Nov. 19.—There is much 
room for improvement in the demand for 
southern pine. Distributors are refraining from 
attempts to stimulate interest by cutting 
prices, however. Some sellers say it is easier 
now to get $29 for 8-inch air dried roofers 
than it was to maintain a $28.50 quotation 
the first of the month. There is enough call 
for partition to reveal steady prices for all 
makes. [Flooring is dull. 


CINCINNATI, OHIO, Nov. 18.—Some im- 
provement is noted in yard demand for south- 
ern pine, with mill stocks of flooring and 
finish items somewhat low. Prices on these 
showed a slight increase. All building lum- 
ber, however, is dull. Mills are long on di- 
mension and boards, with prices easier to 
lower. Transit car shipments of these items 
are arriving, and a few retailers, particularly 
in the up-State districts, are sharpshooting 
for bargains. 


KANSAS CITY, MO., Nov. 19.—Southern 
pine demand continues slack, barely taking 
up the output of the mills. Orders continue 
to be largely for mixed cars for country 
yards. There is some straight car demand 
in the East and South. Upper grades are 
firmer than lower grades, but No. 1 boards 
are showing firmness. 


ST. LOUIS, MO., Nov. 18.—With buying 
light, southern pine is weak, and some large 
manufacturers have cut lists 50 cents to $2, 
depending on item and surplus. Demand for 
transit cars has fallen off considerably and 
the lists are increasing, so that last week 
prices were reduced $1. Buying of indus- 
trial lumber also is quiet. Shipments from 
the South are being curtailed by heavy rains. 


BEAUMONT, TEX., Nov. 19.—Inquiries for 
southern pine are more numerous than they 
have been for two weeks. Sales managers 
contend that the stock market slump is still 
having its effect. There has been a very 
noticeable spread in pine quotations, as was 
forcibly brought out last week when a Gov- 
ernment contractor sent out inquiries for 750,- 
000 feet; the bids showed a spread of about 
$10 a thousand. Rain has interfered somewhat 
with logging, as much as 14 inches falling in 
some sections. 





HOUSTON, TEX., Nov. 18.—No. 2 items and 
shiplap in pine are _ particularly weak. 
Dimension is managing to hold its own 
pretty well, and yard stocks in general are 


Cuts so Smooth 
That Joints can he Glued 
Without Planing 





In many cases shops that are 
equipped with the new SI- 
MONDS PLANER SAW have 
found that besides the advan- 
tage of a fast cutti.g saw that 
stands fast hand feed they also 
have a blade that is the smooth- 
est cutting saw that has ever 
been made. It is possible to 
glue joints directly from the 
saw. This eliminates the neces- 
sity of the additional operation 
of a planer and gives such sat- 
isfactory results that many of 
the largest shops are adopting 
the PLANER SAW as part of 
their standard equipment. For 
fast cutting and fast hand feed 
the PLANER SAW is efficient. 
It cross-cuts or rips on either 
hard or soft wood and gives 
equally good results. 


Made 6 to 24 inches in di- 
ameter. If you are interested 


in reducing your production 
costs write us about this saw. 


SIMONDS 
Saw and Steel Co. 


“ The Saw Makers’’ 
ESTABLISHED 1832— FITCHBURG, MASS. 
Chicago, Il. 


Boston, Mass. 
Detroit, Mich. 


Portland, Ore. 

San Francisco, Cal. 
Boatéh — 

New York City Seatsie, wash. 

New Orleans, Le. Montreal, 

Lockport, N. Y. 

Memphis, Tenn. Vancouver, B. 

Atlanta, Ga. 3t. John a 


SIMONDS 


THE PLANER SAW 


{ 
i 
: 
/ 
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Quality 
NORTHERN 
HARDWOODS 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 














Can You Figure This House 
In 5 Minutes? 




































a 
First Fhor Plan 


, <= . 
p ass 


You could if you had A. W. Holt’s Book “Automatic Building Costs.” 
With this wonderful book on = desk, you can figure the cost of the 
materials only or materials and labor for any house—frame, brick, stucco, 
plain gable, Dutch Colonial or English design—in 5 minutes. Send for 
this book. EXAMINE IT FREE! You'll find it well worth TEN 
TIMES its cost to you. 





gat” 
Floor Plan 











American Lumberman, 
431 South Dearborn St., Chicago, Ill. 


Send me a copy of “Automatic Building Costs” for FREE examination.* At the end of 


10 days I may either keep the book by mailing you $15 which pays for the book in full or I 
may return it to you by parcel post insured without obligation. 


ee ee ee ee eee 


COC HTHHHHEHET TH HHH HEHEHE ET EHEEEH EEE EEHEE Bees oe? oe eee eee ee ee 


*Subject to approval of Management. 








quiet. Timbers are in strong demand fo, 
both domestic and export shipment. 


CLAPBOARDS 


BOSTON, MASS., Nov. 19.—The clapboarg 
trade is very dull. Due to the scanty supply 
of eastern spruce and native white pine, 
prices are being fairly well maintained, but 
concessions are freely offered on clapboards 
from the West Coast. 


BOXBOARDS 


BOSTON, MASS., Nov. 19.—The movement 
of boxboards thas slumped a little. There is 


some drop in the call for shipments on old. 


contracts, and new business is quiet. Prices 
are being well maintained, and round edge 
white pine boxboards continue to be quoted 
$27@30 for inch lumber. 


LUMBER TRANSPORTATION 


Week’s Loadings of Revenue Freight 


Loadings of revenue freight for the week 
ended on Nov. 9 totaled 1,049,475 cars, the car 
service Division of the American Railway As- 
sociation announced Nov. 19. 

Forest products loading totaled 58,442 cars, 
5,387 cars below the same week in 1928 and 
4,214 cars under the corresponding week in 
1927. 

Miscellaneous freight loading for the week 
totaled 401,399 cars, 6,541 cars above the same 
week last year and 28,434 cars over the cor- 
responding week two years ago. Loading of 
merchandise less than carload lot freight 
amounted to 267,853 cars, an increase of 5,370 
cars above the same week in 1928 and 9,077 
cars over the same week two years ago. 

Coal loading amounted to 195,130 cars, an 
increase of 1,699 cars over the same week in 
1928 and 23,570 cars above the same week in 
1927. Ore loading amounted to 41,785 cars, a 
decrease of 6,592 cars under the same week in 
1928 but an increase of 22,949 cars compared 
with the corresponding week two years ago. 
Coke loading amounted to 11,587 cars, an in- 
crease of 853 cars above the corresponding 
week last year and 2,684 cars over the same 
week two years ago. Grain and grain products 
loading for the week totaled 39,307 cars, a re- 
duction of 10,048 cars under the correspond- 
ing week last year and 5,817 cars under the 
same period in 1927. Live stock loading to- 
taled 33,972 cars, 2,686 cars over the same 
week last year but 2,342 cars below the cor- 
responding week in 1927. 














_ Hearing on Rate Reduction 


MINNEAPOLIS, MINN., Nov. 19.—A hearing on 
the request of the Northwestern Lumbermen’s 
Association, on behalf of its members, for 
reductions in rates on lumber from the Pa- 
cific coast, the Inland Empire and western 
Montana to South Dakota and southern Minne- 
sota points was conducted last Friday and 
Saturday by examiners for the Interstate 
Commerce Commission at the Nicollet Hotel 
in Minneapolis. The North Western railway, 
acting for a group of lumber carrying roads, 
was made respondent in the case, which is 
being handled for the lumbermen’s association 
by Irwin Huseby, traffic manager, and Wes- 
ley E. Keller, secretary of the Northwestern 
Retail Coal Dealers’ Association. 

The controversy arose three years ag0, 
when dealers operating lumber yards on the 
Minneapolis & St. Louis and Great Northern 
roads in South Dakota and on the North 
Western in South Dakota and Minnesota, com- 
plained that competing dealers on other rail- 
roads can get lumber from western mills at 
rates from one-half cent to 5% cents lower 
than are applicable to ‘their own consign- 
ments. The association asked that this dis- 
criminatory rate arrangement be eliminated. 

Witnesses who testified on behalf of the 
rate reductions were C. W. Derr, of Mitchell, 
S. D., and W. J. Huch, of the Lampert Lumber 
Co., and T. G. Dolliff, of the L. P. Dolliff 
Lumber Co., both of Minneapolis. Inter- 
venors in support of the petition included the 
Minnesota railroad and warehouse commission 
and the South Dakota railroad commission. 
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